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Presenting 


Hamilton 


the new Alvin Colonial 
| | pattern in sterling, to 
= || the jeweler. 





1 Hamilton is the latest achievement 
| i in sterling flatware. Itisofa type 
| | | that people of taste are demanding 
Fi ‘| —conservative, graceful, lastingly 
it attractive—and is the most dis- 





tinctive pattern of its type. 





A representative stock of pieces 





in the Hamilton design will in- 
crease your customers and your 
prestige. In writing us about it, 
ask us to tell you also about the 
advertising helps which we furnish 


free to jewelers who handle 


ALVIN 


ALVIN MANUFACTURING COMPANY, Sag Harbor, N. Y. 


WHOLESALE ) 52 Maiden Lane 10 South Wabash Avenue 717 Market Street 
SHOWROOMS) New York Chicago San Francisco 
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A candidate for a situation 
as school teacher in Florida, 
being asked the shape of the 
earth, replied: “Well, some 
folks likes it round, and some 
likes it flat, and I’ve jinnerly 
teached it both ways.” 





T is certain that most folks 
want good-looking watch 
cases. Itis true that some other 
folks will accept ill-looking 
watch cases. 


Your duty as a jeweler is 
not to sell people just what 
they will accept, but what will 


give them the greatest satis- — 


faction in the years to come. 





This suggests Fahys cases, 
which are exceptionally tasteful 
and distinctive in design and 
have the wearing ability to 


keep their good looks during 
a long life of hard service. 











| WATCH CASES 
In Solid Gold Established In Gold Filled 


BROOKLYN 1857 FAHYS PERMANENT 
FAHYS BRISTOL 
FAHYS MONTAUK 


A certificate accompanies each filled case, showing 
the thickness of gold in the backs 


Joseph Fahys & Co., New York, Boston, Chicago 
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In a great measure our success 
in selling diamonds, we believe, 


lies in our reputation for honesty. 


A great many thousand retail 
jewelers in this country Know we do 
not misrepresent, and when we make 


a statement it’s the truth. 


The fact is, we cut the diamonds we 
offer for sale in our own cutting 
works; market them in the least 
expensive way (no traveling sales- 
men); naturally others who have not 
these advantages have to charge 


more than we do for similar stones. 






J. R. WOOD ®@ SONS 


Diamond Cutters 
170 Broadway Corner of 2 Maiden Lane NEW YORK 


BE OCONGHEN SIs <P ROW TIROTED GS Et 
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earch as 
you will. You 
cant find more 
for your money. 





Nor can you find better rings than ours. For sixty-two years 
this has been so-— it is so to-day, and will be so to-morrow 
and next year, and in the years to come. 


Why not have the best and be sure? 


J. R. WOOD @ SONS 


Wedding Ring Makers 
170 Broadway Corner of 2 Maiden Lane NEW YORK 
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We Repair Jewelry 


MAKE IT TO ORDER 
ALTER AND MATCH IT 








Fill Links of Gold Chains 
Repair and Make Them Over 


Set Stones in Jewelry 
Cut Stones to Order and Mount Them 


Make Special Watch Cases 
Repair and Remodel Them 


Repair Chain Purses and Bags 


Repair Sterling Hollow and Flat Ware 
Also Plated Ware 


Do Gold and Silver Plating in All Its 
Branches 


Do Fine Letter, Monogram and Ornamental 
Engraving 


Enameling, Polishing, Renewing and all 
other kinds of work you can’t do at 
home 








That’s our business, and almost every retail 
jeweler patronizes us, because we do it in a work- 
manlike and businesslike manner. 








Two Wonderful Shops 


WITH 250 WORKMEN 
47 John Street 337 W. Madison Street 


NEW YORK CHICAGO 











Wendell & ©@mpany 


is the name since 1883 
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German Silver Mesh Bags 
REPAIRED 


HEAVILY SILVER PLATED, REFINISHED 
LIKE NEW and RELINED with WHITE KID 





For 7/5 cts. to $1.50 Net 


According to size (4 to 7 in.) and condition 





These mesh bags, which usually weigh from 10 to 15 ounces each, can be sent by unsealed mail at 1 cent per ounce. 
Packages must not contain any writing. Sender’s name and address should appear on wrapper. When mesh bags are 
received without instructions, we repair them as above and return immediately. 


Gold and Silver Mesh Bags Repaired and Replated at Reasonable Prices 


WENDELL & COMPANY 


Two Wonderful Shops 


47 John Street 337 W. Madison Street 
New York Chicago 
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. including a number of toilet and manicure 


- used on all backs and handles? 


_ quality of the designs and 








of the 9000 ‘pa 
~ is enhanced by a 
- Butler finish. 














-R' WALLACE. 


_ STERLING SILVER TOILET WARE 


O. 9000, A NEW THIN MODEL TOILET WARE PATTERN IN SI ERLING SILVER. 925/1000 Fine. 
The graceful lines and delicate tracery of the wreaths and 
sprays — brought out by finished die-work — make this a__ 

design that will reflect the tastes of your most discrimi- 
nating customers. ~ : 
The list of articles made is very complete — 

















pieces and sets. 


Stiff, heavy weight Ps: silver is is 


7 


Brushes contain imported F 
sian Boar Bristles. -Mirro 
Combs, and other accessc 


are in keeping with the high q ‘7 ' ie. 7, ey | 







wos S&S 


_ STERLING 


Write early for advance f ices 


PRICES OF PIECES SHOWN: 


‘Mirror . ... $16.00 
Hair Brush... 6:00 
Comb: . . 200 

~ Subject to usual discounts. 











R. WALLACE & SONS MFG. CO. ee 
Box 
dinciaraens CONN. si 
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OUR contention that originality has contributed largely to R. WALLACE 

success is strikingly exemplified by the production of these two patterns. If 
our dominating policy were put 
into words it would read: 


“What We Do We Do Well.” 










TRADE MARK 


RBA LS 


The 
Jefferson 


No. 7500 


depends for 
much of its 
attractiveness _§ 
on the beauty 4 
of the broad, saa 
shield-like ef- = 
fect which is 
brought into 
prominence 
by the soft 
Butler finish 
of the concave 
surfaces sur- 
rounding it. 
Thedie work, 
too, is worthy 
of notice in 
this pattern. 


Our latest Catalog sent on 
postal request 


R. WALLACE & 
SONS MFG. CO. 


Box 25, Wallingford, Conn. 














10 South Wabash Ave., - CHICAGO 
11 West 32d St, - - NEW YORK 
85 Post St., - SAN FRANCISCO, CAL. 
63 Basinghall St. - LONDON, E. C. 
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Our New Line of 
12 size Thin Watches . 


Hunting No. 300, Open Face 302, 7 Jewels 
66 “ 304, “ ee 306, 15 “ 
i a * 310,17. “ Double Roller 
6s it} 312, 6s “ 314, 21 ae “ 











MADE AT THE GREAT 


Dueber-Hampden Watch Works 


Ca'nton, Ohio 
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The 


LOCKET HOUSE 
of 
AMERICA 


























HERE is a kind of ‘cation 

in merely becoming / familiar 
with the many styles of Merrill 
Lockets. 








@ One comes to know what is what 


in Locket lore. The range is ency- 
clopzedic. 


“TRADE “  @ This house does not try to assert | 
fess what women shall wear. It makes ey 
MXRK 


MARK “ everything in Lockets "— and they 





at 


Aye 


can take their choice. 


ates: 


@ And as choice is easy with goods 
so attractive, it is simply the part of 
the Jeweler to display them. 




















EVERYTHING IN LOCKETS 

















> KE “MERRILL COMPANY 


WRITE NOW FOR OUR 1912 CATALOG 


_ NEW YORK OFFICE LOS ANGELES OFFICE 
17-19, MAIDEN LANE’ oa BROADWAY CENTRAL BUILDING 
| ae Peaae SUuaI id “oon _. © MAIN OFFICE’AND FACTORY 
a we PROVIDENCE, R. I. 
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IS IT STERLING SILVER? 


Nine people out of ten ask the above question when shown the bag illustrated. It is not sterling—but 


German Silver, Soldered Mesh— 


as fine as any silver bag. ‘Finest mesh ever shown in German Silver, made and finished with the utmost care. 





No. 6778—ACTUAL SIZE. 
This pattern made in 7 sizes—6-in.—5-in.—4}4-in.—4-in.—8-in.—2-in. and 1%-in. Regular straight Mesh or reversed, as shown. 
Oxidized or polished tops. Also same sizes in perfectly plain tops, satin or polished finish. 







Prices lower than ever before attempted. If your jobber cannot supply you, write us and we will give 
you name of jobber who has them in stock. Made by the only machine-made mesh manufacturers 


WHITING & DAVIS CO., Plainville. Mase 


NEW YORK : 7 Maiden Lane CHICAGO: 31 N. State Street SAN FRANCISCO: 717 Market Street 
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FQEMEMBER that ordinary goods only 
arouse ordinary interest—unusual 
goods arouse unusual interest. These 
are unusual. 


Absolutely the handsomest Case 
Novelty on the market. The prettiest 
designs on the thinnest of models. The 


famous WADSWORTH KNIFE-EDGE 
Cases, plus exquisite ENAMEL Decora- 
tions. Another member of the growing 
line of Wadsworth winners. Biggest 
sensation this Fall. 


Gold Filled 
Gnameled Cases 


Design and Workmanship 
Rivaling 
Finest Solid Gold Cases 


KNIFE-EDGE MODELS 
ALL EXTRA THIN 


Exclusive Creations. 


ECORATIONS embrace a_ wide 
range of designs, such as Grecian 


Fret, Single and Double Bands, Fancy 


Diamond Patterns, etc. 


Enameling in a variety of very attrac- 
tive colors, including Dark Blue, Turquoise, 
White, Green, Black, etc. Your customers’ 
favorite colors. Fine Contrasts with gold. 


Wonderful sellers. 


“Not a Curiosity—but an Achievement.” 














~~ Another Eclipse! 
Newest and MHandsomest 


CASE NOVELTY 


on: the Market. 


Appeal of the Unusual. 
Biggest Item This Fall. 


Gadsworth 


25-Year 
“Dilot” 


Solid Gold Bow. 





Carried by Wideawake Jobbers. 


Che 
@adsworth 
atch Case 

Ce Wo 


CHICAGO SAN FRANCISCO 
Columbus Building 717 Market Street 


FACTORY: DAYTON, KY. 


ties te Rss SS 
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This Means Satisfied Customers 


Every purchaser of a Star Watch Case is delighted with the Safety Bow—the only bow that can’t puli 
or twist out, as will a bow merely sprung on. 

Star Watch Cases give immense satisfaction. They’re handsome and durable, with twenty-five years’ 
manufacturing experience behind them. Handle Star Watch Cases and every case you sell will sell others 
for you. Nothing can be more true than that “every satisfied customer is a good advertisement.” 

Star Gold Filled Watch Cases are made of double stock. They have solid gold bows and solid gold 
joints. They come in thin models as shown above, also in many handsome designs, all engraved 
by hand. All sizes. Each case carries the company’s stamp and guarantee. Made also in Sterling 





Silver and German Silver. 4 
Star Watch Cases will please your present customers and bring you new ones. Don’t forget the 
Safety Bow. 






Write Today for Illustrated Catalog and Particulars 


STAR WATCH CASE COMPANY 


CHICAGO—701 Heyworth Bidg. Factory—Ludington, Mich. NEW YORK—37 Maiden Lane 


“Co 
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Brooches 
Scarf Pins 
Cuff Buttons 
Handy Pins 
Bar Pins 
Lockets 
Pocket Knives 





Sash Buckles 


Circle Brooches 
Chatelaine Pins 


are selling very rapidly this season. 


These patterns, costing from 
$1.50 to $3.50, are particularly good. 


Each pin has a safety catch, and 
is heavy, wellzmade and finished 
in our well-known style. 


Old-established Jewelers, and 
new ones starting in business, can 
build up, or keep up, their reputa: 
tions for dealing in good merchan: 
dise by handling our line, which is 
made to wear, not merely to sell. 


Send for Our New Illustrated Booklet. 
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| AGAIN © 
The Bracelet that made the Bracelet Watch Possible 













) 














| = Warning 
Patented 
Aug. 20, 1907 AS | 
July 9, 1912 Infringers 
and Patent of our patents 
Pending will be 
Prosecuted 
YOU ALL KNOW IT AS | 
The Mauran Expansible Bracelet 
The stamp of approval by the 
trade of the Mauran Expansible Brace- 


are receiving for them daily. 








In spite of the clamor of the struggling imitators, the 
wise buyer is showing that he knows where to procure the 
best expansible bracelet. 









Another word, those same wise 
buyers are aware that the Mauran solid @ 
gold jewelry is snappy and salable and @& 
that handling of it contributes to their 
prosperity. 


let is evidenced by the large orders we 
| 





| 

John T. Mauran Manufacturing Company 
: Providence, R. I. 
| 











NEW YORK CHICAGO SAN FRANCISCO 
3 Maiden Lane 1111 Heyworth Building 150 Post Street 
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The above locket 
time reminder is the 
same as used on our 
“CAMILLA”  exten- 
sion bracelet. The 
time reminder is 
placed on the front 
of the locket. You can 
readily set the hands 
at any minute or 
hour desired, as a re- 
minder of engage- 
ments. 

Greatest novelty on 
the market. 


J958—Front. 





J958—Back, 


W* have discovered the real thing, which will make 


the watch bracelet more popular than ever. Our 


“CAMILLA” extension bracelet (patented) is the only 
extension bracelet which can be reversed on the wrist 
without removing. 

A lady can easily turn it over, placing the crystal 
next to the arm, thereby protecting the face of the watch 
when motoring, golfing, playing tennis, boating, etc. 


Illustration No. | shows the watch back outward with initials. 

Illustration No. 2 shows the watch partially raised so that wearer 
can readily see the time without turning it over. 

Illustration No. 3 shows the watch bracelet as worn on social 
occasions. 

The “CAMILLA” extension bracelet (patented). is absolutely 
unbreakable, very flexible, and most beautiful. It has the appearance 


of solid gold. 
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Camilla—J945. Camilla—J946. 


The newest thing out, the “CAMILLA” extension bracelet with 


LOCKET TIME REMINDER or score keeper. It is most unique, very _ 


handsome. Ask for these articles. 


Ask for BIGNEY’S 
new patented ar- 


ticles. We are 
creators, not imi- 
tators. Keep in 


touch with our line. 
We sell the whole- 
sale trade exclu- 
sively. 





Our one-eighth and one-tenth gold filled “MIRROR FINISH” 


chains look and wear like solid gold. 
Send for velvet gold embossed advertising banner. 
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Save 
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Profit 
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Every 
pee of A most complete line that is made right, 
2 7 Chan priced right, quality right. We offer 





the opportunity to save from 20 to 
331% % on the same class of goods 
bought through any jobber. 


Our LOCKET LINE has had 
many new designs added. It 
will pay you to ask for a 
selection. 


Co. Jewelry 
backed by a rigid 







guarantee. It’s to 

YOUR interest, 
Mr. Retailer, to 
investigate our line. 














CHAINS-FOBS-BRACELETS 
' __ LOCKETS-ETC. | 


AeZ CHAIN Cw 


Z CHAIN 
PROVIDENCE. R.1. | pagal 
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You can assure your customer that from 
now on pearl set rings can be bought with the 
same degree of security as a solitaire diamond 
hammered in a gypsy ring. 

No more half pearls that fall out or cannot 
be cleaned—no more unsafe prongs. 

Our guarantee behind them is doubly riv- 
eted. There are no “ifs” or “buts.” Ask your 
jobber to explain to you this important inven- 
tion.. Let him show you how the pearls are 
secured in the ring, and you will be convinced 
that the @ pearl set rings are one of the few 
articles that needs no guarantee, because the 
pearls simply can't come out. 


UNTERMEYER, ROBBINS & CO. 


71 Nassau Street, New York City 
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Get This New 
Display Stand 


Display is an important fea- 
ture in the sale of Rings as 
well as other articles. The 
picture shows our beautiful 


Le Bond Street Tray 


A carved, highly finished oak frame 
with removable plush tray. Frame has 
easel back so it will stand up. Each tray 
has assortment of twelve O-B solid gold, 
genuine stone set Rings. Send your 
jobber a sample order—you will be 
pleased with the Rings, the Tray, and 
the Quick Sales. 


Over 1000 New Styles 


in this season’s line of O-B Rings. Over 
5000 designs stocked in our vaults, 
assuring to the Jeweler easy duplication 
on any design. 


Everything In Rings 


Stone Set, Platinum Trimmed, Enamel Trimmed, 
Signet, Emblem, Combination Band and Signet, 
Fancy Shapes, Two Color Effects, Special Imported 
Stones, etc., etc. Rings for every possible occasion 
for Man, Maid or Miss. 


Every Ring Guaranteed Perfect—no 
irregularities in colors or shapes. 


OSTBY & 
BARTON CO. 


PROVIDENCE, RHODE ISLAND 








9 MAIDEN LANE, NEW YORK. 
31 NORTH STATE ST., CHICAGO, ILL. 
424 SOUTH BROADWAY, LOS ANGELES, CAL. 


_ASK YOUR JOBBER 
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What Should the Jeweler 
Get for His Labor ? 






—A Man’s Size Profit 








T isn’t a square deal to make the jeweler pay 


| manufacturer’s dividends. 


It isn’t a square deal for manufacturers to 
create a consumer-demand for their goods— 
tolled plated chains, for example— 

and then allow both jeweler and jobber but a small 
boy’s profit. 

Neither of you will boost such a line of goods. 




















It was certain, sooner or later, that some manufac- 
turer would see his opportunity— 

see to it that both jobber and jeweler would get a 
man’s size profit. 

And that’s exactly what H. F. Barrows & Co. saw 
and has done— 

saw the opportunity and made it possible for larger 
profits in rolled plated chains. 

It invented, perfected and patented the Barrows 
“New Process” Chain— 

a process which cuts manufacturing cost to a very 
small fraction of the costly old way— 

cuts out all hand labor, such as the hand soldering 
of links— 

and includes many other perfected manufacturing 
processes. 

At the same time the Barrows ““New Process” gives 
better quality chains for the price than ever— 
chains of the highest finish, design, workmanship and 
wearability— 


BARROWS 
CHAINS. 


ONE QUARTER’ GOLD 


They are finer, more profitable, more salable chains 
than have ever been offered you before, in that they 


are ONE QUARTER GOLD—don’t forget that 


point. 


We say more profitable, because every chain the 
retail jeweler buys from YOU secures HIM a 
SATISFIED CUSTOMER, and satisfied custom- 
ers are HIS BIGGEST ASSETS. 


Barrows ONE QUARTER GOLD chains com- 
pare most favorably with any chains on the market 
to-day. 

Another point—Barrows One Quarter Gold chains 
are ONE QUARTER GOLD when they LEAVE 


THE FACTORY; they are ONE QUARTER 
GOLD WHEN THEY REACH YOU. 


You know what that means (every chain guaranteed 
as stamped). 


These statements are not unsupported: 


they are backed up by the sterling reputation of a 
sixty-year-old firm, in a sweeping guarantee to YOU 
and YOUR CUSTOMERS. 


Get a man’s size profit on Barrows One Quarter 
Gold chains. 

If you are a RETAIL JEWELER, tell your 
JOBBER that you want an assortment of Barrows 
One Quarter Gold Chains on approval; 

If you are a JOBBER, investigate Barrows One 
Quarter Gold Vest, Neck, Guard, Waldemar and 
Coat Chains; also Dickens Vest Chains— 


AND DO IT TO-DAY. 


We sell exclusively to the Jewelry Jobbing Trade 


Get a copy of the Barrows One Quarter Gold Chain Book—a postal will bring it free 


rape EWWOB, «rx 
H. F. Barrows & Co. 


15-19 Maiden Lane 


New York City 
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THE HOUSE J EMBLEMS 





$72 Doz. 





Range of Designs Almost Infinite 


New Goods 
Constantly Introduced 


Emblem Coat Chains (Toterchenmsoble Buttons) 


Prize Medals and Badges 
for Engraving 


20th Century Charms (Gold Shell) 


Emblem Buttons and 
Pins of All Orders 


Goods in Gold, Gold Plated == Shell 


3567X : 
Presentation Jewels $36 Doz. 


$36 Doz. 


Jewelers’ Popular Finishes — Genuine Stones Used Jewelers’ 


Circular 


Circular 
Discount. Three Complete Stocks Discount. 


























IRONS & RUSSELL COMPANY 


Specialists in the Manufacture of Embiems 
Three Complete Stocks in Three Convenient Centers 


NEW YORK OFFICE: MAIN OFFICE AND FACTORY: ‘CHICAGO OFFICE: 
il Maiden Lane Providence, R. I. 10 So. Wabash Ave. 
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THE EL KAY CUFF BUTTON 


Absolutely 
One Piece 


Patented in the U. S. and foreign 
countries 











SEE THOSE 
ARROWS ? 


Not only the post 
and bean, but the 
entire button, 

Post,Bean&Front 

is made of one 
| single piece of 
| 
| 


continuous metal and 
the Post is Solid. 


Permanently 
a Guaranteed 


THE EI El Kay button is designed along 

scientific lines—Cuffs were studied as 
well as buttons in deciding the position at 
which the post is to merge into the bean 


and into the front. They were placed 
so as to make the El Kay the best 
setting and the easiest button to 
insert and remove. 


Mr. Jeweler, when selling them don’t 
miss this point in explaining the various 


others. 
gts 


iA Joseph LL. Herzog & Co. 


Makers of LK Rings 
(TRADE MARK REG ) 
ta 45-51 Rose Street (Cor. Duane), New York 
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Combination ~"— 
Cracker and Cheese Dish 
with Silver Cover 





Allow us to personally present for your inspection this line of ABSOLUTELY 
GUARANTEED Electrolytic Silver Deposit Cut Glass. We will take the 
liberty to have one of our representatives call on you before many days, and in- 
struct him to demonstrate the faultless quality, quick-selling power and ample 
profit margin of these unmatchable goods. 


OU have never seen such a beautiful line—such exclusive hand-wrought designs, dainty shapes, 
flawless crystal and expert craftsmanship! Backed by this word—honest guarantee: “We guar- 
antee that the silver deposit will not crack or loosen, and that the background will not yellow. 

Any piece found thus defective will be replaced without cost to dealer or customer.” They act like 
magnets in drawing customers. Surely it will be worth your while to defer your Fall purchases until 
you thoroughly examine our salesman’s sparkling samples! There is a wide market for Electrolytic 
Ware. Its superior make-up, wide distribution and heavy advertising have placed it in the forefront. 


Electrolytic 
Silver Deposit. Cut Glass 


We have an army of enthusiastic dealers all over America. Although our Ware is comparatively 
new, leading jewelers quickly saw its superlative value. And they appreciated our making of new cus- 
tomers for them by forceful, persistent advertising. 


Already thousands of well-able customers have been sent to our dealers, and have bought from 
them. Last Spring the largest advertising agency in America ‘prepared our customer-making campaign, 
and it was a tremendous success. We want to publicly thank our dealers for their whole-hearted hustle. 


Our business relations have been mighty cordial. It certainly is a pleasure to sell to such loyal men, and 
a greater pleasure to manufacture a line of goods which brings them such numerous sales and handsome 
profits. 


We want YOU to share in this prosperous business. We want YOU 
to be the profit-taker in your town. We want to send good customers to 
YOU. Be ready to talk over the matter with our special representative 
when he calls. You'll find him a mighty pleasant man to talk with. In 
the meantime, write for an illustrated catalogue. 


ELECTROLYTIC 
ART METAL COMPANY 
Beatty and Adeline Sts., Trenton, N. J. 
Makers of 999-1000 Fine Silver Deposit and Manufacturing Silversmiths 
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5227 ENGRAVED 


THE 


| “Bampden Engraved’ 











Either Pattern of usual 
BLACKINTON quality 
and reasonably priced. 







Don’t fail to get one 
of our 1912 Toiletware 
Catalogs. Give our line 
a consideration before 
you place your order 
for the coming season. 

























Two More New Designs in Stprling Siluer Cniletware 






5227 FESTOON 


THE 


“fampden Hestoon” 


(Engraved) 








Either Pattern most 
complete, made in over 
75 pieces. 


hs © 
R. Blackinton 
& Company 


Silversmiths 


North Attleboro, Mass. 


New York Office .. .. 15 Maiden Lane 
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Mount Vernon 








STERLING SILVER 
TABLEWARE 


A Pattern of Strength, 
Beauty and Simplicity 


The simple, graceful outline with the Colonial 
shield and the Emblems of Plenty make this pat- 
tern one of the most beautiful designs ever made 
in American Tableware. 


An embodiment of correct proportion and _ bal- 
ance with the most appropriate subject of orna- 


mentation. 


A patented combination which places the Mount 
Vernon pattern beyond the possibility of successful 
imitators. 


Mount Vernon Tableware is, and always will be, 


EXCLUSIVE. 


Write to-day for catalogue. A new 
edition, just off the press. 


Rogers, Lunt & Bowlen Co. 
SILVERSMITHS 


Main Office and Factory 
Federal and Norwood Streets 


Greenfield - - - Mass. 


New York Chicago San Francisco 
15 Maiden Lane Kesner Bldg. 717 Market St. 





“THE SILVzR THAT SELLS” 





EERRY SPOON 
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MANF’G COMPANY 


(COLONIAL SILVERSMITHS) 


NEWBURYPORT | 4 
MASSACHUSETTS 


SALESROOMS, WHOLESALE ONLY 
CHICAGO NEW YORK atthe anal 


ilo on: eaten HEYWORTH BLDG. SILVERSMITHS’ BLDG. + italia secon ime: 


LENGTH 7 6-16 IN. 
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Here’s a Winning Toilet Set 
Attractively Priced 


In presenting this new set, we believe we are showing 
a distinct triumph in toiletware designing. 





Merchants who've seen the advance display 
in our show rooms give it enthusiastic 
praise, and early stock orders indicate it to 
be one of the best selling sets in our 


strong toiletware line. 


The fascinating witchery of the Irish 
rose is truly pictured in the dainty 
garland while the graceful shape is 
a welcome change from strictly con- 
ventional models. 


The Rose of Sharon 


is harmoniously finished in a combi- 
nation of soft grey and high polish. The 
stock is heavy, all brushes are fitted with 
best quality bristles, and each article 


shows results of careful manufacture. 


You certainly want at least a sample 
Rose of Sharon set, and as it will be 
in great demand, we suggest you place 
your trial order now. We will reserve 
your set and ship at any future time 
you say. 


In accordance with our satisfaction guarantee 
we will forward agreeing that you can return 
it at our expense—if you're not completely 
pleased. 


Or mail a postal to-day for our catalogue show- 


ing a broad line of successful toilet sets and 3685 
other suitable holiday goods at prices that One-Half Actual Size 

HAIR BRUSH, COMB and MIRROR, $26.50 
mean greater average profits of 15 to 20%. (Less Jewelers’ Circular discount.) 


CHOOSE itr s.ne‘toods tor ee MONEY 





Woodside Sterling Company 
170 Broadway New York 











THE JEWELERS’ CIRCULAR-WEEKLY August H, 1912. 




















The 1912 Hollow Ware Line 


AS PRODUCED AT THE 
“QUALITY WORKSHOP” OF 


The Van Bergh Silver Plate Co. at Rochester, N. Y., U.S.A. 


IS NOW READY FOR DISTRIBUTION 





Our 1912 supplement is just off the press and we shall be 
more than pleased to have you send fora copy. It contains 
many illustrations in the hammered finish which is so popular 
this season. If you want your stock to be up to the minute 
it will be necessary for you to carry the Van Bergh Line. 










Have You Seen Our 
1912 Toilet Ware Line? 


It’s a hummer. If you want to scoop the Toilet Ware 
business in your locality, put in our line and the job’s done. 

We are going to tell you more about this Toilet Ware 
line in our next ad. 















No. 1584. Candlestick 
Old Silver, Hammered 


THE VAN BERGH SILVER PLATE CO. 


ROCHESTER, N. Y. 


Makers of quality silver plated ware since 1890 
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The New Price Schedule 


REED 5s BARTON 
PLATED FLATWARE 


FVERY JEWELER realizes what the Reed & Barton 
name means—that when he shows our goods to his 
customers, no question is ever asked about the quality, no 
exception is ever taken to the designs, and, since the in- 
troduction of our new price schedule, no argument about 
prices is possible. Nearly always the only comments are 
expressions of admiration and confidence. The goods 
practically sell themselves, making the work of the jeweler 
ideally easy and pleasant. 





For nearly a century the best people have, as a matter of 
course, used the Reed & Barton silverware; now, with 
the aid of the jewelers, we propose to make it the most 
popular flatware in this country, and it was for this pur- 
pose that we lowered our always close prices, with the 
result that we have now placed our Plated Flatware beyond 
the reach of all competition. 


All you have to do is to let the public know 
that you handle the Reed & Barton Plated 


Flatware and the business will take care of itself. 


Write for Our New Price Schedule 


REED & BARTON 


Silversmiths : :: Taunton, Mass. 
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Chafing Dishes anning- 

Coffee Percolators 

Table Kettles Attractive Wedding Gifts 

Casserole Dishes Copper and Pewter Prize Trophies, Etc. 





CATALOGUE SENT ON APPLICATION 





MANNING, BOWMAN & CO.., merwen. conn. 


NEW YORK CHICAGO SAN FRANCISCO 
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Salesrooms 
15-17-19 MAIDEN LANE, N. Y. 


We Specialize 


ai 








Specialization 
makes 

for economy in 

production. 


a 


‘The Middletown Silver Co. 


Factory and Office 
MIDDLETOWN, CONN. 


The more econom- 
ical the factory the 
lower the price at 
which its products 
can be sold. 
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Sternauware Summer Specials 


Anybody who wants to know how a boiled egg ought to 
taste and will taste if you give it a chance should have 
Sternau Egg Holders on the breakfast table. Dip the 
glass into hot water, just before turning the egg into it, 
and behold the difference between the fine flavor of eg 

properly served and the insipidity of eggs from a chilly 
cup. Nobody who has once tasted eggs from the econ 
Egg holder will go back to the old style—depend on that. 


The metal part is copper, nickel-plated, silver-plated, and, 
while artistically shaped, provides no lodging places for 
= dust, and so does not add to the labor of housekeeping. 
No. 2—The Sternau Egg Holder | He Sternau Egg Holder is an ornament to any show case. 


Send for a Copy of the Blue Book 


S. STERNAU & COMPANY 








MAKERS OF 
Rav wA 
NEW YORK SHOWROOMS RADWA, OFFICE and FACTORY 
305 Broadway Fancy Teakettles,Chafing dishes John and Gold Streets 
N. W. Cor. Duane Street ee Ponoko ea aad BROOKLYN, N. Y. 








| Our New Matinee 


Watch Neck 


We are continually devising novel special- 
ties that are different, and that self easily. 
The watch neck illustrated is making 
money for many jewelers. Won’t you be 
interested to see a few patterns? 




















The greatest care has been given to the selection of 
the stock used in the manufacture of our jewelry, and 
especial attention paid to the selection of the personnel 
in our factory. None but experienced operatives have been employed, and only the 
most expert in setting, soldering, finishing, etc retained. 


We Make in Rolled Gold Plate and Sterling Silver 
Lockets, Chains, Bracelets, Pendants, Plaques, 
Crosses, Rosaries, Novelties, Etc. 





Pendants in a variety cf beautiful patterns and designs 


The Leading Jobbers throughout the country carry a selection of our Goods in stock, and if you will write us we shall be 
pleased to send you the;name of the wholesaler in your vicinity who can show them to you. 





East Madison 











Petia seer Doran, Bagnall & Co, North Attieboro, Mass. 
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IS NOW READY 





new patterns for 1912. 








2375 Octagon Pattern, Octagon Shape 








Our Fall “Blue Book” Catalogue Q Fab 


etc., and rolled gold plated jewelry. 


We Make 2700 Sets 
and Combinations 


See our “Blue Book” Catalogue Q 
Showing 293 Pages of Good Sellers 


showing nearly 10,000 articles in sterling 
silver toilet and manicure goods, novelties, 


The pattern shown here is one of our four 


Theodore W. Foster & Bro. Co. 17mg Sin2%.ncns "100 Richmond Street, Providence, R. I. 


NEW YORK: 13 Maiden Lane CHICAGO: Heyworth Building CANADA: Kingston, Ont. 




















as 





TRADE MARK 


ee 





Roger Williams Silver Company 


PROVIDENCE, RHODE ISLAND 


La 8 at Dt et Oe a 2 Os 
— 


WILL MAKE A SPECIAL EXHIBIT OF 
Sterling Silver Hollow and Toilet Ware 
AT THE 
Hotel Marlborough, Broadway and 36th St., New York (City 


Rooms 327-328 


From August {st to September 15th 








Our Representative, Mr. DEFOREST ELY, will be in charge of the Exhibit 
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NEW CHAIN LINE 


We have just put upon the market a most 
beautiful line of Vests, Dickens, Waldemars and 
Fobs, 18 Karat finish, Crystal Surface. The Best 
Medium Priced Chains ever produced by any 
house. We guarantee every one. Our Traveling 
Men have them; when they call look at them, you 
We sell to the wholesale trade only. 


will buy. 


ALLISON MFG. CO. 


CHICAGO 
811 Heyworth Building 


ATTLEBORO, MASS. 


NEW YORK CITY TORONTO 
3 Maiden Lane 52 Yonge St. Arcade 


























No- 5293. 








IG~O_ FKDOSSS_ OD aL9 


FLOOKS eee 








: LESS" 
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f eo 
BASSETT 10-KARAT LINE 











gm 6 This is the Space to Watch for 
Brand New Goods at Popular Prices 





Just Another of the splendid procession of Bassett 
creations. Courts comparison in design, workmanship 
and general effectiveness with goods costing much more. 
Add it to your line of Men's Jewelry. Display it. 
Made in 10-Karat, and can be retailed satisfactorily 


for about $24.00 











THE BASSETT JEWELRY CO. 


Aborn and Mason Streets PROVIDENCE, R. I. 


NEW YORK MINNEAPOLIS CHICAGO 
37 Maiden Lane 1116 Lumber Exchange 510 Columbus Building 
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PR oe a a Dame Line 























66 29 oF 
The Line a of Quality’? | 
QUALITY MARK : 
ASK SOLD 
YOUR JOBBER ONLY 
FOR THROUGH 
‘* THE LINE JOBBERS 
OF 
QUALITY ”’ 
> COLONIAL DAME , 
ers LINE 4574: 
WRITE FOR REPRESENTS 
PARTICULARS EXCLUSIVE 
ON OUR STYLE, 
FREE QUALITY, 
PENNANT FINISH, 

OFFER WORKMANSHIP 
ie 
Coleniat Deine Breceles WHE Colonial Dame Lochet, 

Patented April 23, {913 : Patented May 7, 1912. 

San Francisco Office : Chronicle Bldg. New York Office : Silversmiths Bidg. Chicago Office : Heyworth Bldg. 


BLISS BROTHERS COMPANY, Attleboro, Massachusetts 














8 ® 


INVITE YOU TO INSPECT 
THEIR SPECIAL DISPLAY 
STERLING SILVER SG STERLING SILVER 
HOLLOW-WARE (gases >eailll FLAT - WARE 
SI IVER DEPOSIT WARE, 
JULY 29% SEPTEMBER 7 


HOTEL MARLBOROUGH: 


BROADWAY AT THIRTY SIXTH ST 
NEW YORK CITY 

































August 14, 1912. 











ness OC COTO 















DIAMONDS ARE POPULAR 
at this time of the year and a great deal of interest is manifested 
by thousands throughout the country. Our success in this field 
| is unusual and the showing that we make stronger than ever. 

This season we have an extremely fine line, as our Mr. Henry 
Freund made especially advantageous purchases on his recent 
European trip. We are therefore in a position to fill orders 
promptly and satisfactorily; and our salesmen will be pleased to 
SHOW YOU. 


Henry Freund @ Bro. 


“‘Sellers of Sellers’”’ 


Di ds, Watch a 1 
Diem enon Jewelry 71 Nassau Street, New York 

































We mark all goods with our Trade Mark ‘‘The Rose’’ excepting loose 
diamonds, ‘and ‘our guarantee stands back of them just the same. 








New and Exclusive Novelties 


=== for the Fall —— 


Our line this year surpasses 
in beauty and variety any- 
thing ever heretofore 
attempted. 


We will be glad to accord 
any of your mail orders our 
immediate attention. 





Order your “Breakless 
Bars” now while we are 
still able to fill your orders 
for this indispensable article. 


FISHEL NESSLER COMPANY 


Manufacturing Jewelers 





184 FIFTH AVENUE 
NEW YORK CITY 
Established Over a Quarter of a Century 
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ASK FOR THIMBLES BEARING THIS TRADE MARK 





Est’d 1860 





Trade-Mark 


NEW YORK OFFICE CHICAGO OFFICE 
No. 7 Maiden Lane 1203 Heyworth Building 











MOROCCO JEWEL CASES 


STERLING MOUNTED 


Made in Eight Sizes, 
3” x 4" to - x 9’ 
all with locks. 


Exclusive in Design. 


Finest Quality 
of material and work- 
manship in every 
detail. 


f , P 
‘ Write us for prices. 





WARWICK STERLING COMPANY, Providence, R. I. 


NEW YORK OFFICE: Silversmiths Building SAN FRANCISCO OFFICE: Jewelers Building 
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JULIUS WODISKA, 40 John Street, New York ** 


’Phone, John 5066-5067 
Designs and_Estimates Submitted Makers of a General Line of 


Special Order Work Sis Diamond Mountings 











SOLIDARITY: “The Case That Courts Comparison” 





WATCH BRACELETS. 
AMERICAN OR SWISS MOVEMENTS 


“SOLIDARITY - MAURAN” ) 


MR. RETAILER: ao Semenete, tie * anna tenet a aa 
! ! ! atch and note the artistic appearance, fine finish an 

STOP! LOOK! LISTEN! maximum expansion —We’ll trust you to keep out 

“The easiest way out of a scrape is to keep out.” of a scrape. 

Don’t buy “Bracelet Watches”—then learn the pitfalls. The “SOLIDARITY-MAURAN?” Bracelet Watch 

Learn the pitfalls then buy “Bracelet Watches.” is made in Gold only, and sold through the Jobbers. 

You will instantly note the crude appearance and There will be but a limited output this year. 
limited expansion of most bracelet watches shown. Insist on the “Solidarity-Mauran” and you'll get it. 


SOLIDARITY WATCH CASE CO. 


(ESTABLISHED OVER A QUARTER OF A CENTURY.) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Sec’y-Treas. HARRY C. BALLAY, Vice-President 
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Umbrellas and Canes 
The Mark of Qualite de Luxe 


Fall Samples Now Ready 














Our Fall Line of Handles and Canes of several thousand 
different styles, which for workmanship, grace and gen- 
eral get-up are the best that the market affords. Made 
up in carefully selected and original trimmings, consisting 
of Solid Gold, Rolled Gold Plate, Sterling Silver. Hand- 
somely chased, engraved, etched and engine-turned, with 
or without detachables. An opportunity to serve you, will 
bring prestige and handsome results. 


Arthe, Levy, Bernhard Co. 
37 Union Sq., ; New York 





















































THIS IS YOUR IDENTIFYING MARK 
TO THE FINEST, BEST DESIGNED, MOST ORIGINAL 
JEWELRY IN 10 AND 14 KARAT SOLID GOLD. 
ASK YOUR JOBBER FOR AN INSPECTION OF OUR FALL LINE. 
LOOK FOR TRADE MARK. 


T. G. Frothingham & Co., 
North Attleboro, Mass. 








— ree Bye 
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Did you ever stop to consider what 
kind of a factory the Collar Buttons you 
are selling are made in? 
Collar Buttons 
(One-Piece) 
Bodkin Clutch 
Studs «:d Vest 
Buttons 
(Sei in Like a Needle, and 
Like an Anchor) 
Cuff Buttons 
(One-Piece Bean and 
Post) 
Are All Made in a Factory 
Noted for Quality 
The Quality, Construction and Finish being 
the First Consideration. 

Because all of the above KREMENTZ 
goods are made in the same factory by the 
same people under the same management, 
and are of the same standard as the 14-K 
Gold and finest Platinum Jewelry known 
the world over. 

That should justify everyone in giving 
KREMENTZ COLLAR BUTTONS 
KREMENTZ BODKIN CLUTCH STUDS 
AND VEST BUTTONS 
KREMENTZ CUFF BUTTONS 
(One-Piece Bean and Post) 

the preference. 


If your jobber does not handle this 
line, write us and we will give name of 
one who does. 





If no salesman showing these goods 
reaches you we will be only too pleased to 
send you a selection package if you write 
direct to us. 

















KREMENTZ & CO. 


i Newark, N. J. 


New York San Francisco 
286-288 Fifth Avenue 722 Shreve Building 


PARKS BROTHERS & ROGERS, Providence, R. I. 
Selling Agents to Jobbing Tradz for U.S. and Canada 
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“NEWEST-MADE” is “NEWARK-MADE™ 





Krementz & Co. 
Platinum and 14-K. Diamond and Enamel Jewelry 
Krementz Bodkin Stud and Vest Buttons 


Eastwood-Park Co. 


Silver Toiletware, Novelties and Mesh Bags 
N. Y. Office, 15 Maiden Lane 
Austin and Murray Streets 


(Po 


THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 


FRANK KREMENTZ CO. 
530 Mulberry Street 











Crane and Theurer, Inc. 
TRADE 13-165 Franklin St. 
mex 14 KARAT LINES 


Kohn & Company 
Makers of the Celeb 
10-K. Line_with the 14-K. | nL 
See page 15 Camp and Orchard Streets 








Shafer & Douglas, Ine 

fc) Manufacturers uglas i : 
Office and Factory 

9-11 Franklin Street Oe City’ Hall 








Meyer & Gross 


Makers of High-Grade 
M.G. Solid eo tes ye 
Trade-Mark 401-407 Mulberry Street 








William Link Co. RADE 
Makers of 14-K. Jewelry Con Ged) 


PENDANTS 
401-407 Mulberry Street Mart 





David C. Dodd Co. 
Platinum, 14-K. and Enamel High Grade Jewelry 
Bar Pins a Specialty 23 Marshall Street 





Osmun-Parker Mfg. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 





Climax Mesh Bag, Co. 
for th the Beg od Grade * BAILEY “ 
Un ILE Mesh Bags for the Retail Trade. 


401-407 Mulberry Street 








Frederick B. Weiss, Inc. 


~~ The Up-to-Date 10-Kt. Line 
CuK 473-476 Washiagton Street 





Goldsmith-Koch Co. 
poy no advance in a oe tes Seb 
103-108 Oliver Street 








Taylor & Co. Inc. 
0-K. J 

















Battin in & Com any 50 
The & Keller t Jewelry Mtg. Co. 
Specialists in Rings, Brooches, La Vallieres and 
10-K, Jcvel»: Qual, end Finish 
N. Y. Office, 49 Maiden Lane 48-60 Wainut St. 





Jewelry—In make an | 
passed by goods of any yooh oe geality spew, K 
Small Wares—Go 
Selesroom, 320 Fifth Ave. N.Y. 
«7 York Se “ , rae Street 
Factory: 251 N. J. R. R. Ave 
Scarf Pins, in White Stone Set 
Jobbing Trade Exclusively 93-107 Lafayette St. 
TRADE C X K MARK 50 Wainut Street 
BROWNE, JENNINGS & LAUTER 
John Chatellier 
Specialties—Boxes, Vanity and Card Cases 
te ld endl Sve 


47 Chestnut Street “"~” 
106 Ogden Street 
G. W. Fautz & Co. 
1866 Champenois & Co. '®'? 
Fi Gold 
Mabel Fie ir doa Sadler” 
N.Y. Office, 341 FifthAve. 306 Market St. 


Garland, Fisher Company 


a Sesh Bags and General Line 
fice, 9 Maiden Lane 
630 Mulberry Street 





Burstow, Kollmar & Co. 


Bracelets and Bead Necks 
18 Columbia Street 





Abig & Wagner 


Specialty: 10 and 14-K. Bracelets and La Vallieres 
60 Columble Street 





The up-to-date retailer and jobber 
must have the newest numbers in 


Weizenegger Bros. 
Sterling Silver Mesh Bags 
358 Halsey Street i 





order to interest and sell the 
possible buyer. 


Makers of Pag my Toiletware, Etc., in 
4-K. Gold and Sterli 
Office aa Factory 


j THE WILLIAM B. KERR CO. 
Orange and High 1 Sts. 


N. 
320 Fifth Ave. 





Newest Designs 





E. H. Eastwood, W. Mills Chas. Hohnhold 
E. H. EASTWOOD & CO 

Speciali in Tie Gene Bar Pins, Lockets, Brace- 

lets in ‘i . and Also Platinum Mountings 
Sa Tharshall Street 





inet 


J. D. Dalzell & Co. 
ie Manufacturers of Fine 14-K. Jewelry 
Mark 23 Marshall Street 








Workmanship 





The Hayes Bros. Co. 
nized) 
HE ; at eC ete line of 14-K. Jewelry 
for the Fall Trade. 42 Hill Street 





have made Newark known the 
world over as the fountain-head 
of high-grade product. 


L eeeene 4 = Co. 
Fine Gold 
] AK... Horse Shoe jail  celet 0 


480 Washington Street 





Almost anything in 


PLATINUM 
Settings in Platinum and Gold 


Baker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





14 and 10K. Gold 
Platinum Goods 
Diamond Goods 
Silver Novelties 
and Silverware 


can be supplied you by the man- 
ufacturers on this page. 














Buy 
“ Newark-Made ” 
It's Safe 
en ek & Angell, inc. 
COD 7“ oe” Franklin Street 








La Pierre Mfg. Co. @ 
=. ..@ 
Candlesticks 50 Columbia Street 





Eckfeldt & Ackley 
14-K. only—Lockets, Links and Novelties 
98-104 Murray Street 





Gibson Krugler Co. 
Manufacturers of 14-K. Jewelry 
306 Market Street 





Frisch Brothers 

Specializing i ; a 
wee La Vellieves, Link Bettons, Exc. 

For the Jobbing Trade Only 50 Columbia St. 





<> Allsopp & Alisopp 


Platinum Diamond Jewelry at &> 
18 Columbia Street 





Henry nry Ziruth nee 
14-K. Gold and:Platinum = 
30 Court Street 


A 








Charles) W. Park 
Maher of Fine % Goods, Novelties 








a and MoWhorter Streets 





ARCH CROWN MFG, CO. 


N AK 
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REG. IN U.S. PAT. OFP, 


LONDON 
Kimberley House 
15-17 Helborn Viaduet 








“OUR ANNUAL EXHIBITION IS A PERMANENT INSTITUTION ” 


POWERS ann MAYER 


8-14 West 38TH STREET 


Adjoining Fifth Avenue 


NEW YORK 


Announce the 10th Anniversary of Their Annual Exhibition 





Te Be Held From August 29th to September 7th Inclusive 


AS :THE TIME OF THE OPENING OF OUR EXHIBITION IS 
APPROACHING WE DESIRE TO EXTEND TO THE JEWELRY 
TRADE OF THE UNITED STATES AND CANADA A CORDIAL 
INVITATION TO VIEW THIS REMARKABLE DISPLAY, WHICH 
WILL BE THE LARGEST AND MOST IMPORTANT EVER GIVEN 
IN THE HISTORY OF OUR CAREER. THE IMPORTANCE OF 
THIS EVENT TO EVERY JEWELER, NO MATTER OF WHAT 
TOWN OR CITY, WILL BE OF INESTIMABLE BENEFIT TO THE 
FUTURE WELFARE OF HIS DIAMOND BUSINESS. 


PARIS 
51 Rue de Chateaudun 


CABLE ADDRESS: ‘ON TCP,” LONDON 


AMSTERDAM 
Serphati Straat 32 
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Deter psperepereyers pers 1=yeneyeEep 5 eS 7=TS NE! 
ea 
Our Latest Green Gold Mesh Bag 


Is Not Gilded and Never: Needs 
Gilding, Because— 
















Pe 


The gold used in its construction is 
alloyed in a natural green gold color 
and simply polished. 


The metal cannot soil the handkerchief 
or the most delicate fabrics. This new 
idea is proving itself to be a great ad- 
vantage over the bags which continu- 
ally need refinishing. 





p+ 








We are making them in the newest shapes and all sizes, with shirred or reverse mesh. 








Ve RSG Smee F 








Established 1865 


Fs « 9 ; 7 
= seal 
. : \ 
- : is 
i a a oe 
7 2 























Novelties de Luxe 


In Platinum, Gold and Sterling Silver 





Our Line is made especially for Jewelers whose trade demands the artistic, 
exclusive and finely wrought. Our aim has been to create a salable and un- 
usual number of effects that appeal to discriminating buyers. 









Jeweled Bags Lorgnettes Cigarette Cases C hatelaines 
Mesh Bags Card Cases Eyeglass Cases Novelties 
Purses Vanities Cigarette Holders Bar Pins 
Vanity Cases Bracelets Lorgnette Chains Etc. 


.S. COTTLE COMPANY 


31 EAST 17th STREET NEW YORK CITY 


PARIS: 28 Rue D’Ilauteville. CHICAGO: H. M. Heymann, Heyworth Bldg. SAN FRANCISCO: A. E. Lee, Shreve Bldg. 
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ft” | ENOS RICHARDSON & CO. 


over) 
ij, | 93 MAIDEN LANE - - NEW YORK 

















Mansfacturers of 14-K Gold and Sterling Silver 


JEWELRY 





Lingerie Clasps Tie Clasps 
Handy Pins TRADE Scarf Pins 
Veil Pins Sleeve Battons 
— me Ribbon Fobs 

ys Gold Fots 

’ 
big etn “Perfect’’ Collar Buttons 
Sactotes Match Boxes 
—— il Waldemar Chains 
a Ss 


“RS” CIGAR CUTTERS 


14-K GOLD AND STERLING SILVER 
PLAIN ENGRAVED ENGINE TURNED 

















OSMERS, DOUGHERTY CO. -A- 


MANUFACTURING JEWELERS 
291-293 Seventh Avenue, bet. 26th and 27th Sts. ’Phone 913 Madison) NEW YORK 





ee EE ———e 


SEED PEARL 


Necklaces, Collars, Bracelets, Ropes, Bayaderes, Sautoirs, Brooches, Pendants, etc., 
also loose in all sizes and qualities. 


ORDER AND REPAIR WORK of all kinds executed by skilled workmen 














: 54 3 ee a  -— 


ad . 
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THE NEW GOODS IN 


Sterling Silver Hollow Ware 


Graff, Washbourne & Dunn’s 


MANUFACTURE 


Are the Best in Character, Workmanship and Design which the American Market affords. 


Office and Factory 142 West 14th Street 











A study of these at the Factory will be convincing. 


Graff, Washbourne & Dunn 


SILVERSMITHS 
New York 



























Have you any of these non- Headquarters For 
rusting Mesh Bags in stock? ff Pack Gnyx Mourning Jewelry 


If not, it will pay you to look into 
the matter. It is an easy thing to Eardrops 
claim rustproofness. But you know 

that this claim is backed up by the Brooches 
goods when it is made by the House Crosses 
of Hedges. 
These mesh bags would be popular Rosaries 
sellers for their beauty and quality 


alone. The fact that they are the 
Also an attractive line of Necklaces in Coral, 


only RUSTPROOF meshbags 
makes them irresistible sellers Amethyst, Fancy and Black Onyx and Pearl 
Established 1863 


—and profitable ones of SAMUEL LAWSON ” 19 JOHN ST., WY, 


course. Hedges prices guar- 











antee that. Write for par- 
Est. of A.O. BAUMANN 


ticulars. 
Manufacturer of 


A. J. Hedges & Co. | !¥0RY and TORTOISE SHELL aooDs 


Toilet Articles a Specialty 
Repairing in all its Branches 


Specialists in Mourning Jewelry 
53 West 37th St. New York 


Makers of 14Kt. Jewelry 








12 to 16 John St., New York for SILVERSMITHS and 
a MIRRORS TOILET WARE MFRS. 
-K 


Made in Any Size or Shape 





The Silversmiths Mirror Co. 


TRADE-MARK. 
52 and 54 Greve Street 23 New York 




















The Bowden Rings 


ARE COMPLETE IN VARIETY, CORRECT IN 
QUALITY AND PERFECT IN FINISH. WE 
MAKE EVERY VARIETY OF FINGER RINGS 


J. B. BOWDEN & CO., 


15, 17, 19 Maiden Lane, 24 Fleor NEW YORK. 
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G. R. HOWE ESTABLISHED 1841 BY A. CARTER F. R. HORTON 
W. T. CARTER F. W. STANBROUGH 
W. T. GOUGH H. L. FARROW 


CARTER, HOWE & CO. 


MANUFACTURERS OF ARTISTIC—SALABLE—RELIABLE 


> GOLD JEWELRY 


INCLUDING THE MOST COMPLETE ASSORTMENT OF 


<4 


Danity Cases, Mesh Bags and Purses in Gold and Silver, plain, engraved, 
engine-turned and etched designs. 

All styles of Fancy Design Chains for Men and Women in 14 Kt. Gold 
and Platinum, including Lapel Chains, also Sautoir Chains in Fancy 
Enamels with Lockets to match. 

Large variety of Lorgnettes in 14 Kt. Gold and Sterling Silver. 

Jabot Pins in Gold and Enamel designs and also set with stones. 








9-11-13 Maiden Lane, NEW YORK 








Factory: NEWARK, NEW JERSEY | 











—— 









































TO THE 
JOBBERS 





. 
ILBERMANN OHN ALLENSTEIN 
- ® - 
MA 
k enc toRY 


NUFACTURING JEWELERS HH] 
87 MAIDEN LANE R. | 
NEW YORK 





Our lines, now ready, are filled with new and salable articles | 

‘ that are bound to please. [Every department has been | 
| 

| 

| 























added to, and is more complete and attractive than ever. 
| 


















































10K. and 14K. HHI 
JEWELRY Hit 


























4  “Fascinating-Finish” ¢ 
SCHLESS, BROD & Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 


26-28-30 Beecher St., Newark, N. J. @ 


NEW YORK OFFICE: 6 Nassau St. ; 
































MESH BAGS 


Repaired, Replated and Relined 


$1.25 and UP 


BRACELETS REPAIRED, DENTS REMOVED 


HENRY ABEL :: 4749.eeni 











ESTABLISHED 1837 


Geo. 0. Street & Sons 


2 Maiden Lane, New York 


RINGS 
SLEEVE-LINKS 
SCARF -PINS 
FOBS AND SEALS 
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ISADORE P. KLOUS 


DEMAN-KLOUS MANUFACTURING CO. 


Formerly 


DEMAN MANUFACTURING CO. 
MANUFACTURERS OF 


Platinum, Gold and Pearl Wildonase "Neck and Coat Chains °. Pearl and Sapphire Goods 
Amethyst and Pearl Brooches °*.. Gold and Platinum Bar Pins °* La Vallieres and Scarf Pins 











ei ose 











TRADE 14, MARK 
OSMUN-PARKER MFG. CO. Be < 


On Your Calimm=Sopying Books 
MAKERS OF 20 


Fine Pearl and Diamond Goods 







u 
and Give YquriBetterdmaper, Ma- 


















travelers’ use. : Jewelry 
} Trunks 
SEND FOR ILLUSTRATIONS 1 and Cases 
C. F. Rumpp & Sons / 177 Broadway 
H- FINE LEATHER GOODS Bat, Fees 
Reliable P hiladelphia 134 Filth Avenue 
723 6th A 
392-1—Fine Quality Fittings; Lined Basket | New York Salesroom, 683-685 Broadwey New York 


terial and Werkn Hp 
338 Mulberry Street ! - 
70K CO. INC 
NEWARK, N. /. ——— do, 
MANIFOLDING 
79 CHAMBERS ST NEW YORK 


TELEPHONE 2394 WORTH 





Sewing Baskets) ,...... aamead 
EMBROIDERY OUTFITS CROUCH & FITZGERALD 


We make a large variety for home and 















































iax The House of Progress re 
aw leS eS Handy Pins to Match 
$13 to $40 


We Offer the Best 
Value of Any Line on 


Our Platinum Bar Pin Line 
Is Now Ready 











Set with 


Pearls, Diamonds 
and Sapphires 
the Market. 


$15 to $60 
532 MULBERRY STREET 


Frank Rnieemnentee Co. NEWARK, N. J. 
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Gems and 
Precious 
Stones 








Their Characteristics, 
Localities of Production, 
Tests and some 
Current Literature 


A new book on a new plan. 


Tabulated, concise, authori- 


tative. A handy Manual for 


every Jeweler. 





Flexible Cover 
Postpaid 


50° 








Published by 
The Jewelers’ Circular 
Publishing Company 


11 John St., New York 














NOW! 


For a bigger and 
better 1912.— 
Start your Fall 
buying right now 
—to-day. 


CAMEOS 


PINK AND WHITE- 


BROOCHES 
PENDANTS 
SCARF PINS 


ALL SOLID GOLD AND 
BIG SELLERS 














Big business can be done in our special gold mounted pink and white 


M. J. AVERBECK 2222: 


10 & 12 Maiden Lane, New York 














, | Earrings and La Vallieres 
Jy Mowe and Pominnt Raia. -14-Ke Cold 

BAROQUE PEARL, AMETHYST, TOPAZ, LAPIS, CORAL, 
TURQUOISE, CHRYSOPRASE, and PLAIN GOLD 


Send for Our ILLUSTRATED SHEETS and PRICES. 


Send for Selection Package 
Manufacturers 
9 West 3ist 
Street} -+ 


NEW YORK 

















BEAD CORD 2272 


Eyeglass Cords, Silk Watch Guards, Foxtail Chains, Ete. 


Pine Tree State Braids wocsis, wisi 

















HERMAN KOHLBUSCH, Sr. 
ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where racy is required 


Office and Salesroom, 170 BROADWAY, NEW YORK 
Send for Price List Tel. 370 Cortland 











MANUFACTURERS 
WOLF & KNELL| ntcH SILVER 


NEW YORK REPRESENTATIVE, 0. BUCHHOLZ, 1170 BROADWAY 
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Bar Pins Brooches 


Scarf Pins 


GOLD PLATED 


ETRUSCAN AND EXCLUSIVE JEWELRY 


We illustrate but a few of our many ideas made 
especially for the jobbing trade. 


Link Buttons 
Send for a Selection. 


E. A. SLADE & CO., Manufacturing Jewelers 
45 UNION STREET, ATTLEBORO, MASS., U. S. A. 






Hat Pins 
Fobs 


Bracelets 
Waist Sets, Etc. 

















FRIENDSHIP CIRCLES 


FORGET 
THE PRICE 








Compare one of our circles 
; with one of any other 
make. Weigh them. See 
who gives you the heavier 
pin. Compare the engine- 
turning and finish. See 
which pin has the better 
appearance. Then remem- 
ber the price, and you will 
realize why our factory is 
working over-time on this 
splendid novelty. 
have your order? 





May we 


Ae 





~ 
frrave mark 


THE HARVEY J. FLINT CO. 


59 Page Street, Providence, R. I. 


August 14, | 





LOCKETS 








and 


BRACELETS 








In Gold Plate That Stimulate 
Satisfy and Sell 





Our new showings for this season 
court your comparison and 

your critical examination. The 
quality we guarantee, and the pat- 
terns are original and different from 
the usual. 


Castiglioni Company 





116 Chestnut St., 
York Office Chicago 
Ti. 505 Powers Bids. 
Charles Altschul M. Neuburger 





PROVIDENCE, R. I. 


San F; 
nee | 


























Outing Chains 
10 and 14-K Gold 


of Every Description 
Quick Sellers 


GOLD CHAIN 


Having NO TRAVELING SALESMEN enables us to sell the FINEST QUALITY at the 
LOWEST Prices, consequently the ADDITIONAL PROFIT goes to you 


ALOIS KOHN & CO. 


16-18 Maiden Lane (Telephone 1402 Cortland) 


CHAD. 


Waldemar Chains 


14-K Gold & Platinum 


NEW YORK 






House 


TRADE 
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A Vacation Necessity 
Travelers’ Folding Garment Hangers 








Patented. 
No. 5 B—Three coat hangers in ooze bag—$8.00 For Skirts or Trousers 


per dozen 


Compact conveniences cleverly contrived to fold 
up and occupy but small space when not in use. 

Put up in smart looking leather cases containing 
four or six hangers, at prices ranging from $8.00 





up. Also acomplete line of Thin Model Brushes. Patented. ia ea eeesee 


per dozen. 


Send for Catalog. 


TILDEN-THURBER COMPANY - - - Providence, R. I. 















see. DURBAR See 
meme? PEARLS 


7 68 Rue Du Pelican 





7 Rue De La Chine ; 





SAME LUSTRE bas GENUINE ea 
ANTWERP SAME DURABILITY PARIS aa 





Science’s Last Word in an Indestructible Duplication of Nature’s Gem 
Durbar” Pearls will resist boiling water and are not affected by the action of soap or alcohol. They are the only indestructi- 
ble Pearls that have the same weight and lustre as the Oriental Pearl. They retain their lustre indefinitely and do not peel off. 


We can supply Loose Durbar Pearls in all shapes, sizes and quantities. 












Prices Range From f 
$18 to $60 1% 








Write us 
fer information a 





: “. e 












©” KLIPPER BROS, ~~" 
Sole Distributors for the United States, 
80 Maiden Lane, - - - New York 


IMPORTERS OF DIAMONDS. Melee a Specialty. 
Western Representative, POWEL FREDRICK, 717 Market Street, San Francisco. 


<a 
cs 




























Rings Cuff Pins Tie Clasps Crosses 
Brooches Veil Pins Heart Charms Cameos in 
Scarf Pins Collar Pins Ear Screws Brooches 
Tie Pins Chain Sets Ear Drops Belt Pins 
Handy Pins Link Buttons Pierceless Drops Stick Pins 
d 
E. L.SPENCER CO. Te deen omg 
95 Chestuat St., PROVIDENCE, R. I Solid Gold Jewelry 
NEW YORK OFFICE: FOR THE 
15-17-19 Maiden Lane JOBBING TRADE 
Sample Lines Only ONLY 


|e Senet an | 
i ~a cone mens = = 
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HIGH-GRADE GOLD FILLED 


MARSH EXPANSIBLE BRACELET 





piece of jewelry; an article of adornment. 


@ Where there is a demand for an artistic expansible bracelet at a popular price that 
looks and wears like gold, the e 


MARSH EXPANSIBLE BRACELET 


moa ee eee meng 











will be found to fill this demand. 


q@ It is not a makeshift so called expansible bracelet made in gold-filled to compete with 
price. But an artistic creation that is absolutely perfect as to 


WORKMANSHIP, MECHANICAL ACTION, FINISH and QUALITY 
@ Looks like Solid Gold, Wears like Solid Gold, minus the Solid Gold price. 


@ The mechanical features have been reduced to the very simplest form; no unnecessary 
springs to encumber its action are to be found in its construction. 














@ The Springs are made of the best material obtainable and seldom (if ever) break. 
g All Progressive Jobbers carry MARSH EXPANSIBLE BRACELETS. 
Order by Number 


@ Incase your Jobber does not carry our line, write us and we will tell you the name of 
one who does. 





LOOK FOR OUR TRADE GAME! MARK ON EVERY BRACELET 


TRACE MARK 
REGISTERED 


C. A. MARSH & CO. : Attleboro, Mass. 











THE LINE THAT RESISTS WEAR 
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Send for Our Illustrated Catalog Of 
Egyptian Ivory Novelties and Vanity Cases 








The most popular items of the day. They sell themselves by examination. 
For quality, finish and weight they surpass all other lines. 





5308 


5134 





5234 5107 5274 5095 5065 


The goods illustrated are but a few of the many items that we manufacture. 


OF 
INLAID 
COMBS 


THE 
LARGEST 
LINE 





THE HOME OF EGYPTIAN IVORY 


Confirm these statements by seeing our line. 








THE INLAID CO,, Inc. 


NEW YORK OFFICE, Manufacturer ‘ FACTORY, 
33 UNION SQUARE, WEST PROVIDENCE, R. I. 
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“CROMWELL” PATTERN 


From the standpoint of mechanical construction this new pattern is especially noteworthy. The grading of the metal 
has been given most careful attention, so that the strength and weight of each piece are in the right’place. Like all 


[847 ROGERS BROS. 


**Silver Plate that Wears”’ 


the “Cromwell” will give lasting satisfaction. This is the only brand of silver plate with an unqualified guarantee that is 
backed by the actual test of sixty-five years. 
The “Cromwell” is finished bright and lists the same as our other fancy patterns. 


INTERNATIONAL SILVER CO., Meriden, Conn. 


j Successor to Meriden Britannia Co. 
5 North Wabash Ave., CHICACO 49-51 West 34th St.—-NEW YORK-—9-19 Maiden Lane 150 Post St.. SAN FRANCISCO 
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MOVELTIES SEEN AND NOTED ON A LADY’S RAMBLES 
AMONG THE JEWELERS. 


{LVER purses and vanity cases are now 
enameled in amazing combinations of 
colors. 
* * * 

In the line of prize cups the call is for 
those of two handles. 

* * * 

Plated silver vegetable dishes in two and 
three compartments are having a good sale. 
* * * 

A new lorgnon has. an extension handle 
in three sections, one fitting within the 
other in telescope fashion, 

s * 8 

The plated silver stand to hold a man’s 
newspaper, that he may read while he eats 
his breakfast, should appeal to the man 
who has the rushing habits of to-day. 

x * * 

A cut glass vase of note is oval in shape 
and quite tall. It presents a new cutting 
—a special adaptation of the separated 
sprays of flowers, combined with the etched 
border of conventional design. 

ae ae 

Coin purses—tiny little trinkets—are 
made of silver mesh. Round, square or 
octagonal, their frames are plain or en- 
graved, and sometimes a bit of color is 
introduced by placing a cabochon semi- 
precious stone in the center. 

s.* .% 

The new vanity case having the square 
or sharp edge instead of the round one is 
a slight variation. It contains a compart- 
ment for nickels and dimes. The pencil 
is on the outside, while within are memo- 
randum, powder puff and mirror, 

* ke x 


A recent cigarette case is designed spe- 
cially to hold one package of tobacco cigar- 
ettes. It is larger than the conventional 
size but is very thin. Another is long and 
narrow, and also of reduced thickness that 
it may be unobtrusive in the pocket. 

re oe 

Some of the jewelers declare a decided 
demand for castors—individual sets, oyster 
sets, etc. Silver holders are now made for 
almost every possible condiment, beverage, 
etc., including a stand for “Oscar’s” sauce, 
made by the famous chef of the Waldorf. 

* * * 

The tendency to the matching of stones 
and costumes is again evidenced to some 
extent. A peculiar instance of this was 
seen in the use of amethyst and topaz com- 
bined, to be worn upon a purple gown in 
which the topaz yellow was introduced as 
a trimming. 

* * * 
Women of fashion have been seen re- 


measured seven or eight inches in length. 
Worn straight across the bust on a velvet 
ribbon bow of extreme proportions or 
slanting upon a lace waist, they are striking 
and handsome, although extreme. 

* * * 

A tiny ball powder puff, about three- 
quarters of an inch in diameter, is among 
the latest fancies. Hardly of practical use, 
it is nevertheless decorative, swinging from 
its slender chain and displaying its dainty 
enamels. Another case has the face of a 
watch showing in one corner. When re- 
versed the back of the watch forms the 
space for the monogram, 

*x* * * 

A novelty of attractiveness is found in 
the enamaled push button, planned to strike 
a note of harmony in the color scheme of 
a room. White and gold, or suggesting 
Dresden effects, or again in a solid color 
over engine-turned silver, they are dainty 
little affairs. They are attached to the 
under side of the dining table, placed upon 
a desk or table in a bedroom or living 
room, or, made to swing from the cord, 
they are used in the sick room. Nine yards 
of silk cord accompany each button. 

* * * 


Inexpensive circular brooches are now 
made of engine-turned enameled. sterling 
silver, with touches of gilt on rims and 
back. They are further decorated with 
inlays of gold or hand-painted floral de- 
signs, covered with’ transparent enamel. 
Similar in treatment are the sets of four 
bar pins in three sizes. All colors of 
enamel are applied and the effects are 
charming and dainty. Short hat pins with 
small heads in spherical or disc form, to 
suit the hats of the season, are also among 
the novelties in this line. 

* * * 

The application of a French idea to pic- 
ture frames, jewel boxes and mirror stands 
is attracting some attention. These pleas- 
ing articles, are made of copper in intricate 
relief designs. They are covered with 
French gilt, being treated from the start 
by means of a process that renders them 
almost untarnishable. That is, if they show 
signs of slight discoloration, they may be 
easily brightened by the use of a little oil. 
The mirror stands, provided with candle- 
sticks and sometimes a little drawer, are 
charming accessories for the antique bu- 
reau or chiffonniere. 

x * * 

Toilet silver continues to follow the flat 
or thin style. There is a great demand for 
the outline that suggests the shield, in sev- 
eral modified forms. A. longer handle on 
the mirror is an observable feature. The 
decoration of these sets is principally en- 
graving, and, as in all styles of silver 
nowadays, the preference is for simplicity 


wreath around a shield, upon which the 
monogram is placed, constitutes a popular 
theme. Engine turning is still used, the 
striped effects showing variety in designs, 
but as these are more expensive they are 
sold in smaller numbers. This treatment 
is now applied to picture frames with good 
results. Eusie Bee. 








New Styles in Women’s Jewelry. 





I N the province of women’s jewelry there 

has been manifested in the past few 
years a radical inclination toward improve- 
ment. The value of articles of jewelry was 
for the most part appraised according to 
the material or the technique of their exe- 
cution, from the gold and silverware mak- 
ers’ standpoint. The factory designers pre- 
pared the patterns according to which hun- 
dreds of similar articles of jewelry were 
made for stock, but even if the finished 
article displayed “class” and the technical 
execution was faultless, if the material em- 
ployed was likewise costly and valuable, 
the routine pattern work could hardly fail 
to be recognized. Even if the manufacturer 
strictly adhered to renaissance, rococo and 
empire styles, or the attractive little articles 
that followed no style, and even if such as 
imitations of horseshoes, whips, tennis 
racquets, etc., were ever so carefully exe- 
cuted, there could be no claim to artistic 
inspiration. Only the latter, however, is 
capable of imparting actual value to jew- 
elry articles; to ensure their recognition 
as the embodiment of an artistic inspiration. 

The idea that the clothing of a woman 
must have character and must follow no 
routine style has latterly made itself con- 
spicuously apparent in her jewel ornaments, 
and jewelry should be adapted to the char- 
acter and dress of the wearer. This is ac- 
cordingly recognized in designing the style 
of jewelry, of the fancy that dominates the 
modern woman’s dress. 

Hence it is that in the modern jewelry 
we find a series of semi-precious stones in 
use which have formerly been employed by 
jewelers only to a slight extent. Their 
brilliant, strong or subdued tones, their 
decorative color effects, have led to their 
preferment. Thus, for instance, almandite, 
bloodstone, chrysoprase, carnelian and oth- 
ers, have recently come into unexpected ap- 
preciation,/gold and silver, in innumerable 
color shadings and superb effects, being 
used in combination with these stones. The 
fundamental principle is: No slavish imita- 
tion, but the maintenance of commendable 
tradition, as to perfectly free originality in 
color and form. . 








Charles J. Heug, jeweler and optician of 
Easton, Pa., has succeeded to the business 
of Lewis C. Wettling, Newton, Pa. 
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One-piece-post-and-bean The increased strength and decreased 
Sul Ber Batten prices are not the only attractive fea- 

: tures of our new oOne-piece-post-and- 

bean stiff bar buttons. Illustration 
shows the straddle post construction 
which supports front of button in two 

places, giving double the strength of 
those with the straight wire bar or cen- 
Sectional View = terized post — a feature not found in any 
Showing Steaddle Post “} other one-piece-post-and-bean button. 








THE OLD WAY 





This diagram shows you how the Lar- _— Here’s an illustration of the ordinary 
ter straddle post fits the buttonhole cuff button with the straight wire bar 
and thus prevents button fromturning construction, which invariably turns 
—Once in the cuff, it always sets in in the cuff,as shownabove. This an- 
proper position—a feature that ap- §noyance the Larter straddle post posi- 
peals to every man. tively eliminates. 


Aside from this strong selling point, these high grade (14K. gold buttons are 
guaranteed against breakage and can be retailed at unusually low prices. 


Our representatives, or mail order department, can prove these claims. 


Jewelers Building 


150 Post Street, 21 & 23 Maiden Lane 
San Francisco, Cal. NEW YORK 


rer, LARTER & SONS ARTE 
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The Synthesis of Precious Stones. 





An Address of Isaac H. Levin, before the Convention of the American National Retail 
Jewelers’ Association at Kansas City, Mo. 








RECIOUS stones and the precious 
metals have always had a strong fas- 
cination for those who like to create. 

The science of chemistry, as you well 
know, has grown out of the vain attempt 
to manufacture gold out of something that 
was not gold. One might ask to-day, “Is 
it absolutely impossible to manufacture 
gold?” Who is there that can say “Yes” 
or “No’? One might ask, “Is it pos- 
sible to make the precious stones?” and 
we can answer that the diamond, the em- 
erald, the ruby and the sapphire have all 
been made in the laboratory, but the ruby 
and sapphire alone are being made on an 
industrial scale. 

The processes for making the diamond 
and emerald are very costly and uncertain 
and the products very tiny or simply too 
thin to make it worth while for anyone to 
synthesize these stones on a commercial 
scale. 

The ruby, as a result of the accumulated 
efforts of the past 70 years, has recently 
been successfully synthesized, and the mak- 
ing of it forms part of the ever-growing 
field of chemical industry. Still more re- 
cently the sapphire was successfully syn- 
thesized, and “synthetic” sapphires are now 
also being produced on a commercial scale. 

It may here be emphasized that the so- 
called synthetic diamonds or emeralds 
afloat on the market are imitations pure 
and simple. 

Before considering the precious stones in 
detail, it would be well to review the char- 
acteristics common to all. 

In the first place, their value is due to 
the permanence of their beauty, and this 
permanence is due to their hardness and to 
the fact that the stones are chemically inert 
and resist corrosion. Their beauty is due 
primarily to the way they reflect and re- 
fract light. To be sure, extraneous condi- 
tions, such as custom and perhaps rareness, 
also affect their value. There is but one 
instance where precious stones are valu- 
able when they are not beautiful, and that 
is in the case of the black diamond—carbon 
or bort. 

In the second place, we find that pre- 
cious stones are crystalline and transparent 
varieties of very common minerals. The 
diamond may be considered as a master- 
piece of the earth’s work on carbon. The 
ruby and the sapphire are part of a large 
family known as corrundum, or which the 
ordinary emery stone is a very sumble re- 
lation. They differ from the emery stone 
by being purer and transparent. 

In the third place, the colors, whenever 
found in precious stones, are due to im- 
purities which are usually minute quantities 
of the metallic oxides. 

It will be noted from the foregoing that 
there must exist some critical condition at 
which the common variety of mineral is 
transformed into a precious stone. 

I shall now take up the detailed discus- 
sion of these stones and try to make clear 
the processes by which transformations 
take place. 


THE DIAMOND. 

\We tind that diamond, graphite and 
amorphous carbon are, chemically speak- 
ing,.one and the same. The chemist has 
determined the identity by burning an equal 
weight of each in oxygen and obtaining 
equal weights of carbon dioxide. A carat 
of diamond would produce about four 
carats of carbon-dioxide, 

The most interesting synthesis of the 
diamond was that of the celebrated French 
chemist, Moissan. He obtained his clue 
from the analytical work done by Freidel, 
another French chemist. 

The Devil’s Canyon was once littered 
with meteorites. Some of these found 
their way over to France, and when ana- 
lyzed by Freidel microscopic diamonds 
were found imbedded in the mass of iron. 
Moissan tried to reproduce the conditions 
of the fiery meteorites. In an electric fur- 
nace he placed a carbon crucible containing 
pure iron and very pure carbon. The car- 
bon dissolved in the molten iron until a 
saturated solution was formed, and while 
the material was at white heat he plunged 
it in a bath of molten lead and sometimes 
mercury. The sudden cooling caused tre- 
mendous internal pressure and the liquid 
carbon solidified on cooling and was crys- 
talized into a diamond. The products were 
microscopic but were hard, showed the 
crystalline form and on _ chemical -test 
proved to be diamonds. One little fellow 
weighing about six milligrams, that is, about 
three one-hundredths of a carat, when 
burned in oxygen produced about 23 milli- 
grams of carbon-dioxide. Theoretically 22 
milligrams should have been produced, and 
this fact shows conclusively that the ma- 
terial he did produce was diamond. 


Unfortunately we are no wiser to-day as 
to just why or how the carbon can be 
turned into a diamond, and the problem is 
as far from being solved to-day as it was 
in Moissan’s time. 


THE EMERALD, 


The emerald is a green variety of a 
group of stones known as beryl. Its com- 
position is quite complex. It is made up 
of the oxides of three metals—oxide of 
aluminium, oxide of glucinium and oxide 
of silicon, or ordinary quartz. Chemically 
it is known as a metasillicate of aluminium 
and glucinium, and has the chemical 
formula of Als Gls. (Si 03)« 

The emeralds were first successfully syn- 
thesized by Hautefeuille and Perrey in 
1890. The proper proportions of these 
oxides were mixed with a little chromium- 
oxide to give the green color, then were 
dissolved in a bath of dimolybdate of lith- 
inum and kept at a temperature of 800 de- 
grees centigrade for about 15 days. The 
products, while beautiful and having the 
pure crystalline form of the emerald, were 
extremely small and very expensive to pro- 
duce. All attempts to date since that mem- 
orable one have not succeeded in producing 
a synthetic emerald commercially. 
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THE RUBY. 

The ruby was the first of the precious 
stones to be synthesized commercially and 
has a more fascinating history than either 
the diamond or the emerald. Chemically 
speaking, it is simply the oxide of alum- 
inium, which is known as corrundum, with 
a little chromium-oxide to give the rich 
pigeon-blood color. This oxide is soluble 
in many more substances than either the 
emerald or the diamond, 

The first attempts to make a ruby were 
efforts to dissolve alumina and then to 
have the ruby crystallize out on cooling. 
The experimenters also tried to get the 
alumina in gaseous form and then have it 
condense into solid rubies. Both methods 
turned out to be very uncertain, and al- 
though attempted by many chemists in 
France they never produced stones suf- 
ficiently large or thick to be worth any- 
thing from the jeweler’s standpoint. 
Among the attempts to make the ruby by 
the former method, it will be interesting to 
note the work of Fremy and Hautefeuille. 
In a large crucible the oxides of lead, alum- 
inium and chromium were mixed and 
placed into a furnace used for glass-making 
for about seven or eight days. A mass of 
rubies weighing from 60 to 80 pounds was 
produced, but in all that not one stone 
could be found sufficiently large to make 
it worth while cutting. In every case the 
crystallographic axis was too small. 

Of the latter method the most interest- 
ing work was done by Fremy and his col- 
laborator, Verneuil. In a large sand cru- 
cible carbonate of potassium, alumina and 
some chromium-oxide were thoroughly 
mixed with charcoal dust. In the center 
of this mass a core of alumina and the 
fluoride of calcium were mixed. By slowly 


‘heating the crucible the charcoal turned 


into gas and left the inside of the crucible 
porous. Each hole became a nest where a 
ruby was born. The process was carried 
on very slowly, but in every case the rubies 
were very small. In order to make one large 
crystal it seemed necessary to heat the 
crucible very, very slowly, perhaps for 
years. If the assumption be correct, and 
if a large ruby could thus be made,. it 
would be a very interesting product, but I 
fear much too costly to consider from a 
commercial standpoint. 

The ruby was ultimately synthesized 
commercially by the application of the oxy- 
hydrogen flame. The first experiments 
were carried on by Gaudin, who was the 
first to melt quartz, which has a slightly 
higher melting point than the ruby. While 
he succeeded in producing transparent 
quartz, try as he might, the alumina that 
he fused was always opaque. After spend- 
ing a large fortune and about 30 years’ 
time, he concluded that it was impossible 
to get the ruby by using merely the oxide 
of alumina because of its tendency to de- 
vitrify and become opaque. 

Describing his experiments, he states that 
the alumina melts at a high temperature 
without first passing through a pasty state, 
becomes fluid and suddenly evaporates, like 
camphor. | 

For 15 years from the date of Gaudin’s 
last experiments no advance was made. 
At about that time there appeared on the 
market more rubies than could be account- 
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ed for. Rumor had it that a new mine had 
been discovered. The facts were that a 
priest had obtained the small ruby chips 
from the lapidaries and had succeeded in 
fusing them into a larger mass by the use 
of the oxy-hydrogen flame. The unrealized 
dream of the scientist was thus accom- 
plished by a simple layman. These prod- 
ucts were extremely poor and were the 
original “reconstructed” stones, for they 
were made up of parts of the natural 
product. The imperfections that to-day 
would seem glaring were not much noticed 
at that time. 

These reconstructed rubies gave way to 
the more beautiful product made by Prof. 
Verneuil, who succeeded in forming the 
stone by direct fusion with chemical alum- 
ina and chromium-oxide instead of using 
ruby chips. It took Prof. Verneuil, how- 
ever, 20 years to perfect the process as it 
is used to-day. Brifly put, the apparatus 
is a torch consisting of a vertical tube with 
a cylindrical-shaped top. The oxygen en- 
ters the upper part and the hydrogen en- 
ters the tube. The material that is going 
to form the ruby, powdered alumina and 
the oxide of chromium, is placed in a sieve- 
bottomed box. This box is then placed 


inside of the cylindrical shaped top. 
When the torch is lit a little ham- 
mer is caused to knock periodically 


on the top of this box and particles of 
alumina are blown into the flame. In the 
beginning of the process the flame is com- 
paratively cold and just heats an earthen- 
ware rod that is so placed as to catch this 
powder. As the powder continues to fall 
on this rod it forms a pyramid. The heat 
is gradually increased until the top of this 
pyramid becomes molten and a tiny stalk, 
a so-called “pinhead,” begins to grow. At 
this stage the flame is made still hotter and 
the falling powder falls in molten drops 
upon this pinhead. Each succeeding drop 
falls upon a larger sphere, until ultimately 
the pear-shape, or so-called ruby, boule is 
produced. 

This boule is one single crystal with its 
optical axes directly perpendicular to one 
another. When the stem or tail of this 
boule is broken the stone breaks in two. 
One of the great difficulties encountered by 
Prof. Verneuil in his early attempts lay 
in this peculiar nature of the stone. Ac- 
cidentally he obtained a small boule formed 
on a long straight stem, and for 11 years 
afterward he failed to reproduce the same 
result. The rubies that he tried to make 
‘were all formed on a very wide base and 
upon cooling broke into tiny particles. 

There are many technical details con- 
nected with the getting of the pure alumina. 
Suffice to say that the material must be 
extremely pure, for every impurity has a 
tendency to spoil the product by either 
spoiling the color or making the material 
brittle. In one instance one part in 200,000, 
or five ten-thousandths of 1 per cent. of 
impurity, made it impossible for us to pro- 
duce a ruby good in color. You may see 
from that the delicacy of the entire process. 

The cut stone from the boule is similar 
‘to the natural ruby. Physically and chem- 
ically these stones are practically identical. 
There is but one scientific method of tell- 
ing the “synthetic” from the natural stone, 
and that is by noting that in the natural 


stones the imperfections have flat bound- 
ing sides and are the so-called negative 
crystals; the imperfections in the synthetic 
stones have round surfaces and are simply 
air bubbles, which in many cases can only 
be detected by a powerful magnifying glass. 

Then again, both natural and synthetic 
stones are made up of a series of succes- 
sive layers. In the case of the synthetic 
stone, as you can realize from the way it is 
made, the layers are curved, while in the 
natural ruby the layers lie parallel to one 
another. I believe on the whole that jew- 
elers have little difficulty in telling the syn- 
thetic from the natural stone. 

THE SAPPHIRE. 

The sapphire differs from the ruby only 
in the oxides that give it the blue color. 

It will be remembered that the “syn- 
thetic” ruby industry first started with ‘“re- 
constructed” stones. Sapphire chips, how- 
ever, cannot be fused into “reconstructed” 
sapphires in the same way, because the 
color disappears entirely in the fusing. 
This phenomenon caused no less a distin- 
guished authority than Bauer to conclude 
that the coloring matter was due to some 
organic material. If so, all attempt to 
make the sapphire by fusion was certainly 
foolish. 

In some of the experiments of St. Claire 
Deville and Carron to obtain the ruby blue 
patches were obtained, and it was believed 
by them that the sapphire owed its blue 
color to a sub-oxide of chromium, that is, 
an oxide that has less oxygen than the 
oxide of chromium that gives the red color 
to the ruby. Successive experimenters, 
however, failed to realize any blue color 
by the use of the oxide of chromium. 

Cobalt, which is used so extensively in 
ceramics to produce blue, was also tried. 
For some reason or other not a particle of 
the cobalt could be retained in the corrun- 
dum. Endless other materials were added 
and produced a blue, hard stone, but not a 
synthetic sapphire. Attempts at making 
the sapphire were ultimately abandoned. 

In 1909 experiments were again begun 
at the Paris laboratories of L. Heller & 
Son. The attack was started from an en- 
tirely new viewpoint. The methods of 
physical chemistry were put into play and 
an interpretation of phenomena was made 
the goal of every experiment. The experi- 
ments were planned with a view to explain. 
They were devised to answer why this or 
that takes place or does not take place, 
and work on paper always preceded actual 
work. In other words, the method of 
starting with the first bottle on the top 
shelf and trying everything to the last bot- 
tle on the lower shelf was abandoned. 

By reasoning and experimenting the 
mechanism of the internal reaction became 
an open book, so to speak. The synthesis 
of the sapphire was only a matter of time. 
There arose the personal equation of “It’s 
up to us,’ and there was nothing else to 
do but to get right down and realize the 
stone. When the stone was ultimately pro- 
duced it made one feel that it was a long 
time coming. That the laboratory product 
was not a mere accident but a well pre- 
visioned affair can well be shown by the 
fact that within a week after the discovery 
the research department turned the stone 
over to the industrial department and work 
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was begun at once on a large scale. Little 
change or improvement in the process has 
been found possible since the first stone 
was made. 

To return, what is this blue in the sap- 
phire due to? The clue was obtained 
from Gintl’s work on the fusion of bauxite 
in the electric furnace. He obtained blue 
opaque masses of corrundum which, when 
analyzed, proved to contain, among other 
things, titanium and iron. 

Titanium, once considered one of the 
rare metals, is now found to be every- 
where, even in the blood. It is even more 
prevalent in the earth than carbon. It 


seems that there is not a bit of iron that « 


does not contain some titanium. Least- 
wise this bauzite had some, and it seemed 
certain that it had a good deal to do with 
the blue color. 

The question immediately arose: Was it 
necessary for the iron to be present with 
the titanium? Titanium with corrundum 
gave a lavender color. It was certainly 
necessary to have something to go along 
with the titanium if blue was to be ob- 
tained. When iron was mixed with tita- 
nium a pink-colored stone was obtained, and 
it appeared then that if more titanium and 
iron were used a deeper pink would be 
obtained, if less were used a lighter pink, 
and that took us back to the oxide of 
titanium itself. Previous work on this 
metal had brought out the fact that tita- 
nium forms a host of oxides, and as it 
becomes poorer in oxygen the color 
changes from white towards blue, even 
becoming deep purple. It appeared then 
that the problem could be solved by mak- 
ing the oxide of titanium that was very 
poor in oxygen. Many unsuccessful at- 
tempts were made to produce the lower 
oxide by the use of the hydrogen. Ulti- 
mately this method had to be abandoned. 

The question then arose, What is the 
effect of the iron on the titanium anyway? 
We turned our attention to the arts where 
titanium and iron are used or come to- 
gether at a high heat. We learned that the 
slag in some of the furnaces were blue and 
owed their color to the presence of the 
oxide of titanium. This, as you will imag- 
ine, gave us much courage to go ahead and 
resume the work with the iron and 
titanium. Yet we get nothing but pinkish 
colors and sometimes white stones, but 
never a trace of blue. Evidently the blast 
furnace and the oxy-hydrogen torch were 
not the same. 

It was our belief that the iron would 
reduce the oxide of titanium and become 
richer in oxygen by making the titanium 
poorer in oxygen. Then came the question, 
What state of oxidation would the iron 
take when used alone? We found that the 
lower oxide of iron would always be pro- 
duced and that the oxide of iron would 
have a‘ great tendency to reduce the 
oxide of titanium. It was also learned 
that the iron of its own accorc: gave prac- 
tically no color at all to corrundum, so 
that its entire work would be the reduction 
of the titanium to such a state where it 
would give a blue color to corrundum. 

After many attempts at dogging the trail 
a stone with blue spots was obtained, but 
somehow or other we never got the blue 
distributed evenly throughout the: mass of 
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material. It seemed that our long study, 
thinking and refinement of method would 
lead us to very uneventful conclusions. 

There was now little to do. Some ex- 
periments were carried on with several 
metals that might reduce the oxide of 
titanium, but with no better results. 

It was time to review, and we began at 
the bottom with the first experiments. 
Here avas a little bottle containing samples 
marked No. 3. It was composed of just 
enough of the oxide of iron to reduce the 
oxide of titanium to a lower oxide. It 
struck us at once that an equilibrium must 
set in and what was necessary was to use 
an excess of iron instead of just enough 
to bring about the chemical reaction, so a 
little more iron was added; and this time, 
after a few impatient hours in front of the 
oxy-hydrogen torch, a stone was made 
which, on cooling, showed to be blue from 
top to bottom. The blue had that soft 
velvety effect that gives to the earth-made 
sapphire so much beauty. The stone was 
at last obtained and successive stones were 
started, and each one turned out to be 
more beautiful and better than the pre- 
vious one. 

Upon, close microscopic and chemical and 
physical analysis of the properties of this 
synthetic production it was shown beyond 
a doubt that it was identical with the earth- 
made sapphire. Though differences exist, 
it appears that it is much more difficult to 
distinguish “synthetic” sapphire from the 
natural stone than it is to-distinguish a 
“synthetic” ruby from the natural ruby. 

It must be borne in mind that the natural 
ruby and sapphire when in the rough are 
far from being beautiful and precious 
stones. The rough, or ruby and sapphire, 
boules are different from the natural only 
in origin, Polish and proper cut lend as 
much beauty to one as to the other. The 
natural stone, because of it rareness, can 
lend such distinction to its wearer that its 
value is extremely high. The “synthetic’’ 
ruby and sapphire have such intrinsic 
beauty that they are greatly sought for 
and give joy to many. 





Death of George Anson Bartlett. 

HoLiiston, Mass., Aug. 8.—George An- 
son Bartlett, a retired jeweler and promi- 
nent resident of this town since 1850, died 
Aug. 6, after an illness of many months. 
The funeral took place to-day with Ma- 
sonic rites. A widow survives. 

Mr. Bartlett was born July 2, 1835, in the 
town of Berlin, Mass. He worked in his 
youth ir a comb factory in East Holliston, 
and after the Civil War, of which he was a 
veteran, he learned the jewelry business 
with his brother, Joseph F. Bartlett, at 
Clinton, Mass., starting for himself in Hol- 
liston in 1880, Subsequently for a while he 
carried on a hardware business, but in 1896 
returned to the jewelry trade. 

Deceased was prominent here, and had 
served as selectman of the town and was 
president of the local savings bank until 
his health failed early in the present year. 
He was considered one of the town’s most 
valued and esteemed citizens. 








A. E. Schaefer has succeeded to the busi- 
ness of the Crescent Jewelry Co., at Lake 
Park, Ia. 


Mace and Seal of the Royal Society of London. 


HE celebration of the 250th anniversary 

of its charter by the Royal Society of 
London, which event occurred July 15, has 
been the occasion of many articles on this 
society, its members, its work and its pos- 
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MACE OF THE ROYAL SOCIETY 
PRESENTED BY KING 
CHARLES II. IN 1663. 


sessions. Among other things which have 
come in for description are the mace and 
seal of this body, which are given special 
consideration by the author of an article 
published in the Scientific American Sup- 
plement, to which journal we are indebted 
for the illustration of the mace which ap- 
pears herewith. 
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The giit of the mace by King Charles II. 
in 1663 was considered a distinct mark of 
royal recognition. This symbol, which 
bears the royal arms (the arms of the so- 
ciety were added later), is of silver, richly 
gilt; on the head are embossed figures of a 
rose, harp, thistle and fleur-de-lys, on each 
side of which are the letters “C. R.” At 
one time the belief was current that this 
mace was the “bauble” which Cromwell dis- 
owned in the House of Commons; in effect, 
that Charles I]. passed it on, in convenient 
season, to the newly founded Royal So- 
ciety. The discovery in 1846 of the original 
warrant issued in 1663, authorizing the de- 
livery to Lord Brouncker of “one guilt 
mace, being a guift from His Majestie,” 
happily ended all doubt on the subject. 

The making of a common seal for the 


society was intrusted in 1663 to Thomas , 


Simon, formerly medallist and seal and 
coin engraver to Cromwell. A noteworthy 
instance of its use early in the following 
year is afforded by the resolution that “the 
Amanuensis do handsomely write the Di- 
ploma for Mr. Hevelius (the famous Dant- 
zig astronomer who chartered the lunar 
surface) upon parchment, and that Mr. 
Simon be desired to attend for taking off 
the Seal and to have a silver box to put 
the Seal in.’ The procedure was, how- 
ever, changed, for it was ordered that “the 
President take home with him the seal to 
have it handsome'y taken off by Mr. Simon 
for Monsr. Hevelius his Diploma; and that 
the Amanuensis get the ornaments of the 
said Diploma ready against Saturday 
morning and carry it to the President; and 
that thereupon the Secretary dispatch it 
away.” 





Paris Pearl Market. 


Parts, Aug. 2—The condition of the 
pearl market here during July varied but 
very little from the condition of June as 
far as prices were concerned on fine and 
meduim goods, the market remaining steady 
and the prices going to the highest points 
in years. The buying season closed even 
later than in previous years, as Paris was 
visited by buyers from America and other 
parts of the world in a continual stream. 

For fine round pearls, fine button pearls 
and fine drops the demand has increased, 
and as the Indian consignors are adverse 
to accepting offers the European dealers 
are getting the high prices asked much 
easier than would have been the case had 
the old conditions prevailed. Inexpensive 
necklaces of small pearls continue to be in 
regular demand and large quantities are 
going out of the market continually. 

Business from this city is practically at a 
standstill at present owing to the holidays, 
which are generallv. observed. Offices are 
closed, and deserted, and nothing much is 
expected to be done in the gem line here be- 
fore Sept. 15. The general opinion of our 
merchants, which seems to be supported by 
the news that has come to us from the 
pearl-fishing centers, is that prices, al- 
though high now, will climb even higher 
and that another raise mav be expected 
about the beginning of October. The 
opening of the Fall season will surely 
see much more activity in the generat 
trade here. 
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Developments in Bankruptcy Proceed- 
ings Against J. B. Nielson, New 
Castle, Pa. 

PittspurGH, Pa., Aug. 8—Following the 
creditors’ petition in bankruptcy which was 
filed against J. B. Nielson, New Castle, Pa., 
whose financial difficulties have been set 
forth in THE JEWELERS’ CIRCULAR, a peti- 
tion was filed by I. Ehrlich & Co., L. J. 
Austin & Co. end the R. Wallace & Sons 
Mfg. Co., asking for the appointment of a 
receiver. Previous to this action, how- 
ever. the Webb C. Ball Watch Co., through 
counsel, filed papers with the United States 
Court in this city, setting forth that a New 
Castle jeweler was to be appointed receiver, 
and objecting to his eppointment, because 
the man whom it was alleged was to be ap- 
pointed receiver had himself been adjudged 
a bankrupt and was a competitor of Niel- 
son. It was suggested that Roy M. Jami- 
son, the local commissioner of the National 
Association of Credit Men, be appointed. 
The matter was referred to E. M. Under- 
wood, Referee in Bankruptcy, who ap- 
pointed H, A. Wilkinson, of New Castle as 
receiver. This action being satisfactory, 
Mr. Wilkinson filed a bond for $5,000, 
which was approved by the court, and he is 
said to have taken charge of the affairs of 

the bankrupt. 

The court eppointed W. O. Harrison, 
Pittsburgh, and H. B, Cubison and L. B. 
Mather, New Castle, appraisers, and it is 
understood that they have finished their 
task of appraising the stock. 

The National Jewelers Board of Trade 
has been and is extremely interested in 
Nielson’s affairs. It is understood that 
there has been a hitch in Nielson’s offer 
to creditors. 

The court has approved of a request to 
return to the owners all jewelry left with 
Nielson for repairs. It is problematical 
just how much Nielson’s creditors will re- 
ceive. He has real estate which is said to 
be heavily encumbered. His liabilities are 
placed at $15,000, with assets of $14,000, 
which, it is believed, are lergely over- 
estimated. These assets include a value of 
$7,000 placed on real estate. 








Creditor Files Bankruptcy Petition 
Against John Klipper, New York. 

An involuntary petition in bankruptcy 
was filed last Thursdey in the United 
States District Court, New York, against 
John Klipper, a dealer in diamonds and 
jewelry at 80 Maiden Lane, Manhattan. 
The petitioning creditor for $750 was 
Aaron Litwer, Amsterdam, Holland, for 
whom W. R. Vogeler acted as agent. The 
liabilities are $10,000 end the assets $1,000. 

The petition alleges that while insolvent 
Mr. Klipper made large preferential pay- 
ments to certain creditors and also con- 
cealed goods, end it is stated further that 
he had endeavored to get a compromise 
with creditors of 20 cents on the dollar. 
The petition stated that Mr. Klipper ex- 
plained his financial difficulties in asking 
for the settlement by saying thet his assets 
had diminished by reason of large busin- 
ness losses. 

Mr. Klipper started in business a number 
of years ago but was unsuccessful, and 
about eight years ego failed. He was sub- 


sequently employed by several local houses. 
He has been conducting the present busi- 
ness for several years. Judge Holt ap- 
pointed L. Harding Rogers receiver under 
a bond of $500. 








Negro Works Telephone Order Swindle 
on Sneed Jewelry Co., Gulfport, Miss. 
GuLFport, Miss., Aug. 7.—By an artifice 

that is seldom successtuliy practised an un- 
known negro obtained two ladies’ watches 
from the Sneed Jewelry Co. of this city a 
short time ago. The jewelry concern re- 
ceived a telephone message, ostensibly from 
W. T. Stewart, vice-president and general 
manager of the Gulf and Ship Island Rail- 
road, asking that the concern send him two 
ladies’ watches, one valued at $25 and the 
other at $30. The message requested that 
the watches be sent by a negro who was 
then on his way for them. From the two 
watches, Mr. Stewart, according to the 
telephone message, was to make a selection 
and return the other. 

A negro reached the store a few minutes 
later and asked for the two watches, and 
after some inspection they were selected 
and given to him. Failing to return with 
the other watch within a reasonably short 
time, the firm began to suspect that some- 
thing might be wrong, and an investiga- 
tion showed Mr. Stewart had not placed 
any order for watches. 

The police officers were notified of the 
swindling game played by the strange 
negro, and a description was given the of- 
ficers, but it was not complete in detail 
and he was not apprehended. One of the 
watches was later found at the Gulfport 
Loan Co. where an advance of $6 had been 
made upon it. 

The negro working this game is said to 
have been light colored although not a 
pronounced mulatto, but no detailed de- 
scription could be obtained as to the 
clothes he wore. 








Harry Greenblatt & Co., Omaha, Nebr., 
Offer Creditors 40 Cents on 
the Dollar. 

Omana, Nebr., Aug. 9—Harry Green- 
blatt & Co., wholesale jewelers of this city, 
are offering creditors 40 cents on the dol- 
lar, payable as follows: 10 per cent. March 
1, 1913, and the balance in equal install- 
ments every six months thereafter. The 
liabilities are about $10,000, with assets of 
about $12,000. 

Harry Greenblatt was originally em- 
ployed by Max Mayer & Co. and the Sol 
Bergman Jewelry Co., and also in Chicago. 
In February, 1905, with his brother, B. R. 
Greenblatt, and his brother-in-law, A. J. 
Goldstein, he formed the firm of Harry 
Greenblatt & Co. They continued in busi- 
ness until January, 1909, when they dis- 
solved, the brother and brother-in-law get- 
ting out of the firm. 








G. A. Hawver, Massillon, O., has moved 
his jewelry and optical store from the old 
location in South Erie St.. in that town, to 
the former quarters of the State Bank in 
West Main St., where he is now. settled in 
more attractive, modern and artistic sur- 
roundings. The store is fitted with new 
fixtures. 
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Attempt to Rob Brooklyn Jeweler Foiled 
and Two Boys Are Arrested. 


To the list of daring robberies which 
have been perpetrated on jeweiers recently 
in Greater New York, one more was 
added last Wednesday when the show win- 
dow of the jewelry store of Henry Healy, 
502 Fulton St., Brooklyn, N. Y., was 
smashed by two boys who attempted to 
escape with a pair of diamond earrings 
valued at $1,000. Had it not been for the 
iact that two policemen were within 50 
feet of the store when the attempted 
robbery occurred, the boys would prob- 
ably have escaped. 

Two young men were seen loitering in 
front of the store about 4.30 Pp. M. and 
one of them was carrying a bundle wrapped 
in a newspaper. The street was crowded 
at the time with shoppers and just as a 
car was passing the store ove of the boys 
took a brick from the bundle and hurled 
it through the window. The crash of 
breaking glass attracted the two officers 
who were on duty near the store and they 
ran up in time to see one of the boys 
thrust his hand through the broken glass, 
grab the earrings and a diamond ring and 
dash through the crowd followed by Geo. 
Collier, a clerk in the store. 

The two fugutives did not get more than 
half a block away before they were seized 
by the policemen. The diamond earrings 
had been dropped on the sidewalk and a 
little girl picked them up and turned them 
over to the jeweler’s clerk. The ring, 
valued at $105, was not recovered and was 
not found on either of the prisoners. 

When the boys were arraigned in the 
Adams St. court, one of them described 
himself as James Cohen, 17 years of age, 
and the other said he was Samuel Weiner, 
14 years old, of 322 Rivington St., Man- 
hattan. Both boys are small for their age 
and have no police record. It is the theory 
of the police that they had been coached 
by some older person or persons and were 
acting under instructions. They refused 
to give any reason for their act. 

In the window at the time of the rab- 
bery there were diamonds and diamond 
jewelry valued at about $75,000, and if the 
deed had been committed a little later in 
the evening when the street was not so 
crowded the boys would probably have 
made away with. considerable jewelry. 


Mr. Healy had the diamonds on display 
in his show window following the robbery 
and considerable attention was attracted 
by a placard upon which was inscribed 
“These are not Hope diamonds but they 
invited trouble.” 








I. Lackman & Co., wholesale jewelers at 
Seattle, Wash., are not retiring from busi- 
ness in that city; the only change being 
made is that Mr. Lackman is retiring from 
the retail business under the name of the 
Western Jewelry Co., and is going into 
the exclusive wholesale jewelry and ma- 
terial busimess on a larger scale than ever 
before. The business change, it is ex- 
pected, will place the concern among the 
foremost and most progressive wholesalers 
of the northwest. 
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Athletic Trophies Presented by Czar of 
Russia and King of Sweden, on Ex- 
hibition in Carlisle, Pa., Jewelry 
Store. 

CARLISLE, Pa., Aug. 7.—Two of the most 
otable athletic trophies in the world have 
arrived in Carlisle, and are now being ex- 
hibited here. They are the massive bronze 





BRONZE BUST PRESENTED BY KING OF SWEDEN 
TO CARLISLE ATHLETE. 

bust of heroic size in the likeness of King 

Gustav V. of Sweden, and the gift of that 

monarch, and a silver replica of a Norse 


Viking ship gem studded and presented by 
the Czar of Russia to James Thorpe, a 
Carlisle Indian School student, respectively 
for his winning the Pentathlon and De- 
cathlon in the Olympic games. Thorpe has 
been hailed as the greatest athlete of all 
times. 

The Emperor of Russia’s gift is 2 feet 
long by 18 inches high, and weighs over 30 
pounds. Accompanying the Viking ship is 
a certificate reading, “Le Challenge du 
Decathlon Fonde Par S. M. le Tsar de 
Russie a ete par J. Thorpe, Etats Unis.” 

The large bronze bust of King Gustav 
bears the following inscription: “Konung 
Gustaf af Sverge Skankte Della Vandrings- 
pris till Olymptska spelens taflan 1 Fem- 
kamp. Stockholm, 1912.” 

The bust is about 4% feet high by 22 
inches greatest width. 

The trophies, which will be held by Mr. 
Thorpe at least four years, are now on ex- 
hibition at the jewelry store of R. H. Con- 


lyn, Carlisle, Pa. 








Old French Silversmith Reported to 
Have Killed Himself in His 90th 
Year. 

A dispatch from Paris, Aug. 5, to a 
New York paper stated that Jean Baptiste 
Odiot, an old and famous silversmith, who 
executed the handsome silver table service 
presented to the Czar when he visited 
France, shot himself dead that day at 
Saint-Germain. It is supposed that the act 
was committed out of grief at the failure 
of his eyesight. For some time his eyes 
had been getting feebler, and he was 
afraid of losing his sight altogether. 

M. Odiot, who was &9 years old, was a 
great-grandson of the jeweler Claude 
Odiot, who was intrusted by Napoleon with 
the making of the famous gold and silver 
cradle for the King of Rome. His grand- 
father was also a famous jeweler during 
the reign of Louis Philippe. 





SILVER VIKING SHIP PRESENTED BY THE CZAR OF RUSSIA TO JAMES THORPE FOR WINNING 
THE DECATHLON. 
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Jewelry Stolen from Salesman While in 

Chicago Found in a Barn in That City. 

Cuicaco, Aug. 9.—Jewelry and gems 
valued at about $15.000 were found in a 
barn at 1711 Cerrroll Ave. by detectives last 
night, and Adolph Dumont was arrested 
on a charge of having stolen them. 

The jewelry was identified as that stolen 
under the eyes of Patrick McDermott in 
front of the Silversmiths building on July 
Ik. The case containing the gems and 
jewelry belonged to the Low, Trussig, Kar- 
peles Co., and the salesman who had the 
case left it with McDermott outside the 
building. When the salesman returned the 
case was gone. 

Acting for the Jewelers’ Protective 
Union, on a tip from a woman, which it is 
presumed was inspired by jealousy, the 
Pinkerton Detective Agency caused the er- 
rest of Dumont. The operatives of the 
Pinkerton agency believe that in the ap- 
prehension of Dumont his accomplices will 
soon be taken, and that it will mean the 
breaking up of a gang of daylight jewelry 
robbers who have gotten way with prob- 
ably $200,000 worth of loot. 


Provipence, R. I., Aug. 10.—Maurice J. 
Karpeles, president of the Low-Taussig- 
Karpeles Co., left this city last night ior 
the purpose of identifying and claiming a lot 
of jewels and precious stones, valued at be- 
tween $20,000 and $25,000.- believed to be 
the property of the local concern. They 
were stolen in Chicago on July 18, and 
were recovered a few days ago in a barn 
at 1711 Carroll Ave., Chicago. They were 
stolen from a porter who had been engeged 
by Jacob Levin, representative of Low- 
Taussig-Karpeles Co., to carry them for 
him, The goods were recovered Thursday 
and word was sent to Mr. Karpeles yester- 
day. He at once arranged to to go Chicago, 
armed with the proper pepers and creden- 
tials to identify and recover the property. 








Boy Who Stole Jewelry from Paducah, 
Ky., Jeweler, Caught at Nashville, 
Tenn. 

PapucaH, Ky., Aug. 8.—Willie Chris- 
tian’s ideas of the life of a bold buccaneer 
have undergone a radical change recently, 
and the boy, who robbed his uncle, J. A. 
Konetza, a jeweler of this place, of several 
thousand dollars worth of diamonds, is 
back in that city, penitent and unhappy. 

Christian, who is but 15 years old, was 
apprehended in Nashville, Tenn., after the 
police of several cities had been warned of 
his disappearance from his uncle’s home. 
Christian’s arrest was quite accidental, the 
charge against him in Nashville originally 
being carrying a concealed and deadly 
weapon. 

When searched at the police station in 
the Tenfessee capital, the police of that 
city were amazed to find 34 diamond rings, 
besides about $40 in cash on his* person. 
Christian told an interesting story of his 
travels since appropriating his uncle’s dia- 
monds and leaving. 

Following Christian’s arrest, Mr. Konetza 
went to Nashville and brought the lad back 
here with him. He will give the boy an- 
other chance, it is believed. Mr. Konetza 
is now in Hot Springs, and will endeavor 
tb recover the jewelry sold by Christian. 
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AMSTERDAM PARIS | LONDON | 

32 Sarphatictreat 19 Rue De Provence #@ Holborn Viaduct 


Oppenheimer Bros. & Veith 


offer Original Lots of Oriental Pearls 


and a Large Stock of 


Pearl Necklaces 




















Oppenheimer Bros. & Veith 


CUTTERS OF DIAMONDS 
IMPORTERS OF PEARLS 


CUTTING WORKS NEW YORK 
Lafayette and Canal Sts. 65 Nassau St. 

















THINK THIS OVER 


We are selling pearl jewelry to the same concerns 
to-day that we sold to years ago. They are the 
successful houses of to-day and the line that has 
spelt success for them will spell success for you. 


CROSSMAN COMPA NY, _ Baroawe pal rd Rac 


3 MAIDEN LANE > . - NEW YORK 
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Plans Completed for Annual Picnic and 
Outing of Jewelers’ 24 Karat Club 
of Pittsburgh. 

PirrsBpuRGH, Pa., Aug. 9.—All arrange- 
ments have been completed for the annual 
family picnic and outing of the Jewelers’ 
24-Karat Club of Pittsburgh to be held 
Labor Day at Riverview Park. Everything 
will be free, the committee in charge hav- 
ing secured sufficient funds from the lead- 
ing merchants of the city to pay all bills, 
and preparations are being made to enter- 
tain 000 people. 

The committee wishes to place emphasis 
on the fact, through THe JEWELERS’ Cir- 
cuLAR, that all firms and individuals be- 
longing to the club answer promptly and 
as closely as possible to the exact number 
of persons who will attend the event, on 
receipt of the notice to be sent out, seek- 
ing this information. Every member and 
the employe of every member will be privi- 
leged to bring the members of his or her 
family to the event. When each member 
or firm makes known how many employes 
will attend, tags will be issued for dis- 
tribution. 

The program arranged is an elaborate 
one, and includes athletic events and danc- 
ing. The fun will begin at 9:30 a. m. and 
will continue until midnight. There will 
be dancing from 8 Pp. m. to midnight in 
Conrad’s Hall, which has been engaged for 
the purpose, and where Nirella’s excellent 
orchestra will play. The pavilion in the 
park has been given over, by the city au- 
thorites, to the jewelers for their exclusive 
use. The following athletic events have 
been arranged: Fifty yard dash for boys 
and one for girls under 15 years of age; 
same for women and same for proprietors 
of stores who are aged 50 years and over; 
100 yard dash for members of the 24-Karat 
Club only; 100 yard dash open; 25 yard 
egg and spoon race for women; potato 
race for children of the members of the 
24-Karat Club; 50 yard mixed shoe race for 
boys; hop, step and jump, open; running 
and standing broad jumps; ball throwing 
contest for women and accurate throwing 
test for men; quoit contests and tennis. 

There will be a ball game between the 
married and single men. The married men 
will be captained by Charles L. Holyland 
and the single men by Frank Stitt. Only 
one man from each Jewelry firm will be 
permitted to play. Prizes will be given to 
the winners of the various events which 
are being donated by many manufacturing 
concerns. The prizes to be offered will be 
exhibited in a jewelry store window of 
some down town store. Harry Heeren is 
chairman of the prize committee. 

The general committee on arrangements 
consists of August Loch, chairman; Charles 
L. Holyland, W. O. Harrison, Charles J. 
Parlett, Frank Berger, W. E. Jones, C. 
Clare Crawford, D. Scott Bair, Harry H. 
Heeren, J. Loughrey Roberts, G. Glen 
Sipe. Grounds: Holyland, Parlett, Craw- 
ford, Harrison, Sipe. Athletic: Jones, 
Heeren, Holyland, Crawford, Berger, Par- 
lett, Harrison and O. E. Stehle. 

Refreshments will be served in the shel- 
ter house or thereabouts. It was hoped to 
have a corn roast, but the committee found 
that the oven is nearly one mile away from 


the athletic grounds and shelter house. 
Boiled corn on the cob and hot roast beef 
sandwiches will at least be features of the 
menu. 

[t is desired to make the event a strictly 
family affair, and the committee wishes to 
impress upon the members that no employe 
or member of an employe’s family is barred 
and their presence is urged, for it is de- 
sired to make this gathering an event that 
will solidly cement the fellowship of the 
Pittsburgh jewelers for all time to come. 








Members of Rochester, N. Y., Retail 
Jewelers’ Association Enjoy Outing 
and Dinner. 


Rocuester, N. Y., Aug. 10—Thursday 
Jast the Retail Jewelers’ Association held a 
regular monthly meeting. When the mem- 
bers assembled Secretary Ernisse took them 
captives to Manitau, our favorite resort on 
Lake Ontario, where scrub teams for base- 
ball were organized. Summer residents at 
the resort say the jewelers are “some 
players.” The captains of the nines were F. 
Kennedy and F. Tarrant. One brilliant 
feature of the game was S. D. Burritt’s 
professional slide to the plate on a home 
run. E. J. Scheer displayed talent on first 
and J. J. Ernisse caught some hot ones; 
in fact, got everything that came his way. 
G. Andrus’ efforts caused him a strained 
leg and he was nearly put out of commis- 
sion, but lived to see the finish, which 
scored up 8 runs for Kennedy’s team and 
11 runs for Tarrant’s side. 

The party then adjourned to Manitau 
Hotel, where a bountiful dinner was served. 
In the evening Mr. Ernisse conducted the 
party to Hotel Ontario, where they enjoyed 
the delights of a toy Coney Island. 

The following members were present: 
C. E. Sunderlin, E. J. Scheer, G. Klee, E. 
A. Handy, Chas. F. Vanderpool, S. D. Bur- 
ritt, F. H. Smith, W. Kennedy, F. A. Ken- 
nedy, Frank Tarrant, E. Block, C. M. Hall, 
George L. Andrus and J. J. Ernisse. 








Importations at the Port of New York. 





Weeks Ended Aug. 5, 1911, and Aug. 8, 1912. 


China, glass and earthen ware: 1911. 1912. 
CM, Sicwsccaeewere res $64,638 $68,883 
Earthen Ware «.......: 13,883 15,414 
Perr ere 38,556 30,997 
Optics! Giese ....cccre 3,511 2,206 

Instruments: 

NS ee er 12,527 10,951 
Pe eer TE 14,290 4,946 
Philosophical .......-. 2,934 5,017 

Jewelry, etc.: 

JRE i cigemcesenees 23,590 10,531 
Precious stones ...... 883,958 887,866 
WENGE: baie. Wectava® ces 36,999 34,784 
Metals, etc,: 
PN 6 v4.60 a otewe ones 1,578 2,249 
RINE acevsares sccee 41,907 26,580 
PRO MNDE icGecaccte Bacecue % ‘ewnees 
NAS saciiadis ¥ksie0 60 62,880 63,330 
ON vcccus tes |” vackae 35 
a 162 1,096 
Miscellaneous: 
Alabaster ornaments .. 13 608 
RUMEN aceite tawoedseds 86 12 
pT A re ere 8,674 8,927 
RROMNMS che ce ciadueoews 14,790 7,855 
DOU tlavencucvens Ges 2,762 1,172 
Vaney Godda: .o.c<gees 24,589 18,322 
TUE .ccvaccuncnecnaes 5,093 11,161 
Ivory, manufactures of 262 479 
Marble, manufactures of 2,815 21,226 
WEE ono wica dtc kaes 1,174 6,011 
Shells, manufacturesof ...... 116,562 
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Involuntary Petition in Bankruptcy 
Filed Against Zindel Mfg. Co., 
New York. 


An involuntary petition in bankruptcy’ 


was filed last Wednesday in the United 
States District Court, New York, against 
the Zindel Mfg. Co. (Inc.), manufacturers 
of shell goods, at 373 Fourth Ave., Manhat- 
tan. The petitioning creditors are the Cen- 
tury Bank, $3,843; James C. Shields, $4,865, 
and William D. Pike, $4,328. The liabilities 
are estimated at about $150,000, with assets 
of about $15,000. 

Jesse Epstein, counsel for the petitioning 
creditors, in an affidavit filed with the pe- 
tition, alleges that the concern had _ bor- 
rowed about $80,000 in the last 60 days 
from banks and individuals, and that all the 
money thus realized was immediately with- 
drawn by Miss Rose Zindel, president of the 
company. It is further alleged that part 
of the $80,000 was obtained by false repre- 
sentation on the part of the president who 
conducted the negotiations, and that some 
of the borrowed money was secured on 
notes which passed through her hands and 
must have been known by her not to have 
been genuine. 

Mr. Epstein’s affidavit states further that 
he interviewed Miss Zindel and she abso- 
lutely refused to show him the books or 
give him any information regarding what 
had become of the $80,000. The sheriff 
took possession of the Zindel Mfg. Co. be- 
fore a receiver was appointed on an exe- 
cution for $5,115 in favor of Jung & Klitz, 
manufacturing jewelers, and one for $1,679 
in favor of the Arlington Co. 

An individual petition in bankruptcy was 
filed at the same time against Miss Rose 
Zindel, president of the Zindel Mfg. Co., 
and this petition gives Miss Zindel’s lia- 
bilities as $10,000 with assets of $5,000. It 
is alleged that while insolvent Miss Zindel 
made and delivered to William T. Hardy 
on July 26, 1912, a certain assignment of 
rents of the building at 373 Fourth Ave., 
said to amount to about $6,000. 


Judge Holt appointed William Henkel, 
Jr., receiver of the business and also re- 
ceiver of Miss Zindel’s own personal busi- 
ness affairs. : 

The business was organized under New 
York laws Aug. 1, 1906, with an authorized 
capital of $110,000, succeeding A. Trenk- 
man, a brother-in-law of Miss Zindel, and 
with whose business she had been associ- 
ated for a number of years. At the time the 
business was sold out to her the price was 
said to have been $87,000 cash, which in- 
cluded the outstanding accounts in the pur- 
chase. 

The present corporation was then formed 
and the building where the company is now 
situated was leased from Mr. Trenkman 
by Miss Zindel. 

Louis E. Felix, 299 Broadway, is counsel 
for the Zindel Mfg. Co. and Miss Zindel 
individually, and Jessie Epstein, 146 Broad- 
way, is acting as counsel for the petition- 
ing creditors. 








Carl Saunders, Smithfield, N. C., has gone 
to Louisburg, where he will take charge of 


the new jewelry store recently opened there © 


by T. C. Jordan. 
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IMITATION ORIENTAL PEARL NECKLACES 


WING to certain Oriental Qualities 
these goods are hardly distinguishable 





from natural Oriental Pearls. 


Also 
Indestructible Pearls 
In All Grades 
Diamond and Fancy Clasps 


ALBERT LorscH & CO0., INC. 


Largest Dealers in Diamonds, Precious, 
Semi-Precious and Imitation Stones 
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BUILDING 


37-39 Maiden Lane 
NEW YORK 
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Demand for Diamonds Continues to In- 
crease in London, with Small 
Sizes Higher. 

Lonpon, Aug. 2.—The Financial News 
to-day publishes the following on the dia- 
mond market: 

“The imports of precious stones into the 
United States, which have again reached a 
very high total, as shown by the latest 
figures, prove the correctness of the fore- 
cast made in our weekly reports as to the 
capabilities of the diamond market. Pros- 
pects for all classes of goods continue 
brilliant, and the demand for the gems is 
increasing every week. The absorpt've 
power of the States is becoming greater, 
and the expanding business now being re- 
ported is directly traceable to the wonder- 
ful harvests all over the country. The 
diamond market remains in a very healthy 
state, its regulated diet being seemingly the 
best thing for it. Stocks in cutters’ hands 
have reached a very low level, and the 
supply of rough stones does not exceed the 
demand. If this equilibrium can be main- 
tained there is no chance of prices falling 
away. 

“Some months ago we ncted a rise in the 
bigger sized goods, while cutters haa still 
to lose on their smaller sizes. Since that 
date we have indicated a steady growing 
demand for the latter, until it is now 
possible to report that this class of goods 
has fully recovered former values, and, in 
the opinion of competent judges, will reg- 
ister still further improvements. This rise 
in value is naturally of great importance to 
the trade. as it virtually wipes out the ad- 
vance which the diamond syndicate and 
the Premier company made on the bigger 
sizes. Trade in the other centers ot the 
world continues likewise satisfactory, and 
is advancing rapidly. The diamond syndi- 
cate this week sold all its Kimberley 
(pool) goods that were on show, and next 
week will market the produce of the Ja- 
gersfontein Mine. The Premier company 
will receive its next consignment to- 
morrow, and will offer it to dealers during 
the next fortnight. For some time past 
Premier goods have grown in popularity; 
the demand is now so keen that we under- 
stand the London representative of the 
company has already informed his clients 
that an advance will be charged on last 
rates. No doubt is entertained that even 
at these higher figures the company will 
readily dispose of its entire shipment. 

“From the state of the diamond market, 
as reported above and from week to week, 
the trade opines that the dividend prospects 
for both the De Beers and Premier com- 
panies should be bright. On previous occa- 
sions attention has been drawn to the 
merits of the leading diamond companies. 
Within the past few days investors have 
apparently awakened to the posssibilities ; 
for De Beers and Premiers have advanced 
quite sharply. As regards the latter, it is 
said that Messrs. Barnato Bros., who are 
credited with holding something like 20 
per cent. of the capital, are buying. 

“Our Amsterdam correspondent writes: 
‘In the diamond industry business is fur- 
ther recovering. For the first time in the 
present year the number of unemployed 
has declined below 1,000. This, of course, 





is still a comparatively high figure, al- 
though the fact has to be taken into ac- 
count that a very large number of new 
hands has been admitted in the last few 
years, the number having amounted in 
Ill to 1,100, say, more than the present 
total unemployed. As to the trade in pol- 
ished stones, the inquiry for small “bril- 


liants” has become keener again, and a 
iurther expansion is confidently  ex- 
pected.’ “4 


Terms Unper WHIcH THE De Beers Ac- 
QUIRES THE VOORSPOED CONCERN. 

The correspondent of the African Il orld 
cab'es the following from Johannesburz 
Age: 12“ 

“[ hear that the negotiations between the 
De Beers and Voorspoed companies have 
been settled on the following terms: The 
De Veers company acquiriag the Voor- 
spoed company, paying the shareholders 12s. 
Gd. per share, and taking over the outstand- 
ing loan of £120,000. 

“It is expected that the mine will ciose 
down temporarily, in orde: to put the pro- 
posal before the shareholders at a genera! 


meeting 








Jeweler of San Francisco Arrested for 
Receiving Alleged Stolen Property. 
San Francisco, Cal., Aug. 8—A_ local 

jeweler and financial agent, with offices 
in the Pacific building, was placed under ar- 
rest on the morning of Aug. 1 after De- 
tectives Dinan and O’Dea had _ recovered 
$21,000 worth of stolen jewelry and silver- 
ware in his establishment. It is the theory 
of the detectives that three men found in 
the company of the jeweler are burglars 
and that they disposed of their booty to 
the jeweler to sell. The three burglar sus- 
pects were jailed with the jeweler and are 
being held in detinue at the city prison 
pending further developments. 

The men were trapped in a room in the 
Hale Hotel, 6th and M/?ssion Sts., which 
was fitted up with jewele1s’ scales, acids, 
crucibles for melting gold and other instru- 
ments for the melting of gold and silver and 
the handling of precious stones. 

After confiscating the jewelry and silver- 
ware the detectives accompanied the jeweler 
to Market St., walked a short distance with 
him and then turned in another direction, 
saying that they would at once take up the 
trail of the men who sold him the articles. 
Instead the detectives turned and followed 
him, tracing him into the Hale Hotel. In 
the lobby they came upon Reuben Smith, 
whom they recognized as an ex-convict now 
on probation. Smith was placed under ar- 
rest and asked to take the detectives to his 
room. In the apartment were three men. 
All three were placed under arrest. Be- 
sides the jewelers’ outfit. im the room there 
were two automatic revolvers and a jimmy. 
The jeweler was released on $2,000 cash 
bail. 








Because of extensive alterations which 
are being made in the Gifford Block, at 
Jamestown, N. Y., which will be utilized as 
quarters for the First National Bank, Lang- 
ford & Goodenough are making prepa- 
rations to vacate the premises. 
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Professional Sneak Thief Escapes with 
$10,000 Worth of Loose Diamonds 
from Store of D. C. Percival 
& Co., Boston, Mass. 

Boston, Mass., Aug. 10.—Loss of about 
$10,000 worth of loose diamonds through 
the extremely clever work of a protessiona: 
“sneak” on Saturday, Aug. 3, is reported 

; er ee 
to a private detective agency 1n this city 
by D. C. Percival & Co., of the Jewelers’ 
building, the task of tracing and appre- 
hending the thief being increased by tl 
fact that he got away with a start of sev- 
eral minutes before the theft was discov- 


Dy the 


ered. hus far no ciue to the man or to 
the missing gems has been touna. 

The robbery apparently was deliberately 
planned by previous observation of the 
premises, and careful calculation of the op- 
portunity. At all events it was executed 
with considerable daring and nerve, and 
showed much coolness on the part of the 
perpetrator. 

The diamond department is at the Wash- 
ington St. front of the building, some dis- 
tance from the entrance, and, as an extra 
precaution, within the past year a wood and 
glass partition has been constructed to 
guard against intrusion by unauthorized 
persons while salesmen are displaying pre- 
clouus stones to customers. 

Two clerks are in the department, as a 
rule, most of the time. One of them was 
showing diamonds to a customer at the 
‘ime of the affair, and suddenly became 
aware that a strange man had walked into 
the enclosure and approached an adjacent 
table. It is supposed that one of the wal- 
lets containing loose diamonds had been 
on this table, but when the clerk looked, 
to assure himself as to whether or not the 
table had anytiuing upon it, there was noth- 
ing in sight. After making a remark about 
writing something the man departed, and 
for a short time it was imagined that he 
had simply ventured behind the lattice for 
kis own convenience in order to do a littte 
writing in private. 

It was not long, however, before the 
wallet was missed when the clerk finished 
his transaction with his customer, and the 
effort to trace it commenced. The stranger 
behind the enclosure was immediately sus- 
pected, but pursuit was out of the ques- 
tion, as he had secured 15 to 20 minutes’ 
advantage and might easily have gone out 
of the city in the time intervening. 

The affair was almost as mystifying as 
a sleight-of-hand performance, and fully 
as cleverly executed. It 1s not known by 
which exit the stranger departed, as so 
many people are coming and going at all 
hours of the day that little attention is paid 
to individuals. He might have gone by 
way of Bromfield St. or in the elevator 
which opens directly into the store on that 
floor, or by way of the stairway to the 
main eftrance, one flight down, on Wash- 
ington St. . 

At first it was believed that the thief 
had a confederate, but there is no recollec- 
tion of more than one stranger in the store 
at the time, and the man is believed to 
have operated alone. 








Mark W. Hill has succeeded to the busi- 
ness of John P. Arnolds, of Calistoga, Cal. 
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Seventh Annual Convention of the American National? 
Retail Jewelers’ Association Held at Kansas City. 


Trade’s Greatest Gathering Notable for Its Action on Many Important Subjects. 














Kansas City, Mo., Aug. 10.—The great- 
est convention in the history of the jewelry 
trade and a gathering of merchants such as 
has never been equalled before in our in- 
dustry has ended with the passing of the 
seventh annual convention of the American 
National Retail Jewelers’ Association, held 
in the Coates House here. From the time 
of the reception of the president, Monday 
evening, to the last of the session yesterday 
nearly every moment of the time proved 
important and instructive to those who par- 
ticipated. It is safe to say that never have 
the retail jewelers listened to such an in- 
teresting program as they were entertained 
with on most of the days of the early ses- 
sions, 

At no previous convention were there so 
many important subjects definitely acted 
upon or so much progress made in settling 
questions of vital import to. the jewelry 
trade as a whole. At the executive session 
alone the delegates passed upon and ap- 
proved THE JEWELERS’ CrRCULAR proposed 
National Advertising Law; adopted a 
standard list of birth-month stones for the 
jewelry trade; decided that the jeweler 
must have a minimum profit on all lines 
of at least 50 per cent. (gross) ; condemned 
the general practice of using watch guaran- 
tees and recommended a law which would 
forbid guaranteeing of watch cases for a 
period of years; condemned the use of the 
trading stamp by members of the associa- 
tion, and decided by resolution that the 
members of the National Association re- 
port the policy and conduct of manufac- 
turers and jobbers, that the organization at 
large might be in a position to learn those 
who indulged in practices inimical to the 
interests of the jeweler. These were but 
a few of the many topics discussed and on 
which a definite decision of the association 
was recorded. Of course, among the three 
most important were the adoption of the 
birth stone list, action against guarantees 
and the approval of THE JEWweELeErs’ Crrcu- 
Lar’s National Advertising Law, all of 
which will be followed by definite and im- 
mediate results. 


The new officers of the association, T. L. 
Combs, of Omaha, president; Charles T. 
Evans, Utica, N. Y., first vice-president, 
and Charles F. Manahan, Chicago, IIl., sec- 
ond vice-president, are well known as offi- 
cials in State organizations, with reputa- 
tions as eminent and progressive men. The 
re-election of Claude Wheeler, Columbia, 
Mo., as secretary, and J. R. Stebbins as 
treasurer keep in these positions men who 
have proven their worth by their work in 
the past. Ex-President Roberts, who has 
done so much for the organization in the 
past two years, will, as a member of the 
executive committee, continue to be in a 
pusition to give the association the benefit 
of his wisdom and experience. 

The opening session of Tuesday was re- 
ported in full in the last issue of THE 
JEWELERS’ CIRCULAR, 





TUESDAY AFTERNOON. 
On Tuesday afternoon T. L. Coombs, of 
Omaha, Nebr., second vice-president of the 
association, delivered an address as_fol- 


lows: 
ADDRESS BY T. L. COMBS. 


Mr. President, Ladies and Gentlemen: After all 
the talk of the past year about hard times and 
the painful reality that has given cause for much 
of the talk, I am surprised to see so many of you 
here, and it is not only commendable, but delight- 
ful and exhilarating to see such a large and en- 
thusiastic a lot of jewelers and kindred fellows 
here for this convention, here to meet each other 
and grasp each other’s hand in harmony of pur- 
pose and to share in each other’s inspirations. 
In fact, to turn ourselves loose in the big pasture 
that has been unused since we met and sweat, 
worked and made history, together a year ago in 
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dear old Richmond. These conventions are sort 
of refreshment and feasting stations in our busi- 
ness journeys—picnics, as it were, where we all 
bring something with us. 


COURAGE AND FAITH, 


Every man here by his presence gives evidence 
of conviction and courage of more than the ordi- 
Mary stamp. This year it required an abiding faith 
to be optomistic as well as “progressive,” and it 
requires courage to proclaim the early return to 
real good business and prosperity, but here we 
are, men with our optomism and courage. Our 
crop prospects were never better than this year; 
the automobile business is better and bigger than 
ever, and while its wonderful growth has been a 
collar around our necks, it gives the greatest evi- 
dence of the country’s prosperity. If they ever 
reduce the price of gasoline and tires, we may get 
back much of the business that has been kept 
from us of late. We may have to take the dignity of 
our craft in one hand and then grasp part of the 
methods of the automobile industry and some 
of the department store stunts in the other and 
operate the two forms consistently in order to 
hurry along the good business. But come it 
must and will, so let us rejoice and work in an- 
ticipation of money making business soon, and 
let us resolve to use only clean methods to re- 
claim the business. 

Every lady present to-day adds to the charm 
and inspiration of the occasion, and we hope they 
will all attend all the open sessions and find 
enjoyment and profit in so doing. To the women, 
the jewelry business is most indebted for patron- 


age and possibilities, and the presence of the 
ladies at our convention is a mark of recognition 
and interest worthy of notice and praise. 


OUR BREADTH. 


We have gathered here from everywhere and 
brought with us ideas, desires and dispositions of 
such variety and contrast, that we may test the 
indulgence and hospitality of our hosts, but I 
venture to say that although we have probably 
hypothecated the most of our current year’s sur- 
plus to spend in Kansas City, and with the rail- 
roads, we shall find enough benefit and enter- 
tainment in this beautiful city of western wealth 
and bustling business to amply justify the in- 
vestment. 

This organization, which we have the honor to 
represent, is to be an important factor in the world 
of commerce and art, and the words of indorse- 
ment and commendation that has been given us 
to-day, lends color and charm to the issues at 
hand, and will tend to stimulate the activities of 
this convention. Our association is yet young 
in years and accomplishments, but our future is 
limitless, for our standards are liberal and lofty. 
We seek to educate ourselves in the highest ethics 
of business and intercourse between retailers them- 
selves and the forerunning branches of the jew- 
elry industries. We seek to eliminate from our- 
selves and our plans that fearful yellow streak 
and grouch which is responsible for the majority 
of our present shortcomings; we advocate the 
practice of friendliness and forbearance while we 
are yet alive, in order to deserve and hear some 
of the eulogistic and appreciative words usually 
spoken only at our funerals and afterward. 

OUR SOULS IN OUR WORK. 

The past year’s business inactivity has kept us 
guessing more than in most any year in our 
memory. Any head work we did seemed to end 
in a headache, and as heartaches are usually 
more serious than headaches, we have not ven- 
tured much heart work to relieve the situation. 
Things have been out of tune, and I claim we 
cannot get things back into tune and harmony until 
we employ our souls, for the soul is the seat of 
harmony. We simply must put our souls into 
this work and into our businesses. Hand work, 
head work and heart work all seem unavailing, 
and its time now to give our souls a change in 
our commerce. Our impulses will then be prompted 
by our ideals, and we know the vast importance 
of idealism in our work, The interests common 
to all of us are intense and often vital, and re- 
quire something more than ordinary attention and 
effort on the part of every one of us. 

Association efforts have already been sufficiently 
tried to prove their superiority over individual 
efforts in all branches of the trade, and we all 
stand to-day with our hands on each others pulse 
waiting for some one to give the signal and take 
the lead in the changes and reforms that are uni- 
versally asked for and are as important to our ex- 
istence as food is to the body. 

Gentlemen, some of the things the retailers are 
crying for are essentially reasonable and fairly 
within the bounds of demand, and I hope to see 
this convention declare itself squarely and clearly 
on these vital subjects. It is easily within the 
power and province of the manufacturers to bring 
about some of these reforms and it’s up to us 
to so express ourselves, and then to extend loyalty 
and support to those who do meet and grant our 
wants for some of these things we must have and 
someone must start them, and, of course, get 
credit for it. The majority of the manufacturers 
and jobbers of the country are very much awake 
to our needs, and are not only responsive but very 
willing to co-operate with us, and the time for 
us all to act together is right now. Let us all 
take a lively interest in the business and work of 
this convention and we can leave here with a bet- 
ter determination and a larger chest. 

IMPORTANT BUSINESS OCCASIONS. 

These annual gatherings bring our three branches 
together, and I wonder if we all realize the im- 
portance of these occasions from a merchandising 
or commercial standpoint. Many manufacturers 
and jobbers aid us financially by using display space 
liberally and advertising in our program. These 

















August 14, 1912. 





the ideal places and times for exhibiting the 
arious lines and for the retailers to purchase 
Let us discourage and decoy the dissapating 
feature that has been somewhat prominent and 
hat is principally an interference to business and 
general acquaintance, and has caused many 
desirable concerns to rightfully look with dis- 
favor upon exhibiting. These annual conventions 
should be so developed that all the producers and 
sellers of good goods would be eager to dispiay, 
and the retailers should make them their princi- 
pal buying periods of the year. In that way it 
would pay everybody and help the cause greatly. 

THE IMPORTANT THINGS, 


Almost our greatest care in the every day 
business, is to watch the small acts and tiny 
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troubles that impress our customers and employes, 
try our patience, wound our nerves and affect 
our reputation. They are the footsteps of in- 
trusion and robbery that eventually carry off our 
entire estate unless constantly watched. We must 
not let the concern of the larger trade troubles 
or national evils overshadow the importance of 
these smaller, close-af-home matters that are con- 
stantly active and dangerous, “If there was any- 
thing in size, an elephant would be as troublesome 
as a bed bud—but he isn’t.” And so it is with 
these large and small business troubles. The large 
ones are not so dangerous to us because everybody 
is helping us with them, but the small ones we 
must manage ourselves, and nothing is more im+ 
portant and helpful in this daily duty than a dis- 
position of happiness and animation that makes 
it easy, while grouchiness makes it hard and almost 
impossible. The grouch in business is detestable. 
He has no place in business, and much less place 
anywhere else. The grouch deserves pity, con- 
demnation and annihilation, and it’s part of our 
work to annihilate him. 

Grouchiness or friendliness make and color repu- 
tations, The value of a reputation is better known 
by deeds than words, and is almost beyond esti- 
mate in word expression. Your laugh or your 
smile and your handshake have a powerful effect 
in the making of your re;utation. 

Our reputations will be governed by what is 
known of us, and what is know of us will be 
just what we make or let be known about our- 
selves in both word and deed. “A man’s reputa- 
tion cannot go to sleep without waking up to find 
its color changed.” Nor can it stand the strain 
of dishonest merchandising or unclean citizen- 
ship without losing shape. A good reputation is a 
high honor. None of us want the reputation of 
being a fellow who can make two lemons grow 
where only one grew before, and then hand them 
both to you (and you know we have such fellows 
in the trade). It would be better to be known 
as a fellow who can make lemonade of the lemons 
that are handed to him, and you know we have 
that kind of fellows in the trade also. 

We must put joy and ginger into anything that 
we expect to succeed in. Dr. Stanley Hall once 
said that “‘the real fall of man is to do things 
without zest,”’ and he expressed a great truth. 
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We must put zest and fervor in our daily work 
if we win, and we surely must do likewise in our 
association work if we win. We must arouse to 
the importance of what we have and what we 


can do through this association. It is a powerful 
agency and we must not only maintain it but 
must build it on up to greater importance and 
greater power by every means possible and worthy. 


DIFFERENT WAYS, 

There are many different ways of operating the 
association and effecting results but we are all 
heading the same way and striving for the same 
end We are all running for the train of suc- 
cess and the car of comfort. Some cut square 
corners and follow perfecily straight lines, while 
others are not at all particular how they get 
there or what becomes of the other fellow. 

Gladden tells us: ‘“‘We get our preparation for 
a great work in the world itself,” and surely we 
are in a great and exhilarating work, and we 
are well into the work. We have traversed a few 
valleys, climbed a few hills, and have driven the 
“thin edge of our big wedge’’ into a few trouble- 
sume trees on the way. The atmosphere has been 
cleared of many trade evils and the skies are 
greatly brightened by the passage of many clouds 
of unfairness. The road is easier, and satisfac- 
tion seems at hand, but unfortunately many are 
now laggiug back and using our success for a 
pillow instead of a prod, unmindful of the work 
ahead. This condition is discouraging and must 
be changed at any sacrifice, for the greatest bene- 
fit is yet to come. 


CLOSE COMMUNICATION AND RROTHERHOOD. 


I plead for our getting closer together, commer- 
cially and socially. Close communion would be a 
forcible factor in our work now, and if its 
exercise gets us into any trouble it will likewise 
enable us to get out of it agreeably. It would 
enable us to easily accomplish just what we want. 
I think we very much need right now, as an 
invigorator, a revival meeting of all branches 
of the jewelry industry, and there have a strong, 
compelling sermon on the Brotherhood of Man, 
and then send out plenty of follow-up literature, 
for we are undergping a tremendous commercial 
revolution. It is nation wide and requires the 
marshalling of our strongest and most influential 
forces to cope with it. It is a war between price 
and quality—which shall have first place? The 
public is fighting the battle and the merchants 
are supplying the ammunition. Avarice and fair 
play are the generals, and avarice seems to be in 
the saddle. People to-day seem thoroughly awake 
to price, and absolutely blind to quality. 

The controlling advertising to-day aims to take 
people’s minds entirely away from the quality and 
merit of merchandise, and hold out to them only 
the dulling enchantment and blazing star of 
price, and many jewelers seem attracted to the 
glare and charm of this process and are follow- 
ing it. This condition harms ethical thrift, dis- 
courages legitimate expansion and destroys the 
power of the square deal. 


OUR DUTY. 


It is up to us and strictly our duty to strive 
against this degenerating commercialism by straight- 
forward, educative and elevating agencies, many of 
which are already effectively at work in large 
places; those that shall offer a wholesome incen- 
tive to quality buying. This work calls for get- 
ting together and sticking together, and the put- 
ting of the best there is in us into this work, 
conscientiously and enthusiastically. 

A recent editorial in a ‘‘retailing’ paper, ex- 
presses to-day’s business status cleverly: 

“We believe you will agree with us that never 
in the history of retail business has it been harder 
to meet competition, harder to carry on your busi- 
ness successfully and to feel that satisfaction and 
pride in the work which you do than to-day. 

“You haven’t anybody to fight your battles for 
you. You have had to fight them alone. Condi- 
tions both at home and abroad (by abroad we 
mean the wholesale markets) have been largely 
against you. At least they have seemed so, and 
as a matter of fact, they have been so. You have 
had to work along unaided.” 

This very expressed and known condition of to- 
day calls loudly for the protection and good 
offices of the association,, under close organization 
and can and will be quickly relieved in the whole- 
sale markets In fact, is already greatly improved, 
and the more keenly we realize the extent of these 
conditions, the sooner we will be able to go to 
each other’s relief. By getting closer together and 
standing close together in a receptive and construc- 
tive mood, we can easily establish a working basis 
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that can largely aid in the commercial regeneration 


that is so much needed. As a national body we 
should proclaim our everlasting allegiance to the 
country-wide campaign for sane merchandising, 
honest advertising, restrictive prices, increased 


profits, the elimination of unreasonable and harm- 


ful time guarantees, the proper publicity for jew- 
eliy art and fashions, and many more business 
reforms of national scope, and, above all, for in- 
dividual character and courage. 

HOW THINGS USED TO BE. 

You all know how things used to be when we 
were trying to make and shape this organization 
so as to command proper recognition such as we 
have to-day. 

There was a time when some manufacturers, 
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some jobbers and many retailers talked about the 
lack of co-operation of the association and its 
members, It is not done so much to-day, and each 
year will lessen such talk and increase the call 
for co-operation. 


At this point in his address the speaker 
took up the subject of local clubs and 
showed how they could be effective in the 
interest of the jeweler. He gave a con- 
crete example where a newspaper adver- 
tised to give away table ware in chests 
and how the jewelers took up the question 
with the newspaper and the silverware 
company with the result that the situation 
was adjusted satisfactorily. 

Under the head of the “Federation of 
the Three Branches,” the speaker con- 
tinued as follows: 


This association work has brought us to a point 
where we need a federation of manufacturers, 
jobbers and retailers, for arbitration and for the 
more effective furthering of our publicity bureau 
work, both of which factors are of the most con- 
structive importance. Many matters of local, and, 
sometimes, national, interest are overlooked or 
unquestioned because it seems difficult to get at 
them without bothering or imposing upon someone; 
but with this federation we could get quick, intel- 
ligent and forcible action on any sized business 
grievance from any quarter. Federated interests 
with enlarggd powers and benefits is the order in 
the jewelry’ world to-day, and it is our place to 
be identified actively with the live things of our 
craft. 

The splendid leadership this association has been 
honored with and the State co-operation has en- 
abled us to accomplish more than we have recorded, 
and from our present vantage point we can easier 
press forward with wisdom and accuracy. Much 
material forethought and work will be presented 
to this convention, and my hope is that we will al? 
have our minds in a receptive mood, ready for the 
work, ready to absorb the good and fight the bad— 
our history and benefits of this meeting will be 
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known by the character we put into “our work.” 
Let us put into it the best we have, and we will 
get out of it the best there is. 

After Mr. Combs came Chas. F. Man- 
ahan, secretary of the Illinois association, 
who delivered an interesting paper on ‘The 
Silver Question.” 

Mr. Manahan’s address was interesting in 
the extreme, as he divided his topic into 
three parts, “How to Carry a Representa- 
tive Line,” ‘““How to Sell It” and “How to 
Make Money At It.” Under the first head 
he emphasized the necessity of carefulls 
selecting a desirable pattern, studying it 
from all angles, including the history of 
the person it was named after, and the ad- 
vantage of getting paintings and other 
things that relate to the topic which the 
pattern was supposed to represent, as wel 
as the advisability of decorating the store 
or window in a suggestive way that would 
bring out the features of the pattern. He 
urged that the silverware be shown in the 
best possible way, particularly in chests, 
and that the jewelers specialize and get 
their clerks to specialize all they could upon 
the selling of a particular line of silver. 
Under “How to Sell It” he brought out 
the various arguments that should be used 
by the jeweler and explained his own 
“follow-up” system, by which he practically 
made every sale of silver an entering wedge 
for more business, sowing the seed for fu- 
ture sales to the same family. The ad- 
dress ended with a few hints as to how 
to make money in the sale of silverware. 
This address is published in full in the 
Storekeeping Department of this issue, 
pages 145 and 147. 

Next came W. S. Ashby, of the Western 
Clock Mfg. Co., whose address was on the 
subject of “Advertising and Selling.” It is 
published on page 148 of this issue. 

“The Law of Co-operation,” an address 
by Chas. T. Robinson, secretary of the 
Jewelers’ Protective Association, was next 
on the program. He said: 


ADDRESS ON “THE LAW OF CO-OPERATON,” BY CHAS. 
L, ROBINSON, 


At first thought it may seem presumptuous for 
one not actually engaged in the jewelry trade to at- 
tempt to give advice or counsel to those so engaged, 
but sometimes we are so close to our daily vocation 
that some of its aspects escape our notice since they 
require perspective which occasionally may be sup- 
plied by the r:an in front of the counter to the 
man behind it. For instance, a certain dealer 
known to me has probably lost several profitable 
sales by unintentionally misleading one customer, 
who, desiring to purchase a diamond of good 
quality, called on an old established dealer of 
excellent reputation located in her neighborhood 
She was rather elderly and her eyesight not at 
its best. She selected a gem which she supposed 
was perfect, but on arriving home the sharper 
eyes of three nieces detected a flaw in the stone, 
much to the chagrin and mortification of the 
‘buyer. She at once returned to the seller and in- 
quired if he was aware of the imperfection, He 
teplied, ‘“‘Certainly,” and to prove it, opened a 
record book and pointed to a description of the 
stone in which reference to the flaw was made. 
Of course each party to the transaction was blam- 
able, the customer for not specifically stating that 
she wanted a perfect stone and the dealer for ap- 
parently forgetting that as his business requires 
expert knowledge the customer must rely entirely 
on his judgment and advice. 

This particular customer was well supplied with 
money, no questions of economy or bargains were 
involved, yet the dealer lost her confidence; also 
that of the three nieces and it is impossible to 
measure the ultimate loss of trade sustained by 
the dealer. 

It is a fair inference that this merchant, while 
proficient in the buying end of his business, was 


deficient as a salesman, yet good salesmanship is 
generally nothing more or less than the ability 
to practise one of the first principles of human 
intercourse, namely, “put yourself in his place,” 
with tha: and a mixture of courtesy and patience 
any man with the right goods should be able to 
sell them on a basis that will develop and conserve 
the good will of his business. 

Surely the inost important branch of your busi- 
ness is the selling end. You may buy right, pay 
right and enjoy a certain satisfaction in contem- 
plating the beavtiful stock of goods that you have 
accumulated but after dusting it off for a few 
weeks it assumes the familiarity that breeds con- 
tempt and you begin to wish it wouldn’t stay so 
long; it gradually gets into the same class as the 
caller who overstays his welcome. 

Recently a complaint was made to THE JEWELERS’ 
CrrcuLar by a subscriber whose sales were evi- 
dently affected by competitors who are handling 
various side lines. The article stated that in addi- 
tion to the jewelry business some merchants were 
dealing in stoves, guns, coffins, groceries, soft 
drinks, cigars, etc. The situation outlined presents 
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various speculative aspects, one of which, if indi- 
cating the evolution of the business from jewelry 
to stoves, would rid him of a competitor. Some 
versatility of mind is exhibited where a dealer is 
able to ask a prospective buyer, “What can I sell 
you to-day; a watch or a bale of hay?” The man 
with the guns may be only conveying a delicate 
hint to possible marauders that they enter at their 
peril and the coffin man might find a _ personal 
use for one of them if the complainant were to 
put out a sign to the effect that his customers were 
so pleased with their purchases that they did not 
contemp‘ate needing any coffin. It is not difficult 
to grasp the mental operations of the man handling 
groceries for it is only a step from ‘“‘gems to jams.” 
Likewise he who handles ,soft drinks has but to 
change from bar pins to bar fixtures. Handing 
over a cigar might help to close a sale to a smoker 
but discrimination against the ladies should be 
avoided by adding a line of chewing gum. 

Some of these side lines may represent the pur- 
suit of a hobby or avocation and there is no ques- 
tion that every business man increases his power 
by such pursuit, yet the best results in business are 
attained through specialization—the ability to do 
one thing surpassingly well, and every man has the 
necessary faculty for the purpose. 

No hobby is more instructive and important than 
searching out nature’s laws and making a prac- 
tical application of them to daily business life for 
the fullest success is based on their observance and 
failure in some degree follows their neglect. Thus 
we have come by a somewhat circuitous route to 
our subject, the law of co-operation. 

In the cclestial realm we see the sun, planets 
and their satellites all playing the parts for which 
they were designed, but each working in harmony 
and co-operation with every other part. In the 
lower walks of creation may be seen the indus- 
trious bees, ants and beavers all according to their 
kind working for the common good, while predatory 
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insects and animals like the spider and tiger re 
spectively work alone. Co-operation has no cor 
scious place in their existence. Man, as he ad 
vances in civilization, through knowledge of the 
laws governing the universe, shows a continually 


* growing tendency toward co-operative activiti 


which in due season will prove that the phrase 
brotherhood of man is not an idle dream but 
profound fact in nature. 

It is inspiring therefore to contemplate a gat! 
ing of this character composed as it is of men in 
the same line of business, who are come together 
to compare experiences, to learn from each other, 
to broaden their viewpoints, to engender good will 
through personal acquaintance and finally 
through co-operative effort to reduce or eliminate 
such evils as may exist in the trade without 
thought however of inflicting injury on any re 
putable competitor or the public at large. The 
Sherman Act has no terrors for this assemblage. 

Unfortunately man has yet some _ predatory 
enemies of his own kind to contend with. They 
use the men who conduct their business on the 
theory that the law applies to their neighbors 
but not to themselves; men who desire to get 
rich quickly, who want to obtain something for 
nothing, not realizing that when so obtained it is 
as nothimg. They, as competitors, are unfair, even 
dishonest? So in the jewelry trade we find our 
ancient etiemies, the smuggler, the importer who 
falsifies invoices through undervaluation, and he 
who places a false stamp on jewelry. 

Nature has set her face against ‘‘get-rich-quick” 
methods. The things that come easy go easy, 
while the things worth while come hard but re- 
main The mushroom that comes in a night vanishes 
as rapidly and is of lit:le worth when found; 
the grain of wheat requires months for maturity 
and will sustain life; the diamond, requiring ages 
for completion in nature’s laboratory, will last 
forever. We know from the durability of the 
pearl that it was a long time in the making, and 
the bit of gold on the finger bears silent testimony 
to man’s sacrifice, courage and indomitable will in 
overcoming the obstacles placed by nature in his 
path if he would secure her treasures. 

So our association has entered the field for the 
purpose of driving out these parasites, the bats 
and moles of human kind who through working in 
the dark or in underground channels have lost tem 
porarily their moral eyesight; we want to restore 
it by providing them with proper spectacles. 

Quoting from our articles of incorporation, the 
objects of the association are: “To assist the 
authorities in stopping smuggling and undervaluing 
imported merchandise handled by the jewelry trade, 
to advocate and assist the enforcement of national 
and State stamping acts as mzcy be required from 
time to time, to collect and publish information 
beneficial to the jewelry trade, hold real and other 
property, and to secure freedom from unjust and 
unlawful exactions, to reform trade abuses and to 
protect its members and their property from all 
kinds of injury. 

Any efforts on our part to suppress smuggling 
would be futile in the absence of government co- 
operation and there are reasons for the statement 
that never before has the trade had a more favorable 
opportunity than exists at this time to protect itself 
against that evil. Why this is true will be appar- 
ent from a few extracts from a report made by 
Ludwig Nissen, president of this association, who 
is as well qualified as probably any man to speak 
on the subject. 


Wm. Loeb, Jr., Collector of the port of New 
York, is fearless, tireless and conscientious in his 
one aim to enforce the law justly and impartially. 
He is no respecter of persons, the mighty as well as 
the meek have been sought and caught in his net 
He has, during his two years and 10 months of 
administration, been the cause of putting in the 
United States Treasury as a result of fines, pen- 
alties and forfeitures, over six and one-half times 
as much money as had been collected during the 15 
years immediately preceding his adminis:ration. 
The amount has reached over $6,000,000, as com- 
pared to $926,000 in the previous 15-year period. 

During the fiscal year 1905 in a time of great 
prosperity duties paid on articles of jewelry on 
the dock amounted to only $177, whereas during 
the year ending June 30, 1911, such duties on 
jewelry amoun:ed to $199,000. Yet Mr. Nissen 
states: ‘I nevertheless contend that but a small 
percentage of actual purchases are declared even 
now. 

So we have entered the field to increase that 
percentage to the maximum of human possibilties. 
Our wide sources of information and expert knowl- 
edge are cordially welcomed by the authorities and 
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the results will be measurable by the moral and 
financial support of the trade generally. We in- 
vite your co-operation, : 

Mr. Robinson’s address was followed by 
a splendid address by Gustave Keller, presi- 
dent of the Wisconsin Retail Jewelers’ As- 
sociation, as follows: 

ADDRESS BY GUSTAVE KELLER. 
Mr. President, Gentlemen of the Convention: 

The Need of the Hour is the subject, as stated 
1 the program, which I chose, and I chose it be- 
cause I believe it is of prime importance that 
those engaged in our work should give funda- 
mental thought as to what is first requisite in order 
that the desired results may be obtained. The 
ways and means necessary to attain them will be 
a second, though no less important consideration. 

What above all is necessary to accomplish the 
things we believe should be brought about in the 
interest of our business? The answer which 
comes reverberating back to me from all sides is— 

yrganize. Increase the membership of our organ- 
izations. Ah! Here is the rub. The national as- 
sociation has been in existence, I believe, six years 
and has a membership of about 2,500. Wiscon- 
sin, my own grand State, has also been organized 
six years and has a membership of 302. I under- 
stand there are about 20 to 25,000 jewelers in 
the United States. In Wisconsin we have about 
600. Why do only one-tenth of the jewelers of 
this nation belong to our national organization and 
why only one-half to that of our State? Here in 
my humble judgment we have the ‘Need of the 
Hour.” This need is, to bring into our ranks, to 
associate with us, those not yet members of our 
organizations, 

Naturally the query presents itself—how can 
this best be done? What should we do? There 
must be some cause, some reason why our jew- 
elers are not sufficiently alert to the situation, and 
which keeps them from uniting with us. It can- 
not be that they are wholly blind to the situation, 
or ignorant of it, because I consider the men of 
our craft above the average intelligence, and our 
trade papers, which have been doing valiant work 
for the cause of organization reach practically all 
of them. Our organizations themselves have done 
much to cultivate and educate. Surely our brother 
jewelers must have seen and felt the advance 
fruits of organization. 

What then is the trouble? I don’t care to dis- 
cuss any shortcomings on the part of our brethren 
not yet members, as I cannot see any gain com- 
ing from such action. I prefer to discuss our- 
selves and what in my humble judgment is nec- 
essary and must be done if we want to build 
up organization in the jewelry business. 

I want to make the statement that I believe the 
ground is well cultivated to bring all within the 
fold. They will not come in themselves, however, 
at least not rapidly enough, and again to get them 
and hold them are two things and different. 

Now, what must we do? Officers and members 
must be willing to work—to bring sacrifice of ef- 
fort, of time and even of money. If the cause 
isn’t worth this, then it isn’t worth working for, 
and any effort spent is wasted. ‘‘Whatever is 
worth doing at all is worth doing well,’”’ we are 
told and being convinced, not only of the desir- 
ability and advantage of organization, but of the 
great necessity of it, each should be willing to take 
off his coat and do his part. 

The fact that some fail to respond to duty’s call 
should deter none willing to work, but should 
tather spur each on to do just a little more than 
one’s exact share, so that the work will not suf- 
fer because of the laxity of the indifferent. The 
burden of every great movement, or any move- 
ment is never equally divided; some must ai- 
ways bear the greater share of the load. So in 
this movement. 

Let any resentment, therefore, which we may 
harbor because of the inactivity of others, be dis- 
charged and draw to ourselves that spirit of ready 
sacrifice, conscious of the merit of our cause and 
let us ever have but one response when duty calls 
—‘‘T will.” 

Yes, officers and members must be willing to 
work. They must go out, so to speak, and bring 
the light of faith to our yet separated brethren. 
Enkindle in our jewelers the fire of trade; I pre- 
fer to say, professional consciousness. Arouse 
them to the fact that our interests are mutual, our 
trade ambitions substantially alike; that though a 
competitor a jeweler is a brother and “a man for 
a’ that”; that friendship and good fellowship are 
more conducive to trade advancement, character 
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building and happiness than the petty strife inci- 
dent to mercenary and death-dealing competition. 
In short—awaken the jeweler to real conditions; 
show him the possibilities of united effort and he 


is yours. 
EDUCATION MUST PRECEDE EXPECTED RESULTS. 


I want to repeat and emphasize, that in my 
judgment the great need of the hour is—to get at 
least a majority of the jewelers of this nation to 
affliate with us. To do this we must convert 
them to our way of thinking. This we can do by 
going to them, preaching the gospel of our asso- 
ciation, demonstrating clearly the social, fraternal, 
educational, not to forget the pecuniary advan- 
tages of trade organization. Aside from this, the 
heightening of efficiency of service on our part 
toward the public, for let us ever remember that 
every man and every business or profession owes 
service to the public. Life is founded upon service 
and that life which renders none is like unto the 
tree which bears no fruit or gives no shelter. It 
is useless. 

The need of the hour js to affiliate all, or at 
least a majority of the jewelers of our nation with 
our organizations. How accomplish this easiest? 
We in Wisconsin have found that this is easiest 
done and our organization made most effective 
by forming Jewelers’ District Clubs. If you cau 
unite the jewelers of a city, a locality or a dis- 
trict; if you can there dispel the cloud of busi- 
ness jealousy, antipathy, etc., and in its stead 
cause the sun of friendship to cast its life-giving 
glow, you are master of the situation. 

Unless we are united at home we cannot well 
be successful abroad. We know that many of the 
troubles confronting our business, from which we 
are suffering and which are closest to our skin 
and hence most irritable, are located right in our 
home locality. They are of local origin. No one 
can cure these, or cure them more easily and bet- 
ter than the ones concerned. 

Remove those things which divide the local jew- 
eler and you will have little difficulty in having 
him join with those further removed. Let him 
see and feel the beauty and advantages of local 
union and harmony, and there will come into his 
being the charm of good will toward all men of 
his craft and a natural desire to want to extend 
a union, the results of which have proven so 
beneficial to him at home. 

The need of the hour is more jewelers in our 
organizations. Local or district clubs will give 
them to us. They will not only bring them in 
more quickly, but unite them more firmly. We 
don’t want jewelers to merely come in: we want 
them to stay in. Local or district clubs supply that 
cohesive power necessary to hold members within 
the organization. Further, by being organized, 
locally or district, State and nationally, our or- 
ganization machinery is so gauged that we can 
handle the minutest matter with greatest direct- 
ness and effectiveness. 

We know what these clubs have done for us 
in Wisconsin. We now have eight organized. 
We will organize every district of our State and 
when we do we will have at least 500 members. 
With 500 alert, patriotic members, our effective- 
ness as an organization will really begin. Then 
we in Wisconsin will be in a position to treat 
authoritatively with others and they with us. If 
this will be the case in our State how much more 
will this be true nationally. I want to subscribe to 
the statement made by our worthy president, I be- 
lieve two years ago, “Give me 6,000 jewelers in 
the national association and I will obliterate every 
evil in the trade where the manufacturers or the 
jobbers are at fault.” 

We must have members and we must have the 
right trade spirit. This is the need of the hour. 
Let us bend our efforts to the task. Local or dis- 
trict clubs will give both. Let each delegate, there- 
fore, go home from this convention determined to 
push the organization of these clubs through his 
respective State organization and to organize one 
himself in his own city or district. 

That I may not be misunderstood, let me say, 
that I do not think that we should rest content 
and hold other matters in abeyance until we have 
become organized as indicated. 

The work on the part of national and State of- 
ficers should be merrily prosecuted to the end that 
the various questions confronting us may soon be 
satisfactorily solved. The more effectiveness our 
organizations show the greater will become the con- 
fidence of our brother jewelers and the more read- 
ily they will join if there be any truth in the 
statement, all must hail from ‘‘Missouri,” for they 
apparently want to be shown. 

Closest union and co-operation should be brought 


about between State organizations and the Na- 
tional. Ways and means should be found for con- 
ferences between manufacturers, jobbers and our- 
selves. 

Convinced of the wisdom of such action the 
Wisconsin State Association at its annual conven- 
tion held in Milwaukee last month passed a reso- 
lution declaring that the time was now ripe for 
closer union of all the branches of the jewelry 
trade and recommending “the formation of an as- 
sociation composed of the presidents of the several 
State retail associations and the presidents of the 
several associations in the wholesale and manu- 
facturing branches of the trade, for the discus- 
sion of questions affecting the welfare of the whole 
trade, and for the solution of complicated diffi- 
culties in the relation of the several branches to 
each other.”’ To these should be added the presi- 
dent of the National Association, who, it was in- 
tended to include, I am sure, but this officer was 
evidently overlooked 

With local or district, State and national retail 
jewelers organzations and the aforementioned con- 
ference organization extant, I believe a new era 
for the jewelry business will have arrived. God- 
sped the day of its realization. 

Joseph Mazer, of McAlister, Okla., was 
not ready with his address on “The Sur- 
vival of the Fittest,’ and his talk was 
postponed till Wednesday. 

President Roberts next announced that 
THE JEWELERS’ CircULAR proposed national 
advertising bill had been referred to a 
committee which would report on it on 
Wednesday. 

A motion was made and seconded that all 
exhibitors be requested to close their ex- 
hibits between the hours of 10 and 12 a, M. 
and 2 and 4 P. M. 

During the absence of President Roberts 
on one occasion it was suggested by Joseph 
Mazer that a collection be taken up and a 
tribute bought for President Roberts in 
token of appreciation of work done in the 
interests of the association. This met with 
hearty approval and a large sum was real- 
ized. 

On Tuesday evening the members and 
their guests were entertained at Electric 
Park by the retail jewelers of Kansas City 
and enjoyed themselves at the various at- 
tractions, This ended the first day. 

The committee appointed to report on 
the time-guarantee question consisted of 
Messrs. Mazer, Artes, Stecher, Evans, Kel- 
ler, Carmichael and Barker. 


WEDNESDAY’S SESSION, 


On Wednesday morning August Loch 
got a double quartet together. They ren- 
dered “Die Wacht am Rhein,” followed by 
“America,” which was sung stending. The 
real morning session began with the ad- 
dress of R. D. Mitchell, of Carrol ton. Mo 
His topic was “Up-to-Date Store Methods,” 
and his address is published in full in the 
Storekeeping Department (page 141) of 
this issue. 

After Mr. Mitchell had spoken, Geo. L. 
Breuning addressed the meeting on “The 
Display and Package Problem.” 


ADDRESS OF GEORGE L, BRENNING. 


Mr. Byenning’s address, which was inter- 
esting and instructive, was on the subject 
of the “Display and Package Problem.” 
In opening he pointed out that any jeweler 
who is up to date and has had the least 
business experience anywhere must*knOw 
that the question of “display and package”’ 
has become so important among merchants, 
regardless of what business they are en- 
gaged in, as to demand much attention. He 
said that the merchant may advertise. until 
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the end of time, but that it is the way in 
which the goods are displayed and how 
they reach the customer that are the big 
factors in getting new customers and satis- 
fying the old ones. 

Taking up the question of display, Mr. 
Brenning asked the jewelers to assume that 
an intended customer approached a store 
and noticed goods that are displayed in the 
window. He pointed out that the arrange- 
ment of the show window should at once 
attract the attention, and showed how the 
display could be made proper and impres- 
Sive, pointing out that the location of the 
store, its size and the general class of trade 
to which the merchant caters have to be 
considered in this connection. 

He said that the accepted idea of many 
successful jewelers is to have the base of 
the window covered with velvet, silk or 
cloth of a subdued color, and then place 
the smaller articles for display on blocks 
or pads of similar goods contrasting in 
color to the base of the window. It was 
explained that this combination could also 
be reversed and that the smaller blocks for 
display could be obtained with changeable 
centers at small expense, leaving the outer 
edge of the pads or blocks in the original 
colors. By changing the window display 
as often as the kind of goods and as the 
color schemes permit, and by watching the 
daily papers for events of importance, the 
national and local holidays and changes of 
seasons, etc., the jewelers can have a con- 
tinuous change of display, and after a while 
it will become a habit with people to expect 
and look for this, He advised the jeweler 
not to expect their display coverings to last 
for ever, and when they become shabby to 
throw them away. 

The speaker next took up the subject of 
the interior display of the store. He said 


that the second impression that the new 


customer gets on entering the store is tn2 
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interior display, and asked the jewelers if 
they showed their goods on bright, clean 
trays. Also if their card goods are on neat, 
clean cards and if the general displays in 
the showcases were of goods well assorted 
He advised watching the display on the 
inside of the store in order to create a 
good second impression. 

Next taking up the package question, he 
said that it has always been considered the 
correct idea to put jewelry in a proper 
sized or attractive hox, and inquired if the 
jeweler was giving this matter proper at- 
tention, declaring that it is another good 
form of advertising. He advised the jew- 
elers not to be cheap in regard to the use 
of proper boxes, telling them that having 
their name and address on a neat box 
would be remembered long aiter the first 
purchase was made, as very often the boxes 
are kept a long time after the customers 
have forgotten what the box original'y con- 
tained, 

Geo. A. Mahan next eddressed the meet- 
ing on “Banking Reform,’ as Mr. Robert 
W. Bonynge, who was down for the ad- 
dress, was not able to be present. 

After Mr. Mahan’s address a resolution 
of thanks was voted him, and H. E. Dun- 
cen, mechanical expert for the Waltham 
Watch Co., delivered an instructive and in- 
teresting address on “Wireless Time Serv- 
ice and Its Adoption by Jewelers.” Mr. 
Duncan spoke of the new wireless station 
near Washington, where the United States 
Government will soon begin sending the 
time to navigators at sea direct instead of 
sending it by the Western Union Telegraph 
Co., which in turn relays it to the wireless 
stations at present. Then, he said, every 
jeweler who chose could, at an expense of 
from $25 to $50, erect a receiver over his 
store and receive the time service free of 
charge instead of paying the Western 
Union for it as they do now. 
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To illustrate the practical working of the 
wireless, Mr. Duncan had installed a re- 
ceiver at the Waltham exhibit, which re- 
ceiver got its time from a clock which had 
been pleced in an engine house near by. 
This clock, containing electric batteries, sen 
the second beats by electric sperks, which 
were correctly registered by wireless at the 
Waltham receiving station in the booth 
\fter Mr. Duncan’s address, the following 
resolution was adopted: 

Whereas, The development of wireless telegraphy 
has proceeded so far that the Bureau of Equipment 
of the United States Navy will in a few weeks 
commence the daily distribution of wireless time 
signals over a radius of 3,000 miles from Washing 
ton, D. C., and, 

Whereas, That bureau is the source of time 
standards for the United States, therefore, be it 

RESOLVED, That the American National Retail 
Jewelers’ Association in convention assembled do 
heartily congratulate the United States Navy upon 
its new enterprise and request those in charge of 
the sending of the new wireless signals to keep 
the retail jewelers of the United States fully in 
formed as to the nature of these signals and the 
methods by which they can secure these signals for 
distribution to the public; 

RESOLVED, That the president of the American 


National Retail Jewelers’ Association appoint a 
committee to communicate with the proper officials 
at Washington and co-operate with them regarding 
the daily distribution of wireless time signals. 

F, G, Thearle, secretary of the National 


Wholesale Jewelers’ Association, addressed 
the meeting on “The Jobber’s Viewpoint.” 


He said: 


ADDRESS OF F, G, THEARLE ON “THE JOBBER’S VIEW 
POINT.” 

Somewhere on the pages of ancient history it is 
recorded that of all “the captains of industry and 
commerce,” the jeweler took precedence in wealth 
and influence; in fact, as a financial power he 
easily led even the bankers; and, in times of dis- 
tress and panic the humble banker was wont to 
come to the mighty jeweler for assistance and 
advice. 

Either through unwise investment, or possibly 
through too much sympathy for the suffering 
banker, somewhere, or at some time in our an- 
cestral tree, fellow jewelers, deterioration or “dry 
ro:” crept in and a striking metamorphosis oc- 
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curred, so that instead of the rich and powerful 
ewelry merchant exacting what to-day would be 
alled a usurious rate of interest from the banker, 
ve find the humble jeweler (manufacturer, job 
ber and retailer) softly knocking at the banker’s 
nanganese steel door for assistance in financing 
his business (not only in times of panic, but more 
frequently than good business sense would sug 
gest, in times of prosperity), and usually paying 
the top rate for such accommodation, because, in 
ie banker’s language, his “business is a luxury 
and therefore extra hazardous,” 

When and where this change took place it is of 
ittle consequence to note, but it has no doubt 
been a gradual degeneration through many cen- 
turies. Why it took place and the causes leading 
thereto might well be subjects of our earnest 
thought and consideration, To my mind the busi- 
ness world has been for many centuries in a half- 
civilized state, and is only just emerging from 
the men‘al darkness of semi-barbarism into the 
bright light of modern civilization. It took the 
rulers of the world centuries to learn that peace 
is always more desirable than war—but peace gives 
to every man his birthright, and that the friendly 
co-operation of the individual, the State and the 
nation were most desirable; while war takes 
from him not only his property, but that which 
no monarch could restore to him and his family 

life itself. 

So it has come to pass in the commercial world 
in recent years that guerilla warfare was found 
very expensive and distressing; usually ending in 
the extermination of one or all contestants. This 
led ‘to the first ac.s of co-operation, and it was 
found that peace soon reigned where war was as 
frequent as is reported in some of the Central 
\merican States. All of this co-operation has 
been the result of deadly competition Men are 
realizing more than ever the interdependence of 
the human business family and that the distress 
and failure of one affects disastrously the whole 
race, Other lines of business more staple than 

own have been quicker to realize this, and we 


were about the last to awaken to the serious con- 


dition into which we were drifting, 

We are as jobbers and retailers nearly all of 
us our own worst enemies, prone to eat each 
other up and destroy each other’s profit, instead 
of having for our motio, “‘Live and let live.””?” We 
have fought too much for the extermination of 
me another. However, the light has dawned upon 
us now and you, the retailers, are well organized; 
the jobbers are wel] organized and the manufac- 
turers are well organized; all with but one purpose 

to remedy existing evils and bring about a bet- 
ter feeling in the various branches of the trade. 

Our interests are common, as we each need the 
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others fhe manufacturers must remember that 
the jobber saves him money in the distribution of 
his product and furnishes him ready cash for the 
carrying on of his business. The jobber must 
remember that the retailer is his best friend and 
that he must protect the retailer’s interests as 
he would his own. The retailer must remember 
that when he restricts the jobber’s business to the 
legtimate jewelry channels, he is in duty bound 
to reciprocate to the jobber by buying every item 
he can of him and not strive continually to go 
over the jobber’s head and buy from the manu- 
facturer. What would you think of a jobber who 
would sell you a bill of goods and put a fixed sell- 
ing price on them for you and then send his sales- 
men right into your town and go from house to 
house and call on your best customers and offer 
the same goods at a better price than you were 
allowed to sell them at? I venture to say he never 
would sell you a second bill; and, yet that is 
practically just what some manufacturers are do- 
ing to-day with the jobber 

The restricting of the jobber to no retailing 
and no outside trade is in many instances a sizable 
curtailment of his volume of business. This, with 
expenses increasing, makes it a hard proposition 
to carry on his business profitably. 

There is an old saying that “‘time is money 
Well, is it?) The jewelers ought to know if any- 
one does, as they deal in time pieces and are 
the timekeepers of the world. One would think 
by the looks of some of the jobbers’ ledgers that 
“time”? was not “money”; and, in paying bills, it 
is not considered by the average retailer who often 
takes both the time and the cash discount. This is 
an unfair custem and the habit of buying dating 
instead of merchandise is becoming so prevalent 


” 


that it can only lead to overstocking and distress 
to nearly every one in business. I am one of 
those who believe that a return to the regular 
terms prevalent 10 years ago with a reasonable 
time and a sensible cash discount would lead to 
much better conditions, much better business men 
and much better profits. To both the retailer and 
manufacturer as well as the jobber, “time is 
money,” and someone has to pay for it. We have 
as a trade so drifted into the long time idea that 
it is possible that this accounts for the rapid 
growth of mail order and department store busi- 


ness, whose dealings are nearly all on a-~- cash 
basis, making them more alert than the jewelers 
are in their business methods. One of the an- 
swers we get from manufacturers when we ask 


them to cease selling the department store is “we 
need the ready cash.” 

Much has been said and written concerning the 
mail order houses and their competition, and while 
I thing this has been somewhat overestimated, it 


certainly is well for us to consider their methods 
that possibly we may find where we may better our 
conditions, The secret of their success is not by 
any means in their buying power only, although 
that is a prominent factor. From interviews held 
with men prominently identified with mail order 
concerns, and who have had previous experience 
in other lines, I learn that they attribute more of 
their success to the methods used in handling their 
business rather than to prices, They believe that 
if the ordinary retail merchant would adopt the 
same methods they could restrict the mail order 
business to a very narrow field. One feature, al- 
ways bringing out new goods and keeping ahead 
of the times, is considered their s.rongest asset. 
Liberal treatment of customers in case of dissat- 
isfaction with a purchase is another strong point. 
The head of the largest mail order house goes on 
the theory that only one man in 1,000 is dis- 
honest, and if they will take their loss on this one 
man and not dispute him they will be ahead in 
the long run. 

Not until all the jealousies among competitors 
in our line disappear will we come into our own 
in the jewelry business. The buying public is 
quick to note anything said of a competitor and 
be influenced by it and go to the department store 
in self-defense. The carrying of a stock too long 
is an expensive proposition, The department 
store sells at special sale and disposes of unde- 
sirable stock and puts new and attractive lines in 
its place. They pay cash for their merchandise 
and keep their cash discounts, _and yet they are 
not equipped with the personality of the jewelry 
salesmen. 

There is no business in the world that is clearly 
more attractive and capable of yielding satisfac- 
tory returns on the investment than the jewelry 
business, The retailer deals largely in merchan- 
dise that appeals to all the higher and nobler 
sentiments of the human heart. Because of their 
enduring qualities, gifts of jewelry are, more than 
any other merchandise, sought after to give ex- 
pression to the strongest sentiments of love and 
affection, The opportunity the retailer has of 
coming into personal contact with his customers 
is a wonderful advantage. 

Gentlemen, it is for us manufacturers, jobbers 
and retailers to restore our business to its former 
position of power and financial importance. Water 
does not rise above its own level, so a_ business 
cannot rise above the ideals and standards of the 
men who run it. Only through association work 
and with one another can we reach the highest 
standards of modern merchandising, and by a 
“setting together and sticking together’ can we 


accomplish the desired end. 
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After Mr. Thearle’s address the meeting 
adjourned for lunch. 

The committees appointed during the 
morning session were: 

ResoLutions.—Hon. Henry Zilliken, West 
Virginia, chairman; C. T. Evans, New 
York; Fred J. Edgar, lowa; A. J. Thoma, 
Ohio; Chas. F. Manahan, Illinois; Gustavo 
Keller, Wisconsin; H. T. Silverthorn, Vir- 
ginia; A. Y. Boswell, Oklahoma. 

Aupitinc.—A. J. Stoessel, Wisconsin; C. 


er a 
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R. Damuth, South Dakota; C. F. Manahan, 
T]linois. 

DeceaseD MemBers.—Richard Wieting, 
Illinois; A. D. Clinton, Nebraska; A. R. 
Powelij, Maryland. 

PRESIDENT’S Appress.—Walter Sperling, 
Kansas; Walter H. Miller, Michigan; Gor- 
ton Rushmer, Colorado; E. B. Fanske, 
Nebraska. 

WEDNESDAY AFTERNOON. 

Wednesday afternoon C. S. Wiley, chair- 
man of the committee on credentials, re- 
ported the followirg States represented, 
and the votes entitled to each as follows: 
Arkansas, 2; District of Columbia, 2; Colo- 
rado, 3; Illinois, 12; Indiana, 5; Kansas, 5; 
Maryland, 1; Michigan, 3; Minnesota, 47 
Missouri, 12; Nebraska, 5; New Jersey, 2; 
New York, 9; North Carolina, 4; North 
Dakota, 3; Ohio, 10; Oklahoma, 5; Oregon, 
3; Pennsylvania, 7; South Dakota, 1; 
Texas, 6; Virginia, 2; West Virginia, 3; 
Wisconsin, 16; Iowa, 5; at large, 37; a 
total of 167. 

Announcement was then made that auto- 
mobiles were ready to take the ladies of 
the party for a ride around Kansas City. 
This was enjoyed by all who took part 
in it. 

John Abel next delivered an address on 
“The History of Birth Stones.” 

ADDRESS BY JOHN ABEL, 


Brother Jewelers of America: 

Having accepted the kind invitation of your 
esteemed president, Steele F. Roberts, to make a 
few remarks on the history of birth stones, I shall 
do so briefly. Early this year George Simper, a 
retail jeweler at Cincinnati, O., stated to me that 
it would be of great benefit to all jewelers if a 
positive standard set of gems could be adopted 
with which all jewelers would familiarize them- 
selves. He cited as an instance that a possible 


customer coming into his store might inquire the 
proper natal stone for September. He would 
answer “‘the sapphire.’”’ The customer, not being 
ready to purchase, would at another time inquire 
of some other jeweler who, not having a sapphire 
ring, or not being versed in birthstone lore, would 
mention some other stone that he had on hand, 
and, lo, instantly a great harm is done the cause 
of the jeweler. That customer puts all jewelers 
down as frauds and dismisses all thought of get- 
ting birthstone jewelry. 

Several of the trade publications have had 
letters from me on this subject, and have ren- 
dered much valuable service in discussing at 
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those subjects to insomnia, riches, honor, great 
wisdom, constancy, fidelity in every engagement 
and drove away the plague and evil spirits. It is 
classed as a semi-precious gem of the beryl fan 
ily A simple poem to relate is: 


No gems save garnets should be worn 

3y he or she, who in this month is born. 

They will insure constance to friendship and 
fidelity. 


I shall not quote poems for all the months 


Some of them were written for the fair sex only, 
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length the birthsfone question in their columns. 
Your energetic president, Steele F. Roberts, has 
also had this subject in hand for several years, 
taking great interest in this vital question for 
the benefit of his great family of brother jew- 
elers. For five of the birthstones which are not 
always acceptable to the opposite sex, he has made 
five admirable suggestions for “alternate’’ gems. 

There is more significance to this subject 
than is at first apparent. Even Pliny, the elder, 
who lived in the years 23 to 79, was a firm be- 
liever in the power and sentiment of gems. 

The origin of the fictions, sentiments and su- 
perstitions about precious stones comes to us from 
the mysterious far East, and is due to the ancient 
Jews being so credulous. The old writers and 
sorcerers found in their vivid imaginations good 
fields for their teachings. My! What a change 
the evolution of 2,000 or more years has wrought 
in the modern 20th century Hebrew, the am- 
bitious, successful man of business, at the present 
time, if you put before him a new, untried prop- 
osition, will let you know that he is “from Mis- 
souri,” and that “you will have to show him.” 
My idea is that this ancient sentimentalism may 
be tempered with the modern commercialism, if 
the public at large is made more familiar through 
judicious advertising, about the good luck at- 
tending the wearing of proper birth gems. 

There are about 80,000 jewelers in the United 
States, its possessions and Canada. If only 
an average per jeweler of $500 a year additional 
business is created, it means $15,000,000 added 
annually to your receipts. Only a weekly average 
of $9. Some of you can sell $2,000 worth of 
birthstone jewelry a year, which is only an 
average of $38.47 a week. The High Priest Aaron 
carried on his body when leading his hosts a 
breastplate about eight inches square, set with 
12 different gems, each gem representing one of 
the 12 tribes of Israel, the name of each tribe be- 
ing inscribed on the surface of each stone. The 
splendor of the shining rays emanating from 
these gems gave the Israelites confidence and 
courage, making them fearless in their battles, 
and making them believe that Christ was in their 
midst. This, no doubt, was the beginning of the 
belief in the power of gems. For January the 
proper gem is “garnet, named from Granatica.”’ 
Its prevailing popular color is a brownish red. 
One of its attributes was that it brought sleep to 


but these can easily be changed to rhyme for 
either, 

For February we have the amethyst, a truly 
beautiful gem. Some of the light pale varieties 
come from Brazil, while others that are livid with 
red and purple fire come from North Carolina 
and Siberia. The ancient Romans believed that he 
or she who drank wine from a cup or goblet 
made of this gem could not become intoxicated. 
If this were true in these modern times some 
of the jewelers present might be tempted to order 
up at once a half-litre size so that the gay and 
festive board might not have any terrors in 
store for us, and no dark brown taste on the 
“morning after.” An amethyst will keep you 
free from witchcraft. It sharpens the wits, makes 
one successful and vigilant in business, is a pre- 
ventative against violent passions. 

For March the bloodstone is the symbol of 
wisdom and courage, and it produces firmness in 
affection, Many interesting legends relating to it 
are written. It is a dark green quartz with small 
red spots of jasper diffused throughout it. It is 
opaque and is usually cut En Cabochon, with 
rounding top and flat back, and is largely 
mined in India. A_ superstitious belief existed 
that the red spots were caused by drops of blood 
falling from a spear wound in the body of Christ, 
while on the Cross, which fell on a piece of 
green jasper. This is one of the gems suitable 
for man, but is not acceptable to the ladies, so 
President Roberts suggests the beautiful blue or 
green aqua marine, meaning ‘Water of the Sea,” 
as the alternate stone. You will find it partic- 
ularly appealing to the feminine heart. It be- 
longs to the Beryl family, varies in hardness 
from 7.5 to 8, and has a specific gravity of about 
2.70. 

For April we have the king of all gems, the 
diamond, which is mined almost entirely in Africa. 
It is always increasing in value, is composed of 
pure carbon, has a hardness of 10, and the hard- 
est of all gems. The specific gravity is 3.52, and 
is the only gem that I should say has immortality. 
It lasts and lives forever, unless destroyed by 
crushing it to powder or melting it with the com- 
bined flames of oxygen and hydrogen gases. It 
is the most sought after gem in all the world. A 
pretty suggestion to the parents of the baby girl 
is that they start a small diamond as a necklace 
on the first anniversary of her birthday. Next 
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year add a match to it; the following year a 
trifle larger diamond, and then a match to that, 
and so on until at the age when she leaves her 
teems she will be the possessor of a graduated 
liamond necklace. From a commercial stand- 
point how elegant it would be if the stork so 
timed affairs of maternity that all the dear ones 
of the feminine gender arrived from April 1 to 
Ay 30. King Carna, who ruled in India 3,000 
ears before Christ, had a diamond which was 
polished on its natural plane only. The Romans 
believed that if a diamond were worn on the 
left arm so that it touched the skin, it made 
them fearless, and if their cause was just gave 
hem victory over enemies in court or in war. If 
the diamond is given freely, its virtues are said 

be greater and stronger. 

For May the accepted gem is the emerald, of 
e same general composition as the aqua marine, 
ind having the same hardness and specific grav- 
y. The best specimens are mined at Muso, Co- 
lumbia, South America. It is believed to be a 
strengthener of the eyes. Ancients never tired of 
looking at their emerald rings. Nero had an 
eyeglass, the lens of which was made of emerald, 
through which he viewed the mortal combats of 
the gladiators. This gem has the power to show, 
and leads you on the right way. It is said to 
aid in discovering false friends and insures true 
love. We have this bit of verse about it: 








\n emerald is a gem which hath the power to 
show 

If plighted lovers keep their troth or no. 

If faithful, it is like the leaves in spring, 

If faithless, like the leaves when withering. 


This gems was said to save the lives of women 
hen in childbirth and influences the wearer to 
chastity and purity. In the Middle Ages there 
was a miraculous dish or chalice said to have been 
made of emerald and believed to have been brought 
from Heaven by Angels. Christ drank from it at 





it is credited with the power to drive away all 
tears. The alternate gem suggested by President 
Roberts for the June-born man is a blue moon- 
stone, which is composed of potash and feldspar, 


and is often found in large crystals. It is of the 
same family as the opal, and has always been a 
subject of great veneration. Marbodus in the 


llth century termed it a sacred gem. 

For July we have the glowing ruby, or red 
sapphire, dencting love or a loving disposition. 
An old belief was that this gem caused one to 
discover the presence of poisons and warned the 
wearer of impending danger by turning dark in 
color, and when the evil presence had _ passed 
away resumed its bright red hue. Infirmities of 
the eyes, if you bathe them in water in which 
this gem had been stirred, will be cured accord- 
ing to the tradition, and it was also believed that 
if the four corners of a house, barn or o.her prop- 
erty were touched with this gem that no light- 
ning, storm or tempest would demolish the build- 
ings It corrects evils resulting from mistaken 
friendships and ancient Hebrew legends sate that 
the blushing ruby became the symbolical represen- 
tative of Reuben, who brought a blush upon him- 
self by irreverent conduct to his father. 

\ugust is represented by the sardonyx, which 
was the 1lth stone on the breastplate of the High 
Priest. The man wearing this gem will, accord- 
ing to tradition, overcome all contentions, will be 
preserved from tempests, sinister events and 
harm, and are strong of heart, free from fear, 
harmful fascination and humors or diseases. It is 
supposed to insure long life, health and _ pros- 
perity; to be a cure for epilepsy and cause strife 
and melancholy to depart. The alternate gem 
suggested for August is the brilliant grass green 
peridot. It is sure to please the most fastidious 
woman, It is found in Brazil, far off Egypt, and 
Ceylon. Its hardness is 6.75. This gem com- 
bines harmoniously with pearls and diamonds. 

For September is the ever-popular sapphire, 
which has many virtues. Ancient lore teaches 
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Frederick A. Jeanne, 5 Square de la Opera, Paris, 


France, is an authority on black opals, which are 
mined in Australia. He stated that it is regarded 


abroad as a symbol of good luck to wear one, and 


that the most valuable ones are those having 
large flares of rainbow tints. The opal with fire 


like flames of sulphur was more esteemed than 


all other gems, and Nonnius, the Roman senator, 


was sent into exile because he refused to give 
up to Marcus Antonius, a ring containing an 
opal of great size, valued at $850,000. For the 
opal we have this bit of verse: 


October’s child is born for woe 
And life’s vicissitudes must know, 
But lay an opal on her breast, 
And hope will lull those woes t 


» rest. 


The alternate gem suggested for this month is 
the tourmaline, found in many sections of the 
globe, and occurring in every shade of red and 
green. It is a truly beautiful and very brilliant 
gem. 

For November the single standard is topaz, 


called in Aaron’s breastplate Pitdah. It was 
named from the Island of Topazion, supposed to 
be in the Red Sea. There are severa! kinds 


and various shades, from crystal white, light yel- 
low, canary yellow, called precious topaz, to the 
dark brown and reddish brown, called smoky or 
Madeira topaz. These darker stones are often 
colored artificially, by covering with the bark of 
a certain tree, igniting the bark, and allowing it 
to smolder in a warm oven. The pink topaz is al- 
most universally conceded to be colored artificially 
by heat. This gem is said to quench the thirst 
if held under the tongue. It is loved by every 
Scotchman, and they call it “Cairngorn.” It pre- 
vents bad dreams, induces fidelity and friendship 
for one another, calms the passions, prevents evil 
dreams, and is said to become obscure when com- 
ing into contact with poison and to have the 
power of making one invis.ble to his enemies. 





he last supper, and in this dish were saved the 
last drops of His blood as He was taken from 
the Cross, 

Next we have June and the pearl, the queen 
of all gems. From the most remote times it has 
been accepted as the richest of gifts. The olden 
Chinese used pearls as medicine for diseases of 
the blood, and the Bengalese maidens wore them 
n either arm to preserve their virginity. It is 
the product of the sea, river and lake, and is 
the most difficult of all gems to match in pairs for 
earrings and other jewelry. Cleopatra, tempting 
siren that she was, in order to show her contempt 
fer money, and to outshine others in her lavish 
wastefulness in those days of Oriental splendor, 
tore off one of her magnificent pearl earrings, 
lissolved it and then swallowed it. That pair 
f pearls was said to be worth at that time $800,- 
100. Perhaps the present value would be $2,000,- 
100. The Romans wore pearls even on their shoes 
ind virtually trampled on them.~ The specific 
uravity of this gem varies from 2.50 to 2.70, and 
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that it extinguished fires, corrected the bad man- 
ners of the wearer, healed boils, insured freedom 
from evil passions and sadness of the mind. It 
is also said to denote repentance. This gem is 
9 in the scale of hardness and is found largely 
in India and New Zealand, as well as in Mon- 
tana and other sections of our country. Though 
sapphires occur in every possible color, the most 
popular is blue. If the customer’s purse will 
not permit of a genuine gem, you can recommend 
the scientific stone, and in extreme cases of the 
poorer classes, sell them the doublet or imitation 
of their proper birthstone. 

October has the opal as its birthstone. This 
wondrous gem, when extracted from the damp 
earth is quite soft and destitute of life, but the 
air and sun give it various degrees of color and 
beauty, the air filling in the places as the water 
evaporates. Heat dries it out, and intense pro- 
longed frost does the same thing, often ruining 
the opal. This gem gives hope for the future and 
sharpens the sight and the faith of its possessor, 


December claims the heavenly blue turquoise. 
Helmuth said: ‘‘Whoever wears this gem so that 
its gold setting touches the skin will be protected 
and safe from injury, and from falling from a 
great height.” Is a cheerer of a _ depressed 
soul, insures prosperity in love affairs, and has 
been known for ages as the great lucky stone. It 
also products health and fortune. The ancient 
Mexicans held it in high esteem and sacred to 
their Savior Montezuma. The alternate gem sug- 
gested by President Roberts for the sterner sex 
is the Russian Lapis Lazuli. It is dark blue with 
golden spots, is opaque and can be mounted into 
artistic jewelry. 

Theophrastus relates that the basis of all gems 
is earth. The ancients classed all gems that were 
reddish in color, such as rubies, garnets and 
hyacinth, as carbuncius, and called all bluish 
gems sapphirus. 

In order to start anew the pretty sentiments of 
the ancient days begin with the young children, 
Your boards of education will gladly appoint jsome 
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of you on the various school committees to take 
this matter under supervision Your duty will 
be to make an address occasionally to the scholars. 
What more interesting subject than natal gems? 
Tell the children you will give the boy and the 
girl having the highest percentage for the term 
a birthstone set as a ring, and if perchance both 
winners are born in April, give them a diamond 


that can be seen. The advertisement you get 
will be worth it, besides you will have sown seed 
on rich and fertile ground. The interest you 


will arouse will grow and expand. The children 
will begin saving their small change with which 
to purchase their own birthstone. They will tell 
their older brothers and sisters and their parents 
of the benefits derived from wearing birthstones 
and the pretty sentiment will grow, so that per- 
haps before many years the 100,000,000 of people 
in our own great land will wear some piece of 
birthstone jewelry. 

The Romans covered their steeds with gems, be- 
lieving in their talismanic qualities. They wore 
their sacred gems on going into battles, and with 
the courage it gave them they knew no fear. 
Each month you can send out cards, suggesting 
the proper gem, together with a description, some 
poetry and a brief history of the gem. This you 
will find one of the good ideas for building up 
the birthstone business. 

A complete set of birthstones, both finished and 
in the rough state, is on exhibition at this con- 
vention, and can be seen at Booth No. 24. These 
were very kindly loaned for this occasion by the 
American Gem & Pearl Co., 14 Church St., New 
York. 

At any time in the future I shall be glad to 
answer all questions on this subject to the best 
of my ability if sent to me by mail at my New 
York office. 

Following Mr. Abel, A. L. Thoma, presi- 
dent of the Ohio association, addressed the 
meeting on the advantage of forming local 
jewelry associations. He spoke of the 
cities of Columbus and Toledo, O., whose 
jewelers closed their stores one day and 
came to the State meeting in a body. Local 
clubs, he said, were instrumental in creat- 
ing good fellowship, and by their means 
many local troubles could be overcome. 

The next speaker on the program was 
Joe Mazer, of Oklahoma, and before he 
began August Loch in a neat little speech 
presented an oil can to him, explaining that 
as Mazer was hoarse from shouting for 
Oklahoma he thought his voice needed lu- 
bricating. Mr. Mazer addressed the meet- 
ing as follows: 


ADDRESS BY JOSEPH MAZER, 


Mr. President, Ladies and Gentlemen of the Amer- 
ican National Retail Jewelers’ Association: 

My subject is, “The Survival of the Fittest.” I 
refer to that cruel law which in time of plague 
or pestilence ruthlessly slays the weak, the ill, the 
extremely young and the extremely old; which in 
time of war permits the man of muscle to conquer 
the man without; which in time of storm or flood 
sweeps with pitiless hand all that obstructs its 
path; which in time of financial depression 
wantonly destroys the labor of years and topples 
from the uppermost heights of honor into the 
lowermost depths of despair the proudest and 
noblest of men, and cares not for the hearts of 
the innocent women and babes and mothers and 
fathers it breaks in the ruin. * * * 

The law of “The Survival of the Fittest” is the 
law of cause and effect. It is as unalterable as 
death and as certain as destiny. We can change 
the operation of the law no more than we can stay 
the tides of the sea, or the fury of the storm, 
but from its impartial operation we are taught 
how to so develop ourselves and those dependent 
upon us that we will be fit to survive the misfor- 
tunes which heretofore had ended in our destruc- 
tion. 

The application of the law of “The Survival of 
the Fittest” must not be construed as meaning 
that to survive you must slay or be slain. It must 
be interpreted in the broader and more compre- 
hensive manner that to survive you must avoid all 
excesses, refrain from all acts antagonistic to rea- 
son, and refuse to participate in the accomplish- 
ment of any injustice to yourself or to your 
neighbor. To survive you must despise ingratitude, 
intemperance, indolence, intolerance and supersti- 





tion. To survive you must so completely live your 
life that you will not be surprised even at the 
call of death. To survive you must recognize the 
simple law of cause and effect, which operates at 
all times, at all seasons and among all peoples, 
and you must understand that no one has yet 
lived who is so great as to be able to alter its 
never-wavering course, 

There is no branch of commerce so vulnerable 
to attack as is the jewelry business, and no one 
ignores more thoughtlessly the law of cause and 
effect than does the jeweler. It is because of 
that indifference that he suffers many of the evils 
with which he is afflicted, and upon my success, 
or failure, to bring these violations forcibly to your 
mind will depend the justification for my address. 

Some years ago, a jeweler representative of many 
jewelers, now in this room, fixed up a store which 
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his neighbors stated was ahead of the town and 
he waxed chestily in consequence. Proudly did 
he show that store off to the people of his city 
and the stranger within its gates. The ark of the 
covenant had in it no finer wood than did his 
fixtures. The decorations, for elegance and artistic 
merit, contested for honors with the decorations of 
Solomon’s temple. His vault equaled in size that 
of a young sub-treasury, and no sounds were so 
sweet as those which sang the praises of his store. 

The jeweler’s wife, unfortunate creature, pos- 
sessed no musical talent and could not sing in 
that hallelujah prus, Her unimaginative dis- 
position made it Ssible for her to appreciate 
art for art’s sake alone.” Instead she sang about 
such vulgar things as the unjustifiableness of the 
investment involved. And the husband, magnani- 
mous soul, did not chide her for her lack of under- 
standing, but tried to explain to her, as he would 
to an innocent child, the advantages which would 
result from having a store so much finer than 
anything else in the town, that the civic pride of 
the people would compel them to speak of it with 
their hearts filled with gratitude ard admiration 
for the man who built it. 

The unsophisticated wife, still unconvinced, 
suggested that if it did not pay the dry goods 
people, who take in far more money than do the 
jewelers, to convert their stores into the show 
places of the town, it probably would not pay him 
to do so. It also occurred to her that a bank, 
with a capital of $100,000, never bought fixtures 
and vaults suitable for a bank capitalized at several 
millions; that the Standard Oil Co. would not put 
down a 86-inch line, if it could make a four-inch 
line suffice, and that a 13-inch cannon was a 
mighty poor weapon with which to go hunting 
for humming birds. Troubled little soul, she 
thought she knew how much business was being 
done, she had heard something of the law of cause 
and effect and she even doubted if, by his methods, 
he could survive. 

Poor, anxious, doubting little woman; to sup- 
pose for a moment that laws which govern banks 
and Standard Oil would ever be misconstrued as 
applying, with equal force, to men possessing the 
brain power of your jeweler husband. 

Some of the goods which went into that store 
were also ahead of the town. No one seemed to 
buy the show pieces, but that made no _ difference, 
for it paid to carry a few fancy articles if you 
never sold them, merely as a good advertisement. 
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And while no advertising expert had ever heard 

a good advertisement, unless it paid a dividend 
such little things did not trouble him. Not cor: 
tent with a class of goods which was ahead 
the town, he must needs have a quantity 
justified by the business of the town, and at las 
everything is arranged to his heart’s content. 

Some several years passed by. People still talk 
about the wonderfully fine store with the wor 
werfully fine goods with the wonderfully fin 
stock, but he labors harder than ever to meet his 
obligations. That elegant piece of china has beer 
in stock for four years; it has been greatly ad 
mired and has been a good advertisement. That 
five-carat stone has drawn many people to thé 
window. That cluster is as fine as any to be found 
in New York; it has met with Mrs. Critical Never 
buy’s approval. But with all that, something is 
wrong. He works later every night than he did 
when he had but one showcase. He made several 
thousand dollars per year those first few years 
he had been in business, and had no stock worth 
mentioning. 

He carries 15 or 20 times more stock now than 
he did then, and he is doing much more business, 
but somehow or other he keeps behind with his 
bills; he owes money to the bank, and the profits 
which formerly rolled in are now conspicuous by 
their non-existence. The demands for money are 
becoming more insistent. Try as he will, he cannot 
relieve the pressure, and at last he comes to the 
awful realization that the law of cause and effect 
is operating upon him. He is beginning to think 
of the law of “The Survival of the Fittest.” He 
now appreciates that no man can cover a nine 
foot bed with a six-foot blanket, and get away 
with it, and while in that frame of mind, his head 
bowed down in sorrow, he falls asleep. He does 
not rest well and is troubled with bad dreams, but 
when he awakes his mind is made up: He will send 
for “Dad.” 

“Dad” comes. It does not require more than 
the lines on his boy’s face to tell him the trouble 
Several days around the store for “Dad,” digging 
here and digging there, several questions to his 
boy, a talk with the men about the store, a visit 
with the other merchants in the town, and “Dad,” 
wise old owl that he is, prepared for the evening 
chat. 

“Dad” did not waste time on preliminaries 
Gruff and good old soul, he knew that the sur- 
geon’s knife would hurt, but could think of no 
way to avoid its use and affect a cure. 

“My boy,” he said, “I have gone over things 
carefully, I have spoken to the men in your store, 
I have consulted with your fellow merchants, I 
have examined your stock and looked over your 
books, I do not know all that is wrong with your 
business, for I could not learn all the details dur- 
ing the week I have been here. I will tell you 
some things which will sting; some things, which, 
if looked upon fairly, attack your integrity; you 
will squirm, because it will hurt, but when I am 
through you will dc just as I advise you to do, for 
you are my boy, and you can do no wrong, ex 
cept through ignorance. 

“When you branched out for yourself you at- 
tended to business, and people came to your store 
in such numbers that you made good. When you 
were asked: ‘Is this all the selection you have?’ 
instead of replying: ‘Yes, this is all I have. But 
even though I had 20 times the selection I could 
have no pieces more elegant,’ and thereby im- 
pressed your customer with your individuality, as 
well as your salesmanship, you stammered a little, 
blushed to the roots of your hair, apologized, of- 
fered to get a special selection, instead of trying 
to sell what you had, and then pitied yourself for 
not having as large a stock as your neighbor 
The oftener this occurred the more dissatisfied 
you were with your really rapid growth, and at 
last you plunged beyond your means, 

“You went into debt heavily enough so that it 
would take eight months of your receipts to satis- 
fy your increased obligations. In your calculations, 
however, you failed to deduct from your receipts 
your store expenses and your living, so that in- 
stead of cleaning up in eight months, it would take 
twelve. 

“Just think of it, boy, 12 months when you did 
not belong to yourself; 12 months when every 
dollar you took in belonged to the other fellow; 
12 months, lengthened into another 12 months, and 
then another until your profits equalled the in- 
creased burden, for if you bought goods to re- 
place those which had been sold, you continued 
to owe the full amount, minus only the small profit 
you made. 

“Consider it again, boy, understanding you as I 
do, I know that all this time you would not have 
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moral courage to spend a single dollar upon 
urself, or your family, for fear some jobber 
uld think that you should use that money in- 
ead to pay off some of your past due bills. 
“You think you are honest, and I know that you 
uld not knowingly rob anyone of a dollar. 
Supposing, however, that you did—you would 
rm them only to the extent that you incapaci- 
ited them from securing needed necessities or 
mforts. Money has no worth beyond that which 
t can procure, and when you steal anything, you 
jure the former owner only to the extent that 
tu rob him of that which its possession could 
btain for him. Yet, my boy, knowing all that, 
you never considered how dishonest you were 
vhen you robbed your wife’s evening of weeks 
ind months of your company. You never con- 
sidered when you robbed her tired body of a va- 
ation, which it needed and should have had, but 
which you could not permit because you had heavy 


day, can get four dollars worth of business out of 
every dollar he invests, while you, with your 
boasted ability, strain your back to get 59 cents. 
“To survive the attack of unlooked-for condi- 
tions, banks are permitted to loan no more than a 
certain percentage of their deposits. Fire insur- 
ance companies have a maximum of risk which 
they accept in a given area. An automobile is 
built with 50 horse-power engine to care for a 40 
horse-power load. A bridge has 100 pounds carry- 
ing capacity for every 60 pounds required. 
Wherever man builds successfully he must have 
a margin of safety, which you, in your sublime 
ignorance, or sublime egotism, it matters not which, 
ignored as completely as though it did not exist. 
“That you have survived at all is explained by 
the fact that you are well thought of in your com- 
munity and out of it; that you have performed 
labors little short of the impossible; that you have 
that fighting spirit in you which never says die 
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notes to meet at that time. You robbed your baby 

f the delights of going with you to the moving 
picture show, because you had a hard-luck letter to 
write that evening to one of your creditors. You 
robbed yourself of hours of sleep. You never 
considered that your self-respect and reputation, the 
nly things, to retain which, you were making all 
these sacrifices, were being robbed and outraged 
regularly by your failure to meet your obligations 
at maturity. 

“And the same weakness which made you want 
1 larger stock caused you to put in too fine a 
store. Don’t tell me that putting in that store 
was a good advertisement. No advertisement is a 
good one which does not cause the shekels to 
flow into your coffers. The Standard Oil Co. does 
not install a pipe line first and drill for the oil 
afterwards, and they are a fairly successful con- 
cern, and yet those fundamental rules of business 
were brushed aside, when you equipped your store 
in a manner not justified by conditions. 

“When you bought more expensive goods than 
the trade demanded, or even you, with your ability 
as a salesman, could force upon them, you could 
have done no more foolish thing if you had es- 
tablished a hot chocolate stand at the Panama Canal 
during a Fourth of July picnic. Hot chocolate is 
a very good article of merchandise in the Cook 
and Peary country, and I doubt not, that even in 
Panama it is sometimes used. But all the hot 
chocolate sold in Panama, like all the show pieces 
sold in your store, never created a dollar for the 
one who made the sale. 

“If a customer demands the unusual in any- 
thing, put up a line of conversation which will 
show him the advantage of having you procure 
for him something which has recently come into 
existence, and especially adapted to this purpose, 
in preference to buying something which has lain 

stock since Tubal Cain, the first worker in 
metals, spake it into form. If your talk has the 
right flavor your customer will wait. If he will not 
ait you lose no more than if you were low on 

llow ribbons for a St. Patrick’s Day parade. 

“I made further investigations, my son, and 

und that the total dry goods business done in 

ir town is four times greater than the amount 
f stock carried by those merchants, and that for 
ery 75 cents spent for jewelry in this city, there 
carried $1.25 worth of stock. Let this be to 
ur everlasting shame, my boy, that a dry goods 
erchant, with $¢3-a-week clerks, dehling with 
male eccentricities of fashion, which vary as 
ften as does the gait of a wall-eyed, sanctimo- 
us looking, bucking broncho on a hot Summer’s 





DELEGATES AND GUESTs. 


until you are dead, and then you cannot do it. 

“Now to the remedy. This is the hardest part 
of it, my son, but it must be done. Stop buying/ 
It will be difficult to resist the new engine-turned 
effects in cuff buttons, and the new style in lock- 
ets, but it need not be for long, for, when, at 
last, you do get your stock down to where it 
should be, there will not stand in the way the 
old cuff buttons, which, in their day, were also 
new. It will be humiliating, perhaps, to have your 
customer say that your competitor has a bigger 
selection, but not half as much so as it has been 
to write apologies to those to whom you are in- 
debted. Each month will then see some reduction 
in your liabilities. Your creditors may become a 
little impatient, but when you explain the facts 
there is not one who will not secretly pat you on 
the back, regardless as to how strenuously they 
may kick in your presence, 

“It pleases me to know that you agree to fol- 
low my advise, and I know you will not fail to 
keep your promise, and each day, as the manifold 
blessings of this system become apparent by smiles, 
where formerly there was gloom, by hope where 
formerly there was despair, and by contentment, 
where formerly there was doubt, then, to 
strengthen your resolution never to deviate from 
the path of reason, ygu will take out your Bible, 
and getting down on your marrows, you will read: 
‘Moderation is my guide, I shall not want. It 
permitteth me to lie down in green pastures; it 
leadeth me beside the still waters. It restoreth 
my soul. It keepeth me in the path of righteous- 
ness for my honor’s sake. Yea, though I walk 
through the valley of the shadow of hard times, I 
will fear no evil, for thou art with me; thy sys- 
tem and thy principles they comfort me. Thou 
preparest a receipt for me from the hands of my 
creditors; thou annointeth my head with judgment; 
my cup runneth over. Surely, thy goodness and 
thy mercy shall follow me all the days of my life, 
and I will dwell in the state of contentment for- 
ever.’ 

“But, boy, do not be downcast at what I have 
told you. There are others who have your faults, 
and, in addition, if they had the courage to tell 
the truth, would be compelled to acknowledge that 
they keep no record of their experse. They are 
unable to figure cost. They sell a diamond at 10 
per cent. profit, when it costs them 25 per cent. to 
do businéss and do not know why they are losing 
money. 

“Their drawers are filled with goods which 
never see the light of day, and they point to that 
condition with pride, instead of with shame. To 
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their customers they state with convincing em- 
phasis that the watch case is guaranteed to wear 
for so many years, instead of impressing upon 
them the fact that the case has a definite thick- 
ness of gold, and then wonder why people buy 
20-year watches advertised at $2.90. 

“To his flat wear customer he sells teaspoons 
guaranteed for 50 years, and still he does not 
understand why there is a falling off in the sales 
of sterling silver. The sets in his rings, he states, 
will remain there for five years, whether the ring 
is run over by a car, swatted with a baseball bat, 
or used for the purpose of bending back con- 
trary hooks and eyes, and marvels at the unrea- 
sonableness of humanity in expecting him to re- 
place a two carat diamond, which he had mounted 
for someone some several years before. 

“He does not mark his goods in plain figures, 
or he does not stay with the one-price principle, 
and yet he considers it mysterious that his cus- 
tomers lack confidence in his store and in his 
methods. 

“When he is shown merchandise bought else- 
where, he gladly gives an estimate of its value, 
and if he guesses too high, the customer is mighty 
glad that he had not stopped into that ‘skinflint’s’ 
place to buy it; if he guesses too low, the cus- 
tomer says unkind things concerning the jeweler’s 
ancestry; if he guesses right and charges for the 
information, he calls him a robber, and when the 
jeweler learns these things, it does not even then 
occur to him that, for his profession to be re- 
spected, he must reserve his knowledge of goods 
for his own merchandise only and for none_other. 

“That the jeweler suffers from these viola- 
tions can be seen when he finds his merchandise 
features by postmasters, express messengers, hard- 
ware stores, department stores and catalogue 
houses. That some do not survive is not to be 
wondered; they are not fit to survive, nor will 
they ever become fit, until they understand some- 
thing about the law of ‘The Survival of the 
Fittest.’ ” 

Tremendous applause greeted Mr. Mazer 
as he concluded. 

THE SESSION FOR RETAIL’ JEWELERS. 

Next was held an executive session, but 
the members of the trade press were not 
included. This was the most interesting 
session of all. It opened with the reading 
of a letter from THE JEWELERS’ CIRCULAR 
sent to President Roberts. 

Jury 31, 1912. 
Mr. Steele F. Roberts, President American 
National Retail Jewelers’ Association, 
Kansas City, Mo. 

Dear Sir—We have been given to un- 
derstand through statements by yourself 
and other members of the American Na- 
tional Retail Jewelers’ Association that 
your organization would like to see a na- 
tional advertising law introduced into Con- 
gress, and understood that you would like 
to be among the first of the organizations 
to indorse and present such a Dill. 

Inasmuch as your executive committee 
and the State associations affiliated with 
you have most favorably considered the 
proposed State advertising law, which THE 
JEWELERS’ CrircuLaR had compiled for your 
organization, we took it upon ourselves to 
have a national advertising law prepared 
which would supplement these State laws, 
should they be passed, and we herewith pre- 
sent to you and the American National Re- 
tail Jewelers’ Association the result of our 
efforts for your approval. 

Our editor and our counsel, Charles A. 
Brodek, of the New York Bar, made a very 
careful study of the subject before at- 
tempting to draw the bill, and they dis- 
covered that one of the main obstacles to 
a national advertising law lay in the fact 
that a bill that would be effective would in 
most cases have to be drawn so that it 
would involve (or at least make responsi- 
ble for fraudulent advertising) the news- 
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Bar Pins 


Individuality and Wheeler Workmanship put 
our Bar Pins, like the rest of our goods, in a 
class by themselves. They are goods of the 
highest grade, yet prices are extremely moderate. 
Get in touch with our line and compare goods 
and prices. We have stock that makes selling 
easy for the dealer, and holds customers. 


Diamonds 


The experience of others should convince you 
that the place to buy Diamonds is here, where 
you can get the advantages of a full and 
well-assorted stock and the certainty of right 
treatment. Sixty years of fair dealing stand 
back of everything we send out. 


HAYDEN W. WHEELER & CO. 


Importers and Manufacturers 


2 Maiden Lane (hy) New York 
Factory: BROOKLYN 
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WE ALSO HAVE THE FINEST COLLECTION OF ALL KINDS OF PRECIOUS STONES, INCLUDING THE 
RAREST GEMS IN DIAMONDS, RUBIES, EMERALDS AND SAPPHIRES, MOUNTED AND UNMOUNTED 














August 14, 1912. 


papers of the country Realizing that any 
ill of this character would meet with the 
entire opposition of the daily press, as well 
as the magazines, the effort was made to 
draw a bill which would not incriminate 
the newspaper which knew nothing of the 
character of the goods advertised, but 
would bear directly upon the advertiser and 
upon the manufacturer or dealer who would 
reap the result of the fraudulent advertis- 
ing. For this reason, as you will see, our 
proposed bill attacks the fraudulent ad- 
vertiser in two ways: first, it makes it a 
crime for him to deposit in the mails any 
advertisement, circular, etc., which in any 
way misrepresents his merchandise, and, 
secondly, it makes it equally a crime for a 
manufacturer or dealer to ship in inter- 
state commerce or through the mails any 
goods ordered in response to a fraudulent 
or misleading advertisement, circular, cata- 
logue, etc. Under this act, even iif a manu- 
facturer does not use the mails to dissemi- 
nate fraudulent advertising, and uses cir- 
culars or billboards within a State, he is 
barred from filling orders which he gets 
from such advertising by shipping goods in 
interstate or foreign commerce. 

We think the bill as drawn meets all the 
demands that the present situation re- 
quires, and, therefore, request that you ap- 
prove of it by giving the indorsement of 
your association and executive committee. 
We shall have this bill introduced into Con- 
gress at the earliest possible moment, and 
have it be known as an effort of the jew- 
elry trade toward purging the business 
world of the ill effects that have resulted 
from fraudulent and misleading advertis- 
ing of all kinds. 

Expressing to you our heartfelt wishes 
for the success of your present convention, 
and our congratulations to you on the good 
work you have done as the head of our 
trade’s great organization, believe us to be, 

Very truly yours, 
THE JEWELERS’ CIRCULAR PUBLISHING Co. 


Next came the reading of the bill itself, 
copies of which were distributed to the 
members. Mr. Stebbins moved to accept 
the bill as read. This was seconded and 
carried. Jones, of West Virginia, next 
made a motion to give THE JEWELERS’ Crr- 
CULAR Publishing Co. a vote of thanks. 
This was done. 

The amended birthstone list was next 
adopted. The stones decided on for the 
different months were as follows: 








ACCEPTED STONES. ADDITIONS. 


JANUARY ...... GARNET 

FEBRUARY ..... AMETHYST 

Mapes... 655. 3LOODSTONE AQuA MARINE 
AGRI Hos 3. DIAMOND 

MAS Re des has EMERALD 

JURE pois. ces PEARL MooNSTONE 
PUR as ce cde RuByY 

AUGUST .......SARDONYX PERIDOT 
SEPTEMBER ....SAPPHIRE 

OCTOBER: . 6... OPAL TOURMALINE 
NOVEMBER .....TOPAZ 

DECEMBER ....TURQUOISE Lapis Lazu. 








The invitation of the Pacitic Goldsmiths’ 
and Silversmiths’ Association to hold the 
convention in San Francisco in 1915 was 
next considered. The convention did not 
want to bind itself so far in advance, and 
felt that the selection of a city in which to 
hold the 1915 convention should be de- 
cided in 1914. The secretary was instructed 
to write to the officers. 

The Pacific Coast association thanked 
them for their invitation to invite the as- 
sociation to become affiliated through their 
State association with the National associa- 
tion. 

Walter Starcke, of Kansas, next asked 
that the following resolution be acted upon, 
and asked the convention to recom- 
mend it to all the States for adoption. He 
was seconded by Reed, of Missouri, and 
the motion was carried. 

This is the resolution: 

RESOLVED, That every member be required to 
make up a complete report of the policy and prac- 
tises of every manufacturer, jobber and salesman 
operating in his locality These reports, when com- 
piled, are for the purpose of definitely determining 
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turers and jobbers to make a final choice, whether 
they will sell the legitimate retail jeweler only, or 
not at all. 

The standing of the jeweler in his own locality is 
so high that if he should personally indorse certain 
goods and refuse to recommend the sale of others, 
an open issue would be raised which would result 


in materially reducing the sale of our goods 
through undesirable channels. 

Next came the question of what is a liv- 
ing profit for jewelers, and this was unani- 
mously decided upon to be a minimum gross 
profit of 50 per cent. 

It was also thought that it would be to 
the advantage of the retail jeweler to buy 
his merchandise on shorter time. Long 
time it was thought induced a merchant 
to buy more goods than he needed, thereby 
preventing him from keeping his stock 
fresh and up-to-date and causing him to 
pay excessive interest charges. It was said 
that if a yeweler bought on 30 or 60 days’ 
time he would buy only what he was sure 
he could pay for, and would give more at- 
tention than he does now towards pushing 
the sale of his goods. 

“Let the price-cutter make the sales,” 





THE WALTHAM WATCH CO.’S WIRELESS RECEIVING STATION. 


Standing (from left to-right).—H. E. Duncan, 


mechanical expert of the Waltham Watch Co.; F. G. 


Thearle, Secretary of the National Wholesale Jewelers’ Association. 


_  Sitting.—Retiring President Steele F. Roberts, of the A. N. R. J. A., and George H. Edwards, Presi- 
dent of the National Wholesale Jewelers’ Association. 


the source of various trade abuses and establishing 
the identity of the firms and salesmen who sell to 
the legitimate jeweler only, 

Many firms, either through salesmen, or by use 
f the mails, sell goods to parties whose right to 
purchase our lines is open to question, Occasional- 
ly a firm will sell a jeweler in one locality and, 
having no customr in the next town, will seil to a 
department store, or such other house as can be 
induced to purchase their line. 

The facts brought out through the medium of 
such reports will definitely determine what manufac- 
turers and dealers are sincére in their assurances 
of loyalty to the retail jewelry trade. The im- 
mense quantities of our goods which are supplied 
to the public in our own localities by the mail order 
houses and through other channels, necessitates 
radical action on our part to compel the manufac- 





said Mr. Roberts, “but let us hold out and 
sell good merchandise at a reasonable price 
and eventually the price-cutter will sell 
nothing ut cheap goods, on which he 
makes no profit, and the legitimate dealer 
will sell only reliable goods at a satisfac- 
tory margin.” 

Reduce your stock and arrange it so that 
you can turn it over quickly, find out the 
cost of doing business. Ten per cent. net on 
your year’s business is a fair return for 
your investment. 

Paul Lackutz, of Illinois, pointed out that 


50 per cent. on the cost price was 33 1-5 per 




















































































SS 
- an’ 2 
—— 
fn he 
a, 
2 








86 THE JEWELERS’ CIRCULAR-WEEKLY 








= 
# 








-- 
mem 
Samy 


” wii at ae; ab 






eS, ‘Goasiaamienatia tose seer 


£ Ps 1 
“ | Cee es SO x 







- _ Ses 
. a * os 





cm | 
. = 
‘ 


Same! FR 
: ack cP 


















August 14, 1912. 





Incorporated 1911 


Established 1878 


WM. S. HEDCES & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS 


Precious Stones and Pearls 
170 Broadway, Corner Maiden Lane, New York 








EMERALDS 


IN CURRENT SIZES AND GEM PIECES 


SAUNDERS, MEURER & CO. 


IMPORTERS 


65 NASSAU STREET NEW YORK 


ESTABLISHED 1860 





F. A. JEANNE 


SPECIALITES 
EN 


Diamants, Perles & Pierres de Couleurs 


5, SQUARE DE L’OPERA 
(Rue Boudreau) 


PARIS 








DAMoNde 


TRY Zu 








“Everybody Is Doing It Now” guinea tae 


AMERICAN PEARLS 


FROM 


Eugene A. Kohut 


AMERICAN PEARL SPECIALIST 65 Nassau Street, NEW YORK 























ARTHUR H. | 
KIRKPATRICK | 








IMPORTER AND 
CUTTER OF 


Diamonds 


Precious Stones 
:: and Pearls :: 





Fine Matched Pairs 


of Fancy Shape Dia- 
monds a_ Specialty 


170 BROADWAY 


CORNER MAIDEN 
LANE 


NEW YORK CITY 


AMSTERDAM ANTWERP 
82 Sarphatistraat 26 Boulevard Leopold. 

















Lonpon 
22 Holborn Viaduct, E. C. 




















HENRY E. 
OPPENHEIMER 
& CO. 
PEARLS 


AND 


Pearl Necklaces 


1 Maiden Lane 
4th Floor 














Pearls Improved 


AND SHAPED 


R. OBLATT 


37 Maiden Lane 
NEW YORK 


References: The Leading Pearl Importers 
and Dealers of New York 
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-ent. on the selling price, but 50 per cent. 
n the cost was considered sufficient. 

Chas. T. Evans, New York, said that 
other merchants than jewelers made more 
profit than 50 per cent., and said that cloth- 
ing and gents furnishing goods stores 
charged 70 per cent. profit. 

Joe Mazer, Oklahoma, said that in order 
to make a living profit jewelers should han- 
dle lines not advertised at cut prices by 
catalogue and mail order houses. A jew- 
eler had to supply engraving and fine boxes 
free of charge. This made serious inroads 
in the expense account. 

Sterling silverware was next taken up, 
and 50 per cent. profit was decided on as 
a proper profit, and it was believed best not 
to sell lines handled by outside trade. 

The practice of silverware houses con- 
ducting their own retail stores was con- 
demned, and Mr. Keller, of Wisconsin, sug- 
gested that the national officers call the 
silverware manufacturers together for a 
conference on this subject, as well as on 
the practise of selling their wares direct 
to hotels at prices equal with the prices 
made to retail jewelers, thus preventing the 
latter from securing hotel contracts. 

The committee on time guarantees next 
introducing the following resolution: 

“RESOLVED, That we, the American National Re- 
ail Jewelers’ Association, recommend the passing 
of a law forbidding the stamping of all forms of 
time guarantees or the printing of same upon any 
tags or certificates, which might be attached to, en- 
closed within, or wrapped about, any articles of 
merchandise made wholly or in part of precious or 


base metals, and further recommend the stamping 
of a registered trade-mark.” 


This was carried by a vote of 63 to 5. 

C. T. Evans, of New York, submitted 
the following resolution passed by his 
State association : 


Recognizing the fact that the retail jewelers of 
this country are facing conditions and problems 
which threaten the yo and welfare of the in- 
dividual jeweler, and further recognizing that many 
of these problems and conditions can only be solved 
by an executive and administrative body, which 
shall represent all sections of the country and all 
State associations, and, 

Whereas, It is a matter of common observation 
that these problems afford merely a matter of dis- 
cussion and comment without being incorporated in 
concrete form as the united sentiment of the vast 
body of jewelers throughout the country. There- 
fore, be it 

RESOLVED, That the New York State association 
recommend the organization of a national admin- 
istrative council to consist of the officers of the 
national association and the presidents of the affili- 
ated State associations. 

Seconp—That such council shall meet at least 
once a year and hold their meetings prior to the 
annual national convention. 

Resotvep, That each State defray the expenses 
of its delegate. 

Fourto—The president of each State shall have 
the privilege of sending his alternate. 

Firru—The administrative council shall consider 
all questions and resolutions that have been voted 
upon by any State association, and shall hold an 
executive session without special entertainment to 
consider these problems. 

S1xtH—AIl decisions of this council to be final 
and binding, and shall be considered as a part of 
the policy of each State organization. 


This was adopted by the National As- 
sociation. 

The day’s session concluded with the ap- 
pointment of a publicity committee, con- 
sisting of Messrs. Robertson, Stoessel, 
Jones, Evans, Thoma and Campbell. 


In the evening the members and their 
guests attended the Empress Theatre as the 
guests of the Kansas City Jobbers’ Asso- 
ciation. This was a vaudeville show at 
which topical allusions were made by the 
comedians and photographs of prominent 
members of the association and prominent 
jobbers of Kansas City were shown on the 
slides. 

THURSDAY'S SESSION. 


Thursday morning the session started 
with reading communications from the 
cities of Salt Lake City, Minneapolis, Den- 
ver, New Orleans, Niagara Falls, St. Louis, 
Chicago and Cedar Point inviting the as- 
sociation to hold its next convention in 
one of the places mentioned. 

F. N. Wood, secretary of the Chicago 
Jewelers’ Association, made a long talk 
for Chicago, seconded by Paul N. Lackutz 
and A. J. Stoessel. A. L. Thoma spoke 
strongly for Cedar Point, and E. Zohne 
presented the case of Minneapolis. 

A committee, consisting of Messrs. Bar- 
ker, French and Powell, was appointed to 
consider the different applications. 

A. E. .Barker, of Minneapolis, next de- 
livered an address, entitled “Stop Playing 
with Pennies, Use Dollars.” 


ADDRESS BY A. E. BARKER. 


Mr. President, and Gentlemen of this Convention: 

I am more than pleased, I am gratified beyond 
expectations, at the splendid convention this has 
proved to be, and while we are here assembled 
and are in the very midst of a successful gather- 
ing of the jewelers of this country, with high hopes 
for the future, and are congratulating ourselves 
on the success of this movement up to the pres- 
ent time, I believe it to be my duty to call at- 
tention to some of those things which are upper- 
most in my mind. 

I hope that what I shall say in the few minutes 
that are allotted to me will in no manner be con- 
strued as finding fault with what has been done 
up to the present time, for I wish to give full 
credit to all those who have taken the lead and 
done the work up to date; and let me say, here 
and now, that I believe the foundation has been 
well laid, and more has been accomplished than 
could reasonably have been expected, when all 
conditions under which we have been working are 
taken into consideration. 

The past history of all movements to better 
trade and commerce and the distribution of mer- 
chandise leads us to the conclusion that we must 
improve on former methods by strengthening the 
exchequer of our organization and by the em- 
ploying of expert talent. I believe you will all 
agree to this, if we are to accomplish the many 
things we are striving for. 

The one thing that we must all acknowledge 
is that we must have more money in order to 
carry forward this work. That being the case, 
let us assess ourselves a reasonable amount. Is 
there a man before me to-day who believes the 
present dues are sufficient to carry on this work? 
Is there a man before me who, when he thinks of 
what the association is expected to accomplish, 
does not almost blush for the absolutely unbusi- 
nesslike and ridiculous proposition that we put 
up to ourselves when we talk about three dollars 
or five dollars per year for us to give to a work 
of this kind. Here we are trying to overturn 
a system of distribution of merchandise that has 
been taking root and gaining ground for 50 odd 
years, and we are asking our officers to carry for- 
ward this work with a little, measly stipend, and 
not one of us but squanders 20 times that amount 
every year for things of no consequence to our 
future business development. 

Should we not blush for shame when we call 
upon our officers and executive board for a report 
of what they have accomplished during the past 
year, when we remember the few pennies we 
have put into the contribution box? 

Don’t you think, gentlemen, that in years to 
come each and every one of our presidents and 
secretaries, after having contended with a propo- 
sition of this kind, after the excitement and 
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honors of the office have died out, will only be too 
glad to lay down and let someone else do the 
struggling act? 

Now, some of you may wonder why I say these 
very discouraging things at a time when, to all ap- 
pearances, we are doing well. It is just this, gen- 
tlemen: I want you to take advantage of the 
conditions as we find them to-day, and I want 
you to go home to your respective State associa- 
tions and formulate some kind of a financial 
régimé that will permit you to hire a secretary 
for your State association who has expert knowl- 
edge of how to organize, how to get members and 
how to keep after getting them. 

There are six or eight States represented in 
this association who should employ a $2,000 man 
for secretary, and others who should pay $1,000 to 
$1,500, and these men should devote their entire 
time to the work. 


Then I would have a $5,000 man for the na- 
tional secretary, and I want it understood, if we 
pay $5,000 a year to the secretary of the A. N. R. 
J. A., that said secretary would be expected, and 
very properly so, to produce results. For this 
position it requires a man who is versatile, who 
has fine talent for organization work, who is good 
with the pen, who can get the attention of busy 
men, and when he speaks can say something of 
interest that will hold their attention, who is 
diplomatic and at the same time tenacious as a 
bulldog, so that when he gets after something he 
will not let go his hold until he has the fight 
won, and if he is an enthusiastic speaker, so much 
the better. 


Turn a man of this kind loose among the job- 
bers and manufacturers, and I make the predic- 
tion that there will be results that will astonish 
some of the fellows who are now singing the song, 
“We can’t do anything.” 

And finally, gentlemen, I wish to say just a 
word about the struggle that is now on in the 
commercial world. Retail merchants are fully 
aware that the distribution of all kinds of prod- 
ucts must be systematized in such a manner that 
the consumer will get the best possible service 
at a fair price for the same. 

Out of the conglomerate mass of systems now 
in vogue will come a clean, wholesome and fair- 
to-all system; the different lines of goods will be 
so classified that a jeweler will know the goods 
that belong in his line and the hardware merchant 
what is his, the furniture man his, the druggist his, 
the grocer his, the dry goods man his, the shoe 
man his, and so on down the line. There will be 
a lawful classification of something like 50 or 60 
lines of merchandise. A man chooses his occupa- 
tion and he knows the line of goods that the law 
prescribes, and he will be permitted to sell those 
goods and no others. 

Under such a system the furniture dealer will 
not be permitted to buy goods that belong in the 
jewelry line at wholesale, or vice versa; in short, 
the Butler Bros. system of wholesaling will be 
eliminated, and if such firms wish to issue cata- 
logues they will be obliged to issue a» catalogue for 
each line of business separately and confine the 
sending of these catalogues to those who are en- 
titled to have them. 

Now just a word on the subject of a united 
effort by all the retail associations. Something 
like four or five years ago a few of those who are 
interested in organization of the retail dealers in 
Minnesota conceived the idea of forming a State 
mercantile federation to take care of State legis- 
lation in the interest of the retail dealers of the 
State, and our idea or plan was that out of the 
different State federations would be formed a na- 
tional federation to represent those same interests 
in Washington and take care of federal legislation. 

There were others who were thinking along these 
same lines, and the National Federation of Retail 
Merchants was organized in Chicago last October, 
and while that association did not come into exist- 
ence just as we had planned, the final outcome 
will be the same. 

This National Federation is officered, so I am 
told, by an ‘able and talented set of men who are 
worthy of our best support, and they should and 
must have the co-operation of this and all other 
associations of retail dealers in the United States. 

Therefore, gentlemen of this convention, allow 
me to say in closing this address, that if the dif- 
ferent State associations will finance this deal 
properly, and co-operate with the National Federa- 
tion of Retailers, we will no doubt be successful 
in procuring needed legislation. That will be a 
splendid victory for the consumers as well as the 
retailers, jobbers and manufacturers of this 
country. These, gentlemen, are my reasons for 
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Buyer and Seller 
Of PEARLS and PRECIOUS STONES rough and cut 


on Gommission Basis 


Many years experience on Maiden Lane gives me knowledge of American requirements 
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) LL. W. LEVY & CO. 


Gun Metal Cigarette and Cigar Cases, Mesh Bags 
and Everything in Gun Metal; Smokers’ Novelties, 
Desk Requisites and Exclusive Novelties. 


6 West 22d Street - 


Traveling salesmen and local agents wanted on commission. Good side line. 
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COLUMBUS AND THE EGG 


An historical fable with a Pearl Moral 


You remember the story. They all 
claimed they could have discovered 
America. “Can you stand an egg 
up?” asked the discoverer. They 
tried, but the egg always toppled over. 
Columbus took it and crushed in one 
end just enough to flatten it, so he 
could easily stand it on the table. 


“Oh! we can do it that way!” was 
the general cry. 

“Of course,” said Columbus, ‘“‘the 
only difference is that you said you 
could do it, and I did it.” 

I am reminded of this story by some 
pearl buyers who have reviewed my 
recent ads in a similar way. The 


Maurice Brower 


reason for my ‘“‘pearl supremacy” is 
that others can talk about paying high 
prices and | do pay high prices. 

Thus most of the American pearl out- 
put gravitates my way. This reduces 
my selling expenses so that I can 
legitimately afford to pay high prices. 
Test this out with your next shipment. 


Headquarters for American Pearls 


Paris Office 
54 Rue Lafayette 


12-16 John St., New York 
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1ying—stop playing with pennies and use dollars. 

Next came one of the most instructive 
ind interesting lectures of the meeting, il- 
ustrated with slides. It was by I. H. 
Levin, and was entitled ‘Reconstruction 

nd Synthesis of Precious Stones.” It is 
published in full on page B © and D of 
this issue. 

\fter Mr. Levin’s lecture Frank H. Rob- 
ertson, of Blackwell, Okla., addressed the 
meeting on “The Publicity of Jewelry Fash- 
cons.” 

ADDRESS OF F. H. ROBERTSON. 

Mr. Robertson's address was listened to 
with a great deal of interest, because he 
is chairman of the publicity committee ap- 
pointed at the last convention held in Rich- 
mond for the purpose of obtaining greater 
consideration for jewelry subjects in the 
newspapers, and he outlined a plan by 
which the retail jewe!er could get the bene- 
fit of direct and indirect advertising of his 
products, the same as is enjoyed by deal- 
ers in many other industries. 

Mr. Robertson began by tracing the ten- 
dency of men from the beginning of time 
to band together to protect their mutual in- 
terests and showed the tendency of society 
to progress conservatively, which tendency 
was manifest in its parts and units, and 
particularly of associations of merchants. 
He told of the efforts made to combat evils 
in the past, the object of the associations 
in the trade, and recalled conditions in the 
A. N. R. J. A. when it was first organized 
and the radical reforms proposed. He 
showed how the blame for present condi- 
tions was to a large extent placed on out- 
side interests, but while admitting that a 
considerable amount of business was going 
from the jeweler to the mail-order house, 
he analyzed these conditions to show that 
the jeweler can combat them without 
stooping to the methods of his illegitimate 
competitors. ‘ 

Part of the trouble, he said, was due to 
the fact that in smaller communities the 
buyer had comparative confidence in the 
local jeweler, particularly as to his selection 
of fashionable jewelry, which puts the 
dealer at a big disadvantage, until the loca) 
women of fashion have confirmed the jew- 
eler’s selection by bringing in the same ar- 
ticles from bigger centers. This, he said, 
was in great part due to the fact that fash- 
ion magazines contain practically nothing 
about jewelry; even where jewelry should 
appear on a costume it is but indicated or 
hinted, as a line for a bracelet, a circle for 
a brooch, a wavy line for a chain, etc. 
Continuing he said that there was no effort 
to advertise in order to create a demand 
for jewelry, and what little had been done 
had in a large measure failed because, with 
a few exceptions it did not connect the 
local merchants sufficiently with the things 
advertised. He then went on to outline 
the plan which he proposed that the asso- 
iation adopt to remedy the present con- 
ditions, saying: 

It occurred to me that it is not only the privilege 
ut it becomes the duty of the National Associa- 
tion to take up the correction of these things and 

r a solution of the problem of correction we 

naturally turn to advertising in the magazines of 
irger circulation as the means of reaching the 
reat number of people necessary to accomplish 
esults, 

If each jeweler in this association could show 


it he was held morally responsible to every 
her jeweler and maker of honest goods he would 


add a dignity and a foundation to his business that 
even the larger city stores could not despise, and 
if each advertiser in this plan be required to prove 
and protect his goods to the association a con- 
fidence in the goods would soon be _ estab!ished 
that would be of inestimable benefit to both the 
maker and the vender of the same. 

Could the association decide that certain things 
were vogue advertising will bring it about and all 
the more certainly because all outside influence 
will assist by being directed to the same line of 
thought. 

This plan being constructive, necessarily helps 
every one connected with the jewelry business and 
in this lies a part of its great strength. But that 
the association members who make it possible may 
reap the reward due their energy it is suggested 
that the plan be copyrighted and the shield or 
device used to connect the advertising specifically 
be owned and controlled by the association and 
its use be by special license. By this plan all 
improper use of the device could be prevented. 
The following is the plan advanced, for which 
due credit to the Federal Advertising Agency of 
New York is acknowledged: 

Part I. 

The first steps for the development of an adver- 
tising campaign for the American National Retail 
Jewelers’ Association are the raising of an adver- 
tising fund, establishing an advertising campaign 
and the adoption of a sign or insignia which shall 
be used in all A. N. R. J. A. advertising. 

The advertising fund can be raised in two ways. 
First by assessing each member from $5 to $20 
according to the size of his business, or by the levy- 
ing of an assessment against each member in a 
manner similar to the manner in which taxes are 
levied, taking each member’s minimum commercial! 
rating as the basis of valuation. Second. by sub 
scriptions from jobbers and manufacturers who 
will be benefited. 

That all these will, when the plan is made 
clear to them, be better understood as we 
proceed. The insignia should contain the letters 
“A. N. R. J. A.” and should take some unique 
and attractive form and be simple enough to 
make the mental image easily retained. This em- 
blem will be used in all publicity attempted by 
the national association, and by all retailers de- 
siring to connect themselves therewith, and en- 
titled to so use it. This emblem will also be on 
the store windows and on the store signs of the 
jewelers, as above. It can be used much in the 
same way as the United Cigars Store sign, the 
General Electric or the Bell Telephone ‘‘Bell’’ are 
used. 


The public will be educated to the fact that this 
emblem guarantees satisfaction and value in jew- 
elry. They will be made to know that it is a 
protection against overcharges and fraud They 
will consider it a safeguard to their interests and 
will feel safe in buying any article of jewelry, 
watches or diamonds. They will expect to find 
any afticle advertised or be able to secure it in 
the store displaying this emblem. In fact, it will 
be the purpose of the national advertising to 
gain the public confidence for the A. N. R. J. A,, 
and connect it up to the association jeweler in 
good standing. 

An advertising campaign such as this plan calls 
for will entail a great amount of detail work and 
looking after. For this reason it will be necessary 
to establish an advertising department. This ad- 
vertising department will consist of an advertising 
department will consist of an advertising manager 
and his assistants. It will attend to all matters 
of advertising, and will report progress of the ad- 
vertising campaign to the association as directed. 

The advertising department will attend to in- 
quiries and divide all sale prospects among the 
retailers interested on a fair basis. It will have 
charge of the advertising appropriation, pass on 
advertising copy, oversee newspaper and magazine, 
attend to the production of catalogues and pre- 
pare other publicity features in connection. 


Part IIl.—Advertising Campaign, 


Consumer advertising should be done to ac- 
quaint the public with the A, N. R. J. A,, its 
purposes and ideals. This consumer advertising 
should educate the public to the fact that every 
jeweler belonging to the association is pledged 
to sell only reliable goods, to charge fair prices 
and to guarantee satisfaction. 

Further, this consumer advertising should ex- 
ploit the A. N. R. J. A. emblem mentioned in 
Part I of the plan. It should convince the people 
that the jeweler or jewelers in his town using 
the emblem are the reliable men to trade with. 
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In short, consumer advertising will instill pub- 
lic confidence in local dealers. It will teach the 
public that it is not only unnecessary but inad- 
visable to go out of town to buy reliable jewelry, 
watches or diamonds. It will be a powerful 
weapon of defense against mail-order houses. 
Some of the text will be especially prepared to 
show the speculation and lack of economy in so 
so buying. But the main motive will be to pro- 
mote confidence in association jewelers especially, 
those using the A. N. R. J. A. emblem. 

Consumer advertising should be run in the na 
tional magazines of country-wide circulation sich 
as The Saturday Evening Fost, Ladies’ Home 
Journal, Collier's, Everybody's, Cosmopolitan, ete. 

Many manufacturers will gladly run advertising 
to exploit this emblem to more closely connect 
their product with this advertising, and in fact co- 
operate in every way to the success of the plan 
because of the benefits accruing by so doing. Ii 
certainly would be of great advantage to a manu 
facturer to state that his goods can be found in 
any store displaying the emblem. It will serve to 
connect directly with the consumer the goods 
advertised most effectively. We believe that the 
national advertisers will gladly run this emblem 
and help to spread the idea that “You can depend 
on the s'ore and the goods who can use this sign.’’ 

Consumer advertising will feature a booklet or 
catalogue which will contain a list of jewelers be- 
longing to the association, will explain the pur- 
pose and ideals of the association, and carry the 
advertising of manufacturers who may use the 
emblem. This booklet will be valuable to the buy- 
ing public and will be kept as a reference because 
it will contain valuable information to users of 
jewelry, such as a correct birth-stone list, dia- 
mond information, anniversary list, suggestion for 
seasonable gifts, information as to gems, blank 
pages for gift lists, etc. This making a desirable 
medium for advertising should net a handsome 
profit to the association as an advertising medium 
over the expense of publication and issue. It 
should make an attractive issue for the association 
retailer for his local benefit 

Consumer advertising will also feature certain 
styles that may come in vogue. For instance, 
should certain ornaments for the hair become fash- 
ionable this advertising would assist in the pub- 
licity and connect the association jeweler with the 
fad and so increase his sales materially. Manu- 
facturers of new articles would seek the medium 
to introduce their wares, thus giving the associa- 
tion jeweler a decided advantage over his ron- 
association competitor in introducing them, because 
the association jeweler will be supplied with ad- 
vance information, giving him the opportunity to 
arrange his advertising, stock, window displays, 
etc, thus save the cream of the business as well 
as be the leader in his community. 

To do this every jeweler belonging to the asso- 
ciation will be supplied with a copy of all adver- 
tising matter and advised as how best to use 
it. He will receive, as well, fine proofs of all 
consumer advertising to use in window displays, 
as well as a quantity of the catalogues before 
mentioned to use as a mailing attraction. : 


Part III. 


It will be the duty of the advertising depart- 
ment to supply newspapers, magazines, etc., with 
illustration and style talks on different articles of 
jeweler’s wares. The larger papers will gladly 
use this on their fashion pages. The smaller 
country papers as filler and on patent insides, as 
it well be up-to-date, interesting reading without 
expense to them. This may be sent direct to the 
larger papers and to the members of the associa- 
tion in the smaller communities where requisition 
may be made after the arrangements have been 
perfected for its insertion. 

This publicity will greatly increase the sale 
of the wares advertised and the members will be 
in a position to profit thereby as they will have 
advance information of all the advertising activity 
of the association. 

The advertising department will encourage the 
illustrators of the fashion magazines to show the 
latest novelties in jewelry in connection with their 
illustrations of fashions by providing them in ad- 
vance with the same. Jewelry novelties are just 
as much a matter of style as other articles of wear 
and should be treated with just as much considera 
tion, 

We believe the press work here outlined will be 
immediately accepted and will do much to increase 
the sale of jewelry. The many members of the 
association will make it an easy matter to get 
powerful widespread publicity at a very small 


cost. 
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a CALIBRE WORK 
Ea RUBIES, EMERALDS, SAPPHIRES, OLIVINES, Etc. 
EALERS have found it very difficult to 


match up calibred stones, even from 
fairly large stocks, and it is therefore 
a great advantage to have the work 
PROPERLY done, without running the risk of 


carrying a large quantity of material. 





Our supply of small rough and cut Rubies, 
Emeralds, Sapphires, Olivines, Rhodolites, etc., 
is exceptionally complete, and we are prepared 
to furnish the necessary stones to fill out any 
design at moderate prices consistent with first 
class work. 





BUY FROM THE CUTTERS 





AMERICAN GEM & PEARL COMPANY 


14-16 CHURCH STREET 
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PARIS 
39 Rue de Chateaudun 


LONDON 
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| 14 Karat, 3 dwts., each, $1.30 per dwt.; in dozen lots, $1.15 per dwt., net ; 
i 18 Karat, 3 dwts., $1.45 per dwt.; in dozen lots, $1.30 per dwt., net. 


536-538 CANAL STREET - NEW ORLEANS, LA. 





tm Alliance Ring 


The graceful style of the Alli- 
ance Ring is rapidly supplanting 
the use of the old style wedding 
ring. The joints are invisible, 
and whenever engraving is de- 
sired it is done in the inside 
surface. Can be easily separated 
by inserting a pin in inside pin- 
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RAL Indestructible Pearls Send for Meme. Package 
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“Gems 
and Precious 
Stones” 


Their Characteristics, Localities 
of Production, Tests and some 
Current Literature 





A New Book on a NewPlan. Tabulated 
Concise, Authoritative 


A Handy Manual for Every Jeweler 





Flexible Covers, Postpaid, 50c. 





Published by 


The Jewelers’ Circular Pub. Ce. 


11 John Street, New York 











We cut, repair and polish precious stones and offer 

the unusual degree of care and skill that comes 

from large and varied experience. Prices are right. 
ESPOSITER, VARNI CO. 


47 John Street New York 
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DIAMOND CUTTER AND POLISHER 
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a Specialty 
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Part IV. 

One of the important duties of the department 
will be to supply local advertising service to the 
members of the association. 

This service will consist of newspaper ads. 
for the local jeweler, with illustrations and text 
at seasonable times. The cuts of illustrations will 
be suppiied te the jeweler at cost or at a small 
profit to the association, 

This service can be mailed once a month, and 
will consist of 15 or 20 ads. covering all the lines 
found in the jewelers’ stores. To avoid conflict 
where there is more than one jeweler in a town 
belonging to the association several sets may be 
prepared and each receive a different service. 
Electros can be purchased at a very low price 
when purchased in large quantities, and thus can 
be furnished at half the price charged by the aver- 
age cut agency, and the association still make a 
sufficient profit to pay for the service. 

The service may be extended to cover sugges- 
tions in window trimming. A good trimmer could 
be employed to design ideas for unique and clever 
window displays. These ideas illustrated and sup- 
plied with full directions for putting in similar 
windows. The same may be applied to special 
store decorations. 

The department could get out attractive window 
and counter cards, and sell the same at a small 
cost to the jeweler, In short, the department can 
make its service of value far in excess of the small 
individual cost. 

There are several large 
elaborate mail-order catalogues which bring in 
enormous returns in business. To combat this 
the department could get up equally attractive 
catalogues to be furnished the jewelers at cost. 
These, distributed locally, will effectually compete 
for the business. 

While these catalogues will show a great variety 
of goods the jewelers in the smaller towns need 
not carry all the goods illustrated, as arrange- 
ments can be made with the manufacturers to sell 
in broken lots the goods so shown, and they be 
furnished the customer more easily than he could 
order, and equally prompt delivery be made. 

These catalogues would bear the imprint of the 
local jeweler and will be an important factor in 
establishing him in his community as a live-wire, 
progressive merchant, and the expense be very 
small as compared with the cost to an individual 
to get them up, if it were at all practical to attempt 
it, or if arrangements could be made to secure the 
goods it would be necessary to advertise. 

This catalogue would be paid for at least par- 
tially by the various manufacturers whose goods 
were listed, and we could get the best of goods 
at quantity prices. 

In conclusion, I wish to suggest that it has in 
favor of its adoption these points: It is con- 
structive in principle. It lends itself to the 
solution of most if not all the problems the asso- 
ciation is trying to solve. It is the solution of 
the biggest one membership, for when it is put in 
practice it must be evident that it will be the 
privilege of the national association to take its 
pick of the retail jewelry world and eliminate 
whom it chooses. It is the one plan suggested 
which gives the entire jewelry business from the 
producer to the retailer, nay more the consumer, 
a common cause, the production, sale and use of 
jeweler’s wares at a profit. It is eventually not 
only self-sustaining but will pay the expenses 
of the national association. It will remove the 
business from the capacious maw of commercial 
greed where it is rapidly being ground to a state 
that will admit of being assimilated in a commer- 
cial oblivion of modern merchandising and elevate 
it to a plane of the arts where it will stand a gem 
placed in the monument erected in the minds of 
men to united, conscientious effort. 


During the absence of President Roberts 
a committee was appointed, consisting of 
Messrs. Mazer, Loch and Artes, to pur- 
chase a suitable tribute to the retiring presi- 
dent. 

This closed the morning session. 

THURSDAY AFTERNOON. 


On Thursday afternoon W. B. Needles, 
Kansas City, delivered a scholarly and 
interesting address on the subject, “Mote 
in My Neighbor’s Eye,” discussing this old 
question both from an abstract and practi- 
cal standpoint, showing how the tendency 


jewelers who issue 





to see the “mote” in another’s eye and not 
the “beam” in one’s own eye, goes back 
through the ages and has existed at all 
times. He showed by quotations o1 ancient 
authors as well as practical experience 
that no figure of speech is so applicable to 
man’s action as is this. 

He deplored the fact that in spite of 
what has been done by the association offi- 
cers, educators and leaders in the trade, a 
large percentage of jewelers still insist on 
seeing the “mote” in their neighbor’s eye, 
without attempting to remedy the “beam” 
in their own, and that the general 
practice of “knocking” has not’ en- 
tirely disappeared. He pointed out that 
successful men are those who attend to 
their own business utterly indifferent ap- 
parently to the faults of others, but not to 
the faults of themselves. 


He made a plea for the elimination as 
far as possible of envy by merchants who 
are competitors. He deplored the mani- 
fest tendency to jealousy and practically in- 
sisted that as long as we are inclined to talk 
of the “mote” in our neighbor’s eye so 
long can we find the “beam” in our own. 
The only man who can hope to achieve 
worthy success is he who practices charity, 
not from sordid motives but because of his 
innate breadth and refinement. 


After this came George C. Engelhard 
who addressed the meeting on “Some 
Questions of To-day.” Mr. Engelhard’s 
talk was mostly on progressive politics and 
the trend of European nations toward 
progressiveness. 

Coming down to convention matters, Mr. 
Engelhard said the jeweler was untrue to 
himself who did not belong to the associa- 
tion. He concluded with a _ discourse 
against the parcels post. 


A. J. Stoessel, chairman of the auditing 
committee, reported that the books were 
correct and reported a balance in the treas- 
ury of $2,458.75. 

The committee on president’s address 
next reported that they approved of the 
address and recommended its adoption. 
This was done. 


Senator Henry Zilliken, chairman of the 
committee on resolutions, next reported the 
following resolutions to be read and to be 
acted upon the following day: 


THE RESOLUTIONS. 


RESOLVED, That all State associations, which have 
not already done so, should amend their by-laws so 
as to make the fiscal year expire with the calendar 
year. 

* * * 

RESOLVED, That any member moving from one 
State to another should be granted membership in 
the new State until such time as his original mem- 
bership would have expired. 

* * + 

REsOLveD, That while substantial progress has 
been made toward the solution of the sterling silver 
problem, the question is still unsettled, and we 
hereby urge upon our executive committee to con- 
tinue their efforts to solve this problem in line with 
the prevailing sentiment of this association. 

* + * 

Whereas, Lack of competent and proficient watch- 
makers is one of the worries of the trade; lives 
and property are lost and endangered as a result, 
Therefore be it, 

ReEsoLveD, That the National Association recom- 
mends to the several State associations the appoint- 
ment by the association of a State examining board 
for the purpose of examining watchmakers and 
issuing certificates of competency. Be it further 
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Resotvep, That the committee con- 
sider the possibility of having State laws passed 
requiring such examinations and, if possible, to 
have such law drafted for presentation to the next 
national convention. 


executive 


* * * 


ReEsotvep, That this organization disprove the 
practise of jewelers giving out trading stamps of 
any description or putting on or taking part in any 
contest sales, believing such practise to be detri- 
mental to the best interests of the trade 
* * * 

RESOLVED, That we oppose the efforts now being 

made in Congress to abolish the rights of patentees 


to fix the selling price for their products. 
. * * 


REsoLveD, That we favor a closer union of all the 
different branches of the jewelry trade. To accom- 
plish this, we recommend the formation of an or- 
ganization composed of the president of the na- 
tional retail jewelers’ organization, the presidents 
of the several State retail jewelers’ associations 
and the presidents of the several associations in the 
wholesale and manufacturing branches of the trade, 
or such officer or member as may be delegated by 
each, Be it further, 

* * 

RESOLVED, That the national president be and he 
is hereby directed to take immediate steps looking 
to the formation of this association, 

* * * 

REsotveD, That this association strongly recom- 
mends the stamping or placing of identification 
marks on all goods sold to the jeweler 

* * * 

ResotveD, That we ask the legal definition or 
determination of the terms “‘solid gold’”’ and “‘plati- 
num,” and hereby instruct the executive commit- 
tee to take steps at once looking to such action. 

* * * 


Whereas, Parcels post being a subject of public 
agitation and there being apparently much senti- 
ment prevailing in favor of extending additional 
postal service to the rural districts; believing that 
no section or class of our citizens should be un- 
duly favored at the expense of another, be it 

Resotvep, That if parcels post is to be estab- 
lished, we favor the establishment of one through 
the rural routes and by the local carriers from the 
place of origin. 

* * * 

RESOLVED, That we strongly recommend the 
formation of local or district retail jewelers’ clubs, 
to be affiliated with the respective State association 
and the national organization. = 

* . * 

RESOLVED, That we again commend those manu- 
facturers and jobbers who have shown their loyalty 
and friendship to the retail jeweler by confining 
their trade and product within legitimate channels, 
and we ask the jewelers to show their loyalty in 
return, That this may be done better, 

* _ * 

RESOLVED, That the executive committee be and 
it is hereby instructed to cause a list of such man- 
ufacturers and jobbers to be prepared by the na- 
tional secretary and sent out by him to all mem- 
bers of the association. 

* * * 

Whereas, The F. H. Noble Co. of Chicago fur-. 
nished the convention badges without any charge, 
be it 

REsotveD, That the association express its great 
appreciation of this courtesy by a rising vote of 
thanks, and that the secretary be instructed to 
write a suitable letter to the F. H. Noble Co. 
voicing these sentiments. 

* * * 

RESOLVED, That we extend to the Kansas City 
Jobbers’ Association of Jewelers and Opticians, the 
Retail Jewelers’ Association of Kansas City, the 
Mayor of the city, the local press and the national 
officers our sincere thanks for their splendid efforts 
which has made this corivention the most important 
one in the history of the organization. 

4 * - _ 


Secretary Wheeler next made his annual 
report, which showed membership figures 
as follows: The first figures are number 
of members who belong to the association ; 
the second figures represent the gain in 
membership during the past year. Arkan- 
sas, 81—4: Colorado, 77—11; District of 
Coiumbia, 44—2; Illinois, 340—60; Indiana, 
198—25: Kansas, 117—13; Maryland, 
33—1:; Michigan, 170—4; Minnesota, 188— 
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FROM OUR FACTORY TO YOU 


We Have the Largest and Most Complete Line of 


Roman and French 


Pearl Necklaces—Amber Necklaces 
Hand Made Sterling Silver Filigree 


In Bracelets — Brooches — Necklaces — Purses 











Sterling Silver Etruscan La Vallieres 
Set With Genuine Shel] Cameos. 


Sterling Silver Thimbles Set With 


Coral and Turquoise. 








Selection Package Sent on Memorandum. 


Borrelli & Vitell: 


Coral Manufacturing Co. 
401 BROADWAY, NEW YORK 





GIUSEPPE D’ELIA 





71 Nassau Street NEW YORK 
Drops Specialist In Coral in 
Every Style 
Buttons At Right Prices 











ROSES 


sstwee! SHELL CAMEDS 


Exceptionally 


snes: | TURQUOISE MATRIX 

















White Coral INDESTRUCTIBLE 
PEARL 
Strings NECKLACES 











GIUSEPPE D’ELIA 


71 Nassau Street NEW YORK 


Factory: Torre del Greco 

















Coral 
Shell Cameos 


ATTRACTIVE PRICES 


Send for Selection Package on Memo. 








Vitelli & Co. 


71 Nassau Street, NEW YORK 


TELEPHONE 906 CORTLAND 




















Enough metal is ofttimes lost through carelessness in re- 
duction to cover the cost of refining, but if you will ship 
to us you will get full value for your sweepings. We em- 
ploy the most scientific methods known. Send your waste 
to us for refinimg and meet the expense out of the sur- 
plus that is ordinarily lost. 





CONLEY & STRAIGHT 


236 Eddy Street PROVIDENCE, R. I. 


Refiners, Assayers and Smelters of Gold and Silver, As- 
sayers and Sweep Smelters— Dealers in Fine Gold, Silver 
and Platinum. All Kinds of Gold and Silver Anodes. 
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5+ Missouri, 317--78; Nebraska, 185—30; 
New Jersey, 36—16; New York, 274—440; 
North Carolina, 107—23; North Dakota, 
123—14; Ohio, 370—27; Oklahoma, 280— 
13: Oregon, 119—7; Pennsylvania, 410—20 ; 
South Dakota, 62—7; Texas, 157—50; Vir- 
ginia, t9—1; West Virginia, 67—6; Wis- 
consin, 313—76; at large, 70—1. Total 
membership, 4,242, of which the gain in 
membership for the year was 559. 

Several States did not make their reports 
and the total will be somewhat larger than 
the above when the figures are complete. 

Next came the election of officers. 
Messrs. Sheldon, of Kansas, and Weiting. 
of illinois, were appointed judges and 
Messrs. Frazier, Thoma, Robertson and 
Barker were appointed tellers. Nomina- 
ting speeches were limited to five minutes. 

“Joe” Mazer nominated T. L. Coombs, 
of Omaha, Nebr., for president, and this 
was seconded by A. E. Barker. There was 
no opposition and Mr. Coombs was unani- 
mously elected. For first vice-president 
August Loch nominated Chas. T. Evans, 
Utica, N. Y., whose name was seconded 
by Walter Starcke. There being no oppo- 
sition, he also was unanimously elected, as 
was the second vice-president, Chas. F. 
Manahan, of Chicago, Gustave Keller, of 
Wisconsin nominating and Paul N. Lack- 
nitz, of Illinois, seconding his nomination. 

Next came the election of secretary, and 
for the first time in the day a contest arose. 
Senator Zilliken, of West Virginia, nomi- 
nated Claude Wheeler, who was seconded 
by Messrs. Goodholm, of Kansas, Boswell, 
of Oklahoma, and Mauch, of Missouri. Mr. 
Frazier, of North Carolina, nominated A. 
W. Anderson, of Wisconsin, who was sec- 
onded by Messrs. Keller and Stoessel, of 
Wisconsin. Mr. Wheeler won, receiving &5 
votes to 43 for Mr. Anderson, who then 
made a motion to make Wheeler's election 
unanimous. ; 

Mr. Thoma, of Ohio, nominated J. R. 
Stebbins, of Ohio, for re-election as treas- 
urer and he was seconded by Mr. Craig, 
of Illinois. Mr. Loch, of Pennsylvania, 
nominated A. W. Anderson, of Wisconsin, 
for member of the executive committee and 
this was seconded by Mr. Boswell, of Okla- 
homa. Both were elected unanimously. All 
of the officers elected made short speeches 
of acceptance and after the elections were 
over President Roberts awarded the banner 
to Missouri for showing the largest in- 
crease in membership, and Ohio, which had 
it last year, presented it to Missouri. 

Chicago was then selected as the place 
in which to hold the convention of 1913, 
and the meeting then adjourned. 

The publicity committee had a confer- 
ence during the day with the committee 
from the National Wholesale Jewelers’ As- 
sociation. The latter told them to submit 
the plan in writing and it would be pre- 
sented to the executive committee of the 
Wholesale Association for action. This 
was in regard to securing publicity through 
fashion papers and magazines, so that jew- 
elry could be illustrated in connection with 
fashions and could also receive due pub- 
licity in the news columns of various me- 
diums of wide circulation. 

Thursday evening, on account of bad 
weather, the entertainment and “Dutch” 
supper at Fairmount Park was called off. 


Instead a vaudeville entertainment in the 
large meeting room was held, at which 500 
members and their wives attended. Re- 
freshments were served. After the enter- 
tainment was over “Joe” Mazer and August 
Loch made presentation speeches to ex- 
President Roberts, Mr. Loch handing him 
a fine diamond ring as a gift from the 
members of the association. Mr. Roberts 
responded, and then the ladies of the party 
got busy and gave a large bouquet of roses 
to Mr. Loch. Col. John L. Shepherd closed 
the meeting in a few well-chosen words, 
and after “America” had been sung the 
evening’s pleasure was over. 
FRIDAY’S SESSION. 

Friday morning the resolutions presented 
on Thursday were adopted as a whole and 
the fol owing additions were made: 

We recommend the appointment by the execu- 
tive committee of a board of publicity which 
shall plan and execute a general advertising cam- 


paign somewhat along the lines of the Okla- 
homa plan under the supervision and with the 


approval of the executive board. 
Resotvep, That it be the sense of the Ameri- 
can National Retail Jewelers’ Association that any 


member joining his State association after the 
meeting of the National association, shall, upon 
payment of one year’s dues, be given credit 
for the balance of the year in which he joins 
and for the succeeding year. 

The following motions were carried: 

By Mr. Stoessel, of Illinois—To revise 
the articles of incorporation by the execu- 
tive board, the latter to report at the next 
meeting for the adoption oi the revision. 

By Mr. Edgar, of Iowa—That all State 


secretaries place on their mailing lists the 





order to provide for an exchange of litera- 
ture and to become familiar with the meth- 
ods of all State secretaries in work con- 
nected with the different State associations. 

The convention next recommended to the 
members of the executive board that they 
change their date of meeting from the first 
week in August to the last week in Sep- 
tember. This was carried. 

Next came the suggestion of drawing 
upon a member for his dues, and it was 
thought best to send him a bill for dues 
first and draw for them after a reasonable 
time had elapsed after permission had been 
granted to draw a draft. 

Mr. Keller, of Wisconsin, suggested that 
the minimum State dues be five dollars, out 
of which the National Association is to 
receive two dollars. This was left to the 
executive committee. 

Mr. Stoessel, of Wisconsin, made the 
suggestion that at the next meeting the 
business session should precede the speech- 
making session. This was left to the ex- 
ecutive committee. 

Mr. Silverthorn, of Virginia, read one of 
that State’s resolutions and wanted it to 
go on record. In substance the resolution 
objected to silverware manufacturers 
bringing out as many new patterns éach 
year as they do and asked for a reasonable 
limit on new patterns, claiming that as soon 
as retail jewelers stocked up on one pat- 
tern another one made its appearance, hin- 
dered the sale of the previous patterns and 
made the investment in silverware too 
great. 

August Loch read a communication from 
J. C. Crawford, with W. W. Wattles & 
Sons, Pittsburgh, in which the latter sug- 
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gested that retail jewelers mark on watches 
the year it was cleaned so as to be able 
to tell whether the watch really needed 
cleaning. This was referred to the State 
associations for their earnest consideration. 


A resolution of sympathy was next 
passed for George H. Tucker, of Illinois, 
former first vice-president, who could not 
attend the meeting on account of the illness 
of his wife. 

Ex-President Roberts next said a few 
words in farewell and _ President-elect 
Coombs took the gavel. He announced his 


resolution to increase the membership by 
1,000 members this coming year and said 


he would present a banner next year to the 
State showing the largest percentage of 
increase. 

After the singing of “America” the ses- 
sion adjourned and the most successful 
meeting held so far by the American Na- 
tional Retail Jewelers’ Association was 
over. 


The Roster. 


NAMES OF RETAIL JEWELERS AND MEMBERS OF THEIR 
FAMILIES PRESENT AT KANSAS CITY CONVENTION, 
H. Ackerman, Marysville, Kans.; M. L. Addis, 

Topeka, Kans.; A, W. Anderson, Neenah, Wis.; E. 

F, Ashbrook, Jamesport, Mo.; Ed. O. Alexander, 

Enid, Okla; O. M. Atwood, Clifton, Kans.: Geo. 

Arkwright, Beatrice, Nebr.; Chas. L, Amos, Burling- 

ton, Kans.; Chas. F. Artes, Evansville, Ind.; E. E. 

Allen and wife, Eldon, Mo.; Ashley & Paulson, 

wife and son, Orrick, Mo.; S. H. Avey, Auburn, 

Nebr.: Diton H. Abney and wife, Kansas City, 

Mo,; Curey E. Bunker, Oregon, Mo.; C. L. Baskett, 

accompanied by M. England, Chillicothe, Mo.; L. 

Srandt, Lawrence, Nebr.; E. P. Buhrman and wife, 
Springfield, Mo.; M, R, Blanchard, accompanied by 
Will M. Chopin, Cameron, Mo.; W. S. Baird, 
Gentry, Ark.; Rr «<Q Sriggs and wife, Pratt, 
Kans.; A. Buchroeder and wife, Columbia, Mo.; J. 
H. Booth, Alton, Ill.; W. T. Burn, Sterling, Kans.; 
E, J. Bothwell, Enterprise, Kans.; Edward D. 
Bell, Louisburg, Kans. 

Cc. B. Boulton, Claremore, Okla.; Will Bashaw, 
Centerville, lowa; E. E. Bort, Warsaw, Mo.; R. E,. 
Sennett, Sianberry, Mo.; Alle Burklud, wife and 
child, Moberly, Mo.; Henry Birkenbusch, Fekin, 
Ill.; Jay T. Brown, Bethany, Mo.; John F. Breitens- 
lein, Antigo, Wis.; Henry Beissenburg, Concordia, 
Mo.; A. Y. Boswell and wife, Tulsa, Okla.; Leon 
W. Berry and lady, Carthage, Ill.; Toby Brenner 
and wife, Kansas City, Mo.; Fred Bailey, New- 
berry, Mo.; Geo, Baer, Lee’s Summit, Mo., accom- 
panied by lady; J. G. Bellamy and wife, Slater, 
Mo.; E. J. Barrett, Ponca City, Okla.; J. B. Bin- 
gandauk and wife, Kansas City, Mo.; Carl Bur- 
chett, Kirksville, Mo, and wife; Jules A. Bour- 
guin, wife and girl, Horton, Kans.; B. H. Beatte & 
Son, Woodward, Okla.; F. C. Boasen, Oklahoma 
City, Okla.; A. M. Bennett, Marysville, Mo.; A. 
E. Barker, Minneapolis, Minn.; Anderson Blanton, 
Paris, Mo, wife and child; C. E. Banta, Pittsburg, 
Kans.; J. W. Bishop, Claremore, Okla.; J. P. Bar- 
rett, Concordia, Kans.; W. C. Baggs, Fort Dodge, 
Iowa; J. O. Bates, Manhattan, Kans.; T. L. Beach, 
Pilot Grove, Mo.; Martin Bremer, Kansas City, 
Mo.; J. H. Baker & Co., and wife, Maywood, Mo.; 
F. M. Barton, Concordia, Kans.; Curt H Car- 
michael, Booneville, Ark.; Ralph Campbell, Pryor, 
Okla.; H. D. Clifford, Lawton, Okla.; A. L. Cline, 
Wellsville, Kans.; C. A. Clements, Springfield, Mo., 
and lady; A. D. Clinton, North Platte, Mo.; S. P. 
Campbell, Richmond, Mo.; Clarence Cunningham 
and wife, Council Bluffs, Iowa; F. Calhoun, 
Pawnee City, Nebr.; Y. Combs, Omaha, Nebr.; 
Gust Carlgon and Miss Anderson, Lindsborg, 
Kans.;: iA.{ B. Conrad, Newton, Kans.; W. E. 
Crabill, Wakeeney, Kans.; R. H. Carroll, James- 
town, Kans.; A. A. Chambers and George Cham- 
bers, Jefferson City, Mo.; Ray A. Coats, Bartles- 
ville, Okla.; H. A. Crane, Ft. Scott, Kans.; O. T. 
Cross, Reading, Kans.; John B. Campbell, Spring- 
field, Ore.; Wade Carr, Cushing, Okla; A. C. 
Campbell, Okmulgee, Okla.; J. M. Combs, Rock- 
port, Mo.; W. H. Cubberson, Tarkio, Mo.; C. 5. 
Craven, Kansas City, Mo.; A. L. Carpenter and 
wife, Kansas City, Mo.; Thos. A. Craig and 
daughter, Macon, Mo.; T. H. Craig, wife and two 
children, Champaign, Ill.; Mrs, Minnie Dunning, 
Kansas City, Kans.; W. C. Davis, Hugo, Okla.; 
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The ‘Colonial’ Perfume Atomizer 


GUARANTEED FOR 10 YEARS 


We Make No CHARGE for CUTS. 
Send for illustrated | ORDER THEM! WHY NOT? | It Means Money 


matter which explains 
TO YOU 


fully its many exclusive 
features. 


























HE “Colonial” is put up 
in a beautiful case, an imi- 


Any Catalogue 
or Jobbing 
Jewelry House 


can make from $1,000 to 
$10,000 on this article. 
It is ONE thing that is 4 Be i lewinndih 
actually NEW and GOOD. Aiypaige eran prey icra 


tation of alligator skin, lined 
with light green silk, making 
it very attractive for a Birth- 
| day or Wedding Present, or 

a Christmas or New Year 
4 Gift. 
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. 3g ptleapance'oy “0 ——— . ladies aver 
2 the world have beautifully decorated dres- . . 
2 REFERENCE sers, sterling silver and gold combs, brushes, The ea ate: - 
. ‘ Any Bank in mirrors and other toilet articles, but not any | USing this new device 
i ATTLEBORO have a nice practical Perfume Atomizer to in quantities. 
a complete their outfit. 


HOSPITAL RUBBER CO., Attleboro, Mass., U.S.A. 

















DID YOU GET YOURS? 


We have recently sent out a catalogue of 144 pages giving a pretty general illus- 
t ation of the various lines we make. 

This is one of the most complete catalogues issued by any manufacturer in the 
business, showing thousands of patterns of Bracelets, Lockets, Vest and Dickens 
Chains, Guard and Neck Chains, from decent rolled plate to solid gold, Pendents, 
La Vallieres, Chatelaines, Waist Pins, Collar Pins, Coat Chains, Fobs, Waldemars, 
Minerva Bracelets, Midget Bracelets, and everything that constitutes an up-to-date 
chain line. 

If you did not receive a copy, write for it now. Then the only way you can 
make money out of it is to use it. 

We sell jobbers only. but will ship direct to the retail trade billing through any 
jobber named. 

Remember, we are the promptest shippers in the business. That means dollars to 
you when the season is late and time is short. We will get your goods to you before 
you have lost your customers. 
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6AN FRANCISCO CHICACO 
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J. B. Dickey and wife, Newton, Kans.; C. A. 
Davis and wife, York, Nebr.; M. F. DeMyen, 
Fulton, Ky.; W. L. DeHart, Marysville, Mo.; C. 
R. Damuth and Mary Armstrong, Redfield, S. 
Dak.; E. F. Dudgeon, Okemah, Okla.; D. M. Danes, 
wife and two boys, Falls City, Nebr.; D. L. Davies 
and wife, Superior, Nebr.; J. G. Davenport, Battle 
Creek, Mich.; C. H. Dine, Douglass, Kans.; M. 
Deudurent, Robinson, Kans.; R. W. Emery, 
Springfield, Mo.; Theo. Edsall, care the Blake 
Jewelry Co., Hot Springs, Ark.; R. C. Everts, 
Weatherford, Okla.; Fred Edgar, Eldora, Iowa; 
Chas. T. Evans, Utica, N. Y.; Arch L. Evans and 
wife, Kansas City, Mo.; Harry Engle and wife, 
Trenton, Mo,; A. S. Eby, Bartlesville, Okla.; 
Euison Bros. and wife, Eldorado Springs, Mo.; E. 
W. Eisfelder and wife, Lamont, Okla.; G. W. 
Eislinger and wife, Kansas City, Mo.; R. T. Fox, 
Macon, Ga.; H. W. Forline and wife, Concordia, 
Kans.; H. L, Ford, Pleasant Hill, Mo.; L. V. 
Fruday, Stanton, Nebr.; J. H. Fnoss, Jr., and 
Miss Fnoss, Brookfield, Mo.; M. Flatan & Son, per 
Jos. Flatan and lady, Chickasha, Jkla.; John Frig- 
ger, Pittsburg, Kans; L. V. Fruday and wife, 
Stanton, Nebr.; L. A. Fanske, Wayne, Nebr., ac- 
companied by Geo. B. Fanske, Pierce, Nebr.; Ed. 
B. Fanske, Pierce, Nebr.; Wm. G. Frasier, Dur- 
ham, N. C.; Dave Finkelstein, Kansas City, Kans.; 
Frank S. Fisher, Danville, Ill.; J. P. Freck and 
wife, Kansas City, Mo.; J. Fikwart, Frankford, 
Mo.; Guy E. Farnsworth, Mulberry, Kans.; F. M. 
French, Albany, Ore.; John F. Fontron, McFher- 
son, Kans.; H. H. Fritz, Falls City, Nebr.; V. 
Goodhohn, Lindsborg, Kans., accompanied by wife, 
son and daughter; Emmet Guyman, Montrose, Mo.; 
C. F. Galloway, So. Auburn, Nebr.; R. F. Good- 
hohn and Miss Farrell, Lindsborg, Kans.; S. T. 
Gilbert, Parsons, Kans.; G. N. Gibson and wife, 
Cushing, Okla.; E. E. Gunter, Dexter, Mo.; Harold 
J. George, Hubbard, Iowa; G. I. Goodrich, Union- 
ville, Mo, and lady; W. H. Gray, Ashland, Kans.; 
Joe H. Goldsti and wife, Oklahoma City, Okla.; 
P. C. Grove, Okmulgee, Okla; M. Goldstein, 
Carthage, Mo.; E. A. Gaston, Ness City, Kans.; 
J). H. Green, Ft. Worth, Tex.; B. G. Gustafson, 
wife and lady, Lawrence, Kans.; C. H. Geery, 
wife, Columbia, Mo.; Glover Bros., Pleasant Hill, 
Mo.; Geo. H. Gardner, Pawhuskee, Okla.; A. H. 
Hatch, Jefferson City, Mo.; L. E. Hendrickson, 
Lincoln, Kans.; D. C. Hilton, Clifton Hill, Mo.; 
Chas. Hartman, Vinita, Okla.; Geo. R. Holmen, 
Hennessey, Okla.; W. S. Hale, Pittsburg, Kans.; 
A. B. Hull, Belding, Mich.; R. A. Helmer, So. 
Auburn, Nebr.; A. D. Harry and wife, Norwich, 
Ky.; A. A. Healy and wife, Browning, Mo; E. 
B. Hall, Springfield, Mo.; E. J. Huber, Black- 
water, Mo.; J. A. Heidker, Los Angel]es, Cal.; 
John Hands, Iowa City, Iowa; J. R. Hanschildt, 
Eskridge, Kans; M. H. Hill and wife, and Miss 
Storr, Smith Center, Kans.; S, J. Henry, Excelsior 
Springs, Mo.; Wm. Hollberg and lady, Marshall- 
town, Iowa; Harry L. Haas, Milan, Mo.; V. W. 
Huffman, Herrington, Kans.; T. L. Hunter, Sweet 
Springs, Mo.; CR. Hall, accompanied by Frank 
Bangs, Bartlesville, Okla.; R. J. House, Hugo, 
Okla.; Jackson J. Hagen, St.” Louis, Mo.; H. P. 
Holmes, LaPlata, Mo., accompanied by T. S. 
Simeral; F. W. Holmes, Sayre, Okla.; F. W. Hunt, 
surlingame, Kans.; W. H. Haldeman, Morrill, 
Kans.; G. W. Hardway, Ft. Smith, Ark.; J. A. 
Hollis, McCracken, Kans.; L. B. Hoyer, Wood- 
bine, Iowa, wife and lady; John Irion, Harper, 
Kans.; N. B. Jetes and lady, Butler, Mo.; A. W. 
Johanson and wife, Chicago, Ill.; Chas. H. Jahn, 
Enid, Okla.; R. E. Junge, Newton, Kans.; W. L. 
Jones, Martinsburg, W. Va.; P. W. Jacobs,. Atchi- 
son, Kans; E. R. Jenkins, Grand Island, Nebr.; 
B. E. Jolls, St. Paul, Nebr.; J. McKelvey, St. 
Joseph, Mo.; J. Keehnel, Hale, Mo.; W. F. Kirk- 
patrick & Co. and wife, St. Joseph, Mo; F. W. 
King, lady and daughter, Ferguson, Iowa; Mce- 
Kelvey Jewelry Co., Kansas City, Mo.; Geo. W. 
Killain, Pittsburgh, Kans.; Geo. W. Kates, New- 
ton, Kans.; F. T. Kassel and brother, Peirce City, 
Mo.; Dr. E. R. Kennedy and daughter, LaCrosse, 
Wis.; Wm. Kassel and wife, Kansas City, Mo.; 
Fr. M. Kuhn and lady, Fayette, Mo.; Fred A. 
Kesler and wife, Ellsworth, Kans.; W. N. Kirk- 
man and wife, Edgerton, Mo.; Gustave Keller, 
Appleton, Wis.; H. B. Kennedy, Beatrice, Nebr.; 
’. A, Kincheloe, wife and sister, Canterville, 
Kans.; C. B. Krahenbill, Pilger, Nebr.; Fred 
Krueger. Shelbina, Mo.; B. E. Kidd, Corder, Mo.; 
J. K. King and wife, Osawkia, Kans.; W. F. 
Kirkpatrick and wife, Winchester, Kans; F. J. 
Kellogg and wife, Woodbine, Ill.; Hugh Kidd, 
Corder, Mo.; Krigel Bros. and jewelers’ wife, 
Kansas City, Mo.; A. F. Kendle, Syracuse, Nebr.; 
Leitch & Trimble, Hastings, Nebr.; D. W. Lierley, 
Gilman City, Mo.; Henry J. Linn’and wife, Atchi- 
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son, Kans.; Chas. Lambert and wife, Plainville, 
Kans.; August Loch, Pittsburgh, Pa.; Paul N. 
Lackritz, Chicago, Ill.; A. L. Laport, Newkirk, 
Okla.; C. E. Lierley, Conception Junction, Mo.; 
G. A. Leffler and wife, Iola, Kans.; L. Lloyd, 
wife and father, Pond Creek, Okla.; E. V. Lee and 
wife, Louisburg, Kans.; R. C. Libby and wife, 
Weir City, Kans.; I. Lesem and wife, Kansas 
City, Mo.; Spotts McCormack, Armstrong, Mo.; 
A. A. Marvin, Blue Rapids, Kans.; Joseph Mormo 
and wife, Kansas City, Mo.; J. F. Mills, Ashdown, 
Ark.; L. E. Miller, Burlington Junction, Mo.; 
Fred E. Maurer, Lake City, Colo.; T. E. McLean, 
Fairfield, Iowa; James F. McMullen, Buhler, 
Kans.; A. B. Macdonald and wife, Chillicothe, 
Mo.; E. L. Montgomery, Hebron, Nebr.; J. C. 
Mitchell, accompanied by Terry Sullivan, Red 
Cloud, Nebr.; G. W. Macomber and wife, West 
3ranch, Iowa; E. R. Masters, Neosho, Mo.; Chas. 
F. Monahan, wife and son, Chicago, Ill.; M. 
Miesch, Muskogee, Okla.; A. Mansfield, Beloit, 
Kans., and wife; Walter H. Meller, Michigan 
City, Ind; Jos. Mazer, McAlester, Okla.; Chas. 
A. Mauch, wife and daughters, Marshall, Mo.; E. 
L. McDonnelle, Arkansas City, Kans.; W. F. Max- 
well, St. Joseph, Mo.; Geo. L. Marquis, Pond 
Creek, Okla.; R. D. Mitchell, sister, Carrollton, 
Mo.; W. R. Myreley, Rich Hill, Mo.; R. B. Me- 
Thilimy, Effingham, Kans.; R. E. Meehan, Nor- 
borne, Mo.; Carl Madston, Bennington, Kans.; 
Louis Megede, Richmond, Mo; Fred McKicko, 
accompanied by E. J. Morcott, Crete, Nebr.; C. W. 
Mills and wife, Drexel, Mo.; T. B. McIntire & 
Son, Sweet Springs, Mo.; Wm. H. Meyn, Law- 
son, Mo., and Junior Meyn; R. H. Morehouse, 
Topeka, Kans.; M. L. Meshek and wife, Perry, 
Okla.; Harry J. Murphy, Kansas City, Mo.; B. 
N. Neuman, Ardmore, Okla.; C. F. Nilson, Deni- 
son, Tex ; W. S. Noble, Drexel, Mo.; W. R. Neu- 
deck and wife, Kansas City, Kans.; Luella Nash 
and Mrs. Sarah E. Nash, Des Moines, Iowa; A. 
W. Neihart and daughter, Elmwood, Nebr.; A. H. 
Osborn and wife, Springfield, Mo.; C. C. Patton, 
Canon City, Colo.; P. O. Petersen, wife and 
ladies, Yates Center, Kans.; C. E. Pettitt, Downs, 
Kans.; Fred B. Potter, Republic, Kans.; James 
Pizinger, Hoisington, Kans.; Herbert T. Player 
and wife, Kansas City, Mo.; C. W. Palm, Hale, 
Mo.; E. H. Prey and lady, Watertown, S. Dak.; 
Geo. Porth, Jefferson City, Mo.; M. Pfaeffle, Enid, 
Okla.; J. W. Phillips, Chanute, Kans.; W. Peter- 
son and wife, Flainview, Tex.; E. Parker and 
son, Gilman City, Mo.; Walter Powell, president 
Maryland association, Cumberland, Md.; C. H. 
Paxton and wife, Poala, Kans.; D. E. Phinney, 
Bentonville, Ark.; W. E. Pennell, Trenton, Mo.; 
Perry Jewelry Co.,~Oak Grove, Mo.; Frank H. 
Robertson, Blackwell, Okla.; L. S. Robinson, Glen- 
wood, Iowa; F. Ray Robinson, Sumner, Iowa; 
Regmirr & Stroup Co., accompanied by O. F. 
Rohwedder, St. Joseph, Mo.; C. E. Range, Tren- 
ton, Mo.; Robt. L. Reed, Poplar Bluffs, Mo.; G. 
E. Read and two ladies, Lebanon, Mo.; Henry 
M. Reed and wife, Pierre, S. Dak.; W. C. Rair- 
don, Havensville, Kans.; C. M. Ricksecker and 
wi,e Kansas City, Mo.; H. L. Raines, wife. and 
friend, Marysville, Mo.; A. C. Rosser, Osage City, 
Kans.; Fred Richter and Geo. Staiss, Wichita, 
Kans.; J. A. Riffe, Hastings, Nebr.; Frank L. 
Reid, Grenola, Kans.; R. P. Rasmussen, Coalgate, 
Okla.; G. J. Ruefly, Leavenworth, Kans.; Alban 
P. Reich, Dolton, Ill; Carl J. Ricker, wife and 
children, Emporia, Kans.; Steele F. Roberts and 
wife, Pittsburgh, Pa.; Gorton Rushmen and lady, 
Pueblo, Colo.; A. B. Regnier and wife, Tulsa, 
Okla.; C. H. Rudemann, Vinita, Okla.; R. C. 
Storms, Laredo, Mo.; J. W. Stewart, Shelbyville, 
Mo.; W. M. Sandefur, Durant, Okla; W. I. 
Smith and wife, Stockton, Kans.; J. R. Steb- 
bins, Ashtabula, O.; Henry F. Stecher, Milwaukee, 
Wis; F. E. Stark and wife, Scandia, Kans.; W. 
A. Shraffer, Ft. Madison, Iowa; Chas. S. Stiffi, 
Little Rock, Ark.; Walter Starcke, wife, Junc- 
tion City, Kans.; G. C. Slairs, Wichita, Kans.; 
Fred Studen, Waco, Tex.; J. Schmelzn, Centralia, 
Ill.; S. F. Smith, Okenah, Okla.; Walter Sperling, 
Seneca, Kans,; Frank F. Staff, Dunkirk, N. Y.; 
Sam M. Shapire and watchmaker, Kansas City, 
Mo.; S. C. Sisson, Kansas City, Mo.; H. V. Sritz, 
Pryor, Okla; G. W. Sherman, Utica, Mo.; James 
C. Shean, Gardner, Kans.; B. L. Seybold and 
wife, McLouth, Kans.; Dennis Schram, Jackson- 
ville, Ill.; Terry Sullivan, Deshler, Kans.; A. J. 
Stoessel, Milwaukee, Wis.; W. I. Sidwell, Charles- 
ton, Mo.; S. D. Silverwood, Oakley, Kans.; Geo. 
H Spangle and wife, and Irvin Smith and wife, 
Chetopa, Kans.; L. E. Shade, Ellsworth, Kans.; 
M. E. Schmidt and son, A. J. Schmidt, Boon- 
ville, Mo.; J. Sheldon, Manhattan, Kans.; O. C. 
Stegmaier and wife, Jefferson City, Mo; H. L. 
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Stern, Muskogee, Okla.; H. O. Sheldon, Grand 
Forks, N. Dak.; H. M. Schmatterly, Kinsey, Kans. ; 
J. E. Stewart, Barnard, Mo.; Dr. See See, Pitts- 
burg, Kans.; S. D. Sherwood, Oakley, Kans.; 
Henry Storms, Laredo, Mo.; W. G. Schnee, Kansas 
City, Mo.; C. D. Sandison and C. E. Semple, 
Huntsville, Mo.; V. E. Summers and friend, Pitts- 
burg, Kans,; R. F. Smith, Grandview, Mo.; P. 
W. Smith, Winchester, Kans.; Floyd R. Smith, 
Olathe, Kans.; H. J. Six and wife, Erie, Kans.; 
S. M. Straine, Brookfield, Mo.; J. O. Stott, Poala, 
Kans.; Henry H. Shellberg and wife, Kansas 
City, Mo.; J. H. Talbert and lady, Kingman, 
Kans.; H. E. Tucker and wife, Higginsville, Mo.; 
A. L. Thoma and wife and aunt, Piqua, Ohio; 
Chas. E. Tieman, California, Mo.; E. L. Thurber, 
Warrensburg, Mo.; J. M. Terry, ElDorado, Ark.; 
H. A. Tibbals and wife, Emporia, Kans.; W. H. 
Thorp, Beare Dam, Wis; W. J. Taylor and wife, 
Ord, Nebr.; Thomas Thompson, Liberty, Mo.; J. 
S. Terry and lady, Nevada, Mo.; Andrew F. Tor- 
pel and wife, Detroit, Mich.; H. E. Turck and 
son, Ellenwood, Kans.; J. E. Tucker, Higgins- 
ville, Mo.; Edward Vail, Wichita, Kans; Vining & 
Recht and wife, Norton, Kans.; W. A. Vawter, 
Marshall, Mo.; F. W. Wuschan, Kansas City, Mo.; 
Chas. Wehn and W. C. Vandel, Lexington, Mo.; 
O. J. Weseman, Pratt, Kans.; S. D. Wones, wife 
and child, Hiawatha, Kans.; Chas. E. Wardin and 
wife, Topeka, Kans.; James H. Whiteside, Liberty, 
Mo.; W. E. Welton and wife, Butler, Mo; H. 
H. Wardin and lady, Topeka, Kans; Claud 
Wheeler, Columbia, Mo.; A. L. Wilson, Hutchin- 
son, Kans.; V. Windsor, Cleveland, Okla.; Geo. 
M. Winstead, Hutchinson, Kans.; A. B. Winkler 
and wife, Kansas City, Kans.; Alfred M. Ward, 
Abilene, Kans.; M. M. Whalen, Rushville, Mo.; 
L. D. Willitt and wife, Hiawatha, Kans.; A. L. 
Wilson, Jr., and A. L. Wilson, Sr, Topeka, Kans.; 
C. J. Warren, Ada, Okla.; H. H. Warrick and 
wife, Pittsburgh, Pa.; Weaver Watch Co., Howard, 
Nebr.; R. Manning Walker, two ladies, Monroe 
City, Mo.; H. E. Wuerth, Kansas Citv, Mo; W. 
W. Whiteside, Liberty, Mo.; C. W. Woolfolk and 
wife, Liberty, Mo.; H. M. Winkler, Kansas City, 
Kans.; W. H. Watkins, Breckenridge, Mo.; H. L. 
Wade, Pleasant Hill, Mo.; C. S. Wiley and W. L. 
Wiley, Fittsburgh, Pa.; Bertha Whiteside and J. 
H. Whiteside, Liberty, Mo.; D. D. Williams, Em- 
poria, Kans.; A. L. Williams, Pittsburg, Kans.; 
W. L. Warren, Garnett, Kans.; Richard Wieting 
and wife, Peoria, Ill.; Chester Young, Lake 
Charles, Ga.; Geo. A. Young and lady, Moberly, 
Mo.; H. Zilliker and wife, Wellsburg, W. Va.; 
Wm. T. Zeitler and wife, and B. F. Humphreys 
and wife, St. Louis, Mo.; Albert Zurcher and wife, 
Marceline, Mo.; J. A. Zimmerman, Warrensburg, 
Mo.; I. Yourman, Wilburton, Okla.; Albert Zoell- 
ner and wife, and Mrs. Zottman, Portsmouth, 
Ohio; H. S. Zinn, Hutchinson, Kans.; J. A. Davis, 
Topeka, Kans.; Elias Krigel, Kansas City, Mo.; 
J. C. Sheldon, Axtel, Nebr.; H. T. Silverthorn, 
Lynchburg, Va. 





Convention Notes. 


The Edwards-Ludwig-Fuller Co. and the Co- 
lumbian Optical Co. distributed fans for the con- 
venience of the members during the sessions. 

* * * 

“Profit,” said President Roberts during a short 
talk at the executive session, “is the last thing 
a retail jeweler looks for and the last thing 
he gets.” 

* * * 

H. E. Duncan was the guest of C. B. Norton 
at the Evanston Golf Club on Friday, and both 
indulged in a golf match, Mr. Duncan coming 
out winner. 

* * . 

A. L. Thoma, of Ohio, accompanied by his 
wife, made a six week’s tour of the Pacific 
Coast just prior to the convention and stopped 
off at Kansas City on their way home. 

* * * 

Mrs. Walter Starcke was taken ill with 
ptomaine ‘poisoning during the convention and 
was very sick. Fortunately her parents live in 
Kansas City and she received good attention. 

* * * 

During the entertainment on Thursday eve- 
ning, Joe Mazer astonished the audience by en- 
acting “Regulus before the Roman Senate.” Mr. 
Mazer proved that he could be a tragedian as 
well as an orator. 

* * 

Claud Wheeler, National secretary, left for 
Colorado after the convention, where he _ will 
spend a few weeks at Colorado Springs. 
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New Simmons Sign. 


plate glass. 


Wholesale Watch and Jewelry Houses, 
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Black and Gold 
enamel mounted under heavy bevel 


Size 43 inches by 103 inches. 


Makes a splendid show- 
ing on your counter or 
in the window or case. 


Connects you at once with 
our national advertising. 


If you haven’t asked for 
one do so to-day. Write 
your wholesaler or us 
direct. 


R. F. SIMMONS CO., ATTLEBORO, MASS. 


ESTABLISHED 


Distributors 
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Jewelry Trade’s Great 


Exhibit at Kansas City. 





Many Manufacturing and Wholesale Firms Display Gems, Jewelry, Watches, Silverware and Cut 
Glass During the Convention of the American National Retail Jewelers’ Association. 




















Kansas City, Mo., Aug. 9.—Not the 
least important feature of the A. N. R. J. 
\. convention were the exhibits of jewelry 
made by manufacturers and jobbing firms. 
These, without doubt, were the greatest on 
record, as far as jewe'ers’ associations are 
concerned. The statements of the daily 
papers that “millions of dollars” of precious 
gems, jewelry and silverware were on dis- 
play was in no sense an exaggeration, and 
more firms were represented and greater 
and better exhibits were*arranged for this 
meeting than for any previous gathering of 
the National Association. 

It was only a personal inspection of the 


different shapes; many diamond and dia- 
mond and pear) neckiaces in value up to 
$21,000; pendant diamond earrings, rings, 
etc. The firm showed a remarkable cat’s- 
eye and diamond brooch and a ring with 
a five-carat marquise-shaped diamond, per- 
fect in color and flawless in every respect. 

Jos. Noterman & Co., Cincinnati, O., were 
ably represented by Wm. Pflueger. 

‘Khe Star Watch Case Co.'s representa- 
tive, J. E. McCourt, showed large lines of 
watch cases and gold filled lockets in beau- 
tiful designs. 

The Rogers, Lunt & Bowlen Co., whose 
lines were shown by R. J. Kelly. and H. 








INTERESTING STORE WINDOW SHOWN 


exhibits themselves could give an adequate 
idea of their importance and interest to the 
members, and no description which could 
be given in a journal such as this would do 
justice to the instructive features of the 
exhibit as a whole or the interesting points 
which the visiting jewelers found worthy 
of their time and attention. The best that 
can be done is simply a summary of a few 
of the principal exhibits, of what they con- 
sisted and a list of the firms represented. 

Powers & Mayer, New York, had a “m'Il- 
ion dollar” exhibit in room 237, guarded by 
a Pinkerton detective. Admission was by 
card only. In a large corner room the dis- 
play was shown to advantage and proved 
wonderfully attractive. Visitors were wait- 
ed upon by F. C. Klopf and F. B. Voll- 
man. The newest creations shown wer? 
diamond encrusted enameled watches with 
interchangeable backs, no two alike, and in 





BY THE ONEIDA COMMUNITY, LTD. 


B. Martin, exhibited stcrling silver flat 
ware in the Mt. Vernon, Mont:-cello and 
New Knickerbocker patterns. 

The Oneida Community, Ltd.’s, interests 
were looked after by F. H. Promo, M. E. 
Kinsley, sales manager; W. L. Wingate 
and Chas. P. Catlin. The concern exhib- 
ited a jewelry store show window and 
front, stocked w.th flat ware, as shown in 
the illustration elsewhere. The exhibit 
was embellished with cut flowers. 

The International Silver Co. had an enor- 
mous exhibit. No such display has ever 
been seen at any convention. The Wilcox 
& Evertsen sterling lines and the Meriden 
Britannia Co.'s 1847 line were in charge of 
A. M. Kuhn and Wm. Barnum; the Wat- 
rous Mfg. Co.’s sterling line and the Wm. 
Rogers Mfg. Co.'s line were ‘n charge of 
Robert L. Clark. A young lady dressed 
up in costume with flare skirt and poxe 
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bonnet representing the “1847 girl” was a 
feature of the exhibit. A dining room 
table set with plates and accessories of ster- 
ling ware was much admired. 

Meyer & Gross’s rings were shown by 
Edw. J. Gross. 

Hamilton B. McKinley, formerly with 
the Elgin National Watch Co., represented 
3enj. Allen & Co. 

Kraker & Coulson’s fountain pens were 
shown by G. M. Kraker and Ben Coulson. 

A, J. Shetf & Co.'s patent ring-sizing ma- 
chine was demonstrated by A. J. Sheff and 
W. W. Warick. 

The Simplex engraving machine was in 
charge of B. B. Hunter. 

L. W. Swem, West Liberty, Ia., showed 
a charcoal ring mold and casting device. 
The r:ngs were made on short notice. 

Joseph Fahys & Co. were represented by 
Russel A. Talbot and Lew G. Meyerson. 
Mr. Talbot came to the convention unex- 
pectedly and found many old acquaintances 
here. 

The Alvin Mfg. Co. showed large lines 
of plated, sterling, deposit, flat ware, toilet 
silver, novelties, etc. The concern was rep- 
resented by F. L. Blake, H. N. Lorish, 
C. A. Hindman and M. Knudson. 

The three “W. W. W.” ring exhibit of 
White, Wile & Warner had more rings on 
view than was ever shown at any conven- 
tion. This exhibit was in charge of Ernest 
Stern and Nat Slohm. They showed auto- 
matic window displays, ring trays for ad- 
vertising purposes, and specimen magazine 
advertising which the concern is doing to 
stimulate the ring business for retail jew- 
elers. 

New Haven Clock Co., represented by 
T. W. Agnew, had a full line of clocks, in 
which the “Junior Tattoo” was featured. 

F, F. Baggeriy & P. A. McCourt showed 
a general line of Pickard’s china with new 
paintings representing Dutch scenes, repro- 
ductions of ancient Chinese designs and 
historical plates abounded. 

T. G. Hawkes & Co. exhibited cut and 
engraved glass and rock crystal, with A. 
H. Clinger in charge. The visitors 
received a_ beautiful booklet—“How to 
Know Glass.” John H. Greer, retail jew- 
eler, of Fort Worth, Tex., came to Kansas 
City specially to see this exhibit. 

The Bradley Polytechnic Institute, Peo- 
ria, Ill.. was represented by T. A. West- 
lake, of the Horological Department. 

The Electrolytic Art Metal Co., repre- 
sented by Edwin Stout, had a line of de- 
posit ware in silver on glass and china. 





It took 26 barrels to ship the exhibit of 
the Pairpoint Mfg. Co. This was in charge 
of O. H. Hull and E, B. Frank and con- 
sisted of cut glass, silver-plated ware and 
the newest effects in art lamps. 

For the Waltham Watch Co., W. F. Mc- 
Combs, ‘E. V. Goodman, R. A. Reiner, H. 
E. Duncan and E. C. Harvey were on 
hand. Their exhibit was tastefully deco- 
rated with palms and comprised all grades 
and sizes of Waltham movements; auto 
and motorboat clocks, chronometers, trav- 
eling and desk watches, etc., including 
limousine cabinets in different leathers, 
containing traveling requisites and sur- 
mounted with an eight-day watch adjusted 
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Advertising Dept. 
BUFFALO, N. Y. 
GENTLEMEN : — Without 
obligating myself in the 
least, I would like to have 
you send me absolutely free 
full particulars regarding your 
new Mechanical Window Display 
and your free personal advertising 


©» In the Plans ‘They Originate ae, 


The Force That Makes a Leader Maintains a Leader 


Those who follow know what the leader has done, 






































but they do not know what he is going to do next 





The same force, energy and originality 
that have made us leaders in our line are at 
your command to assist you to become a 
leader in your line. 


To be extraordinarily successful you 
need something more than good rings and 
gocd jewelry. Unusual success comes only 
to those who are brilliant and capable in 
the plans they originate. 


We furnish you with more than merely 
good rings. We supply you with original 
plans and brilliant thoughts that give you 
prestige and leadership in your community. 








We are the originators of the Mechanical 
Window Display for the jeweler—pioneers 
in the National Advertising of rings—and 
in addition to this we offer you the service 
of our Personal Advertising Department 
that works for you, without cost. 


Surely it is to the interest of every 
ambitious jeweler to take advantage of the 
W.W.W. proposition, the most original— 
the most attractive—the most beneficial 
proposition that has ever been offered the 
retail jeweler. 


WHITE, WILE & WARNER 


Makers of Rings in which the Stones Do Stay 


eecevcec®® re ee ee 


BUFFALO, N. Y. 


New York Office, Silversmiths Building, 15 Maiden Lane 


~ 
> 
~~ “e x ie 


Gesar Ferankhn rf B.. ei. 


Edraordinary Success (omes Only to lhose 
Who Are Brilliant_and Capable - - - 











Jokniaul Jones 








Lincoln 
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to temperature and with winding indicator. 
They showed the newest creation in brace- 
let watches, which is interchangeable, al- 
lowing the watch to be worn on the hand 
or on a chain or on a pendant. This cre- 
ated wide interest. 

F. Monroe Co.’s representatives, 


Fhe: C; 


sketch of Nathaniel Hawthorne, the author 
after whom the new pattern was named, 
was distributed. 

The South Bend Watch Co. was repre- 
sented by Chas. T. Higginbotham, consult- 
ing superintendent; C. R. Seeyle, superin- 
tendent of sales; C. J. Tompkins, assistant 





PART OF THE EXHIBIT OF THE MERIDEN BRITANNIA CO. AND WILLIAM ROGERS MFG. CO., 
SHOWING THE “1847 GIRL.” 


Joe Knoblauch and A. M. Brinckle, ex- 
hibited cut glass and brass novelties. 

The “Big Ben” clock exhibit, in charge 
of W. S. Ashby and E. L. Munn, attracted 
interest. This house had a number of 
booths showing how to display “Big Ben” 
clocks to advantage, and did it well. 

Abel Bros. & Co. had an exhibit in the 
main hall consisting of $500,000 worth of 
diamonds and diamond-mounted jewelry in 
platinum and gold settings, loose birth- 
stones, etc. John Abel, Nat Frank and 
Wm. G. Andrews were in charge. 

The Peninsular Engraving Co. were rep- 
resented by A. A. Bruckner, who also 
showed his own booklet on gift suggestions. 

Richter & Phillips, Cincinnati, were rep- 
resented by C. E. Kendall and Jacob Har- 
vey Phillips, and they showed thousands of 
pieces of jewelry, watches, silverware and 
novelties. A retailers’ catalogue showing 
how to increase sales, and compiled by the 
firm for its customers to distribute to the 
consumer, was featured here. 

The Bliss Bros. Co. representatives, 
Ernest M. Bliss and Chas. P. Crane, had a 
line of ‘Colonial Dame” bracelets, fobs, 
stick pins and lockets. They gave a prac- 
tical demonstration of the intrinsic value of 
their lines by stripping lockets and brace- 
lets and showing the actual shell of gold 
encompassing them. 

The Rockford Silver Co.’s exhibit was in 
charge of L. A. Littlefield, general man- 
ager, assisted by C. J. Taggart, F. H. Leeds, 
\W. H. Powers and J. W. Taggart. They 
showed silver-plated hollow and flat ware, 
“Sheffield” plate, chests of flat ware, etc., 
and featured their new Hawthorne pattern 


of flat ware. A booklet giving a brief 


sa'es manager; H. M. Mills and W. K. 
Orahood. They had electrically lighted 
models of the company’s factory well dis- 
played; had a watch imbedded in a cake 
of ice keeping proper time, and also showed 
all grades and sizes of watches. 

The Rockford Watch Co. was represent- 
ed by Jacob Franks, its president, L. E. 
Mench, its sales manager, and C. J. Foley. 
The company exhibited all its models and 
featured the Rockford “Indicator” watch. 

The R. F. Simmons & Co., exhibit, in 
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charge of L. J. Finch, of the Chicago-office, 
showed complete lines of chains, etc., and 
gold wire in process of manufacture. 

L. Heller & Son, New York, were repre- 
sented by I. H. Levin, who was one of the 
speakers at the convention. 

Jos. L. Herzog & Co., New York, had an 
exhibit of Elk rings at the Baltimore Ho- 
tel, in charge of Gus Engelsman. 

The C. B. Norton Jewelry Co. had one 
of the parlors and were represented by C. 
B. Norton, W. C. 
Fletcher, E. H. Morgan and Ward F. 
Lewis. 

The Edwards-Ludwig-Fuller Co. was 
represented by Geo. H. Edwards, Geo. H. 
Edwards, Jr.,. Noble R. Fuller, Leo Lud- 
wig, W. C. Vandel, J. H. Whitney, Frank 
Bangs and Leslie Wallace. 

Col. J. H. Nicolas, Wm. Barker and Ar- 
thur Wallace, of R. Wallace & Sons Mfg. 
Co., had a large room in which to display 
their lines of modern Sheffield plate. toilet, 
flat and hollow ware in sterling and plate. 
Their new Washington pattern attracted 
much attention. 

The Merchants’ Trade Journal, of Des 
Moines, Ia. represented by Heward C. 
Carpenter, for many years connected with 
the jewelry trade. 

The Weidlich Jewelry Co. was represented 
by Wm. Weidlich, who arrived Wednes- 
day night, and the Knickerbocker Silver 
Co, line was shown by Chas. J. Jacobs. 

The Merry Optical Co. had several rep- 
resentatives, including Chas. N. Sheldon, 
Fred C. Merry, W. E. Hunter, E. M. 
Brooks and H. C. Goodwin, while the Co- 
lumbian Optical Co., was represented by 
W. C. Riggs and E, W. Cox. 

Aubrey Phelps looked after the interests 
of the Elgin National Watch Co. 

The Keller Jewelry Mfg. Co. interests 
were in charge of Frank C. Shinn, 

C. A. Kiger, Gene Kiger, Horace McKin- 
ney and E. N. Ewen represented C. A. 
Kiger & Co. 

Richter & Phillips gave leather pocket- 
books and bill folders. 


’ ALTEAM WATCH COMPAR 
WALTHAM.MASS. 








A CORNER IN THE EXHIBIT OF THE WALTHAM WATCH CO., WALTHAM, MASS. 


Schumann, Robt.. 
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The Gruen Policy 


First—To concentrate our business and efforts on a limited num- 
ber of high class jewelry stores, making these our bonded 
agent. 


Second—To produce a complete line, from the smallest lady’s 
watch at a popular price to the largest railroad watch and 
particularly the “VERITHIN” models so popular to-day— 
all mechanically perfect—enabling the Gruen agent to con- 
centrate on this one line, thereby decreasing his watch invest- 
ment and increasing his watch profits. 


Third—To establish on each watch in the line a price that will 
insure a satisfactory profit to the dealer. 


Fourth—To make the maintenance of these prices certain by sell- 
ing direct from the factory to the jeweler, so that it will be 
impossible for the Gruen watch to be obtained by price-cutters. 


Fifth—To advertise the Gruen watch consistently and persistently, 
creating a demand for our agents and building for the Gruen 
watch a reputation that makes it easy to sell. 


Isn’t This the Kind of Line You Want to Handle? 


The latest, the 
most popular 
the most 
convenient 
watch to 
wear. 










The Gruen “ Verithin”—only halfas thick 
es theo ordinary wetoh, t guaranteed aa 
te, and even ore durable," 





The Gruen “Wristlet” Watch 


Gruen Watch Mig. ©. 


CINCINNATI, O. 











A RR 
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The C. F. Monroe Co. gave away brass 
ash trays. 
The following were among the other 
uses represented at the convention, the 
irst being the names of the firms and the 
-econd the name of the representative who 


looked after their interests: 


— 


wy 
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Woodstock-Hoefer Watch & Jewelry 
Co., Kansas City, Mo.; J. M. Scott, C. E. 
Thistle, G. F. Taylor, Otto Knoul, J. Mar- 
cotte and L. P. Furstenburger. 

Illinois Watch Co., Springfield, III; 
Julius Armbruster, J. G. Keplinger, Joseph 
C. Gigon. 





A TYPICAL JOBBERS’ EXHIBIT.. 


Veit, Hirsch & Co., New York; Milton 
Newitter. 

Ritter, Kahn & Co., Cincinnati, O.; 
Charles Dispecker. 

James E. Blake Co., Attleboro, Mass. ; 
A. M.‘Chadbourne. 

Hamilton Watch Co., Lancaster, Pa.; A. 
Weidman. 

Elgin National Watch Co., Elgin, IIl.; 
John H. Carr, 

Crescent Watch Case Works, Newark, 
N. J.; W. H. Galloupe. 

E. Howard Watch Co., Waltham, Mass.; 
A. G. Lee. 

Simpson, Hall, Miller & Co. (Interna- 
tional Silver Co.), Wallingford, Conn.; 
Charles F. White. 

Geneva Optical Co., St. Louis, Mo.; E. 
F. McKee and O. E. Engelland. 

Gunzburger & Gluck, New York; 
Monte” Gluck. 

Meyer Jewelry Co., Kansas City, Mo.; 

Meyer, H. Koppel, C. Filholm and Sam 
Bloom. 

Weidlich Jewelry Co., St. Louis, Mo.; 

Oberting and G. C. Lemley. 

Gerry Optical Co., Kansas City, Mo.; O. 

Gerry and Douglas Miller. 

D. B. Ward & Co., Kansas City, Mo.; D. 

Ward, T. S. Simrall, Leslie W. White 
nd John L. Bossinger. 

Moulton Wireless Umbrella Co.; W. E. 
\oulton. 

Icy-Hot Bottle Co., E. F. Leatherby. 

Brown Street Clock Co., Monessen, Pa.; 
B. E. Brown. 


Webb C. Ball Watch Co., Cleveland, O.; 
Sydney Y. Ball and J. S. Coy. 

A. F. Smith Co., Omaha, Nebr.; A. F. 
Smith and L. J. Brunner. 

L. Gutmann & Sons, Cincinnati, O.; D. 
Gutmann and C. L. Stange. 
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E. A. Reynolds Co., Los Angeles, Cal.; 
L. Hayman. 

Gorham Co., New York; R. L. Arnold 
and C. A. Hallberg. 

Rain-Shine Umbrella Co.; A. N. Baum- 
gardner and F. W. Rozell. 

George L. Brenning Co., Kansas City, 
Mo.; George L. Brenning. 

S. H. Klaus & Co., Minneapolis, Minn. ; 
S. H. Klaus. 

T. M. James & Sons; H. F. Clay, C. H. 
Dillon and E. A. Hoffman. 

Hoyt Jewelry Co., St. Louis, Mo.; I. F. 
Fuller. 

Freulich & Klass; Henry Klass. 

Conklin Pen Co., Toledo, O.; C. L. King. 

The Luken Studios; A. R. Luken. 

Arnold & Steere, Providence, R. I.; R. 
V. Curran. 

Empire Cut Glass Co., 
N. J.; E. C. McKean. 

F, P. Scofield Co.; Max Meyer, Jr. 

Electric City Box Co.; A. Miller. + 

H. F. Hahn & Co., Chicago, Ill.; W. A. 
Montague. 

St. Louis Clock & Silverware Co., St. 
Louis, Mo.; C. W. Morrell. 

Porter & Wiser Jewelry Co., Kansas 
City, Mo.; H. W. Porter and E. B. Wiser. 

Sproehnle & Co., Chicago, Ill.; S. E. 
Prince. 

A. & Z. Chain Co., Providence, R. I.; L. 
J. Pracht. 

Maschmeyer-Richards Silver Co., St. 
Louis, Mo.; D. P. Richards. 

Burley & Tyrrell Co.; W. C. Reil. 

Henry Freund & Bro., New York; F. 
G. Story. 

A. M. Wright & Son; Steve Smith. 

Townsend Bros., Wichita, Kans.; J. F. 
Townsend. 

C. H. Knights-Thearle Co., Chicago, III. ; 
F. G. Thearle. 


Flemington, 


RINGS WW RINGS. 
WHITE. WILESWARNER mre? 


ROOM lig Repr by Fenest Chern aNat Clakwa 





WHITE, WILE & WARNER’S EXHIBIT. 


Eisenstadt Mfg. Co., St. Louis, Mo.; R. 
R. Evans.. 

Keystone Watch Case Co., Chicago, IIl.; 
Col. John L. Shepherd. 

F. H. Noble & Co., Chicago, Ill.; E. A. 
St. Hoor. “ 

Hoeffer Jewelry Co., Kansas City, Mo.; 
C. C. Hoeffer, E. Baumgarten, W. H. Joers, 
E. H. Snow and L. J. Baker. 

Dueber-Hampden Watch Works, Canton, 
©.: H. A. Schrantz. 





Henry Paulson Co., Chicago, Ill.; E. R. 
Welker. 

Hassig Jewelry Co., Kansas City, Mo.; 
P. R. Hassig and L. R. Hassig. 








T. Prigoff, manufacturing jeweler and 
diamond setter, Syracuse, N. Y., has moved 
his office artd shop to 61 Everson building. 
The new quarters are larger and better fa- 
cilities are provided for the repairing and 
manufacturing of jewelry. 
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Officers Elected by the Retail Jewelers’ 
Associations of Missouri and 
Kansas. 

Kansas City, Mo., Aug. 8.—The annual 
conventions of the retail jewelers associa- 
tions of the States of Kansas and Missouri, 
which as noted briefly in the last issue of 
THE JEWELERS’ CIRCULAR were held Mon- 
day ‘in that city, were overshadowed by 





CHARLES E. TIEMAN, PRESIDENT MISSOURI 
RETAIL JEWELERS’ ASSOCIATION. 


the importance of the national convention 
which followed them. However, as told in 
the last issue, officers were elected by both 
societies and severa! committees appointed. 

Retiring President Charles Mauch _pre- 
sided at the Missouri convention, and of- 
ficers were elected after the resolution 
noted in last week’s issue, that the mem- 
brs report the policy and practices of 





ANDERSON BLANTON, SECRETARY-TREASURER 
MISSOURI RETAIL JEWELERS’ ASSOCIATION, 


manufacturers, jobbers and salesmen with 
whom they dealt for the purpose of de- 
termining those firms that sell to legitimate 
jewelrs only, was passed. The new officers 


are: President, Charles E. Tieman, Califor- 
nia; first vice-president, H. L. Raines, 
Maryville; second vice-president, Herman 
Mauch, Marshall; secretary-treasurer, An- 
derson Blanton, Paris. Executive Com- 
mittee: Charles Mauch, Marshall; A. B. 
McDonald, Chillicothe; R. E. Meehan, 
Norborne; Claude Range, Trenton; Elmer 
Ashbrook, Jamesport. 

The meeting of the Kansas Retail Jew- 
elers’ Association was the seventh in the 
history of the organization and was largely 
attended. The members discussed various 
topics, among them the Oldfield bill before 
Congress amending the patent laws, fraud- 
ulent and improper advertising, the cost of 
doing business, the proper percentage of 
profit, and similar topics and passed the 
following resolutions: 

RESOLVED, That the Kansas jewelers in~session, 
do hereby endorse the stand taken by the Waltham 
Watch Co. in regard to the distribution of their 
product, and the price protection given to the re- 
tail jewelers; 

RESOLVED, That we recommend all manufacturers 


who establish a minimum selling price and recom- 
mend that the price be not less than 50 per cent. 





D. D. WILLIAMS, PRESIDENT KANSAS RETAIL 
JEWELERS’ ASSOCIATION. 


. ReEso_vep, That we aim at and work for the pas- 
sing of the Federal law prohibiting fraudulent ad- 
vertising in any form. 

RESOLVED, That the members of this association 
show their appreciation of the efforts of certain 
manufacturers to eliminate trade abuses by pat- 
ronizing them whenever possible. 

The officers elected, as nated last week, 
were: President, D. D. Williams, Em- 
poria; first vice-president, Walter Starcke, 
Junction City; second vice-president, Her- 
man Ackerman, Maryville; secretary-treas- 
urer, Reuben Goodholm, Lindsborg, while 
the executive committee is composed of the 
officers and the following: Jules A. Bour- 
quin, Horton; E. R. Kennedy, LaCrosse; 
C. H. Paxton, Paola. 

The delegates elected to the national 
convention were: D. D. Williams, Reuben 
Goodholm, Walter Sperling, C. H. Paxton, 
Jules Bourquin. Alternates: C. J. Ricker, 
M. S. Hill, Herman Ackerman, Walter 
Starcke, J. H. Talbert. 
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Missouri Association of Optometris 
Hold Eleventh Annual Convention 
at Kansas City, Mo. 


Kansas City, Mo., Aug. 10.—The ele 
enth annual convention of the Missou 
Association of Optometrists was held at th: 
Coates House, Kansas City, Mo., Aug. 
The meeting, was called to order by Pres; 
dent Vawter{who made his annual addres 
The report of the secretary showed 45 ney 
members enrolled during the year and fu 
ther reported that campaign funds amount 
ing to $1,200 would be raised by December: 
1912, to carry on legislative work. 

St. Louis was selected as the next meet 
ing place. 

The officers elected were: President, W 
\. Vawter (re-elected) ; vice-president, B 
N. Moulton, Kansas City; secretary-treas 
urer, Oliver Abel, St. Louis. 

Delegates were elected to the National 
convention at Chicago and were instructed 
to report to the scientific section of the 
A. A. O. A draft of an optometry bill to 
be presented at the next session of the 
Legislature was adopted. 

Resolutions were passed condemning the 
granting of a concession to sell spectacles 
at the Panama Exposition of 1915. 

Another resolution was passed whereby 
the members agreed not to use the title 
“doctor” when addressing one another and 
do all in their power to discourage the use 
of that title among optometrists. 








Fingerprint Leads to Arrest of Man 
Wanted in Cincinnati for Robbery. 
CINCINNATI, Aug. 10.—The mysterious 

burglar who ransacked the jewelry store 

of Louis Wolpa & Sons on W. Fifth Ave. 

a month ago was identified in Louisville 

this week through a fingerprint he had left 

on a broken pane of glass in the store. The 
robber was Chris Busch, one of the best 
burglars and second-story workers in the 

United States. This is the first time that 

the fingerprint has been used successfully 

by the iocal detective department, although 

4,000 prints have been taken. 

In investigating the Wolpa robbery De- 
tective Schaeffer came upon some pieces of 
broken glass. He examined them carefully 
and finally came upon a sliver which bore 
two prints. The index finger had slipped, 
leaving but a blur, but the middle finger- 
print was plain. Schaeffer took the frag- 
ment to the Bertillon room and _ started 
patiently to compare it with the thousands 
on file. Finally the investigators came upon 
the Busch print and identified it exactly. 
Immediately a countrywide search was 
made for Busch, and he was arrested in 
Indianapolis. 

The arrest was made by the Louisville 
authorities. He will be taken to Louisville 
for trial, where he is said to be wanted on 
about 10 burglary charges, and after serv- 
ing sentence for these will be brought to 
Cincinnati. 

A part of the loot from the Wolpa store 
was recovered in the “Tenderloin” last week, 
amounting to about $100. Word has been 
received at Police Headquarters that more 
of it has been located in other cities, insur- 
ing the recovery of practically all that was 
taken. 
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Death of William Rolleston. 

Sr. AuGuSTINE, Fla., Aug. 7—A _ wide 
circle of friends learned with regret last 
week of the death of William Rolleston, 
head of the Rolleston Jewelry Co. and a 
well-known jeweler of this city, who died 
July 31 at 11 o'clock at St. Joseph’s In- 
firmary, Atlanta, Ga. The funeral was 
held Aug. 2, with a requiem mass at the 
Cathedral. Interment was in San Lorenzo 
Cemetery. 

Following a serious illness three years 
ago Mr. Rolleston’s health steadily de- 
clined, his heart being severely affected. 
Sometime ago he was taken to Atlanta with 
the hope that the change of altitude and the 
skilled attention at the infirmary would 
prolong his life. Only a temporary im- 
provement resulted, however, and pneu- 
monia developed, intensifying his critical 
condition. 

Mr. Rolleston was the proprietor of the 
Rollenston Jewelry Co. of this city, and 
established himself in business in 1876. He 
sold out in 1897 and was 1n the hotel busi- 
ness until 1898, when he started again in 
the jewelry business, continuing until 1907, 
when he sold out to his son and daughter, 
William and Evalena, at which time the 
style of the Rolleston Jewelry Co. was 
adopted. The father subsequently suc- 
ceeded the son. 

Mr. Rollenston was well known to the 
residents of this city, and enjoyed univer- 
sal respect and confidence. He was born 
in Belfast, Ireland, 69 years ago, and came 
to the United States when a young man. 
He spent several years in New York and 
Alabama before coming to this city. He 
was prominently identified with the early 
public improvements here, being one of the 
several property owners who laid the first 
brick pavement. 

Deceased is survived by his widow, three 
sons, Joseph J., Frank A. and William P.., 
and four daughters, Sister Stanislaus, of 
Jacksonville; Mrs. J. W. McCann, Miss 
Evalena Rolleston and Mrs. A. E. Dunn. 








Death of Phillip Knapp. 

St. Louis, Mo., Aug. 9—Phillip Knapp, 
secretary and treasurer of the Knapp Jew- 
elry Co., Belleville, Il, died unexpectedly 
Friday afternoon after an illness of less 
than 24 hours. While out automobile rid- 
ing the evening before Mr. Knapp con- 
tracted a severe cold, on account of which 
he remained at home Friday morning, but 
went to his place of business in the after- 
noon. In a short time, however, he felt so 
badly that he went home. After sitting on 
the porch there a little while he, complained 
of feeling very ill and was assisted into the 
house by his wife and daughter. Before a 
doctor could be summoned he was dead. 

For 21 years Mr. Knapp and his brother 
Joseph had been associated in the jewelry 
and music business. Latterly they had also 
conducted a large furniture business. 
\bout a year ago the different branches of 
the business were incorporated. 

Mr. Knapp was president of the Knapp 
Piano Co. and the Knapp Furniture Co. He 
was also an active member of the Belleville 
Commercial Club, the Retail Merchants’ 
Association and of several musical and so- 
cial organizations, and was a director of 





several other business enterprises. He was 
44 years old. 

During the funeral all the enterprises 
with which he had been in any way con- 
nected were closed. The funeral was con- 
ducted by the Elks. Members of the Com- 
mercial Club, the Retail Merchants’ Asso- 
ciation and other organizations attended. 
Mr. Knapp was highly esteemed and was 
one of the most successful business men in 
Belleville. His death will not cause any 
change in the conduct of the Knapp firms. 








A. |. Agnew Dies as Result of an Auto- 
mobile Accident at Denver, Colo. 

Denver, Colo., Aug. 9—A. I. Agnew, 
manager of the Columbian Optical Co., who 
was severely injured in an automobile acci- 
dent last Monday evening, died last night 
as a result of his injuries. Mr. Agnew was 
a passenger in a large touring car, which 
in trying to avoid running down a buggy 
crashed into a post of the 20th St. viaduct, 
turned turtle, throwing its occupants be- 
neath. Mr. Agnew was taken to the 
hospital suffering from four broken ribs 
and interna! injuries, but it was expected 
that he would recover, though it was uncer- 
stood that his wounds would be a long 
time in healing. However, he suffered with 
internal hemorrhages yesterday, and these 
later resulted fatally. 

Mr. Agnew was president of the Colum- 
bian Optical Co., of Denver and other cities. 
He started the concern in Omaha in 1894 
and about 10 years ago moved to this city 
and has resided here ever since. He was 
well known and popular in the trade, was 
highly regarded as a business man, and 
his death is deeply regretted by his friends, 
customers and business associates. The 
company has grown greatly under his man- 
agement and he had established branch 
concerns in Omaha, Salt Lake City, Dallas, 
Tex., and Portland, Ore. 

The deceased,. who is 48 years old, is 
survived by a widow, formerly Mrs. Bertha 
Buchanan, of Salt Lake City, to whom he 
was married last November. His other 
relatives are his father, D. G. Agnew, Wil- 
ton Junction, and a half-sister and half- 
brother, who live in Iowa. 








Death of John Wormingham. 

PHILADELPHIA, Pa, Aug. 7.—John 
Wormingham, one of the oldest jewelers 
in this city, and formerly at 4069 Market 
St., died last Monday, at the age of 74 
years. 

Mr. Wormingham was born on March 
10, 1838,.and engaged in the jewelry busi- 
ness 30 years ago. He retired from active 
participation in the business several years 
ago, leaving a son-in-law in charge. In 
June of this year the store was sold to E. 
Moscovitz & Son. 








A reward of $500 is offered for the re- 
turn of the contents of a leather diamond 
wallet which was taken from the safe of 
J. P. Laughlin, Boise, Idaho, on July 13. 
The Chief of Police of Boise hes sent out a 
circular in which he describes the suspect 
in this case as a man who gave the name of 
C. H. Harrington, who claims to be a tele- 
graph operator. He is described as being 
about 25 years old, and about five feet 
seven inches in height. 
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Death of Louis Goldstein. 
EE SBE: 


The many friends of Louis Goldstein, 
for many years well known in the diamond 
and jewelry trade in New York, learned 
with sincere regret of his death lest wed- 
nesday at his home, 161 Clinton St., Man- 
hattan. Mr. Goldstein had been suffering 
for about a year with a complication of 
diseases, and while his death wzs sudden, 
it was not entirely unexpected. It was only 
a few weeks ago that he was compelled to 





THE LATE LOUIS GOLDSTEIN, 


give up active business and remain at his 
home. 

Mr. Goldstein was born in Kisineff, Rus- 
sia, about 45 years ago, and came to this 
country about 20 years ago. For a number 
of years he was employed in various 
houses in New York, and in 1899 started 
in business on his own account at I11 
Chrystie St. A few yeers later he moved 
to a new establishment at 62 Ave. B, sub- 
sequently going to the present address at 
96 Forsythe St., where he has been since 
that time. 

His devotion to business, his genial char- 
acter and his personality won for him a 
host of friends. In an unassuming way 
Mr. Goldstein contributed to many chari- 
ties, and no appeal made to him for aid 
was ignored. 

The funeral services were held from his 
lete residence, 161 Clinton St., Thursday 
afternoon, and were attended by many rep- 
resentative men in the jewelry and dia- 
mond trade. A number of the business 
houses in the neighborhood of his home 
closed out of respect during the hours of 
the services. The interment was in Wash- 
ington Cemetery. 

Deceased is survived by his widow, Re- 
becca, and four children. The business will 
be continued at the present address under 
the menagement of his widow. 








Announcement has been received from 
Amsterdam that the Ascher diamond cut- 
ting factory, which cut the famous Culli- 
nan diamond, closed last Thursday owing 
to the wage dispute with the employes. 
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THE A No. 1 EGG CUP and EGG CUTTER 


Patented June 25, 1912. 

















No. J—Egg in cup with cover znd 
cutter turned back 


Insures a Sanitary Breakfast 









BRISTOL SILVER 


is a fine white metal, heavily 
silver plated, sterling finish, not 
easily dented. More durable than 
sterling silver. 











Cuts Top of Egg without Disturbing 
Yolk or Crushing Shell 








“STERLING FINISH” 








No. 2—Cover closed, and hands in position for cutting 


Bristol Jewelry Co. 
INC. 


Silversmiths and Makers of Sterling Plated 
Ware, Leather Fobs, Novelties, Etc. 


No. 3—Egg cut and ready to eat—Cover turned back Attleboro, Mass. 
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Members of Buffalo Retail Jewelers’ As- 
sociation Enjoy Annual Outing. 
RurraLo, N. Y., Aug. 12—The Buffalo 
Retail Jewelers’ Association held its annual 
outing Aug. 7. A picture of the jewelers 
and their wives appears herewith. On a 
boat chartered for the occasion more than 
50 members and their families departed for 
a day’s recreation at the Bedell House and 
other points on the Niagara River. 
Alfred O. Bald, secretary of the associa- 
tion, said: “In our history we have never 
had a more enjoyable outing.” Mr. Bald 


of the Collector was held to be correct. 

Marshall, Field & Co., Chicago, succeeded 
in their contention that bags and purses 
made of beads, and bags of brass and silk 
should be assessed at 60 per cent. for the 
former and 45 per cent. for the latter in- 
stead of 85 per cent. as assessed by the 
Collector. The board upheld the protest. 

Simon Bache & Co and other importers 
claimed duty at 20 per cent. ad valorem on 
paste formed for use as lamp or stove 
ornaments not suitable for use in the man- 
ufacturing of jewelry. The articles were 





SOME OF THOSE WHO ATTENDED THE OUTING OF THE BUFFALO RETAIL JEWELERS’ ASSN. 


was among those who took a prominent 
part in planning the affair. 

The baseball game between the fat men 
and lean men caused much amusement. It 
resulted in a score of 19 to 2 in favor of 
the lean men, who felt very grateful for 
their physical buiid. Interesting games for 
all and dancing followed. A fine chicken 
dinner brought the happy outing to a close. 

A meeting of the association will be held 
at an early date. According to President 
Schutt a committee will be appointed to 
begin the Fall advertising of the organiza- 
tion. 





Decisions by Board of United States 
General Appraisers, New York, on 
Jewelry and Kindred Lines. 
Among the decisions handed down last 
week by the Board of United States Gen- 
eral Appraisers, New York, was one re- 
garding the protest of Louis Metzger & 
Co., Manhattan, who protested an assess- 
ment of 60 per cent. on hat pins set with 
black paste beads. The articles were as- 
sessed as jewelry under Par. 434 of the 
Tariff Act of 1897. The importers claimed 
that the pins were properly dutiable at 45 
per cent. under Par. 112 of the same act. 

The protest was sustained. 

A number of impcrters protested a duty 
of 69 per cent. on gold plated lace pins, 
upon which a duty of 60 per cent. was 
placed as jewelry under Par. 448. The 
Board, however, found that the pins were 
not commonly known as jewelry and were 
dutiable at 45 per cent., the protest of the 
importers being sustaired. 

Stix, Baer & Fuller, St. Louis, Mo., 
protested a duty of 60 per cent. on combs, 
barettes, hat pins and necklaces set with 
stones, claiming that they were not com- 
monly known as jewelry and asking that 
duty be levied at 45 per cent. The Board 
decided that the articles had been properly 
assessed at 60 per cent. and the decision 


assessed at 45 per cent. The importers 
claimed duty on this merchandise as imi- 
tation precious stones suitable for the 
manufacture of jewelry. The board upheld 
the Collector’s decision and duty was as- 
sessed at 45 per cent. 








Creditors File Bankruptcy Petition 
Against Adolph F. Schmidt, 
Cincinnati, O. 

CincinnatI, O., Aug. 10.—A receiver was 
appointed for Adolph F. Schmidt, jeweler 
of the Emery Arcade, in the United States 
Court to-day after a petition in involuntary 
bankruptcy had been filed against him the 
day before. The receiver is Attorney Stan- 
ley C. Roettinger and his bond is $7,500. 

The bankruptcy suit followed a deed of 
assignment filed earlier in the week by Mr. 
Schmidt in the Insolvency Court. In this 
he declared that business had been so poor 
as to persuade him to retire. He gave his 
assets as $9,000 and his liabilities as $5,500. 

The petition asking for a receiver was 
filed by Max Bauman, of Max Bauman & 
Co.; Irving Michaels and Ida Michaels, of 
Irving Michaels & Co., and the Queen City 
Watch Case Co. Mr. Bauman alleged that 
he had an open account of $799.29 with in- 
terest since Feb. 9, 1912; Mr. Michaels al- 
leged an open account of $219.99 with in- 
terest from the same date, and the watch 
case company an account of $7.45, interest 
also dating from Feb. 7, 1912. 

This is the second assignment Mr. 
Schmidt has made this year. . The first 
came the second week in January, and eariy 
in February he was given six months time 
by his creditors. At that time his assets 
were listed at $4,000 and liabilities at the 
same figure, though the assets were said to 
be about $7,500. Mr. Schmidt then declared 
that overstocking and ill health were his 
reasons for assigning. The three largest 
creditors at that time held claims aggregat- 
ing over $2,500. 
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Pearl Fisheries of Lower California No 
Longer Restricted, but Open to All. 
Wasuincton, D. C., Aug. 13—As re- 

cently noted in THe JEWELERS’ CIRCULAR, 
the pearl-fishing concession held by the 
Mangara Exploration, Limited, of London, 
was canceled June 1 by the Mexican Gov- 
ernment, the company receiving for its 
equipment, consisting of boats, diving suits, 
air pumps and other paraphernalia, 300,000 
pesos, or about $150,000 gold. Our consul 
at La Paz, Lucien N. Sullivan, has just re- 
ported that under date of July 14, 1912, 
notices were posted by the inspector of 
fisheries that the register is now open for 
the inscription of the names of persons de- 
siring to take out licenses to dive for pearl 
oysters. 

The abrogation of the above-named con- 
cession throws open all localities for pearl 
fishing, except some beds in the vicinity of 
a few small islands; exclusive rights for 
these restricted areas being retained by two 
concessions of not much relative impor- 
tance. The agitation for rree fisheries was 
continuous for more than two years, and 
the inhabitants of this section are jubilant 
over the final success of the popular move- 
ment. 

It will now be possible for the pearl buy- 
ers of American houses to secure some of 
the choice pearls taken from these waters. 
The beautiful pink, sea green, bronze and 
blue pearls, it is believed, are not found in 
other parts of the world. While it is true 
that many pearls are secured from the mus- 
sels found in the Mississippi and some 
other rivers in the United States, the fresh- 
water pearl does not have exactly the same 
kind of luster as pearls obtained from salt- 
water pearl oysters. 7 

The first boats will be allowed to go out 
about Sept. 1, and the first zone to be fished 
will be that along the west coast of the 
mainland south of Acapulco. The boats 
with their equipment are to be sold at auc- 
tion by the Government in lots to the higli- 
est bidder. 

The rules regulating the pearl fisheries 
will probably be printed soon; when avail- 
able this consulate will send a translation 
to Washington, where it will be procura- 
ble through the Bureau of Manufactures 
of this city. 








Market Prices for Silver Bars. 


The following are the quotations of sil- 
ver bars in London and New York as 
reported last week: 

New York 
selling price, 
London. .999 Basis. 


BOG Ge. cccecaue che neveos 27 5-8d. $0.63% 
a tieeesadeese «teuede 27 11-16d. 62% 
Fe, I OCR rene 28 1-16d. 63% 
TN Bi civician itd hrs weaaiees 28 1-16d. 63% 
Fe Riiaig- adic ae klaiale newly dd 28 3-16d. 6338 
Fo BRS gis and diad doled <wiete 28 1-8d. 63% 

4 








Adams & Harris, 214 Wyoming Ave., 
Scranton, Pa., have sent out neat announce- 
ments of the opening of their new jewelry 
store at that address. 

The City Hall at Des Moines, Ia., will 
not have a clock system installed this year. 
Councilman W. A. Needham reported te 
the council recently that all intentions of 
purchasing a master clock have been aban- 
doned, 
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Jewelers from all parts of the country will come to 
Chicago to spend their vacation this summer. 


The cool lake breezes, the delightful pleasure trips, 
the fine theatrical attractions, the big major 
league ball games and the famous Chicago hospi- 
tality make a combination of inducements that no 
other summer resort in the country can offer. 


But that’s not all you get out of a trip to Chicago. 
You have a chance to study the business-getting 
methods of the big State Street Stores—their 
novel window displays—counter attractions and 
other merchandising methods that are making 
big fortunes. 


Besides all these opportunities, you will have a 
chance to visit the wholesale houses with whom 
you have been dealing. You can see the complete 
lines of Fall and Holiday goods before they have 
been picked over. You can make it a vacation 
that will help your purse as well as your health. 





We invite you to make your headquarters with us 
while in the city. We can show you the most 
complete line of jewelry that you have ever seen. 
But you don’t have to buy to make this your 
headquarters. Come in anytime and as often 
as you like. 
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New York Jeweler 


Held for Special Sessions on Charge 
of Violating Gold Stamping Law. 


Jacob Patteck, a manufacturing jeweler 
doing business as H, Patteck, at 254 Grand 


St. New York, was held in $500 bail for 
the Court of Special Sessions Monday 
when called before Magistrate Krotel in the 
Third District Court on a cherge of violat- 
ing the New York State Gold Stamping 
Law. This law makes it a misdemeanor 
to make or sell jewelry stamped as of a 
certain karat fineness which is in fact less 
by more than one-half karat of the mark 
placed upon it. This case is the ninth one 
that the National Jewelers Board of Trade 
has instituted since January. 

As was told in THE JEWELERS’ CIRCULAR, 
in its issue of July 31 last, Ephraim Grin- 
spen, doing a retail jewelry business under 
the name of A. Grinspan, at 386 Grand St., 
New York, was held in $900 bail for the 
Court of Special Sessions on July 25, 
charged with violating the New York State 
Gold Stamping Law. He was held on com- 
plaint of the National Jewelers Board of 
Trade. He charged that H. Patteck had 
sold him the bracelet for the selling of 
which to one Gomberg he (Grinspan) was 
held for trial. 

Grinspan went at once to the office of 
Attorney Rogers, who is acting for the 
Soard in these prosecutions, and swore to 
a complaint and affidavit, on which Mr. 
Rogers had a summons issued for H. Pat- 
teck on July 26, returnable July 30. A 
number of efforts were made to serve Pat- 
teck at his shop, 254 Grand St., but he 
could not be found. The return day of the 
summons was extended to Aug. 5, and on 
July 30 Jacob Patteck was served. He ap- 
peared in the Third District Court before 
Magistrate Krotel on Aug. 5, and got an 
adjournment to Aug. 7. 


On Aug. 7 the ‘hearing was begun and 
the direct examination of FE. Grinspan 
started. The case was then adjourned to 
Monday, when \Mr. Grinspan was recalled 
to the stand by Counselor M. Livingston 
Jacobs, of Mr. Rogers’ office, acting for the 
National Jewelers Board of Trade. 

Mr. Jacobs brought out that Grinspan 
had ordered a 14-karat bracelet from the 
defendant Patteck, and had received from 
him in compliance with the order a brace- 
let marked “14-K.,” and that this bracelet 
Grinspan had delivered to Willie Gom- 
berg, after having kept it in his safe six days. 

On cross-examination by I. Goetz, 
attorney for the defendant, Grinspan ad- 
mitted he put the bracelet in his show case 
on the afternoon that he received it, but 
insisted that he put it in his safe that even- 
ing and kept it there until he delivered it 
to Gomberg. 

Mr. Jacobs then called Geo. R. Comings, 
one of the assayers of the United States 
Assay Office. He testified that he assayed 
the bracelet and found it to be 4.69 karats 
fine. He identified the part of the brace- 
let shown to him as having been brought 
him to be assayed by Mr. Jacobs and Mr. 
Gomberg. His cross-examination by de- 
fendant’s counsel brought out the fact that 
there was apparently a decided difference 
between the metal on the inside and that 
on the outside of the bracelet. 


Manufacturing 
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Gomberg was then examined by Mr. 
Jacobs. He testified to his purchase of the 
bracelet from A. Grinspan, and that it was 
marked “14-K.” with the association stamp 
—a star—and he also testified to his con- 
tinued possession of it until he delivered it 
to Mr. Jacobs in Mr. Rogers’ office. He 
also testified to his marking it for identi- 
fication both in Mr. Rogers’ office and when 
it was left to be assayed by Mr. Comings. 
Cross-examination by defendant's counsel 
failed to shake his story. 

The defendant’s counsel then moved to 
dismiss the summons, first, because the 
bracelet had not been properly identified 
and connected with the defendant, and sec- 
ond, because it had not been shown that it 
was of gold less than 14 karats fine. Magis- 
trate Krotel denied the motion on both 
grounds. : 

Mr, Goetz then put the defendant on the 
stand. He admitted that he sold a brace- 
let to Grinspan, but swore that the bracelet 
he sold had no mark on it at all. He con- 
tended that if it later contained the mark 
“14-K.” and a star that it had been so 
marked by Grinspan. He said Grinspan 
must have known it was not 14-karat fine 
when he bought it, for he only paid 68 cents 
a pennyweight for it, while 14-karat quality 
would have cost 88 cents a pennyweight. 

On cross-examination by Mr. Jacobs, 
Patteck testified that his stamp had his name 
beside the karat mark, that he only made 
14 and 12-karat articles, and that he only 
stamped 14-karat articles. He admitted, 
however, that he would make 10 or 6-karat 
goods to order, but he would only put a 
karat stamp on 14-karat goods. He denied 
he had been convicted before of a similar 
offense. He also denied he was ever a 
member of the firm of Patteck & Berman. 

Grinspan, when recalled by Mr. Jacobs, 
testified that the bracelet was marked 
“14-K.” with a star when he received it. and 
that all the bracelets he had ever bought 
from Patteck had been marked with a 
karat mark. 

At the close of the case Mr. Goetz, Je- 
fendant’s counsel, renewed his motions to 
dismiss, which Magistrate Krotel denied. 
The defendant was then Held for the Court 
of Special Sessions. 








News Gleanings 





The Leffler Jewelry Co., Gainesville, 
Tex., has filed a certificate of dissolution. 

A. Frisch, Haverhill, Mass., is with his 
family at Old Orchard Beach, Me., during 
the month of August. 

H. S. Townsend, Winsted, Conn., is on 
his vacation and renewing old acquaintances 
among the trade in and around Boston. 

B. McCarty & Co., jewelers at Quitman, 
Ga., have moved into new quarters, and 
now occupy the store at 303 Scriven St. 

J. N. Hoffer, a jeweler at Homestead, 
Pa., has moved to his new building adjoin- 
ing the Hirth drug store, at Eighth Ave. 
and Ann St. 

The large electric clock which was placed 
in the Athens Theater at Newbern, N. C., 
a short while ago was installed by the jew- 
elry firm of S. K. Eaton. 

A. Leslie Buchen, Hanover, Pa., will soon 
open a new jewelry store at his home, 
corner Carlisle and West Chestnut Sts., in 
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the room formerly occupied by the Hanover 
cafe. 

A. R. Watson, Dover, N. H., has en- 
larged his store and installed an up-to-date 
optical room. Clyde Whitehouse 
charge of this department, 

F. J. Hausner, C. B. Brown and A. B. 
Kennedy are among the jewelers of Ithaca, 
N. Y., who have recently joined a move- 
ment to give their employes a half day 
each week. 

The Ozark Diamond Mines Corporation, 
of which Horace E. Bemis, of Prescott, is 
president, is preparing to install a modern 
diamond washing plant on its property, two 
miles south of Murfreesboro, Ark. 

James K. Rauch, who hes conducted a 
jewelry store at Bethlehem, Pa., for 30 
years, and who was employed as watch- 
maker by E. H. Wetherhold, of Allentown, 
Pa., has gone into the watch and clock re- 
pair business et Allentown. 

The Princeton Watch & Jewelry Co., 
Bluefield, W. Va., has been selling out the 
stock of jewelry at public auction. The 
prices brought were very reasonable. Mr. 
Woody, who owns the majority of the 
stock of the company, will immediately em- 
bark in other business in this place. 

The name of the basiness formerly 
known under the style of the Cohen & 
Baker Co. at Bluefield, W. Va., has beer 
changed to the Isadore Cohen Co., the same 
people remaining in charge as before, and 
M. O. McKinney remaining manager. 

William H. Kehew, Salem, Mass., one 
of the oldest watchmakers in active service 
in this country. rounded out his 63d anni- 
versary a few days ago. Mr. Kehew made 
from an old-fashioned copper cent an es- 
capement wheel for the first electric clock 
put in commission in this country 61 years 
ago. 

Most of the early silver coins of the Eu- 
ropean countries contained considerable 
gold. This is true of the coinage previous 
to 1830, when the dry process of separating 
gold and silver was used. Later, when the 
wet process was employed, a more perfect 
separation took place and the silver coinage 
after this time has contained but minute 
amounts of gold. : 

J. Ben Alexander, a watchmaker and en- 
graver of Sayre. Pa. wes taken suddenly 
ill while at Elmira, N. Y., on a business 
trip a few days ago and was removed to 
a hospital, where it was found that en op- 
eration for appendicitis was necessary. The 
operation performed Aug. 3 and 
proved successful. The patient is now in a 
fair way to recovery. 

The final account of Charles E. Spencer, 
Waterbury, Conn., and of S. Wright Mc- 
Cullum, New York, as receivers for the 
Bannatyne Watch Co., Waterbury, was ac- 
cepted last week in the Superior Court of 
New Havén, by Judge Gager. This means 
that the court has passed judgment on the 
final dissolution of the company and that 
its affairs are now completed. 
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The Van Bergh Silver Plate Co., Ro- 
chester, N. Y., has issued its 1912 supple- 
ment, showing the company’s new line of 
hammered silver. The supplement contains 
many illustrations of hammered ware, in- 
cluding table service and ornamental pieces. 
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Detroit. 


J. T. Eddington, Pontiac, was in the city 
on a buying trip last week. 

D. Lenton has had a new front put in 
his store on Grand River Ave. 

W. T. Blashill visited the wholesale 
houses a few days ago to purchase stock. 

S. W. Wiliams, Lapeer, has been ill for 
several weeks, but is now reported as bet- 
ter. 

Edward C. Taylor, formerly watchmaker 
for George Schaffner, has taken a posi- 
tion with Gilbert Miller. 

A. A. Goodyear, with J. H. Garlick, re- 
cently returned from a vacation spent at 
Clark's Lake, near Jackson. 

Charles A. Berkey has been visiting his 
old home at Cassopolis, Mich., taking his 
family with him on the trip. 

Walter Haller, of the Haller Jewelry 
Co., Ann Arbor, stopped off in Detroit last 
week on his return from an eastern trip. 

Frank Showerman, Ypsilanti; George 
Johnson, Northville, and H. W. Baxter, 
Birmingham, were in this market last week. 

James H. Garlick went with the Shriners 
to Put-in-Bay last week, and had the jolly 
time that always goes with a Shrine pil- 
grimage. 

F. A. Kunz, of Kunz & Rogers, recently 
visited his birthplace, St. Mary’s, Ont., the 
occasion being a home-coming festival. He 
had an excellent time and renewed many 
acquaintances. 

Charles T. Karpp, of Traub Bros. & Co., 
left Saturday for a lake trip with his 
daughter. They will visit Carnia, Macki- 
nac, Sault Ste. Marie and Georgian Bay 
points. Mr. Karpp is fond of lake trips, 
having spent his vacation last yea: in a 
cruise about Lake Superior. 

Detroit jewelers have been very much in- 
terested in the trip of the motor boat 
Detroit across the Atlantic, from the fact 
that Walter H. Moreton, one of the crew 
that took the 35-foot vessel across the 
ocean is a salesman for Noack & Gorenflo. 
He will go on with the motor boat to St. 
Petersburg, and then will return home with 
the other three. members of the crew. 
Whether or not he will resume his old 
duties is not entirely certain. When Wal- 
ter Moreton went to work in the whole- 
sale store of Noack & Gorenflo a number 
of years ago he was in rather poor health. 
Mr. Noack, a former champion canoist, 
advised him to take up canoing and other 
aquatic amusements, and Moreton did so, 
with the result of building up a vigorous 
constitution. Several years ago he made 
a canoe trip from Detroit to New York. He 
is also an officer in a cavalry troop of the 
National Guard. He acted as chief engi- 
neer on the motor boat trip across the At- 
lantic, and it is understood that he will 
continue in that capacity on the voyage to 
St. Petersburg. 

William H. Traub, of Traub Bros. & Co., 
is one of the Detroit retailers who have 
organized a movement for the crea- 
tion of a retail merchants’ division in 
the Detroit Board of Commerce. A 
meeting of all the retailers who are 
members of the Board of Commerce 
will be held soon to decide upon the 
methods of instituting the new bureau. 
There is now a wholesalers’ and mannfac- 





turers’ division, and various other bureaus 
for assisting business men in different ways, 
such as in transportation matters. One of 
the main purposes for which a retailers’ 
division will be inaugurated will be for the 
conduct of a credit bureau. Each retail 
firm now has to have a man to look after 
such matters, and the results are not always 
satisfactory. It is felt that a joint bureau 
will be able to accomplish important re- 
sults and save time and money for the firms 
which are members. Another thing which 
retailers regard as an evil is the custom 
of some firms of having agents rent a hotel 
room or store for a short period, make 
sales or take orders and then go away. 
Efforts have been made to mitigate this 
evil, but the retailers feel that they need 
strong legislation, and a vigilant central or- 
ganization to carry the legislation into ef- 
fect before they can be secured from such 
competition. It is also proposed to have 
the retailers’ division take up the question 
of uniform business hours, so that that 
question will not be one for individual ac- 
tion or action within individual trades. 








Louisville, Ky. 





Ernest Siler, watchmaker for C. M. 
Wiseman & Sons, is now on a two weeks’ 
vacation. 

After a short illness, Gus Merz, of Frank 
& Merz, is back at work. Mr. Merz con- 
tracted a severe cold while on a fishing 
trip, but is now much improved. 

Herbrick & Lawrence, Nashville, Tenn., 
have just completed the installation of au- 
tomatic electric clocks in the new high 
school at Eighth Ave. and Broadway, in 
that city. 

M. M. Lorch is now in the south on a 
business trip. Stanley Lorch is expected 
back from Epperson Springs, West More- 
land, Tenn., shortly, and will take charge 
of the Letzler-Lorch Co. during his father’s 
frequent business trips. 

David M. Bergeda, of A. Bergeda & 
Bro., Nashville, Tenn., has left for the east, 
where he will purchase additions to his big 
jewelry stock. The firm of A. Bergeda & 
Bro. 1s one of the oldest houses in Nash- 
ville, and will shortly celebrate the 25th 
anniversary in business. 

Leland H. Stiles, of Storer& Stiles, Rus- 
sellville, Ky:, is now in charge of the store, 
his partner being on a vacation in Dawson 
Springs, Ky. Mr. Storer has complete 
charge of the establishment usually, Mr. 
Stiles devoting his attention to other in- 
terests. 

William Ruhl, watchmaker for Rich G. 
Tafel, is again at his work, after having 
enjoyed a soldier’s life for 10 days. Ruhl 
is a member of the First Kentucky Regi- 
ment of State Guards, and recently attend- 
ed the big encampment of militia and regu- 
lars in Georgia. ; 

W. C. Kendrick, of William Kendrick’s 
Sons, has returned from a short vacation 
in Kavanaugh, Ky. He reported that his 
nephew, William Kendrick, who recently 
was injured by falling from a freight car, 
is fast recovering. 

For S. E. Ledman & Son, the Louisville 
Trust Co. has sold 1,000 shares of Louis- 
ville Railway Co. stock. The proceeds will 
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go to dissipate an indebtedness which hangs 
over the business. A big block of the 
stock, which is valuable, is still held in 
trust for S. E. Ledman & Son. 

W. P. Brandenburg, a Market St. jew- 
eler, is suffering as the result of injuries 
sustained recently when he fell at 4th and 
Market Sts. While walking at a rapid pace 
he struck his foot against an obstacle and 
fell heavily. Both wrists were injured, his 
knees cut and his body badly bruised, while 
his clothes were torn in several places. 

H. C. W. Arnz, traveling salesman for 
the George Katzman Co., will leave on a 
short trip in the near future. Thomas 
Payne, also one of the traveling men for 
the jewelers’ supply house, has resigned, 
finding travel too severe on his health. Mr. 
Payne has not decided on his future course. 
The George Katzman Co. is rapidly get- 
tings its new quarters in shape. 

Several Louisville jewelers are preparing 
for Fall business trips to New York. J. B. 
Gill, head of the jewelry department of H. 
J. Gutman & Co., will leave for the east 
shortly. Sam Frank, manager of the jewelry 
department of the Stewart Dry Goods Co., 
also will leave for New York and the east, 
Aug. 16, for a two weeks’ stay. J. C. 
Wolfe, of the Novelty Shop, will leave for 
the same point shortly, and will be gone for 
about 10 days. 

Following a number of compaints as to 
his mode of doing business, A. J. Karsner, 
who has conducted an auction jewelry es- 
tablishment at 518 W. Market St., has been 
held over to the Grand )ury under a $100 
bond. Karsner’s trouble came when Ella 
Hollowell, a negress, purchased a watch. 
She paid $3 for the timepiece, and was told 
that she would get it when she paid $7 
more. She refused to do this, and asked 
that her money be refunded. This was re- 
fused, and she swore out a warant. De- 
spite the fact that several witnesses were 
introduced to show that the woman’s bid 
on the watch was $10, Karsner was held. 








Canada Notes. 





Thomas Pearson, Montreal, died recently. 

W. J. Scott has recently begun business 
at Ogema, Sask. 7 

A. A. Lyman, recently of Springfield, O., 
has opened a new store at Saskatoon, Sask. 

George H. Guzzwell, late: of Ambherst, 
N. S., has gone west looking for a location 
for a large jewelry store, 

Eaves Bros., manufacturing jewelers, 
Montreal, has dissolved partnership. The 
business will be continued by Edmond 
Eaves. 

McKinnons, Ltd., of Weyburn, Sask., 
have nearly completed a fine new store, 
which will be opened with a large assort- 
ment of jewelry. 

Austin & Co., Ltd., wholesale jewelers of 
Toronto, are preparing to establish a large 
factory and store at Regina, Sask., where 
they have secured a site. 

Out-of-town buyers calling on the To- 
ronto trade last week included: L. Atkin- 
son, Newmarket; R. Baller, Brantford; P. 
H. Bastendorf, Milverton; W. G. Young, 
London; E. O. Felt, Barrie; A. W. Cox, 
Paris; A. B. Willson, Georgetown, and M. 
Levy and A. Kline, Hamilton, all of On- 
tario. 
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he Old Dominion is a perfect example 
of Colonial bead pattern—a treatment in great 
favor with the old Southern aristocracy. 
Graceful in outline, delicate yet substantial in design, it 
is one of the most attractive patterns along Colonial lines 
we have ever produced. 



























he Flat Ware includes the dozen work and a 

comprehensive line of Serving and Individual Pieces, 
with attractive bowls, characteristic of the period. The 
Dinner, Tea and Dessert Services are complete, both in 
number and variety of pieces. 


Ye are prepared to fill all orders promptly. ¢ 
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LARGE part of 
this issue is de- 
voted to the report 
of the American Na- 
tional Retail Jewelers’ Convention, held in 
Kansas City, Mo., Aug. 6 to 9, the opening 
session of which was reported in full in our 
issue of Aug. 7, and we believe our readers 
will agree that the space occupied by this 
report is properly given, as we consider 
this convention one of the greatest ever 
held in the retail trade, and the speeches 
and adresses given were the mosf instruc- 
tive and interesting that it has ever been 
the lot of the retail jewelers to hear at any 
single gathering in the industry. In fact, 
the program and the selection of speakers 
reflects great credit upon those who had 
the convention in charge, and particularly 
upon Steele F. Roberts, who guided the 
destinies of the association for the past two 
years, and who was most active in the ar- 
rangements for the last annual meeting. 
An interesting address on © “Synthetic 
Gems” appears in the first part of this is- 
sue on pages B, C and D, while. other ad- 
dresses which relate particularly to busi- 
ness methods of the jeweler, such as those 
on the “Selling of Silverware,” by Chas. 
F. Manahan; “Advertising and Selling,” by 
W. S. Ashby, and “Up-to-Date Store Meth- 
ods,” by R. D. Mitchell, appear in the 
Storekeeping Department. The remainder 
of the addresses are given in full or with a 
full abstract in the course of the running 
account given on pages 74 to 101. 

While the full importance of this con- 
vention to the jewelry trade at large can 
only be appreciated by those retailers, man- 
ufacturers and jobbers who attended it, 
nevertheless the account herewith will 
serve to give to the trade a fair summary 
of what was done and an idea of the sub- 
jects discussed, which will let many jew- 
elers who might have attended see what 
they missed by their absence. If anyone 
had any idea that the association movement 
in the jewelry trade was not progressing 
or that the A. N, R. J. A. was not becom- 
ing more and more a body fully represen- 
tative of the entire retail trade of the coun- 
try, this must have been completely dissi- 
pated by the Kansas City Convention, 
which, outside of its importance to the or- 
ganization which held it, was the greatest 
gathering of manufacturers, jobbers, whole- 
salers and representatives of leading firms 
in our trade that the industry has ever seen. 


Full Report of the A 
A. N. R. J. A. Con- 
vention. 





Diecuason That (fei nom te 


Educates the discussion of the 
Public. Oldfield and Brown 

bills in Congress and the recent decisions 
on the patent laws comes from the fact 
that the discussions have shown our na- 
tional legislators and even our State law 
makers that the “price cutter,’ and par- 
ticularly the man who cuts prices on a 
standard article, is not considered as hav- 
ing a legitimate standing in the business 
Even by the buying public he is 
no longer considered as a benefactor, but, 
on the other hand, has been shown to be 
often a discredit to business men when he 
cuts prices on a standard article for the 
mere purpose of inducing people to pay 
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him profits much above the normal on 
lines the value of which the buyer knows 
but little. In fact, the discussion on the 
Oldfield bill and the discussion which has 
arisen over the statement of Justice Holmes 
in the Miles medicine case, in which he 
refers to “knaves who cut reasonable prices 
for mere ulterior purposes of their own,” 
has given an opportunity to the business 
man to show to the public exactly where 
the price cutter stands in the business com- 
munity, and to expose the methods he uses 
o “bunco” or hoodwink the majority of his 
customers, 

The more the question of price cutting 
has been discussed, the more have the in- 
telligent people of the country come to real- 
ize that price cutting is only a “bait” to 
catch trade, and as no man cen live in busi- 
ness without making a profit, the price cut- 
ters, nine times out of 10, must extort 
from their customers additional profits on 
some lines to make up for what they cut 
off on others. 


The sentence in Justice Holmes’ 
opinion in the Miles case which caused so 
much discussion is as follows: 

“TI cannot believe that in the long run so- 
ciety will profit by this course, permitting 
knaves to cut reasonable prices for mere 
ulterior purposes of their own, and thus to 
impair, if not destroy, the production and 
the sale of articles which it is assumed to 
be desirable the people should be able to 
get.” The mere reiteration of this in the 
course of the discussions is apt to make 
many people think broadly on the subject 
for the first time and give them a better 
idea of the legitimate business man’s rea- 
son for fighting the “price cutter” than 
they ever had before. 





HE JEweELeERsS 
(CIRCULAR’S pro- 
posed National Ad- 
vertising Law to 
strike at fraudulent advertisers of all kinds 
has been approved by the American National 
Retail Jewelers’ Association, and when in- 
troduced into Congress will come as the 
contribution of the jewelry trade toward 
legislation to stop a class of fraud that has 
resulted in loss to the public and to the 
business community for many years. 

The full text of this proposed law, which 
wes drawn by our counsel, Chas. A. Bro- 
dek, appeared in the last issue, on page 73, 
and that it was read with a great deal of 
interest by many members of our trade 
was evidenced by the comments made by 
retailers, jobbers and manufacturers, and 
even by lawyers to whom they had shown. 
it. The act, which is a drastic regulation 
of the mails and of interstate commerce, 
forbids a manufacturer or merchant to post 
or cause ¢o be posted in the mails any cir- 
cular, booklet, iabel, catalogue or adver- 
tisement which contains any kind of false or 
misleading statement as to his merchandise, 
whether it concerns the quantity, the value, 
the method of production, the reason for 
the prices asked, or the method or purpose 
of the sale: What is more, should a fraud- 
ulent advertiser send his circulars or cata- 
logues by express, or use other methods of 
advertising outside of the United States 
mail, he is still liable to the law if he'ships 


Praise for Our Pro- | 
posed National Ad- 
vertising Law. 
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in interstate commerce any article ordere 
as a result of such fraudulent advertising 

We cannot but be pleased at the favor 
able way the bill has been received by th. 
trade and the complimentary comments tha 
have been made upon it. One prominen 
lawyer’s opinion of the bill was expresse: 
in the following language: “The measure 
is an excellent one and reflects credit on 
THe Jewevers’ CIRCULAR and upgn the 
jewelry trade. Whether or not your bill is 
passed by Congress in the form that you 
have it is of little importance. Legislation 
of this kind is bound to come. It is de- 
mended by the country generally as well as 
by reputable merchants. If your bill is not 
enacted, it will at least pave the way for 
the bill that eventually covers the ground, 
but I cannot see why THE JEWELERS’ Crir- 
CULAR bill cannot be the one for all inter- 
ests and industries to agree upon.” 


Exhibition of Celtic Jewelry. 


HE annual exhibition promoted by the 
Irish Decorative Art Association was 
opened recently in the Parochial Hall, Port- 
rush, in the presence of a representative at- 
tendance. The jewelry section is of particu- 
lar excellence. Perhaps the most noticeable 
exhibit is a silver brooch, with sea-holly 
design, set with an Irish beryl. The work- 
manship of the leaves and the openwork 
setting tend to display admirably the beau- 
tiful soft blue of the beryl. 

There are many chaste Celtic ornaments, 
such as Tara brooches and ring pins, all 
set with Irish stones and enamel. The Irish 
amethysts are as beautiful as ever, and for 
the first time there are Irish pearls and 
crystals on exhibition in Portrush. There 
are some delightful toys, artistic as well as 
entertaining, and some chaste copper and 
brass metal work, all hand beaten. Some 
of these branches of art, such as the leather 
work, are only just developing, but already 
the association has achieved a distinctive 
style and quality which put them apart from 
other work of a similar character. 

The hand-painted pottery, painted and 
fired in Belfast, is especially good at this 
year’s exhibition. It includes many hand- 
some articles of beautiful design and finish, 
with rich refined coloring, most of them of 
Celtic design. Rose bowls, vases, large and 
small, and a fine collection of ornaments 
for drawing room and the boudoir are in- 
cluded in the array. 

John Horner, who presided at the open- 
ing of the exhibition, spoke of the home 
industries of the Continent and of the supe- 
riority of home-made over machine-made 
articles, and. said that in that exhibition 
they had something entirely different from 
the ordinary or stereotyped work. In a 
concluding reference to technical instruc- 
tion he mentioned that any application made 
to the Department would result in an in- 
structor or instructress being sent to any 
part of the country. Great credit is due to 
the members of the association for the way 
in which they have developed their work 
entirely on Irish lines, taking as its founda- 











‘tion the old Celtic style, remodeling it and 


adapting it to meet present-day require- 
ments, till they have developed a style of 
ornament which is distinctly and essentially 
Irish, and yet not a mere slavish copy of 


the old Celtic—The Goldsmiths’ Review. 
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Bew York Hetes. 


Cc. G. H. Durr, Philadelphia, Pa., was a 
visitor in this city last week. 

Paul Herz, cutter of diamonds, 
started in business at 45 John St. 

C. H. Seale, 180 Broadway, returned to 
this city Saturday from a trip abroad. 

Samuel S. Bless has moved to room 
1107, from room 1101, at 71 Nassau St. 

Oliver Clark, buyer for,C. G. Alford & 
Co., 11 John St., is away on his annual 
vacation. 

Michael M. Goldberg, dealer in diamonds, 
14 Maiden Lane, started Aug. 6 on his 
annual western trip. 

Louis Davidsburg, of L. Davidsburg & 
Co., has returned from a month’s vacation 
spent in the Adirondacks. 

John Malcolm, salesman for the R. F. 
Simmons Co., 13 Maiden Lane, is spending 
a vacation at the seashore. 

The Regent Jewelry Mfg. Co., is a new 
concern recently started, manufacturing 
jewelry at 142 Fulton St. 

Everett Ward, buyer for N. H. White 
& Co., is spending his vacation in Maine. 
He will return after Labor Day. 

Miss A. M. Greenstein, bookkeeper of 
M. H. Mann & Co., 45 John St., is spend- 
ing her vacation in the mountains. 

T. W. Dreyfus, buyer for Jonas Koch, 
37 Maiden Lane, has gone away for a va- 
cation which will last about a month. 

A meeting of the creditors of Daniel 
Wolkoff will be held next Wednesday 
morning at 10:30 a. M. at the Federal build- 
ing. 

The stock and fixtures of Julius Krauss, 
a jeweler at 590 3d Ave., were sold last 
week. Mr. Krauss is retiring from busi- 
ness. 

W. B. Josephs, Schenectady, N. Y., was 
one of the out-of-town visitors this week 
who called at the offices of the JeweELers’ 
CIRCULAR, , 

Milton Rosenback, of William I. Ros- 
enfeld, 1 Maiden Lane, sailed Wednesday 
on the Lusitania for the foreign offices of 
the concern, 

Roy Thompson, formerly local salesman 
for the John T. Mauran Mfg. Co., is now 
representing the New York Belting Co. in 
New York State. 

Albert Pfeiffer, of A. Pfeiffer & Bro., 
Little Rock, Ark., and Fred Peters, buyer 
for the H. S. Meiskey Co., Lancaster, Pa., 
arrived here Saturday. 

Charles Streiff, who has been on a visit 
to the china factory of William Guerin & 
Co., in Limoges, returned from abroad on 
the Lapland last week. 

H. A. Maier, of Maier & Berkele, At- 
lanta, Ga. and W. R. Grainger, of the 
Grainger-Hannan-Kay Co., Detroit, Mich., 
were in this city last week. 

Lee Bach, of Joseph Frankel’s Sons, 
sailed recently on the Kronprinzessin Ce- 
celie with his wife and son for a seven 
weeks’ pleasure trip in Europe. 

S. Oberman, formerly a member of the 
firm of J. W. Bookee & Co., 87 Nassau 
St., has established himself in the same 
line of business in room 405, at 45 John 
St. 

William Gow, local representative for 
Sykes & Standberg, Attleboro, Mass., has 
started on a business trip for his concern 
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which will take him as far west as St. 
Louis. 

Oscar T. Jonassohn, plans to leave tor 
a trip through the west about Sept. 1, as 
representative of Jac. Kryn & Wauters, 
dealers in diamonds and emeralds, 381 
Fourth Ave. 

David Willis, a jeweler of this city, died 
last Wednesday at his home, 63 Sip Ave., 
Jersey City, after a short illness. Mr. 
Willis was 73 years old and is survived by 
three daughters and two sons. 

The American Radium Co. has been in- 
corporated to deal in radium in this city 
with a capital of $100,000. The incorpora- 
tors ere Wm. Waldo, Harold Atkins and 
Austin P. Coleman, all of this city. 

According to reports in the crockery and 
glassware district, the trade is showing 
a marked improvement. Cut glass is in 
good demand and both domestic and for- 
eign potteries are sharing in the increased 
business. 

A first meeting of creditors of Abraham 
Gerson will be held Aug. 19, at the office 
of Stanley W. Dexter, referee in bank- 
ruptcy, 71 Broadway. The scheduled lia- 
bilities are $25,000, with assets of approxi- 
mately $3,000. : 

Dr. George F. Kunz, gem expert of Tif- 
fany & Co., has been appointed by Mayor 
Gaynor as a member of the Citizens’ 
American Team Celebration Committee, 
which will make arrangements to welcome 
the Olympic champions on Aug. 24. 

Cherles A. Jacques, manager of the clock 
department of Bawo & Dotter, Ltd. 28 
Barclay St., sailed recently on the Kron- 
prinzessin Cecilie for Europe. He will be 
away several months in connection with 
business pertaining to his department. 

Eastern manufacturers in the Maiden 
Lane district during the past week includ- 
ed George N. Steere, of the Payton & Kel- 
ley Co., Providence, R. I.; C. Ray Ran- 
dall, North Attleboro, Mass., and Henry 
Blake, of James K. Blake & Co., Attleboro, 
Mass. 

Morris Schiff & Co., Inc., is the name of 
a new concern which wes incorporated last 
week at Albany, N. Y., to engage in the 
jewelry business in this city, with a capital 
of $25,000. The incorporators are Morris 
Schiff, Matilda Schiff and Louis Shwitzer, 
all of this city. 

A first meeting of creditors of Lothair 
Rich, bankrupt, will be held Tuesday, Aug. 
20, at the office of Stanley W. Dexter, 
referee in bankruptcy, 71 Broadway. The 
liabilities of Mr. Rich, against whom a 
petition in bankruptcy was filed in June, 
are $4,114, with assets of $2,052. 

There will be a first meeting of the 
creditors of Louis F. Winckler, bankrupt, 
held at the office of Macgrane Coxe. referee 
in bankruptcy, 50 Church street, Aug. 21. 
Mr. Winckler’s liabilities are $12,956, with 
assets of $2,059. He was formerly engaged 
in business with his father, who died some 
time ago. After the death of the elder 
Winckler the business was incorporated. 

C. V. and E. W. Miller, Comanche, Ia., 
and B. Umsted, New Port, Ark., western 
pearl dealers, were in the Maiden Lane 
district last week. Reports from the west- 
ern fisheries indicate that the yield of fresh 
water pearls will not be as great as last 


year, owing to the fact that the work start-_ 
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ed later than usual this year. The high 
water in the western rivers held the season 
back. 

A large safe at the office of James M. 
Shaw & Co., dealers in cut glass and china, 
25 Duane St., was blown open last Satur- 
day night and valuables to the amount of 
several hundred dollars were stolen. The 
burglars probably gained access to the of- 
fices through an adjoining building, as a 
policeman on a stationary post about a 
block away saw no one either enter or leave 
the building during the time that the rob- 
bery occurred, 




















Among the out-of-town department store 
jewelry buyers in this city last week were 
the following: E. E. Rewick, of the D. G. 
Kerr Co., Oklahoma City, Okla.; S. V. Sil- 
verthorne, of the B. Nugent & Bro. Co., St. 
Louis, Mo.; A. J. Moir, of the Ferguson- 
McKinney Co., St. Louis, Mo.; Miss C. 
Sullivan, of E. W. Edwards & Son, Syra- 
cuse, N. Y.; J. C. Gardiner, of Carson, 
Pirie, Scott & Co., Chicago, and O. Spaeth, 
of the Emporium, St. Paul, Minn. 


Jewelers are warned that a new counter- 
feit of the $20 gold certificate of the 1906 
series has been discovered by the Secret 
Service, and banks throughout the country 
have already been warned against it. The 
counterfeit is epparently printed from pho- 
to-mechanical plates of crude workmanship 
on two pieces of paper between which short 
pieces of heavy blue silk have been massed. 
The portrait of Washington appearing on 
the bill is so poor that it should lead to the 
immediate detection of the counterfeit. It 
bears check letter “D,” plate No. 147, and 
the signatures of W. T. Vernon, Registrar 
of the Treasury, and Charles H. Treat, 
Treasurer. 


A cablegram to the New York office of 


William Guerin & Co. brought news 
last week of the death of William 
Guerin, the head of the firm, at 
his residence in Limoges, France, 


after several months’ illness of a com- 
plication of troubles incident to old age. 
Mr. Guerin was a self-nade man. enter:ng 
business at the age of 19 and becoming one 
of Limoges’ foremost citizens. For many 
years, up to the time of his death, he had 
served on sthe board of trustees appointed 
by the French Government, to oversee the 
work of the pupils on the trade schools con- 
nected with the Limoges china factories, 
He was also chairman of many city com- 
mittees. Mr. Guerin had been in failing 
health for some time and recently the busi- 
ness was made a stock company and the 
burden of active management placed in the 
hands of ‘his two oldest sons, Andre and 





(New York Notes continued on page 115.) 
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New York Notes. 


(Continued from page 113.) 








Villiam, Jr. Therefore the business wil 
ntinue without interruption both in France 
and America. 

C. F. Brinck, of the Keystone Watch 

ase Co., is spending a vacation at Ding- 
nans Ferry, Pa. 

Oscar Schlueter, dealer in precious stones, 
(5 Maiden Lane, returned last Monday on 
the Berlin aiter a visit abroad. 

S. A. Van Moppes, diamond cutter and 
polisher, 106 Fulton St., received word by 
able last week informing him of the death 
f his aged mother at Amsterdam. 

Max Tushnett has severed his connection 
with the firm of Tushnett, Lancton & Hed- 
inger, 51 Maiden Lene. Mr. Tushnett has 
at yet made no definite plans for the future. 

The Nolick Co., Brooklyn, N. Y., has 
been incorporated to engage in the jewelry 
business, with a capital of $3,000. The in- 
porators are Joseph Balth, Joseph Wein- 
stein and Henry Nolick, all of Brooklyn. 

Otto Hann, a retired jeweler of this city, 
died last week at Belmar, N. J. He was 57 
years old, and a bachelor. The body way 
cremated at Fresh Pond. Mr. Hann re- 
turned from Europe a few weeks ago. He 
had suffered from stomach trouble fo some 
time, 

Mrs. H. Brettner, 65 Nassau St., under- 
went a severe operation three weeks ago. 
Friends in the trade, whom she visits in the 
interests of H. Brettner, 65 Nassau St., 
will be glad to hear that she is doing nicely 
and will socn be able to attend to business 
again. 

John Crapone, a jeweler of 302 E. 106th 
St., wes shot in the arm last Sunday at 
116th St., when four men engaged in a pis- 
tol fight near the elevated station on that 
thoroughfare. Mr, Crapone, who was on 
his way home, was attended by an ambu- 
lance surgeon, who szid the wound was 
not serious. 

Everett’s (Inc.) is the name of a concern 
which has been incorporated under the 
laws of the State of New York to conduct 
a general department store, including jew- 
elry, leather goods, etc. The capital is $30,- 
(00. The incorporators are Harold Taylor, 
New York, and Moses L. Lewis and Mary 
Stoddard, Brooklyn. 

A man, who gave his age as 22 years, was 
arraigned before Magistrate Miller in the 
New Jersey Avenue Court, Brooklyn, re- 
cently and held in $2,000 bail on a charge 
of picking pockets preferred against him 
by Louis Abraham, a jewelry salesman. 
Abraham alleges that while he was riding 
on a Broadway (Brooklyn) elevated train 
the prisoner jostled him and soon after the 
latter had left the train Abraham missed a 
chamois bag containing jewelry valued at 
$125. The arrest followed. 





Harry A. Connell, Scranton, Pa., has 
been succeeded by Dale & Hilkins. 

K. H. Anderson, a member of tke firm 
{ Anderson & Bousquet, jewelers, at 
Worcester, Mess., recently fell from a train 
which was going at a rate of 35 miles an 
hour in the Hoosac tunnel. He escaped 
with a few bruises and a sprained shoul- 
ler. 
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New Enterprises. 


W. J. Scott has started in business at 
Ogema, Sask., Can. 

Charles Werrmann, Jr., has opened a 
store at Cincinnati, O. 

The American Radium Co., New York, 
has been incorporated. 

S. Oberman has established himself in 
business in New York. 

Ollie Jeglum will open a jewelry store 
at Lake Norden, S. Dak. 

Paul Herz has started in business as a 
diamond cutter in New York. 

Emil Fischer has opened a retail jewelry 
store at San Anselmo, Cal. 

The North American Jewelry Co. has 
been incorporated at S*. Jean, Quebec. 

H. M. Spence announces that he has 
opened a jewelry store at Rothsay, Minn. 

The Nolick Co., Brooklyn, has been in- 
corporated to engage in the jewelry busi- 
ness. 

A new jewelry store. has been opened at 
Bernie, Mo., under the style of Armstrong 
& Foster. 

Philip Trachtenberg has started in the 
jewelry business for himself at 58 Jewelers’ 
building, Boston, Mass. 

Luther Echols will be in charge of a 
new jewelry store in the Mann Bros. 
building at Henderson, Ky. 

The Regent Jewelry Co. is a new con- 
cern which recently started in the manu- 
facturing jewelry business in New York. 

Clyde Rhoads, formerly with the Walter 
& Hafner Jewelry Co., Hillsboro, Tex., 
with ‘this brother, Garland Rhoads, has 
formed the Rhoads Bros. Jewelry Co. 








Rochester. 





J. T. Inman & Co.’s representative was 
in the city last week visiting the trade. 

The Bastian Bros. Co.’s employes had an 
outing last Thursday at the lake resorts, 
where an interesting program of athletics 
was given. 

Philip Present has extended an invitation 
to the members of the Retail Jewelers’ As- 
sociation to his home on East Ave. on the 
evening of Saturday, Aug. 17, where they 
will be entertained in Mr. Present’s usual 
generous way. Mr. Present’s son had a 
narrow escape in an automobile collision 
last week, when his machine and Coroner 
Henry Kleindienst’s car met on S. Union 
St. The machines were damaged but no 
one was hurt. 

Last Thursday a notorious woman shop- 
lifter was arrested here while stealing from 
a large department store. The police iden- 
tified her froma picture on record as “Lou 
West,” “Emma Marsh,” “Mary Miller,” 
“Florence Shafer,” “Nellie Fay,’ “May 
Miller” and “Clara Martin.” The records 
show that she was arrested in New Orleans, 
Indianapolis, Kansas City and other places. 
She was caught in possession of goods 
from Jordan Marsh &-Co., of Boston; 
a clock worth $125 from a store in Albany 
and other goods of much value from other 
places. She was working with a woman 
partner who got away. 


Denver. 





L. E. Gardner, Longmont, was a Den- 
ver visitor last week. 


Edward Lehman has left on a three 
weeks’ trip covering the State, except 


around the horn. 

Julius Blackney, Cheyenne, Wyo., was 
here last week as a delegate to the Knights 
of Pythias convention. 

B. J. Sutton has returned to his business 
at Brush, Colo., after a two weeks’ fish- 
ing trip in the mountains. 

W. L. Little has been added to the travel- 
ing force of the W. W. Hamilton Jewelry 
Co. He was formerly with Sischo & Beard, 
St. Paul. 

William Gilbert has recovered from a 
severe attack of mountain fever, and has 
resumed his duties with the Lewis Jew- 
elers’ Supply Co. 


A. H. Ellbogen, formerly with J. D. 
Niewohner, Columbus, Nebr., has taken 


charge of the watch department in the new 
store of H. H. Frumess, 500 16th St. 

Leroy Black, formerly with Syman Bros., 
who was severely injured in a mine acci- 
dent at Telluride several months ago, has 
entirely recovered and has resumed his du- 
ties at the mine. 

Among the Colorado delegates attending 
the American National Retail Jewelers’ As- 
sociation’s convention at Kansas City last 
week were: A. J. Stark, Denver; Gorton 
Rushmer and W. E. Mount, Pueblo. 

Charles B. Lewis, of the Lewis Jewelers’ 
Supply Co., accompanied by Mrs. Lewis, 
left Sunday for Lincoln, Nebr., to attend 
the 13th annual convention of the Army of 
the Philippines. Mr. Lewis was first lieu- 
tenant of the Colorado Volunteers during 
1898-99. 

J. H. Grinspan, awaiting trial on the 
charge of defrauding creditors to the ex- 
tent of several thousand doilars by storing 
jewelry in various places prior to voluntary 
bankruptcy, has been released on $3,000 
bail. The case will be reached at the Sep- 
tember term of court. 

The Frank L. Brown stock at Rock 
Springs, Wyo., has been sold for about 
$14,500, which will give the creditors a 
satisfactory settlement. The Rock Springs 
National Bank, which held a mortgage on 
the stock tried, it is said, to have various 
consignments included in the mortgage that 
were purchased by Brown after placing the 
mortgage, but in this they were not suc- 
cessful. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 

Week ended Aug. 10, 

The PD. S. 

Gold bars exchanged for gold coin... 

Gold bars paid depositors...........-++ 


1912. 

Assay Office reports: 

. $502,103.74 
69,273.93 


Total $571,377.67 
Of this the gold bars exchanged for gold coin 
are reported as follows: 





POM Bea kan quucderduchteagaeeua $137,437.82 
. Madees anene ened? ceeeaderauewens's 71,666.00 

PER er POP ee er, PPLE ee ee 77,690.48 

De coc oat ct ae wenas eyedenwe ce 51,310.33 
Dpacaudevess.40cenccstencenran es 97,570.10 

"(etn cei ne het Re Br 66,429.01 
OS SE SPORE AP OPP CE PT Oe ye $502,103.74 
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Newark. 





Irving W. Schwartz, of L. Barnett & Co., 
481 Washington St., is on a trip to the far 
west for his company. 

C. J. Bioren, of Bioren Bros., 473 Wash- 
ington St., visited the trade in Philadelphia, 
Baltimore and Washington last week. 

John Kahn left this week for a trip 
through the south for Leopold Engel, 32 
Marshall St. He will visit only the jobbers. 

F. C. Allen leaves this week for a trip 
through the south and west in the interests 
of Sansbury & Nellis, manufacturing jew- 
elers at 23 Marshall St. 

William Huger, of Wm. Huger & Co., 
manufacturing jewelers at 42 Marshall St., 
is spending his vacation at Bushnell, Pa., 
near the Delaware Water Gap. 

Fred T. Long, of Allsopp & Long, manu- 
facturing jewelers at 473 Washington St., 
took a trip in the interests of his concern 
through New England last week. 

A three-story brick extension, which will 
be 20x50 feet, is being erected in the court 
of the New York Standard Watch Works. 
The extension will be used for offices and 
vaults, 

Charles T. Wittstein, president of the 
Arch Crown Mfg. Co., Camp and Orchard 
Sts., who has been ill for the past three 
months with rheumatism, is now able to be 
at work again. 

Edward J. Gross, of the jewelry manu- 
facturing concern of Myer & Gross, 401 
Mulberry St., attended the American Na- 
tional Retail Jewelers’ Convention at Kan- 
sas City, Mo., where he had a display of 
the goods of the concern. 

H. D. Sherrill, of Sinnock & Sherrill, 
manufacturing jewelers at 126 South St., is 
on a trip which will include visits to the 
trade in New York State and New Eng- 
land. Harry W. Sherrill, of the Chicago 
office, who has been at the factory for the 
past month, has just returned to Chicago. 

The funeral of Henry H. Webb, who died 
from old age early last week, was held on 
Wednesday afternoon at his late home, 229 
Clifton Ave. Interment was in Mt. Pleas- 
ant Cemetery. Mr. Webb was born in West 
Brumich, England, in 1833, and’ came to this 
country when very young. He has been a 
resident of Newark for the past 72 years. 
He is survived by his widow and five chil- 
dren. For many years he was a jeweler 
here. 

It has been announced that Charles H. 
Ormsbee, of Arlington, and Miss Edith 
Hansen, formerly of Cold Springs, but for 
the past four years of Arlington, were mar- 
ried at Arlington by Rev. W. S. McGowan 
on Wednesday, July 17. They have kept 
their marriage a secret since then. Mr. 
and Mrs. Ormsbee have just moved to 
Taunton, Mass., where they will reside in 
the future. Mr. Ormsbee was employed at 
the Essex Pearl Button Factory in Arling- 
ton. 

Suit has been brought by the Federal 
Government in the United States District 
Court at Trenton against the Crosselmire 
& Ackor Co., of this city, to recover the 
sum of $1,148. The suit is based on an 
alleged breach of contract. The declaration 
sets forth that the local company entered 
into a contract with the Government to sup- 
ply the department with a quantity of plat- 


inum for the sum of $1,675, but failed to 
carry out its contract. It further states 
that the Government bought the platinum 
in the open market for the sum of $2,823. 
It is the difference between this amount 
and what it is claimed the Crosselmire & 
Ackor Co. offered to furnish the material 
for that the Government is suing. As 
bondsman, the Title Guarantee & Surety 
Co. appears as a defendant in the suit to- 
getner with the local company. 








Lancaster, Pa. 





Herman Seibel, with Smith Bros., is on 
a vacation trip. 

Nelson Forney, with Harper & Taylor, 
Salisbury, Md., is now in Lancaster. 

C. L. Gray, with R. H. Conlyn, Carlisle, 
Pa., with his wife, spent a few days here 
last week. 

G. William Reisner has received an order 
for seal goods for the Mercersburg Acade- 
my, Mercersburg, Pa. 

W. W. Appel & Son have furnished two 
silver prize cups for the coming golf tour- 
nament of the Lancaster Country Club. 

Henry Knodt, formerly bookkeeper for 
the Non-Retailing Co., was married Aug. 
9 to Miss Lillian Iredale, of Lancaster. 

T. Wilson Dubbs expects to occupy his 
new store at N. Queen and Orange Sts. 
about Sept. 1, after finishing the remodeling 
of the place. 

Charles F. Miller, president of the Ham- 
ilton Watch Co., has returned home from 
a motoring trip to Boston, with his wife 
and two friends. 

Louis A. Kline, with the Paul Gale 
Greenwood Co., Norfolk, Va., has been vis- 
iting Lancaster and his parents at Man- 
heim, his old home. ) 

W. W. Hurlinger and family, Honey- 
brook, Pa., visited Lancaster last week, 
coming here from Landisville, where his 
family had been enjoying cottage life at 
the big camp meeting for 10 days. 

Miss Alice Patterson, with the H. S, 
Meiskey Co., is spending a week at Mt. 
Gretna, Pa. F. A. Peters, one of the com- 
pany, has been in New York on business. 

John Ferguson, Curwensville, Pa. a 
graduate of the Ezra F. Bowman Tech- 
nical School, who was on a honeymoon au- 
tomobile trip, stopped off in Lancaster with 
his bride last week. 

Among the jewelers who recently visited 
Lancaster were George L. Hepp, Lititz; 
Jacob Yoselowitz, Steelton, Pa.; Frank J. 
Mishler, Columbus; Harry C. Davis, Balti- 
more; Frank Gehman, Columbia, Pa. 

Henry Charles, watchmaker for Loar & 
Co., Grafton, W. Va., has been visiting his 
parents at Mountville. He and his brother 
have bought out the jewelry store of Big- 
low & Smith, at Denora, Pa. His brother 
is already in charge. 

The Young Business Men’s Association, 
of which the jewelers are members, held a 
pleasant outing a few days ago in the park 
at Upland Lawn, the country residence of 
H. S. Williamson. 

Marcus Edelstein held an opening at his 
handsome new store, 105 N. Queen St., on 
Saturday. All the fixtures are new and in 
mahogany finish and black walnut. There 
are five six-foot silent salesmen show 
cases, and 50 feet of wall cases. A fine 
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double display show window is the first | 
its kind in Lancaster. 

Walter E. Russell, late with H. Ga: 
man’s Sons, Coatesville, Pa., has entere 
the Ezra F. Bowman Technical School a 
a student in engraving. Edwin Knecht, a 
student, has returned to the school afte: 
his Summer vacation. 

Edwin Herr, president of the Westing 
house Electric Co., Pittsburgh, visited th: 
technical school last week. Fred M. Day 
Jr., son of Rev. Fred M. Day, a jewele: 
evangelist of Winston-Salem, N. C., has 
entered the school as a student in engray 
ing. John Wertsch, Lititz, Pa., a brother 
of Harry Wertsch, of that place, has finished 
a course in watchmaking and engraving, and 
taken a position with H. Mahlers & Sons, 
Raleigh, N. C. In the recent workmanship 
competition at the school the following 
prizes were awarded: First, gold school 
pin, to Wm. Hafa, Altoona; second, silver 
school pin, to Howard Ruhe, Allentown ; 
third, bronze school pin, Charles Jerge, But- 
falo, N. Y. 








Connecticut. 





A patent has been granted to James R. 
Putnam, Waterbury, on a keyless automo- 
bile clock. 

The 19th annual outing of the foremen 
of the Bradley & Hubbard Mig. Co., Meri- 
den, was held Saturday at Walnut Beach, 
Milford. The party embarked on the Ar- 
row for a motorboat trip to the beach. 

The funeral of James F. McNulty, Meri- 
den, was held recently from the home of 
his brother-in-law, C. H. Ostrander, in that 
city. Mr. McNulty was employed as a 
glass cutter at the J. D. Bergen Co.’s plant. 

An employe at the factory of the New 
Haven Clock Co., New Haven, was placed 
under arrest a short time ago on a charge 
of theft. It is claimed that he appropriated 
two automobile clocks from the factory. 

The engravers and silversmiths employed 
at Factory P., International Silver Co., 
Wallingford, held their annual outing a 
short time ago at Paydens Grove. A base- 
ball game was the feature of the outing, 
the silversmiths winning by a score of 9 
to 4. 

James Rigney, Waterbury, died last 
Wednesday at the age of 54 years at the 
Undercliff Sanitarium, Meriden. Besides 
his father he leaves one brother, John, of 
Meriden. The deceased was a well-known 
resident of Waterbury, having worked for 
the New England Watch Co. for 22 years. 

The funeral of Joseph H. Potts, who had 
been employed at the Wilcox Silver Plate 
Co.’s factory, Meriden, was held recently. 
Mr. Potts died suddenly in Pownal, Vt. He 
met his death under extremely sad circum- 
stances. He had been living for the past 
three months in Pownal for the benefit of 
his health. 

Arising from a sickbed where he had 
been confined for 11 weeks with a severe 
attack of typhoid fever, Commander Frank 
S. Cornwell, of the New Haven Division 
of the Naval Militia and assistant secretary 
of the New Haven Clock Co., was quietly 
married a few days ago to Mrs. Marcia 
Beach, of Woodmont, formerly of Water- 
bury. The services were performed by 
Rev. Joseph Anderson. 
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Boston. 





B. Chase has been on a business trip 
lown east” cities during the past week. 
john Prestoris, with Alfred E. Myers, 
Boston Aug. 10 on a vecation trip in 

ew England. 

Elmer E, Knight went on his first Fall 
rip in New England territory for. A. S. 
jirshberg Monday. 

fimothy O’Connell, art goods, china and 
it glas buyer for A. Stowell & Co., has 
returned from abroad. 

Carl D. Smith, of the Smith Patterson 
., has been at his Summer home near 
Keene, N. H., for a fortnight. 

Edmund A, Williams, manager for Jos- 
eph A. Williams, has returned from an 
uting at Cliff Island, nesr Portland, Me. 
Col. George Osgood, with the Daniel 
Low Co., Salem, has returned from an out- 
ing at Buzzard’s Bay. 

Howard Treco, of the firm of Treco 
Bros., 830 Washington St., has gone to St. 
Louis, Mo., to start a branch office in that 


‘ty. 
E. Charles Fitch, of the Waltham Wetch 
Co., has gone to the Montreal branch of 


the company this week for a brief stay on 
business, 

B. Gainsborg, who recently returned 
from a New York trip, started this week 
for a tour of the principal Vermont cities 
and towns, 

R. M. Hitchcock, formerly at 24 Boyls- 
ton St., near Harvard Sq., Cambridge, has 
removed to 1302 Mesachusetts Ave., that 
city, not far from his old location. 

Louis J. Anshen, of L. J. Anshen & Co., 
Providence, formerly in the Jewelers’ 
building here, was in town the past week 
visiting friends in the Boston trade. 

R. W. Nathan, of the Nathan & Hurst 
Co.. has been on a yachting trip with a 
party of 10 along the New England coast 
as fer as Southport, Me., the past week. 

Francis Willoughby Jones, formerly with 
the Shreve, Crump & Low Co., is now con- 
nected with Alfred E. Meyers, proprietor 
of Wilson’s Jewelry Store, at 11 Han- 
over St. 

J. M. Lipp, Room 68, Jewelers’ building, 
who has been a joint occupent of that lo- 
cation with S. B. Kantor, removed with the 
latter last week to Room 37 in the same 
building, 

William H. Gough, with William L. Rus- 
sell, of the Roxbury district, is visiting St. 
John, N, B. John Reed, also in Mr. Rus- 
sell’s employ, is on an eastern vacation 
outing, 

lexander Cain. doing a small business 
as watchmaker and jeweler at 254 Warren 
St. Roxbury district, has filed a petition 
in bankruptey, with liabilities of $583 and 
assets of $385. 

Edward P. Barry, a former employe of 
the Smith Patterson Co., is now located in 
South Boston, having bought a short time 
ago, from the estate, the business of the 
late E, L. Davis. 

Charles S, Blake, of the Jewelers’ build- 
ng, injured his leg when returning by 
steamer from his vac*tion trip to Bath, 
Me. and has been laid up at home for a 

cek in consequence. 

Philip Trechtenberg. formerly with the 
ston Jewelry Mfg. Co., started Aug. 1 in 


business for himself in Room 58, Jewelers’ 
building, which he occupies jointly with 
S. Bloomfield, trade engraver. 

Edward E. Hardy, of D. C. Percival & 
Co., and George E, Homer, the Winter St. 
jeweler, returned last week from their trip 
to Europe with the Ancient and Honorable 
Artillery Co., of which they are members. 

C. F. Godfrey, Hingham, Mass., was one 
of the persons injured in the wreck last 
week of a train on the Cohasset division 
of the New Haven road, which jumped 
the track at Dorchester. 

Associates of William Shipp at Bigelow, 
Kennard & Co., store, which he recently 
left to go with the Jordan, Marsh Co., pre- 
presented to him as a token of their esteem 
a handsome monogrem set of gold cuff 
links. > 

James S. Blake, of Kettell & Blake, was 
one of the committee in charge of the 
Aleppo Temple Shriners’ outing last Sat- 
urday. He is high priest and prophet of 
the organization. They went to Rocky 
Point. 

James M. Curley, assistant manager of 
the Montreal office of the Waltham Wetch 
Co., who has been spending his vacation in 
New England, was at the Boston office of 
the company last week previous to his re- 
turn to Canada. 

E.-H, Saxton is on an auto trip in Con- 
necticut, going to Guilford in that State, 
accompanied by his wife and father, Mai. 
S. W. Saxton, of Washington, D. C., who 
has been his guest in Boston. Maj. Sexton 
is 83 years of age and unusually active. 

A. W. Armington, of the Shreve, Crump 
& Low Co., returned last week from his 
annual buying trip to Europe for the com- 
pany. He visited the principal markets for 
diamonds end other precious stones while 
abroad in search of novelties and rare 
gems. 

The injunction asked for by the Frank 
A. Andrews Co. in connection with the 
firm’s suit against Joseph A. Williams. on 
account of the elleged sale to the latter of 
a diamond by a former cashier of the An- 
drews Co., was refused by Judge Pierce 
in the Equity Court last week. 

Buyers in town during the week ivcluded 
J. E. Jones, Gloucester; A. Gustat. Lowell; 
L. E. Cole, Haverhill; L. Sage, New Bed- 
ford; G. A. Antonas, Lowell; G. L. P. 
Maheu, of Holyoke, accompanied by his 
brother, L. Maheu, of New Bedford; Ar- 
thur de Montigney, Nashua; F. P. Fiske, 
Epping, N. H. 

Harry Nutter. who has been with the 
Jordan, Marsh Co. in the diamond jewelry 
department for some time, has severed his 
connection therewith to take a position in 
the new jewelry department of F'ene’s 
store, soon to open at the corner of Wash- 
ington and Summer Sts. He is in M-ine 
now on a pleasure trip. 

Edwerd Barlow, of the stationerv and 
engraving department of the Shreve, 
Crump & Low Co., has the sympathy of 
many friends in the trade on account of 
the recent sudden death of his son, Cecil 
M. Barlow. The young man was employed 
at the General Electric Works in Lynn, 
and on Wednesday last wes killed by an 
electric shock, 
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The Bent & Bush Co., dealers in jewelry, 
militsry goods, ete., at 338 Washington St., 
were called upon by a swindler last week. 
who attempted to get some valuable 
charms, but was unsuccessful owing to the 
caution exercised by the members of the 
concern. When the men called at the of- 
tices of the concern he said he came from 
a “Mr. Adams,” of a well-known banknote 
house, and stated that Mr. Adams wished 
him to bring some 32d degree charms, that 
he might choose one. Mr. Orchard, who 
waited upon the man, refused to deliver the 
charms, but said he would send them right 
around to Mr, Adams. The swindler re- 
marked that this would be all right. and left 
the store. Mr. Orchard then took -round 
about $300 worth of charms to the address 
given, and discovered that there was no one 
of the name of Adams in the building. The 
concern then decided thet the fact should 
be made public in order to warn other 
members of the trade upon whom the 
swindler might call. 


The case of Jacob Lechtin, charged with 
larceny of diamond jewelry from Walter 
Cowan, came up in court for continuance 
Aug. 8 for the third time, and was agzin 
postponed to this week. William Oxman, 
who was arrested about the same time as 
Lechtin, and in connection with the same 
charge, has defaulted, end is wanted by the 
court. Lechtin is the man who hired a 
room in the Jewelers’ building more than a 
year ago and secured about $40,000 worth 
of diamonds and other goods in less than 
a month end then skipped to Montreal, 
where he was arrested and brought back 
to Boston. Later an offer of settlement at 
a percentage on the dollar was accepted 
and criminal proceedings were dropped. It 
is reported that he is trying to effect a 
settlement in this case in a similar manner. 
Of late he has been connected with a con- 
cern called the “New England Real Es- 
tate and Business Exchange,” at 42 Court 
St.. and hes several creditors in clothing 
and other lines of trade. 

The annual field day and banquet of the 
Massachusetts Optical Society was held 
Wednesday afternoon and evening at the 


Lynnway Club, Point of Pines. Revere, 


with about 300 members and guests pre¢ent. 
In the afternoon sports were held on the 
lawn, and those who preferred swimming 
had ?n opportunity to enjoy it at the beach. 
A ball game between the Jays and the 
Dudes resulted in a victory for the Jays 
by 34 to 8 in eight innings. The annual 
meeting was held at 6 and the dinner fol- 
lowed. The officers elected were: David 
C. Lovemoney of Springfield, president; 
N. C. Publee of Fitchburg, first vice-presi- 
dent; C. R. Padelford of Fall River, sec- 
ond vice-president; B. H. Whitney of Ded- 
ham, secretary; W. E. Whitcomb of Bos- 
ton, treasurer; C. H. Everson of Plymouth, 
J. F. Dahey of Northhampton, J. H. Star- 
buck of Pittsfield, R. C. Campbell of Wor- 
cester, and Ralph White of Boston, execu- 
tive committee. Chairmen H. C. Doane 
presented D. C. Lovemoney as_ toast- 
master at the banquet. Addresses were 
made by William Turtle, of Pittsfield; H. 
G. Wells, of Haverhill; Charles E. Monroe, 
of Springfield; Briggs S. Palmer and C. J. 
Collins, of Boston. 














































































Providence. 





Arthur Beaudette, Woonsocket, was in 
Bosion last week on business. 

Matthew J. Dunn, of Dunn & Rodenberg, 
has been granted a patent on a swivel-hook. 

Herbert S. Tanner, of Exchange St., 
was a business visitor in Boston last week. 

H. N. Chungerian, 716 Westminster St., 
has given up business until the holiday sea- 
son. 

The Lederer Realty Co. has discharged 
a realty mortgage of $5,000 against Jacob 
Kotler. 

F. H. Elliott, of the Smith-Patterson 
Co., Boston, was in the city the past week 
on business. 

Mr. and Mrs. Theodore W. Foster have 
returned from an extended automobile trip 
to Cape Cod. 

William Bender, designer and die-cutter, 
has removed from 12 Beverly St. to 25 
Calender St. 

Joe D. Varley was calling upon the trade 
of Alsopp Bros., Newark, N. J., in this 
city last week. 

J. O. San Souci and family have re- 
turned from an automobile trip through 
New England. 

Max Traub, representing Lissauer & Co., 
New York, was a business visitor in this 
city last week. 

Rudolph Schutz has returned from a 
three months’ business trip to the jewelry 
centres of Europe. 

Lyra B. Nickerson has sold real estate 
at the corner of Almy and Meader Sts. 
to Constance Horton. 

A representative of Klein & Bendheim, 
New York, visited the firm’s customers in 
this city the past week. 

Edward D. Cole, of D. C. Percival & 
Co., Inc., was a caller on the firm’s trade 
hereabouts the past week, 

George H. Fuller & Sons Co. started 
their factory at Pawtucket on Monday, 
after a fortnight’s shutdown. 

Mr. and Mrs. George R. Babington were 
among the latest arrivals at the Atlantic 
House, Watch Hill, last week. 

The R. L. Griffith & Son Co. have just 
registered a 49-horsepower touring car 
with the Board of State Roads. 

George Bagnall, of Doran, Bagnall & 
Co., of North Attleboro, is taking a va- 
cation at Matunuck Beach, R. I. 

Joseph Baker, Jr., with the Gorham Mfg. 
Co., with his family, spent the week-end 
with relatives at Fitchburg, Mass. 

J. Shore, of this city, has opened a 
branch retail store at 2305 Boardwalk, At- 
lantic City, N. J., for the Summer. 

Eugene Morehouse, of this city, as- 
signor to B. A. Ballou & Co., Inc., has 
been granted a patent on a safety catch for 
pins. 

W. W. Mitchell is making an extended 
trip through the southern States in the in- 
terests of the C. E. Hancock Co., of this 
city. 

Francis Anderson, of this city, has ac- 
cepted a position as foreman for the W. 
& S. Blackinton Co., North Attleboro, 
Mass. 

E. Merle Bixby, superintendent of the 
silverware department at the Shepard Co., 
was in camp at Quorset Point all last week 
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with his command, Troop C, First Squad- 
ron of Cavalry, Rhode Island National 
Guard. 

The retailers in this city received a busi- 
ness call last week from H. C. Barnum, 
representing Shafer & Douglas, of New- 
ark, N. J. 

R. W. Cohen, western representative for 
the George H. Cahoone Co., of this city, 
left Chicago last week on an extended 
trip west. 

William T. Chase and family, who have 
a Summer cottage at Touisset, are spend- 
ing the month of August in the White 
Mountains. 

Mr. Cronan, with two of his associates 
from the Grogan Co., Pittsburgh, Pa., were 
visitors at the works of the Gorham Mfg. 
Co. on Thursday. 

Jules P. Goldstein, of the L. Davidsburg 
Co., formerly of this city, but now of New 
York, was in the city last week renewing 
old acquaintanceships. 

Frank L. Odell, manager of the Provi- 
dence office of the National Jewelers’ 
Board of Trade, has returned from a va- 
cation through the south. 

William Loeb & Co., of this city, have 
taken rooms at 33 Union Sq., New York, 
and have arranged with Benjamin Lewis 
as their western salesman. 

The executive committee of the Manu- 
facturing Jewelers’ Board of Trade met 
Wednesday afternoon and transacted con- 
siderable routine business. 

Charles Francis Moss, with the American 
Enamel Co., of this city, and Miss Emma 
J. Dube were married last week at St. 
Mary’s Church, Warren, R. I. 

H. A. Wintermute, New York repre- 
sentative of the William Bens Co., has re- 
turned to New York after a several days’ 
visit to the factory in this city. 

Earl H. Leavitt, who has been canvasser 
for the Manufacturing Jewelers’ Board of 
Trade for several years, has severed his 
connection with that association. 

The Smith Mfg. Co., which recently 
started in business at 12 Beverly St., has 
decided on a line of neck chains, brooches 
and bar pins for the jobbing trade. 

Louis Darling, of Pollard & Darling, 
with his wife and daughters, left Wednes- 
day for an automobile trip to Cape Cod, 
where they enjoyed a several days’ visit. 

Mrs. Imogene Corbin, mother-in-law ot 
Arnold C. Brown, of the Rueckert Mfg. 
Co., and widow of William F. Corbin, an 
old-time jeweler of this city, died Friday. 

The firm of Perreault & Wuilleumier, 
engine turners and engravers at 109 Wash- 
ington St., has dissolved and is succeeded 
by Ed A. Wuilleumier & Co., at the same 
address. 

Charles Briggs, of J. Briggs & Son Co., 
was among the visitors at Narragansett 
Pier the past week, entertaining a party 
of friends at luncheon at the Casino on 
Thursday. 

S. E. Buxton & Co. have started in the 
manufacture of a general line of plated 
jewelry at 12 Beverly St. Mr. Buxton was 
formerly a manufacturer of combs at 
Springfield, Mass. 

The monthly meeting of the directors of 
the Manufacturing Jewelers Board of 
Trade will be held at the rooms of the 
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association, 42 Weyhbosset St., on Fri 
afternoon, Aug. 16. 

R. Livingston Beeckman, of Newpx 
a director of the International Silverwa 
Co., is being repeatedly mentioned as 
possible candidate on the Repypblican ticke: 
for Governor of Rhode Island. 

Manufacturing jewelers of this city and 
the Attleboros are heavily interested 
the financial embarrassment of the Me 
delsohn Bros. Co., San Francisco, whos 
liabilities are estimated at $30,000. 

Horace W. Steere, of Arnold & Steere, 
is about to join the ranks of the ben 
dicts, having taken out a marriage licens 
at the City Hall on Friday. The bride- 
to-be is Miss Edith Matwood, of this city 

The firemen were called by a still alarm 
Friday afternoon to extinguish a small 
roof fire at the plant of Wilhelm & Vogel, 
refiners, 221 Eddy St. The damage was 
slight, the fire being caused by sparks from 
a chimney. 

Michael Glasheen, a well-known jour- 
neyman jeweler, died at the tuberculosis 
camp at Hill’s Grove on Friday, where 
he had been for about a fortnight. He 
was a brother of William Glasheen, fore- 
man for J. W. Richardson & Co. 

Samuel Newman, representing Hyman 
& Kaiser, diamond importers of New York, 
spent Monday and Tuesday in this city 
and left for Boston Tuesday afternoon, 
leaving the latter part of the week for a 
trip through the middle west. 

The Protective Department was called 
to the shop of the Roger William Silver 
Co., in the Manufacturers’ building, 101 
Sabin St., Sunday morning, where the 
watchman had discovered that a sprinkler 
pipe had burst. The damage was slight. 

Vice-President John S. Holbrook, of the 
Gorham Mfg. Co., who is touring through 
southeastern Canada in an automobile, is 
expected home about Aug. 15. William 
Codman has arrived back from England 
and E. Frank Aldrich and wife are back 
from a six weeks’ visit through Europe 

The case of Frederick A. Ray against 
James H. Kelley, a manufacturer of silver 
novelties in this city, was called before 
Judge Rueckert in the civil session of the 
Sixth District Court on Tuesday, and oc- 
cupied two days in the hearing. The suit 
was for services as a commission salesman 
amounting to $200. The court held the 
case under advisement. 

Among those who attended the dinner 
given by Gen. Charles Wilson to the Re- 
publican leaders of the State at his coun- 
try residence at Rocky Point on Tuesday 
were: Mayor Henry Fletcher, R. Living- 
ston Beeckman, Frank T. Pearce, Emor 
San Souci, William A. Schofield, Henry G. 
Thresher, Joseph Jalbert, Harry Cutler. 
George H. Holmes and Joseph P. Burlin 
game. 

The S. & B. Lederer Mutual Benefit 
Association held its seventh annual outing 
at Revere Beach on Saturday, the com 
mittee of arrangments being William Erns 
berger, Jeremiah Sullivan and _ Peter 
Schmidt. A special train left this city at 
10:30 a. M. for Boston, where dinner was 
served, and a trip was taken to Rever 
Beach, where the party were guests 2t 
the various attractions. The excursionist 
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eturned by special train, leaving Boston 
it 10 o'clock. About 350 enjoyed the trip. 

\mong the foreign importations received 
‘hrough the Providence Customs House 
juring the past week were the following: 
rom Bremen, seven packages of imita- 
tion precious stones, three of manufactured 
olass, one of meshes and one of bristles; 
from Hamburg, one package of beads; 
from Liverpool, two packages of manufac- 
tures of metal, and from Southampton, one 
package of imitation precious stones. 

J. J. White, president and treasurer of 
the J. J. White Mfg. Co., 158 Pine St., has 
purchased the interest of George W. Dover, 
who has been financially interested in the 
concern. Although Mr. Dover had a 
money interest, he has never been identi- 
fied with its actual management, which has 
always been in the hands of Mr. White 
personally. 

The following jewelry buyers have been 
calling upon the manufacturers in this vi- 
cinity during the past week: F. H. Noble, 
of F. H. Noble & Co., Chicago; J. Dorn- 
berg, of Leo M. Dornberg & Co., Spokane, 
Wash.;: F. O. Leman, Boston; E. Meyer, 
of the Emporium, San Francisco; A. J. Op- 
penheimer, of Despres, Bridges & Noel, 
Chicago; Miss H. Darmsteadter, for N. 
Snellenburg & Co., Philadelphia; Miss Ida 
Munzer, of Greenhut-Siegel Cooper Co., 
New York; Sidney Lebolt, of A. M. Roths- 
child & Co., Chicago; E. Pollock, of the 
Seligman Novelty Co., St. Louis; J. J. 
Parkhurst, of S. H. Kress & Co., New 
York; Benjamin Hillman, of the Hillman 
department store, Chicago, and F. A. Bern- 
hard, of F. A. Bernhard & Co., New York. 

Stephen A. Misto, 21 years of age, was 
arraigned before Judge Rueckert in the 
Sixth District Court Saturday morning on 
a charge of larceny of a number of filled 
rings from the Lyqns Mtg. Co., 101 Sabin 
St. He peaded not guilty, and will be 
given a hearing on Friday, Aug. 16. He 
was held in $200 bail. For some time the 
firm has been missing cuff buttons, rings, 
scarf pins and other articles, jobs being re- 
turned from the factory to the office with 
a shortage of from one to three or four 
articles. A watch was instituted, and it 
finally became suspected that Misto was 
the employe who was helping himself to 
the firm’s property. A complaint was made 
to police headquarters, after the case had 
been worked up by Bernard M. Goldowsky, 
of the National Jewelers’ Protection 
Agency, and he, with Inspector James 
\hern, of headquarters, arrested Misto as 
he was leaving the Lyons factory Friday 
night about 6 o’clock. It is claimed that 
several articles of jewelry were found in 
his possession. He was charged with the 
larceny of 10 rings, six pins and a number 
of cuff buttons. He had been employed by 
the firm for some time. 

The funeral of George S. Barney was 
held from his late residence, North Swan- 
sea, Mass., last Monday afternoon, at 2 
o'clock, with a large gathering of rela- 
tives and friends from this city, Fal] River, 
Pawtucket and other places in attendance. 
The pallbearers were all from the North 
Swansea Mfg. Co., where Mr. Barney had 
een employed for many years. There was 
profusion of floral tributes, including a 
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large wreath from the shop. Mr. Barney 
died after an illness of nearly three years. 
although at intervals he had been able to 
work until late last Fall. He had suffered 
from Bright’s disease, but the immediate 
cause of his death was gastric pneumonia. 
Several times he had been critically ill. He 
was bern in Rehoboth, Mass., July 9, 1833, 
and his early life was passed in the vicinity 
of his birthplace. Later he came to thts 
city and served an apprenticeship with one 
of the older manufacturing jewelry con- 
cerns, and after he had been out of his 
time a few years be became a manufacturer 
for himself, and continued for several 
years. In the early 80s, however, he dis- 
continued business, and in 1886 he entered 
the employ of the Daniel R. Child Co., 
manufacturing jewelers at North Swansea, 
taking charge of the tool making and die 
cutting and sinking department. He re- 
mained with that concern and its successor, 
the North Swansea Mfg. Co., until his death. 








North Attleboro. 


Carl A. Hempel is slowly convalescing 
from blood poisoning of his hand. 

Orin Clifford was in New York last week 
in the interests of the Webster Co. 

H. I. Barrows and family spent several 
days last week at Narragansett Pier. 

John L, Thompson has returned from a 
two weeks’ vacation enjoyed at the Cape. 

William F. Maintien left last week for 
the West in the interests of Maintien Bros. 
& Elliott. 

A. B. Chace left last Tuesday morning 
on a New England trip in the interests of 
his concern. 

John Schneider, salesman for F. M. 
Whiting & Co., was at the factory last week 
for a few days. 

Archie Walden has taken a position as 
assistant foreman at the factory of the 
J. F. Sturdy’s Sons Co. 

E. J. Sommer, New York representative 
of J. J. Sommer & Co., was at the factory 
last week for a few days. 

The factories of B. S. Freeman & Co. 
and J. J. Sommer & Co. were started on a 
13-hour-a-day schedule last week. 

Frank Whiting had the index finger of 
his right hand badly smashed last Friday 
at the factory of J. J. Sommer & Co. 

A ball game was played on Saturday 
afternoon between two girls’ teams of the 
Whiting & Davis Co. for the benefit of the 
relief association. 

Arnold Angell, a salesman for the Geo. 
L. Paine Co., rescued a young lady at Lake 
Archer last Friday morning. She fell out 
of a canoe and Mr. Angell arrived just in 
time to save her. 

Announcement was made last Saturday 
of the wedding of Miss Marion M, Chis- 
holm. daughter of A. Chisholm, of the 
Bugbee & Niles Co., to Frank T. Davis, 
of Middleton, Conn. 

The factories of A. H. Bliss & Co., the 
H. H. Curtis Co., F. H. Cutler & Co. and 
Doran, Bagnall & Co. resumed operations 
on Monday of this week after the annual 
shut-down of 10 days. 

The work of stringing the high-feed 
wires of the Union Electric Power Co. 
from Franklin to this town was started 
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This company has received the 
contract to furnish the town with its supply 
of electricity. 


last week. 


F. A. Howard, treasurer of Frank M. 
Whiting & Co., has filed the following cor- 
poration report: Machinery, $49,148; cash 
and debts receivable, $94,115; merchandise, 
$96,546; total, $239,809. Capital, $100,000; 
accounts payable, $70,713; surplus, $69,096; 


total, $239,809. 








Attleboro. 





J. L. Sweet spent last week at Onset with 
his family, 

Col. Sidney O. Brigney is expected home 
this week from Europe. 

Mansfield’s tax rate has jumped this year 
from $15.40 to $24.80 per thousand. 

William Gow returned to New York last 
week after spending a month’s vacation in 
town. 

George Roberts was_in New York last 
week for the Freeman, Daughaday Co., of 
Chartley. 

Eben F. Wilden, of the Attleboro Mfg. 
Co., spent last week in Connecticut on a 
vecation. 

The factory of A. Bushee & Co. resumed 
operations on Monday morning after a 
week’s vacation. 

Charles M. Robbins has returned from 
an extended trip to Europe. He was with 
the Ancient and Honorable Artillery. 

Louis Earle Rowe. of Attleboro, has been 
appointed director of the Rhode Island 
School of Design, to fill the vacancy caused 
by the resignation of Huger Elliott. 

Edward E. Perry, the well-known ex- 
pressmen who has carried packages for the 
local jewelers for a number of years, died 
last Friday evening at his home in Attle- 
boro. 

Frank Sweet, E, A. Sweeney and others 
who own property in the neighborhood of 
the Windsor property. which is to be 
turned into a hospital, have given land for 
a new street to be constructed at the main 
entrance to the building. 

J. L. Wiggmore, who has been employed 
for some time past by John Anthony, man- 
facturer of chains, has purchased the inter- 
est of E. J. Lonergan in the Moore-Loner- 
gan. Co. The concern will continue the 
business without any change. 

3ernard Simms, treasurer of Simms & 
Co., has filed the following corporation 
report: Machinery, $4,726; cesh and debts 
receivable, $3,180; manufactures and mer- 
chandise, $1,668; good will, $15,000; profit 
and loss, $38,098; total, $62,672. Capital, 
$50,000; accounts payable, $3,482; floating 
debt, $9,190; total, $62,672. 

The sterling silver cup which was won 
by the spe a Chain Co.’s baseball nine 
at Rocky Point, R. I, July 20 in a series of 
five games played with the Attleboro Mfg. 
Co.’s nine has become an object of interest 
not only to the winners, but to the base- 
ball “fans” in the neighborhood. These 
games were played, one each year, on the 
annual field day of the two companies, and 
the trophy is doubly appreciated because of 
the fact that at the time it was won each 
of the teams had previously won two 
games. 
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Largest Ring Manufacturing Center in the East 








KING & EISELE CO. 


IMPORTERS OF 
DIAMONDS 


Makers of Rings and Scarf Pins. Jobbers in 
American Watches. Gold and Gold 
Filled Jewelry 








Manufacturers of 


Jewelry and Silverware Cases 
Paper Boxes, Trays, Chests, Leather Goods 


329-335 Broadway, BUFFALO, N. Y. 








Buffalo Can Supply All the Jewelers’ Wants and Quickly 











NIAGARA RING MFG. CO., 534 Main Street 


Makers of RINGS of QUALITY. Your stock is incomplete without our 


Birthday [| 
Rings 7 


i ed Substantial 


Retail for $2.00 and are Quick Sellers 
Our NINE agents covering the whole United States carry the most select 
and uptodate MEDIUM-PRICED Rings on the market. 
Quality, price and best treatment GUARANTEED. 
Our FREE Advertising FOR you to YOUR trade, sells your goods. 


Heavy 


and 





(Any Stones) 





HEINTZ BROS. 
Manufacturers of Solid Gold Set Rings 





86 ELLICOTT STREET 


BUFFALO, N. Y. 








One of the Most Wide Awake Cities of the United States. 
Anything NEW that the Retail Jeweler should have can 


be found here, so— 


Come to Buffalo or get in Touch with Buffalo Concerns 
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Philadelphia. 





\V. H, Croesdale, a watchmaker for Mrs. 
\. F. Williams, is at Atlantic City, N. J. 

John Blisard, of 727 Sansom St., spent 
several days in New York last week on 
business. 

R. Dvinsky, watchmaker for the trade, 
has removed from 737 Walnut St. to 733 
Satisom St. 

Cc. M. Loeffler, 1004 Girard Ave., is mak- 
ing extensive alterations and improvements 
= his store. 

George Peck employed by C. W. Ritter, 
Pottstown, Pa., is spending his vacation at 
Wildwood, N. J. 

Edgar C. Paris, of E. C. Paris & Bro., 
Bridgeton, N. J., spent several days last 
week 1n Reading, Pa. 

F, X. Liebermann, of 3525 N. Sth St, is 
spending his vacation at his bungalow at 
Jsland Heights, N. J. 

S. J. Lyons, 2256 N. Front St., contem- 
plates opening a new store in the north- 
eastern section of the city. 

Frank Hurlburt, of H. O. Hurlburt & 
Sons, 813 Chestnut St., has returned from 
his vacation at his cottage in Atlantic City. 

Mrs. A. F. Williams, of Trenton, N. J., 
has purchased a bungalow at Yardley on 
the Pennsylvania side of the Delaware 
River. 

Otto Burkhard, Wilmington, Del.; H. L. 
Kramer, North Wales, Pa.; Sol. Levit, 
Shenandoah, Pa., were visitors in town 
during the week. 

Cook & Jaques, Trenton, N. J., are dis- 
playing the trophies won by Hughie Hughes 
in his Mercer at the International Races in 
Indianapolis, Ind. 

Harry Gambler, Buffalo, N. Y., stopped 
off in this city for a day on his way to 
Atlantic City, where he is spending his va- 
cation with his family. 

C. S. Kepner, Chester, is taking a two 
weeks’ automobile trip through the State. 
On his way home, Mr. Kepner will visit 
his parents in Union County. 

Harry H. Watkins, salesman for R. M. 
Cooper & Son, 715 Sansom St., who has 
been ill at his home for several weeks, has 
returned to work very much improved. 

William H. Hough, formerly with the 
New England Watch Co., but now with 
the Elgin National Watch Co., was in the 
city during the week. Mr. Hough accepted 
his new position on July 1. 

Fred Williams, son of W. H. Williams, 
Trenton, N. J., has returned to Waltham, 
Mass., after a two weeks’ stay at home, 
while on his vacation. Mr. Williams is em- 
ployed as an inspector at the works of the 
Waltham Watch Co. 

Paul Dilger, of 803 Chestnut St., has 
been appointed choirmaster of St. Malachi’s 
Catholic Church of this city. Mr. Dilger, 
who is also the organist of the church, is 
now in full charge of all musical affairs 
connectec with the services. 

J. W. Smith, 54 E. Haines St., German- 
town, spent last week in New York and in 
Allentown. In the latter town he attended 
the State convention of the LuLu Shrine, 
of which he is a member. Mr. Smith was 
accompanied by his ‘son, Lawrence. 

The July issue of the Army and Navy 
Journal of Pennsylvania contained on the 
front cover a large half-tone cut of Lieut.- 


Col. J. Warner Hutchins, of this city, who 
is Deputy Commissary General of the 
N. G. P. on the staff of Gov. Tener. 

The wife of Thomas Moore, formerly 
connected with H. O. Hurlburt & Sons, 
died last week at her home, 2040 N. 19th 
St.. after a lingering illness of more than 
a year. Mr, Moore is well known to the 
jewelry trade, but retired from active work 
Six years ago. 

The engagement of John Matz, of Matz 
Bros. & Co., lll 5S. 8th St, to Miss Ray 
Armour was announced last week. A ban- 
quet in honor of the engagement was given 
last week to the workmen of Mr. Matz’s 
firm. The bride-to-be has been presented 
with $500 worth of diamonds. 

John M. J. Costello, of 716 Sansom St., 
is moving his establishment to larger quar- 
ters on the second floor of the Atlas build- 
ing, 721 Sansom St. Mr. Costello has been 
in business on Sansom St. for the last 15 
years, starting in the engraving business 
and branching out into diamonds and 
jewelry. 

John R. Murphy, 719 Sansom St., cele- 
brated the 70th anniversary of his birth on 
Wednesday, Aug. 7. Mr. Murphy was 
greeted by his many friends in the trade, 
but continued at his work as he has on 
every previous birthday. He is one of the 
pioneers in the engraving business, and has 
been on Sansom St. for more than 30 years. 

Frank Freeman, West Chester, had a 
clash with the authorities ‘of his home town 
last week, when he stopped his automobile 
on the wrong side of the street. Mr. Free- 
man was taken before a justice of the peace 
for violating the traffic regulations. The 
justice imposed a fine, which, after a brill- 
iant argument by Mr. Freeman, he cut in 
half an allowed the jeweler to go on his 
way. 

The Summer clambake of the Jewelers’ 
Club of Philadelphia will be held on 
Wednesday, Aug. 21, at The Orchard, Es- 
sington, Delaware’ County, Pa. Baseball 
games and sports will be participated in by 
the several hundred members and friends 
of the club. A carnivaj of the club, which 
was to have been given about six weeks 
ago at the grounds of the Philadelphia Na- 
tional League ball park, Broad and Hunt- 
ingdon Sts., was postponed because of the 
death of Joseph E. Cadwalader, a member 
of the board of governors of the organi- 
zation. 

An attempt on the part of Thomas 
Rokus, of Spring Mills, Pa.. an employe 
in the Philadelphia Paper Mills at Mana- 
yunk, to sell a diamond valued at $400 to 
a Sansom St. jeweler for $200 led to the 
arrest of Rokus and his brother last 
Wednesday. Rokus and his brother George 
were employed in the peper mill until a 
week ago, when they were discharged. 
One of the brothers began a round of the 
Sansom St. jewelry houses in an effort to 
dispose of the large gem. The cheap price 
that he placed on the stone aroused the sus- 
picions of one jeweler, and he notified the 
detective bureau. Detectives Welsh and 
Harbridge were sent to the place and ar- 
rested Rokus. A search of his home is said 
to have disclosed more than $1,000 worth 
of jewelry, including gold rings, studs and 
other valuables. When taken to the de- 
tective bureau, Rokus explained that he 


THE JEWELER®S’ CIRCULAR-WEEKLY 121 


was employed at the factory in sorting out 
the rubbish which was to be converted into 
good paper. Two weeks ago, while clean- 
ing out the pit where he worked Rokus 
said he found a stud in which was the 
stone. He showed it to his brother, and 
together they went to a jeweler who con- 
vinced them that it was valuable. 





Buffalo, N. Y. 


Two bags of silver ore, which were found 
in the New York Central station in this 
city, are still unclaimed. Jewelers say the 
ore is worth about $500. 

Alfred O. Bald, secretary of the Buffalo 
Retail Jewelers’ Association, in company 
with his family, has gone on a 10 days’ fish- 
ing trip in the Muskoka section, Canada. 

Louis Schutt, of Schutt & Petersen, who 
was ill, has returned from a lake trip and 
has again assumed his duties at his store. 
Fred Petersen, of the same firm, is confined 
to his home through illness. 

Barber Watrace, of the International Sil- 
ver Co., and Mr. Platte, of the Theo. W. 
Foster & Bro. Co., Providence, R. I. visited 
Eugene Tanke recently, They were touring 
through Buffalo in an automobile. 

Articles of incorporation have been grant- 
ed to the William Guillott Mfg. Co., Buffalo. 
to manufacture metal goods. The capital 
stock of the company is $10,000. William 
Guillott, Anna S. Guillott and Edward W. 
Reynolds, all of Buffalo, are directors. 

On complaint of Herman Boasberg, dia- 
mond dealer, Solomon H. Brick, jeweler, is 
under arrest here. Brick was taken to city 
court and admitted to $5,000 bail to appear 
for a hearing. Brick some time ago filed 
a petition in bankruptcy. Boasberg told the 
police that in August, 1911, Brick, who has 
a store at 968 Broadway, obtained jewelry 
valued at $1,500 from him and has not yet 
settled. 

The burglar who has been playing hide 
and seek with the police of Niagara Falls, 
recently entered the Scott pawn shop at 321 
Main St. and got away without leaving a 
clue. He entered by breaking a pane oj 
glass in a front window, ransacked the 
place and took several pairs of cuff buttons, 
a watch and several razors. 

King & Eisele furnished a handsome sil- 
ver loving cup, more than two feet tall and 
appropriately inscribed, for Charles Reid- 
path of Buffalo, who won honors at the 
Olympic games. The cup was presented 
to him by Mayor Fuhrmann at the close 
of an athletic meet in this city. Ralph 
Smith has returned from his vacation and 
has again assumed the management of the 
silverware and cut glass departments of 
King & Eisele. 











The estate of H. J. Cartier, Arctic, R. L, 
is succegded by Mrs. Marie L. Cartier, who 
continues the business as the H. J. Car- 
tier Store. 

Mrs. S. W. Bouquin, Barney, Ga., has 
a 25-cent gold piece which has been in 
her possession for nearly 70 years, and al- 
though she has been offered a good price 
for the money, she refuses to give it up. 
The gold piece is said to be the only one 
of its denomination in that section of the 
country. 
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Pittsburgh Promotes Progress 


RUHL WANTS YOUR pp, 





Buy Your Requirements in Pittsburgh 


THE SECRET 


Of our large and growing Diamond business is: 


We import our Diamonds direct from the largest cutters in Amsterdam and save 
you all middlemen’s profits. 


OUR 20th ANNUAL IMPORTATION 
will soon be ready for your inspection. 
SAM. F. SIPE, Importer 
DIAMONDS 


Schmidt Building, 339 Fifth Avenue - 


Memo. Packages sent express prepaid to Retail Jewelers. 





PITTSBURGH 











ESTABLISHED 1867 ESTABLISHED 1888 


HEEREN BROS. & CO. GRAFNER BROS. 


Manufacturing and Wholesale Jewelers WHOLESALE. JEWELERS 


a Conceded to Carry the Best Assorted and 


EVERYTHING NEEDED BY JEWELERS One of the Largest Stocks in Pittsburgh 
HEEREN BUILDING AGENTS FOR ROCKFORD WATCH CO. 








PENN AVENUE AND EIGHTH STREET 706 Penn Ave. PITTSBURGH 
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Pittsburgh. 





D. F. Walton has returned from a visit to 
Point Chautauqua. 

Grafner Bros. have added several new 
employes to their force. 

Rk. J. Sime and his family are spending a 
few weeks in Dunville, Ont. 

D. Skutch, of the New Haven Clock Co., 

who has been coming to Pittsburgh for 31 
vears, was in town last week. 
' J. A, Brasley, who was formerly engaged 
in business in Penn Ave., but now of Day- 
ton, O., visited friends in Pittsburgh last 
week. 

Samuel Weinhaus, of the S. B. Wein- 
haus Co., and his family motored to Bed- 
ford Springs last week to spend several 
days of a week-end trip. 

Out-of-town buyers in Pittsburgh last 
week included Adam Katzenmeyer, Bur- 
gettstown; T. N. Smith, Morgantown; T. 
H. McKinley, Washington, and Sol Fried- 
man, Greensburg. 

H. B. Hayes stopped in New York last 
week on his way home from Massachusetts, 
where he had spent his vacation with the 
members of his family. J. Alexander 
Hardy, also of the Hardy & Hayes Co., has 
gone to Chautauqua, where he will spend 
several weeks with his family. 

Mrs. Parlett, the wife of Charles J. Par- 
lett, bookkeeper for E. P. Roberts & Sons, 
died Saturday, August 3, at her home in 
Oakmont. She leaves two children. The 
announcement of her death was a great 
shock to Mr. Parlett’s friends. His wife 
kad been in poor health for some time. 

Sol Cerf. of Sol Cerf & Co., leaves next 
week for Atlantic City to spend 10 days 
with his family. From there he will go to 
New York and elsewhere to buy goods for 
the Fall and holiday trade. He reports 
that his house has been doing an excellent 
business end that the outlook is promising. 

Paul J. Gillespie, of Gillespie Bros., is in 
Portland, Ore., where he cxpects to meet 
his brother Carl. They will take a trip 
through the State of Washington. They 
attended the Elks’ Convention in Seattle. 
F, F. Lang, of the same hecuse, is spending 
his vacation at Atlantic City. He will visit 
some of the eastern manufacturers before 
returning to Pittsburgh. Walter Seth is 
visiting at Lucinda, Pa. 

A notorious safe cracker and the alleged 
pal of the man who robbed a Louisville 
jewelry store several years ago of $5,000 
worth of jewelry was arrested at San- 
dusky, O., last week, and will be brought 
to Pittsburgh to answer to a number of of- 
fenses which some of the members of his 
gang are now serving sentence for. He 
was an associate of W. F. Baldwin, who 
used an automobile to carry on his work 
here, and who at the time of his arrest said 
he was a book agent. 

The speech delivered at the annual con- 
vention of the Pennsylvania Retail Jewel- 
ers’ Association by John M. Roberts, the 
president of the Stete association, pub- 
lished in THe JEweLer’s Crrcucar July 3, 
has been followed by a number of letters 
from prominent eastern manufacturers 
urging him to have the address printed and 
sent broadcast to every jeweler in the 
country. Mr. Roberts has acted on the sug- 
gestion as to having the speech printed in 
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pamphlet form, end intends to send out a 
large number of them. The address, it was 
generally conceded, contains valuable hints, 
timely suggestions and much food for 
thought. 

The Grogan Co. recently was informed 
of the uneerthing of a queer lot of bottles 
up in Massachusetts, and had them for- 
warded to Pittsburgh. The thought sug- 
gested itself that the bottles be mounted in 
silver and copper, and they are now on 
exhibition and are attracting attention. 
One bottle contained these words, “Wig- 
wam Tonic.” It wes regarded as unusual, 
so the man who designed the silver work 
surrounding the bottle moulded the follow- 
ing into the silver, “Captured from a Dead 
Indian at Gin Mill.” The bottles are of a 
very peculiar shape, and some of them have 
exceedingly long necks. M. L. Cronin, of 
the Grogan Co., is in the east visiting some 
of the factories, end is accompanied by 
George E. Nicholson and H. L. Tomb, also 
of the Grogan house. 

Many hearty congratulations were last 
week showered on Mr. and Mrs. William 
John Sarver because of the celebration of 
their golden wedding anniversary. Mr. 
Sarver is one of the oldest jewelers in Pitts- 
burgh and probably the oldest jeweler of 
the North Side. The celebration took place 
in their home on’ Delaware St., there being 
35 relatives at a dinner given by the happy 
couple. Mr. Sarver enlisted in the army on 
his wedding day, Aug. 7, 1862, but the wed- 
ding trip was postponed till. after the war. 
He left for the front two weeks after the 
ceremony and served in the Army of the 
Potomac under Col. J. B. Clark, seeing 
service for nine months. Mr. Sarver has 
been in business on Federal St., North 
Side, for over 50 years. The Rev. Chap- 
man, of Uniontown, who performed the 
ceremony 50 years ago, was present, as 
well as Mrs. Sarver’s sister, Mrs. C. F. 
Shoemaker, of Cleveland. The golden wed- 
ding was a most enjoyable event. Dancing 
for the young people followed directly after 
the dinner. 

L. M. Smit, of the M. J. Smit Co., lost-a 
%%-carat diamond one day last week in a 
most unusual manner. He went to the 
front door of his establishment in Fifth 
Ave, to make a measurement for setting the 
stone, and while he was exemining it the 
diamond bounced out of his hands and 
rolled on the cement pavement and was 
lost to sight. A crowd quickly gathered in 
front of the jewelry establishment and 
the corner policeman, thinking that some- 
thing serious was wrong, sent in a riot cell, 
and in a few minutes a patrol wagon filled 
with policemen and dectectives were on the 
scene. Several men, after the crowd had 
been dispersed, searched the neighborhood 
trying to find the gem. All sorts of rumors 
were started as to the size of the gem, but 
Mr. Smit informed THe Jeweters’ Crrcu- 
LAR correspondent that it was of the weight 
already mentioned. The street has been 
torn up in front of Mr. Smit’s place for 
some time. It is believed that the stone 
either bounced into a dirt pile or that some 
pedestrian stepped on it and that the stone 
stuck to the sole of a shoe and was car- 
ried up or down in the street and in that 
way lost. Mr. Smit says_that the diamond 
was valued at $65, - 





Washington, D. C. 





Charles F. Karr was a victim last week 
of automobile thieves, who have been un- 
usually active in Weshington recently. The 
tool box on his machine was broken open 
and a quantity of accessories stolen. 

A young Washington woman who claims 
she will shortly come into a fortune of 
$100,000 was arrested lest week on com- 
plaint of Milton Baer for alleged failure 
to pay for a vanity box which was sold to 
her about a year ago. After 2 conference 
between the woman's attorney and the as- 
sistant district attorney, it was decided to 
postpone the hearing until Aug. 30. 

News has been received in Washington 
that a fight on the mail order houses of 
the country is being organized in the west. 
The Western Merchants’ Association, or- 
genized during the last year, is to have 
headquarters in New York and Chicago, 
and will inaugurate a campaign intended to 
put an end to the advantage of the big 
firms. Through co-operetion it is intend- 
ed to cut out the middleman and to give to 
the small storekeeper the same advantage 
of buying in large quantities as is now 
enjoyed by the big mail order houses. 

The Retail Merchants’ Associstion is no 
longer connected with the Chamber of 
Commerce. Its declaration of independence 
was read by. President Joseph Strasburger 
to the directors of the Chamber at their 
last monthly meeting, and was accepted 
with expressions of regret. The work of 
reorgenizing the association is now under 
way. The resolution of the association to 
seperate “as a body and not as individuals” 
from the Chamber was presented to the di- 
rectors by Mr. Strasburger, who asked that 
2 committee of five be appointed to confer 
with a similar committee of the associa- 
tion to adjust relations between the two 
bodies, 








Baltimore. 





J. C. Lamson, Ivanhoe, Va., has sent out 
an announcement that he has added an op- 
tical department to his retail jewelry store. 

Mrs. J. Henry Heil is recovering from 
an attack of ptomaine poisoning, and with 
Mr. Heil is spending a few weeks at Love 
Point, on the Chesapeake. William Hoyer 
and Henry Reager have joined Mr. Heil’s 
shop force. 

Held as a suspicious character, a colored 
man was locked up Friday night while 
hanging around in the vicinity of Harry 
Goetz’s store on West Baltimore St. When 
approached by an officer the man ran and 
lead the officer a race before he was 
caught. 

A report reached the police that a gang 
of crooks had planned to blow open and 
rob a safe Friday night. Although several 
plain «cloghes men were in the jewelry dis- 
trict all‘ night the men failed to appear. 
The information was given to the police by 
a man who was under arrest on the charge 
of larceny, and who was picked up in a 
pawn shop on Market Space. 








E. A. Taylor is the successor of J. R, 
Goold, Gonzales, Cal. 

Louis Idzal,. Pueblo, Colo., has been suc- 
ceeded by William Lindenbaum. 
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ILLINOIS WATCHES 


SPRINGFIELD | 





The quality, which is higher 
than the price, is the reason 
back of the steadily increas- 
ing demand for the 
Illinois -Springfield 
Watches 





Illinois Watch Company 
Springfield 
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Chicago Notes. 





M. Carlton has returned from a north- 
west trip. 

Geo. G. Gubbins and family are spending 
a vacation in northern Wisconsin. 

F. B. Tinker, cut glass, returns this week 
after an extensive outing and fishing trip. 

Geo. McCormick, traveling for the R. L. 
Griffith & Son Co., Providence, was here 
recently. 

Frank Doll, assistant to F. B. Tinker, 
leaves this week for an outing at Lake 
Delevan. 

A. W. Levy, representing L. Stras- 
burger’s Son & Co., has just returned from 
a western trip. 

It is reported that Chas. Dvorkin, jew- 
eler, 2443 Milwaukee Ave., has sold his 
stock and left this city. 

Wm. E£. Hayward, Chicago manager of 
the Alvin Mfg. Co., returns this week from 
a fishing trip in Wisconsin. 

H. E. Cobb, Chicago representative of 
Harvey Clapp & Co., is on a trip to Cleve- 
land, Detroit and other points. 

E. Teichman, manager of the credit de- 
partment of R, Wallace & Sons Mig. Co., 
is on a two weeks’ pleasure trip. 

Albert Cohn, western representative of 
the Lyons Mfg. Co., leaves this week on 
a trip to Denver and other points. 

F. E. Whiting, western representative of 
Whiting & Davis, has just returned after 
a vacation and trip to the factory. 

S. E. Dickson, Chicago manager for the 
John T. Mauran Mfg. Co., is on a trip to 
Minneapolis, St. Paul and Duluth. 

W. C. Taylor, office manager for the IIli- 
nois Watch Case Co., has just returned 
from a canoe and fishing trip in Wisconsin. 

M. F. Knutson, H. H. Horish, F. H. 
Blake and A. Hutchison represented the 
Alvin Mfg. Co. at the Kansas City conven- 
tion. 

Frank E. Wallis, representing T. W. 
Adams & Co., leaves soon on short trips, 
returning to Chicago Aug. 26, Sept. 9 and 
Oct: 4. 

F. N. Wood, of the National Jewelers’ 
Joard of Trade, represented the Chicago 
Jewelers’ Association at the Kansas City 
convention. 

G. A. Brock, of Brock & Co., Los An- 
geles, Cal., stopped over here last week 
on his way home after a visit to New York 
and other eastern points. 

The Schrader-Wittstein Co. has en- 
larged its factory space considerably and 
will take on more men in their platinum 
diamond jewelry department. 


W. A. Fay, western representative of the 
Potter & Buffinton Co., has returned from 
his vacation and is now making a trip to 
St. Paul, Minneapolis and other points. 

Michael Wojtecki, jeweler, of Milwaukee 
Ave., was in a legal controversy recently 
with H. W. Wells, the later claiming to 
have received a worthless check from Woj- 
tecki in payment of a bill. 

Frank A. Kostoch, floor salesman for R. 
Wallace & Sons Mfg. Co., has returned 
from his vacation. Wm. Barker, A. W. 
Wallace and J. H. Nicolas represented R. 
Wallace & Sons Mfg. Co. at the Kansas 
City convention. 

Among the buyers from out of town re- 
cently were the following: George Mason, 
Frankfort, Kans.; A. Il. Polan, Charleston, 
W. Va.; August Krautheim, Muskegon, 
Mich.; Mr. Cole, of Cole & Hull, Lake- 
land, Fla.; A. Huss, Libertyville, Ill; B. 
Zimmerman and wife, Martin’s Ferry, O. 





Cleveland. 





TRADE CONDITIONS. 

Business conditions have greatly improved here 
during the past two weeks and indications are 
that they will remain so. The recent Eagles 
Convention helped stimulate business, especially 
so with the down-town stores and all are of the 
same opinion that it should be made an annual 
event. 





D. H. Leedy has succeeded W. R. John- 
ston at Butler, O. 

R. A. Talbot, of Jos. Fahys & Co., was 
in town last week. 

E. S. Quinlan returned home last week 
from Atlantic City. 

L. J. Binder, of the Cowell & Hubbard 
Co., is touring in Michigan with Alpina as 
his destination. 

The Koch & Craft, Bellevue, O., has dis- 
solved partnership, C. M. Koch having pur- 
chased the interests of his partner, D. C. 
Craft. 

M. B. Einig, of the Bowler & Burdick 
Co., left last week cn a trip down the St. 
Lawrence. He will stop off in. Montreal 
and Quebec before returning home. L. H. 
Covert has joined the forces of the Bowler 
& Burdick Co. 

The racing trophies awarded to the win- 
ners in the recent automobile meet held 
at Randall track under the auspices of the 
F. O. E. during convention week were on 
display in Coweil & Hubbard’s window, and 
attracted considerable attention. 

The foilowing jewelers visited Cleveland 
last week: R. R. Moore, Cuyahoga Falls, 
©.; L. E.. Shate,. Fairport, ©. S;. H. 
3rainard, Medina, O.; A. F. Nees, Akron, 
O.; A. G. Chaffee, Garrettsville, O.; O. G. 


Carter, New London, O.; F. Presswell, 
Akron, O.; E. J. G. Lovett, Alliance, O.; 
A. Zang, Alliance, O., and C. A. Bogert, 
Sandusky, O. 

The Lyon Jewelry Co. has just closed a 
deal whereby the company has acquired a 
room at 412 Superior Ave. adjoining its 
present store at 410 Superior St. and will 
immediately remodel the store and take 
down the wall that now separates the two 
stores. With this added floor space, the 
concern will have one of the finest stores 
on Superior St. and one better suited for 
their business requirements. 








Pacific Northwest. 





F, Briggs, Seattle, Wash., has assigned to 
his attorney. 

Jeweler Thomas, Arlington, Wash., has 
erected in front of the store soon to be occu- 
pied by him an ornamental pedestal in the 
top portion of which will be installed a 
Howard clock. 

F. M. French, Albany, Ore., who °has 
acted as president of the Oregon Retail 
Jewelers’ Association for the past three 
years, went to Kansas City, Mo., to attend 
the national convention as the only delegate 
from his State. 

Louis B. Marks, manufacturer and im- 
porter of jewelry and novelties, Portland, 
Ore., has filed a voluntary petition in bank- 
ruptcy in the United States District Court, 
listing his assets at $4,100 and his liabili- 
ties at $1,436.92. Of the former $3,000 is an 
insurance policy. 

The Spokane (Wash.) Jewelers’ Asso- 
ciation held its annual picnic at Liberty 
Lake, Sunday, and the outing was well at- 
tended by both wholesalers and retailers. 
In the evening the employes of the stores 
were guests at a banquet given by the 
wholesale and retail jewelers. 

A vein of commercial onyx, 200 feet 
thick, within eight feet of the surface, has 
been discovered near Ellensburg, Wash., by 
an artesian well driller. The surrounding 
range has been staked out into claims, and 
it is believed that one of the most im- 
portant mineral discoveries in the northwest 
has been made. 








There has been on exhibition in the win- 
dow of T. W. Singleton’s jewelry store, at 
Rome, N. Y., a miniature aeroplane, which 
was made by W. S. Rudd, a boy of about 
16 years of age. It has a stretch of three 
feet, rattan forming the framework. With 
the aid of rubber bands it will sail through 
the air a distance of 40 feet. 
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E WISH TO ANNOUNCE to the Jewelry Trade 
that we have opened our new wholesale watch, 
diamond and jewelry business in the Merry Building, 

1009-13 Walnut St., Kansas City, Mo. Having been identi- 
fied with the watch, diamond and jewelry business for many 
years we have the experience which will be of great service 
to the retail jewelers of the West and Southwest. 


Our Watch Stock 


comprises all that is best in American standard makes of 
movements and cases. In 


Our Jewelry Stock 


retail jewelers will find the most complete and up-to-date 
patterns to be found anywhere. All our jewelry has been 
selected with the care born of years of experience. Every- 
thing is absolutely new and many choice styles are confined 
exclusively to us. 


Our Diamond Stock 


contains the best product of the European diamond markets 
and we can satisfy your wants in all sizes, weights and grades. 
We will appreciate a visit from you. 




















Hoefer Jewelry Co. 
Kansas City, Mo. 


1009-11 Walnut St. Merry Building 


C. C. HOEFER W.H. JOERS E. O. BAUMGARTEN 
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Cincinnati, 





Dave Spritz, of Wallenstein, Mayer & 
Co., is spending his vacation in New York. 

William G. Courtney, of the Gustave Fox 
Co., left Sunday for a trip to Pittsburgh. 

Gus Peck, of Peck, Selmeier & Peck, re- 
turned Monday from a trip through the 
east. 

W. S. P. Oskamp, of the Oskamp Jew- 
elry Co., left last week for a fishing trip 
through Minnesota. 

J. Harry Welling, watchmaker with F. 
Pieper, Covington, Ky., has just returned 
from a two weeks’ vacation at Clark’s Lake 
and Detroit, Mich. 

George Krueger, after an absence of sev- 
eral months, has returned to the wholesale 
department of the Clemens Oskamp Co. 
John C. Daller, Sr., is in central Ohio, 

Charles Werrmann, Jr., has arranged to 
open a store in the East End, about three 
blocks west of his father’s jewelry store. 
He has been with his father for some time. 

Raymond J. Frommyer, of Klein Bros., 
returned Saturday from a honeymoon trip 
up the lakes. E. M. Klein returned from 
Michigan and Eugene Frommyer went into 
Illinois. 

After idleness of several months since 
the raising of his rental forced him to 
leave his store at Vine, near 7th St., I. 
Schwartz opened his new store at 909 
Vine St. 

There were few out-of-town buyers last 
week. Among them were Charles Seder- 
berg, Milford, O.; Mr, Ludde, Lafayette, 
Ind.; Frank Fullilove, Owentown, Ky., and 
A. M. Stamm, Williamsburg, O. 

Gus Schneider, of E. & J. Swigart, is 
spending a week’s vacation at home, ar- 
ranging the moving of tne Fruh Jewelry 
Co. to its new location on Central Ave. 
F. W. Willett is. also on his vacation. 

Sig Strauss, qf Lindenberg, Strauss & 
Co., went out last Thursday to the south, 
and Carl Langhorst also went that way. 
August Newstedt is taking his vacation in 
Atlantic City, and will be back next week. 

Jessie Newman, of A. & J. Plaut, is spend- 
ing her vacation at Atlantic City. G. M. 
Braham came in this week from the south- 
west, and H. I. Jacobsen from the south. 
Abe Solomon went out to West Virginia 
and Maryland, 

E. J. Fox, of Lindenberg & Fox, left 
Friday to join his family at Omena, Mich, 
where they have been spending the Sum- 
mer. He expects to be gone about three 
weeks. Hugo Lindenberg went out last 
week to the south. 

Carl Thema, of Thoma Bros., left last 
week for Ittdiana, Jerome Thoma for south- 
ern Ohio and Fred Thoma for Illinois. 
Harry Schmidt returned Monday from a 
visit in the country. Joe Farrell got back 
from a vacation spent in Kentucky. 

Louis Lange, of A. G. Schwah & Sons 
Co., left Monday with his family for a visit 
to Michigan. He came in last week from 
a West Virginia trip. Julian Schwab is 
spending his vacation on the lakes. Her- 
bert Schwab left the first of the week for 
Kentucky. 

C. W. Lucius, of the diamond department 
of the Frank Herschede Co., left Friday 
for an extended trip through the west. 
Mr. Mutch came back Monday from his 


vacation. (CC. F. Bennett, the bookkeeper, 
is in the hospital suffering from a nervous 
breakdown. 

Quite recovered in health, C. Wolf, for- 
mer surface grinder for the Geneva Opti- 
cal Co., came: back to Cincinnati last week 
to visit his old associates. He has spent 
most of his time in California. Joseph W. 
Smith returned Wednesday from a Ken- 
tucky trip. 

J. Hirshfield, of the D. Jacobs’ Sons Co., 
came in from a 10 weeks’ trip through Kan- 
sas and Texas last week, and Aaron Strauss 
from two weeks in Illinois. Gus Spiegel 
left for four weeks in Michigan, calling 
on the trade. A. Hirshfield went to Sul- 
phur Lake Springs. 

The Herschede Hall Clock Co. expects 
to get into its new building on McMillan 
St., each of Reading Road, by Oct 1. The 
raising of the one-story concrete structure 
is progressing rapidly. Walter H. Her- 
schede, superintendent of the factory, is 
in Michigan with his family. 

Improvements in the Greenwood build- 
ing, which houses the Miller Jewery Co. 
and a number of other firms, were halted 
last week by the building commissioner. The 
workmen had sawed through two iron 
piers, and the building, a six-story affair, 
was settling. All night was ‘spent in shor- 
ing up the walls. 

Saul C. Bingaman, of the Bingaman Jew- 
elry Co., was summoned last week for jury 
duty on the murder trial of Mrs. Mathilda 
Radeloff, which is attracting much atten- 
tion in Cincinnati. He was excused on the 
double ground that he had once been a 
client of the attorney representing Mrs. 
Radeloff and on the presentation of a doc- 
tor’s certificate. 

Otto C. Lightner, who is known in jewel- 
ry circles in the central west, was one of tlie 
principal figures in the few contest cases 
before the credentials committee in the 
Chicago Progressive Convention. There 
had been a split in the Hamilton County 
Progressive forces, and Mr. Lightner went 
to Chicago to represent the faction which 
desired to put a complete county ticket in 
the field. He won his case, and was seated 
as a delegate. 

Two local jewelers were taken into the 
courts last week, when S. & H. Gilsey filed 
suit against the Oskamp Jewelry Co. be- 
cause of an electric sign. The latter com- 
pany occupies the first floor of the build- 
ing at 7th and Race Sts., and the 
Gilsey brothers the second floor. One of 
the most brilliant electric signs on the street 
is that advertising the Oskamp Jewelry Co. 
It hangs out almost from the second-story 
windows of S. & H. Gilsey. As a result 
the Gilseys allege in their petition that cus- 
tomers “believe the premises of the plaintiff 
are the premises of the defendant, which 
interferes with the good will of the plain- 
tiff.” In addition to an injunction the ‘suit 
asks for $1,000 damages. 

After 10 years’ establishment in their 
quarters at 5th and Vine Sts., Richter & 
Phillips are removing to 114 W.. Sixth 
Ave. There they have leased for 10 years 
the six-story building formerly occupied by 
a carpet company, have remodeled the in- 
terior to fit the needs of the jewelry busi- 
ness, and will occupy the entire upper five 
floors. Moving started last week, and it is 
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hoped that the middle of this week will see 
the change completed. The reason for the 
removal is the desire of the Rollman de- 
partment store to gain entire possession of 
the corner. The lease held by Richter & 
Phillips was due soon to run out, and know- 
ing Rollman’s plans the firm sought other 
quarters at this most convenient season. 
The second floor will be used as sales and 
display department, the third floor as a 
billing room, cut glass, clocks and silver- 
ware will occupy the fourth floor, the re- 
pair department is on the fifth floor and 
warerooms on the sixth, This is the se- 
ond firm to find larger quarters and move 
within the past two weeks. The Oskamp- 
Nolting Co. is just now settling down to 
routine in its new home on Seventh Ave. 
Richter & Phillips had a display at the 
Kansas City convention, wfth Mr. Phillips 
and Ezra Kendall in charge. Mr. Phillips 
expects to return to the city the last of this 
week. , 








Pacific Coast Notes. 


T. B. Camm has opened a drug and 
jewelry store in the Lost Hill townsite. 

Tom Finch, of Finch Bros. Jewelry Co., 
Covina, Cal., with a party of friends from 
Fresno, is planning a trip to Lake Tahoe. 

J. T. Lowe, Hollister, Cal., is offering a 
handsome silver trophy cup to the party 
pitting the largest number of boxes of apri- 
cots in any one day. 

C. J. Klein, Santa Cruz, Cal., announces 
that having sold a half interest to Chester 
B. Trumbly, an entirely new stock will be 
put in. 

The shop of Earl M. Wilkinson, Pomona, 
Cal., is again open after having been closed 
for two weeks, during which time improve- 
ments were made in the equipment. 

The interior of the workshop at Man- 
son’s jewelry store, San Bernardino, Cal., 
was scorched by fire*the other day when 
gasoline used for cleaning purposes was ig- 
nited. The damage was confined to the one 
room. 

The Lester Jewelry Co., formerly in busi- 
ness in Denver, Colo., has leased a store- 
room in the new building just being com- 
pleted at the corner of 3d and Pine Sts., 
Long Beach, Cal. New and up-to-date fix- 
tures are being installed and it is expected 
the place will be ready for occupancy about 
the middle of the month. 

F. M. Myrick, the well-known gem stone 
miner of southern California, and his 
brother, E. H. Myrick, Oxford, Kans., have 
returned from a short prospecting trip to 
Death Valley, bringing with them a choice 
collection of beautifully tinted bloodstones 
in the rough, one solid piece without checks 
or fracture weighing 48 pounds. This large 
specimen Mr. Myrick will have cut and pol- 
ished for exhibition purposes. 











The jewelers of Idaho who met at Boise 
to form a State retail jewelers’ association, 
as reported in last week’s issue of the 
JEWELER’s CircuLAR, have chosen Weiser, 
Idaho, as the place for holding the next 
convention, which will occur in July, 1913. 
At the banquet which was he'd following 
the business session of the convention, B. F, 
Griffin, of the Greene-Griffin Co., Boise, 
acted as toastmaster. 
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Buy in Cincinnati 


The Great Central-Western Market 












HAMILTON WATCHES 
ILLINOIS WATCHES 





Trade-Mark — 


Gold and Gold Filled 
CHAINS 
FOBS 
CHARMS 





Established 1868 
Incorporated 1909 


DUEBER - HAMPDEN WATCHES 


Wholesale Distributors 
to Retail Jewelers 


‘S). The Thoma Bros. Co. 


128-130 Fourth Ave. East 
Cincinnati, 0. 


FAHYS CASES 
DUEBER CASES 
14K GOLD CASES 





Trade-Mark 


Gold and Gold Filled 





TOOLS and SUPPLIES 


BRACELETS 
LOCKETS 
NECK CHAINS 























ALBERT BROTHERS 


Wholesalers of Everything in 
Jewelry, Watches, Diamonds, 
Cut Glass, Clocks, Etc. 
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NF 


r ‘x * 
AND YR 











Large Money Saving Catalogue on Request 


ALBERT BROTHERS 


CINCINNATI 








A line of quality comprising 
the latest and newest designs 














George A. Klein Edward M. Klein 


KLEIN BROS. CO. 


Wholesale Jewelers 


Eugene A. Frommeyer 


A Full and Satisfying Stock 


always to be had. We know our 


1912 Catalogue 


would please you, as it is the 
BEST exponent of the Jewelry 
_ Trade in the market. 


Send for it 


Richter & Phillips 


The Leaders 
5th and Vine Sts., Cincinnati, Ohio 









WATCHES, DIAMONDS and JEWELRY 
GOLD and GOLD FILLED JEWELRY 


Send us your orders 


14-16 EAST 4th STREET 


CINCINNATI, OHIO 
Boylan Building 


KMr20 ArPranamrores 
Kr20 ArPrunumronms 
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Buy in Cincinnati 






The Great Central-Western Market 











LINDENBERG & FOX 


Wholesale Jewelers 
31-39 E. 4th St., CINCINNATI, O. 





SPECIAL AGENTS 
Illinois Watches 
Dueber:-Hampden Watches 
Wadsworth Cases 
Fahys Cases 





Diamond s-Loose and Mounted 


and 
A Great Line of Jewelry 








Artistic, Gold, Platinum 
and Diamond Jewelry 


Snappy — Original — Modern — The kind 
that attracts and creates sales. The kind 
you can cell with pleasure and indorse with 
satisfaction. Makes customers that stay 
customers. 

Be Wise—‘*MILLERIZE.” 


The MILLER JEWELRY CO. 


CINCINNATI, OHIO 
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Wm. Wagenlaender & Sons 


MANUFACTURING JEWELERS 


Importers of Diamonds & Precious Stones 








WE SOLICIT SPECIAL ORDER WORK 








Repairing a specialty 








Cincinnati 


35-37 West Fifth Avenue -~— - 


Long Distance Phone, Main 2536 


The Dorst Company 
THE SPECIAL 
Manufacturing Jewelers 


for the 


Retail Jewelry Trade 


S. E. Cor. Fifth and Elm Sts., Lion Building 
CINCINNATI, O. 


OUR SPECIALTIES: — Diamond Mounting, Jewelry and Case 
Repairing, Emblem Goods and Jewels, Medals, Badges and 
Class Pins, Engraving and Enameling. 








JOS. NOTERMAN & CO. 


DIAMONDS 





Manufacturing Jewelers 
Makers of Fine Jewelry 
Diamonds Recut 


CINCINNATI OHIO 











Write for our 


700-PAGE 


complete 


1913, CATALOGUE 


Wallenstein, Mayer & Co. 


Wholesale Jewelers 
31 to 39 Fourth Avenue, East 
CINCINNATI, =. re OHIO 
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Watch, Jewelry and 
Diamond Line 


Remember that Our Policy is 
BROAD — LIBERAL a CORRECT 


H. F. HAHN & COMPANY 


a | Established 1873 Incorporated 1904 


HONEST PRICES 





a — to Powers Building, Wabash Avenue and Monroe Street 


= CHICAGO : ILLINOIS 


= AMSTERDAM: 2 Tulpstraat - FOREIGN DIAMOND OFFICES — ANTWERP: 58 Rue Pelican 





2 39 YEARS OF CONTINUOUS DEALING IN HONEST GOODS AT HONEST PRICES 
LONG DISTANCE TELEPHONES: 
Central 1336 Randolph 3100 Automatic 41434 









In Seeking New Associations in the Wholesale 























There Is Nothing That 


Succeeds Like Success 


About August 10th we will be in our new 
Building, 114 and 116 Sixth Avenue, West, 
where, with five floors each 30 x 90 feet, 
we will have facilities to fill your orders to 
perfection. On October 10th our 


New 1913 Catalogue 


will be out—illustrating the newest and 
best-known to the jewelry trade. Send for 
same, also inquire about our retailers’ FREE 
catalogue proposition. 











RICHTER & PHILLIPS 


THE LEADERS 
114 and 116 Sixth Avenue, West, CINCINNATI, OHIO 
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Indianapolis. 





Miss Irene Fletcher has gone to Brown 
County for two weeks. 

A. J. Douglas has returned from a 10 
lays’ automobile trip through Ohio. 

J. Roseman has returned from an ex- 
tensive business trip over the State. 

Leo Sandifer has returned from a two 
weeks’ fishing trip along Flat Rock. 

H. Friedman, of the F. & M. Jewelry 
Co., spent last week in southern Indiana. 

Jack Garland, of the Garland-Fisher Co., 
Newark, N. J., was in the city last week. 

Mr. and Mrs. Charles Mayer, Jr., have 
gone to Walloon Lake for several weeks. 

Joseph Martin has taken a position in 
the manufacturing department of Charles 
B. Dyer. 

Wilbur Smith was a delegate to the Re- 
publican State convention held in this city 
last week. 

J. W. Thompson, Danville, will leave 
soon for Florida, where he will remain sev- 
eral weeks. 

Jack Rogers, who has been seriously ill 
for several months, has recovered and is at 
work again. 

William Springhorn is home after a two 
weeks’ fishing trip to Elkhart Lake, near 
Columbia City. 

Mr. and Mrs. Charles W. Lauer, Sr., are 
home from Cedar Point, O., where they 
spent 10 days. 

Mr. and Mrs. Leo Krauss are making 
a 10 days’ trip through Indiana and Ohio in 
their automobile. 

H. O. Cobb, engraver for J. H. Reed, 
has returned from a vacation spent with 
his parents at Maysville, Ky. 

The retail jewelry business conducted for 
many years at Connersville by the late A. 
Rothermel is being closed out by the estate. 

Perry Slaughter,: formerly employed in 
this city, has sold out his jewelry business 
at Norwalk, O., and will engage in business 
at Clyde, O. 

L. Markowitz, of the F. & M. Jewelry 
Co., is expected home this week from a 
six weeks’ trip through Texas. He was in 
St. Louis last week. 

J. P. Mullally is in Springfield, Mass., 
attending the annual convention of the 
Supreme Lodge of the Order of Orioles, 
of which he is supreme past president. 

Frank Parker, who has been house sales- 
man for the Baldwin-Miller Co., has been 
promoted to city salesman for the com- 
pany’s tool and material supply department. 

Ernest Meyer, who has just completed a 
three years’ apprenticeship under Fritz C. 
Bonnet, will leave next month for Germany 
for a trip at the expense of Mr. Bonnet. 
The trip is to be a reward for faithful 
service. 

William Beatty, for many years engaged 
in business at West Lebanon, has sold out 

J. S. Delancey, of Williamsport. The 
business will be continued at West Leba- 
ion. After a long rest Mr. Beatty will 
engage in business in some other city. 

J. C. Sipe has just returned from his 

inual trip to Amsterdam, Hofiand, where 
he went to buy diamonds. He was gone 

ie month. He reports that diamonds are 
avout 7% per cent. higher in the rough and 
out 15 per cent. higher cut than they 
vere last year. Mr. Sipe predicts an even 





greater advance. He spent some time in 
England. 

J. P. Mullally was asked to be one of 
the representatives of the Indiana Retail 
Jewelers’ Association at the annual meet- 
ing of the National Retail Jewelers’ Asso- 
ciation held in Kansas City. He was un- 
able to accept on account of other engage- 
ments. 

Indiana retail jewelers in the city last 
week included C. G. Wildt, Veedersburg; 
H. N. Wheeler, Dana; A. W. Owen, 
Greenwood; J. W. Thompson, Danville; E. 
F. Clawson, Clayton; W. A. Hilburn, New- 
berry; W. E. Leachman, Lizton; J. M. 
Seifert, Mulberry; Agee Wilson, Plainfield, 
and G. C. De Camp, Shirley. 

The Indianapolis Business Men’s Asso- 
ciation, at a meeting held in Germania Hall 
last week, adopted a_ resolution op- 
posing the use of trading stamps and 
other premium schemes. It was decided to 
make an active campaign against the use 
of premiums and the legislature will be 
asked to pass a law forbidding their use. 








Son Diego, Cal. 





Charles Snyder, a watchmaker and jew- 
eler from Spokane, died in this city on 
July 25, while temporarily sojourning 
here. . 

Frank H. Guernsey, a jeweler at Glen- 
dale, and Miss Pearl Harrison, of North 
Los Angeles, were married recently at the 
home of the bride. Mr. and Mrs. Guernsey 
have gone on a month’s honeymoon to 
Santa Barbara. 

Panning the ocean sands at Venice for 
jewelry and money is a new occupation for 
patrons of that resort, where many thou- 
sands daily sit about on the beach. Within 
the past few days a pearl and diamond 
scarf pin, a sma!‘l diamond ring, three 
brooches and a number of coins have been 
found. 

L. E. Anselme, who left the employ of 
J. Jessop & Sons some months ago and 
went to Texas, has returned to this city 
and again taken a position in their watch- 
making department. R. H. Reed. :or a 
long time watch inspector on the Panama 
Railroad, has entered the employ of the 
same concern as a watchmaker. Edward 
Church, who has been with the Jessop firm 
since his boyhood, has been made foreman 
in the jewelry manufacturing department 
of the establishment. 

The handsome loving cup recently pre- 
sented to Mayor James E. Wadham, for 
four years president of the San Diego 
Rowing Club, is on exhibition in the win- 
dows of J. Jessop & Sons, who provided 
the cup. It stands 12 inches high and is 
of an appropriate aquatic design, three 
dolphins supporting the cup bowl. This 
firm also furnished the unique badges worn 
by local Elks at the recent big gathering 
of the order in Portland. The design’ in- 
cluded San Diego harbor, the exposition 
site and the exposition seal. 








While playing with his little stepson re- 
cently, Nat Kaiser, Atlanta, Ga., fell from 
the front piazza of his home, sustzining a 
broken arm and a sprained ankle. 
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Milwaukee. 





he semi-annual meeting of the Manu- 
facturing Jewelers & Jobbers’ Association 
of Milwaukee was held on Monday even- 
ing. 

Theodore Leubusher, head of Theodore 
Leubusher & Co., 309 Caswell building, 
has returned from a business trip to Green 
Bay and other points in the Fox River 
Valley district. 

Among the out-of-town Wisconsin jew- 
elers who called upon the Milwaukee trade 
last week were the following: R. T. O’Neil, 
Soldiers’ Grove; Mr. Schneider, Sr., of 
Schneider & Son, Burlington, and F. C. 
Niesen, Grafton. 


FE: -H. Warnke, head of E. H. Warnke & 
Co.; manufacturing jewelers, 511 Enterprise 
building, has returned from an outing given 
about 90 Milwaukee business men by offi- 
cials of the Pere Marquette line. The trip 
was made across Lake Michigan, while 
Ludington, Manistee and other points in 
Michigan were visited. 

The only band in Wisconsin made up 
entirely ofjewelry workers, and probably 
one of the few organizations of its kind in 
the United States, is Tony Miller’s Rag- 
time Band, made up of employes of E. H. 
Warnke .& Co., manufacturing jewelers, 
511 Enterprise building. The musical or- 
ganization is headed by Mr. Miller himself, 
who is foreman of the Warnke shops. The 
band made the trip recently with other em- 
ployes to Nemahbin Lake, near Oconomo- 
woc, Wis., where they were the guests from 
Saturday afternoon to Sunday night at 
Mr. Miller’s Summer home. Mr. Miller 
makes it a point several times each year 
to entertain the Warnke employes at his 
summer home, where the time is spent in 
music, games, fishing, boating and other 
sports. 

It is reported that the Milwaukee De- 
partment of Weights and Measures will 
start a campaign against the so-called jew- 
elers who sell jewelry which does not as- 
say near enough to the standard claimed: 
The agitation all started as the result of a 
complaint being filed with the District At- 
torney by M. F. Ejichinger, 419 Fond du 
Lac Ave., who claims that he purchased 
a wedding ring from a 3d St. jeweler for 
$3.50, which was guaranteed to last five 
years. Wheri* he was about to present the 
ring to the bride he says it had turned 
black. Eichinger then took it upon him- 
self to visit the jeweler and waxed elo- 
quent in explaining how a man’s life might 
be wrecked by a ring which turned black 
at a critical moment. It was all to no 
purpose, he says in his complaint, and the 
jeweler reftsed to make good his guaran- 
tee. The District Attorney then issued a 
warrant. The report that inspectors from 
the Department of Weights and Measures 
will purchase specimens of jewelry from 
the various stores and begin prosecutions 
where an intent to defraud is shown is 
causing little concern to the legitimate jew- 
elers of Milwaukee. 








Leslie D. Buchen has opened a new jéew- 
elry and repair store at Hanover, Pa. 
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MARKET FORTHE ina am rs 











Edwards-Ludwig-Fuller Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


Wholesalers of 
Jewelry, Watches, Diamonds 


Clocks, Silverware, Cut Glass 
Tools, Materials, etc. 


Catalog on Request 


C. B. NORTON JEWELRY CO. 


Everything for the 
Retail Jeweler 


Clocks, Cut Glass, Tools 
Materials, Diamonds, Watches 
Silverware, etc. 
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Woodstock-Hoefer Watch & Jewelry Co. 


Complete lines of 


Watches, Silverware 
Jewelry, Diamonds 
Clocks, Novelties, etc. 


No Retail 
Orders filled from any Catalog published 


InGold Silver & Platinum “444 























Kansas City wants your orders for Fall. Its stocks are new, fresh «4 up-to-date 
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St. Louis. 





A. Kaesser, of Kaesser Bros., is visiting 
relatives at Quincy, III. 

A, J. Kahn, Pine Bluff, Ark., was in St. 
Louis during the past week. 

O. Selle, of the Kortkamp Jewelry Co., 
has returned from Kings Lake, Mo. 

L. W. Braun, buyer for the S. Ruby Jew- 
elry Co., has returned from an eastern trip. 

J. E. Riley, of the Kemper Supply Co., is 
on a trip through the south and southwest. 

Arnold Hagnauer has joined the sales 
staff of the Maschmeyer-Richards Silver 
Co. 

James A. Maritz has, returned from a 
vacation of two weeks, which he spent in 
Illinois. 

J. F. Doty, Huntsville, Ala., has been 
visiting his son, H. Doty, of the Eisenstadt 
Mfg. Co. 

Mack M. Burnstine has returned from 
the east, where he made large purchases of 
diamonds. 

E. J. O’Connor, of the Mermod, Jaccard 
& King Jewelry Co., has returned from an 
eastern trip. 

R. J. Blauner has resigned as secretary 
of William Weidlich & Bro. to go into the 
wholesale business. 

William A. Gill and William Gill, Jr., 
and their wives, have returned from a trip 
to Black River, Mo. 

C. L. Glines and J. C. Suggs, of C. L. 
Glines & Co., Harrison, Ark., were in the 
city during the week. 

Henry A. Grimm will erect a two-story 
building at Carr Lane and Caroline St. for 
an engraving business. 

Thomas W. Crowe, formerly in business 
at Dacoma, Okla., has opened a place of 
business at Vernon, Tex. 

O. J. Pfeffer, of the St. Louis Clock & 
Silverware Co., has gone to Mackinac 
Island, accompanied by his family. 

C. L. Stange, traveler for L. Gutman & 
Sons, New York, with headquarters here, 
left on a long trip through the west. 

E. P. Stewart, Hope, Ark., accompanied 
by his wife and children, passed through 
St. Louis on his way to Indiana for a 
Visit. 

Morris Singer, of the Aller-Wilmes Jew- 
elry Co., is taking .the route of W. F. 
Wilmes, temporarily, on account of the ill- 
ness of the latter. 

A two-year-old son of J. Carver, of Krug 
& White, Staunton, IIl., died at Evansville, 
where he was taken sick while the family 
were on a vacation trip. 

E. F. Maritz, president of the Maritz 
Jewelry Mfg. Co., has returned from a trip 
to the Ozard Mountains, on which he was 
accompanied by his family. 

George W. James, of the F. W. Drosten 
Jewelry Co., is spending his vacation in 
the northern part of the State. Miss C. 
Paulis, of the Drosten firm, is also on her 
vacation. 

S. H. Bauman, vice-president of the Bau- 
man-Massa Jewelry Co., and his wife and 
daughter, returned July 27 from Europe, 
where they spent the greater part of the 
Summer. 

L. E. Gutfreund; factory superintendent 
of the Eisenstadt Mfg. Co., has returned 
from a trip to the Pacific Coast, on which 


he was accompanied by his wife and 
daughter. 

J. W. Cary, president of J. W. Cary & 
Co., is spending the Summer at his cottage 
at Harbor Beach, Mich. J. H. Steidman, 
vice-president of the firm, is traveling in 
California. 

A large number of country merchants 
from all parts of the southwest are in St. 
Louis making purchases, and they all re- 
port business conditions good and pros- 
pects better. 

Fire of unknown origin at the jewelry 
store of Morris Eisenberg, 1819 Franklin 
Ave., did considerable damage to stock. 
Insurance to the amount of $4,000 was car- 
ried on the stock. 

The Mermod-Jaccard & King Jewelry 
Co. and the F. W. Drosten Jewelry Co. 
have joined with other firms in closing their 
places of business during the Summer at 1 
Pp. M. every Saturday. 

George J. Hess, president of the Hess 
& Culbertson Jewelry Co., is on an auto- 
mobile trip through Iowa. Miss M. Traut- 
man, of the Hess firm, has returned from 
a Mississippi river trip. 

New oak cabinets and fixtures have been 
installed at the establishment of the 
Brooks Jewelry & Optical Co., greatly im- 
proving the appearance of the interior and 
affording better facilities. 

F. Courvoisier, president of the St. Louis 
Retail Jewelers’ Association, left Sunday 
morning for Chicago, accompanied by his 
mother, for a visit to his brother. He ex- 
pected to be gone a week. 

W. P. Armstrong, Puxico, Mo., has 
formed a partnership with a man named 
Foster and they have opened a jewelry 
business at Bernie, Mo., under the name 
of Armstrong & Foster. 

The mail order department of Mer- 
mod, Jaccard & King Jewelry Co., is now 
in charge of J. F. Dailey, who has been for 
several years well known in the credit 
jewelry business in St. Louis. 

Coe, Yonge & Co.-have incorporated 
under the name of the Coe-Yonge Mercan- 
tile Co., with a capital stock of $20,000. 
The incorporators are Edward D. Coe, 
Robert G. Yonge, and Elizabeth A. Yonge. 

C. P. Hutchinson, of the Whelan-Achle- 
Hutchinson Jewelry Co., accompanied by 
his wife, is on an eastern trip. W. C. 
Hines, of this company, has just returned 
from a three weeks’ trip, which included 
a stay at Atlantic City. 

Wiliam T. Zeitler, secretary of the St. 
Louis Retail Jewelers’ Association, attended 
the convention of the-American National 
Retail Jewelers’ Association at the Kansas 
City convention. I. T. Fuller, of the Hoyt 
Jewelry Co., also attended. 

John Schaefer, until recently a member 
of the firm of Bachman & Schaefer, which 
has dissolved, has opened a place of busi- 
ness for himself in the Holland building. 
Henry Bachman is continuing the busi- 
ness at the old location, Broadway and 
Lucas Ave. 

The wedding of John B. W. Schoen- 
thaler, secretary of the Eisenstadt Mfg. Co., 
and Miss Elsie Froelich, cf 2407 S. Comp- 
ton Ave., a month ago, was quiet to the 
point of secrecy, but there was nothing 
quiet about their home-coming dinner 
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party. To make amends for the manner 
in which they had fooled their friends by 
their quiet marriage, the couple sent .out in- 
vitations for a dinner as soon as they were 
established in their new home at 4549 Mag- 
nolia Ave. Six-thirty was the hour set. 
No guests came at that hour and the 
Schoenthalers, after waiting an hour and a 
half, were in consternation. Half an hour 
later a procession marched down the street 
headed by a brass band and stopped in front 
of the house. Schoenthaler went out to see 
what the commotion meant and was 
greeted with a cheer. They were his busi- 
ness associates, headed by Morris Eisen- 
Stadt, president of the company. He ex- 
tended congratulations, in which he was 
joined by the 125 marchers, who crowded 
around the confused bride and groom. 
After the band had played a bridal tune to 
apprise the neighborhood of what was 
going on, the marchers entered and the 
long-overdue dinner was served. 

Goodman King, president of the Mermod, 
Jaccard & King Jewelry Co., is on a busi- 
ness trip to Washington and Oregon. On 
his return he will prepare for his annual 
trip to Europe. J. M. Fitzroy and E. Hael- 
ler, of the Mermod firm, have returned 
from their vacations. 








Kansas City. 





W. C. Summers, Eureka, Kans., and wife, 
are in Colorado for a pleasure trip. 

W. F. Kirkpatrick, Eldorado, Kans., and 
wife, leave next week for an eastern trip. 

W. T. Peters, a jeweler of Eureka, Kans., 
and family, are touring Colorado in their 
car. 

Ben Leach, with the J. R. Mercer Jew- 
elry Co., leaves next week for a vacation 
trip to St. Louis. 

H. W. Porter, of the Porter & Wiser 
Jewelry Co., has returned from a pleasure 
trip to the Pacific Coast. 

Sam Bloom and Cal. Filholm, travelers 
for the Meyer Jewelry Co., are in the house 
helping to entertain the many visitors. 

George H. Edwards, president of the 
Edwards-Ludwig-Fuller Jewelry Co., and 
his entire family, leave this week for Lake 
Maxinkuckie, Ind., to spend a couple -cf 
weeks. 

The city is full of visiting jewelers this 
week, and all local jewelers are busy en- 
tertaining them. The A. N. R. J. A. meet- 
ing just closed was by far the most suc- 
cessful ever held. 

R. M. Adams, formerly in business in 
Tonkawa, Okla, is mow located at 
Watonga, Okla., and occupies the building 
formerly used by W. A. Brady, who has 
moved to Muskogee, Okla. 

J. R. Mercer, president of the J. R. Mer- 
cer Jewelry Co., has left for a trip to New 
York., He will go up to Canada for a 
fishing ttip of a week or two and will ther 
go on into New York to do some buying. 





A comparison of the imports from the 
United States into Siam in 16 principal 
articles with the total of such imports from 
all countries for the fiscal year ending 
March 31, 1911, shows that there were re- 
ceived from the United States clocks and 
watches to the value of $2,355. 
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Los Angeles. 





Burr W. Freer, San Francisco, is spend- 
ing some time in Los Angeles. 

E. A. George is conducting a special sale 
at his store, 630 S. Spring St. 

H. H. Custead, formerly of Downey, is 
now settled in his new store at Colton. 

5S. Meyer, of Meyer, Cahn & Talbott, is 
back from a week spent at San Diego. 

Earl Fessenden, salesman for C. H. 
Clark, 325 W. 4th St., is taking his vacation 
at present. 

Harry Mindlin, Globe, Ariz. has been 
passing a few days in Los Angeles on his 
way to San Francisco. 

Max Hirschfeld is now located in room 
823, Grant building, where he is doing a 
diamond brokerage business. 

Gerald Crisp, formerly with the Geneva 
Watch & Optical Co., has engaged in busi- 
ness for himself at Central and Vernon 
Aves. 

Melville Nordlinger and Charles Green 
will leave for New York Aug. 15 on the 
annual buying trip for S. Nordlinger & 
Sons. 

J. W. Reed and William Studt, of the 
jewelry department of the E. W. Reynolds 
Co., have returned from a vacation spent at 
the beach. 

Mrs. E. Frankel, wife of a leading jew- 
eler at Yuma, Ariz., is spending a few 
weeks here. She is accompanied by her 
daughter. 

Andre Durand, formerly with C. T. Byrd, 
Memphis, Tenn., is now with A. P. Tarter, 
801 S. Spring St., having taken a position 
as watchmaker. 

Maurice Mayer and Sidney Weinschenk, 
comprising the firm of Mayer & Wein- 
schenk, San Francisco, are both here visit- 
ing the trade. 

James Kyte, a jeweler formerly located 
in this city, but who has been in Bakers- 
field for some time past, has returned to 
Los Angeles and expects to locate here. 

George E. Baldwin, for more than 20 
years a manufacturing jeweler in Provi- 
dence, R. I., has taken a position with the 
Wood & Jones Co. in the Forrester build- 


O. A. Hartman, until recently with the 
Getieva Watch & Optical Co., has taken a 
position with the John G. Barr Jewelry 
Co. at Salem, Ore., as watchmaker and en- 
graver. 

Isidor Behrstock is about ready to start 
on another trip north for Meyer, Cahn & 
Talbott. David Zabriskie, of the same 
fiirn, is making the rounds of southern 
California. 

A boy named Miller, an employe of G. 
W. Roberts, 706 W. 3d St., was robbed of 
his watch while in the crowd attending the 
auction conducted by Joseph Zemansky at 
453 S. Broadway. 

A. Rees, former watchmaker and jew- 
eler with A. P. Tarter, has gone for a trip 
to southeastern Oregon. If he finds a sat- 
isfactory location in that section he will 
probably remain there. 

E. S. Sprague, of the Car] Entenmann 
Jewelry Co., has just returned from an ex- 
tensive trip through the east. He spent 
some time at Chicago and also visited the 
Elgin National Watch Co.’s factory. 

The Carl Entemann Jewelry Co. is now 
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engaged in manufacturing three medals to 
be awarded in a champion bag-punching 
contest. They are donated by the Police 
Gazette of New York. 

Fred Walter, Jr., secretary of the Carl 
Entenmann Jewelry Co., has gone on a 
three weeks’ trip in the mountain region 
near Mt. Whitney. The latter part of the 
trip was made by stage and on horse-back. 

Brock & Co. are displaying in their win- 
dow a remarkable reproduction in gold 
bronze of Leonardo da Vinci’s “Last Sup- 
per,” executed by W. Pohl and C. Esser. 
A crowd constantly throngs about the win- 
dow. 

W. J. Wilson, of the W. J. Wilson Co., 
room 527, Title Insurance building, expects 
to start in September for his Fall trip 
through the east, visiting New York, Provi- 
dence, Koston, Chicago, St. Louis, and oth- 
er large cities. 

C. H. Clark, 325 W. 4th St. enjoyed a 
delightful trip in his new automobile a 
few days ago when he visited Riverside, 
going by the way of Fullerton and the 
Santa Ana Canyon, and returning by the 
way of Pomona. 

S. L. Klein, traveling representative of 
the Wood Jewelry Co., is now in Chicago, 
where he is doing a good business. H. W. 
Fox, of the same company, is in San Fran- 
cisco. Charles H. Culp is taking care of 
the nearby trade. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., has left for New York by way 
of San Francisco. He expects to be gone 
until some time in September. George G. 
Koeberle will have charge of the firm’s 
business during his absence. 

Frederick Charles Kopf, of Powers & 
Mayer, New York, is spending some time 
in southern California. He is accompanied 
by his wife. Both are delighted with the 
Summer climate of this section, as well as 
with social and business conditions. 

Max Greenbaugh, who represents the 
Wood & Jones Co., in Honolulu, stopped 
here a few days on his way to the east. He 
expects to stop here again on his return, in 
about three weeks. He reports an increase 
in the company’s business in the Hawaiian 
Islands. 

A. H. Couturrier, acting manager of the 
J. T. Harris store, 761 S. Broadway, dur- 
ing the absence of D. C. Miller, has re- 
turned from a 10-days’ vacation at Cata- 
lina Island. Mrs. Harris personally at- 
tended to the management of the store 
during his absence. 

Harry Lewis, of the E. W. Reynolds Co., 
with his wife, is taking a vacation of a 
week at Catalina Island. Mr. Reynolds and 
Ed. Turner, accompanied by T. C. Nara- 
more, a jeweler in the Broadway Central 
building, will start August 17 for an out- 
ing in the mountain region known as Sespe, 
in Ventura county. 

The following out-of-town jewelers were 
in Los Angeles recently: J. H. Woolard, 
Whittier; I. Macatee, Lankershim; LeRoy 
Calvert, Azusa; S. B. Clem, Redondo; R. 
H. Wilson, Ocean Park; Eslie Wynn, Azu- 
sa; William Kern, Redondo; H. T. Lewis, 
Ocean Park; W. A. Manson, San Bernar- 
dino; H. H. Custead, Colton. 

The Adams & Abel Co., the E. Bastheim 
Co., Hambright & Walsh, Meyer, Cahn & 
Talbott and the E. W. Reynolds Co. have 
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become members of the recently organ- 
ized Non-Retailing Wholesale Jewel 
and Silversmiths’ Association. The lare-; 
part of the membership is in San Francis 
Burr W. Freer, of that city, is president 

J. C. Taylor, of the diamond departme:: 
of S. Nordlinger & Sons, has returned fro 
his outing at Catalina. Howard Sheik, 
the gold department of the same firm, le): 
Saturday for a two weeks’ vacation, a po: 
tion of which is to be spent in San Fra 
cisco. William Suppe, of the repair de- 
partment, is away at present for a week's 
outing. 

Notice has been given out by Collier & 
Clark, attorneys, that the Los Angeles 
Wholesale Jewelers’ Board of Trade has 
been abandoned owirig to the fact that all 
the members have now united with the Na- 
tional Jewelers’ Board of Trade. In order 
to have some kind of local organization, a 
committee composed of Meyer, Cahn & 
Talbott, Adams & Abel and the E. W. 
Reynolds Co., has been appointed to pre- 


pare a tentative constitution. 


A local paper dated August 6 says: “A 
medium-sized trunk painted a gaudy yellow, 
filled with cheap jewelry, was confiscated 
by detectives yesterday, when they arrested 
Harry L. Daniels for the sheriff’s office. 
The latter officer holds a felony embezzle- 
ment warrant for the man. He is wanted 
in Hanford. According to Daniels he is a 
partner in a jewelry business at Hanford, 
and having trouble with his partner, took 
his share of the stock and came to this city. 
The Hanford authorities have been noti- 
fied of Daniels’ arrest.” 


The chief inspector of the Pacific Elec- 
tric Lines, comprising all suburban lines 
leading out from Los Angeles, has issued 
instructions to local inspectors covering the 
requirements to be exacted of the watches 
carried by the street car men. The stand- 
ard has been raised from 17-jewel, ad- 
justed to temperature, to 17-jewel, adjusted 
to three positions, double roller and with 
steel escape wheel. This is thought to be 
the first company to adopt three three- 
position standard. The Hamilton Watch 
Co.’s representative has been here, and an- 
nounces that that company has been re- 
quested to give its first product complying 
with these requirements to its California 
agency. The supply of these watches is ex- 
pected soon. 








Secretary of the Treasury MacVeagh has 
completed plans for a sweeping investiga- 
tion of the methods of appraising importa- 
tions into the United States. It is expected 
that as a result of the inquiry the revenues 
of the Government will be considerably in- 
creased. Revelations in connection with 
certain customs frauds, has _ convinced 
Secretary MacVeagh that there is some- 
thing radically wrong with the appraising 
system under which such practices grow to 
tremenduous proportions. He believes a 
large sum is being lost to the Government 
each year by careless and antiquated me- 
thods. A committee has been appointed to 
make the inquiry. The committee will make 
recommendations for revisions and im- 
provements to stop all loopholes for the 
loss of revenue through the appraising 
system. 
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San Francisco. 





John O. Simmons, New York, is this 
week registered at the Stewart Hotel. 

Carl Neuer, with the Alphone Judis Co., 
is spending his vacation at Milwaukee, Wis. 

S. H. Friend, diamond importer, is now 
in New York to be gone for about four 
weeks. 

Ernest Mueller, Eureka, has been spend- 
ing his vacation in the coast cities of Cali- 
fornia. 

H. P. Ross, a manufacturing jeweler of 
Albuquerque, N. Mex., is registered at the 
Argonaut. 

Nathan A. Feder, of Feder & Co., Los 
Angeles, stopped over here for several days 
on his way east. 

O. F. Knoblauch, with M. Schussler & 
Co., is spending his vacation at Ziegler Hot 
Springs, Lake county. 

Royal M. Sawtelle, Pendleton, Ore., left 
for home the first of the week after spend- 
ing some time in this city. 

The first dividend of 16 2-3 per cent. has 
been probated by the assignee of H. E. 
Rader, Monrovia, Cal., and other payments 
will be made later. 

A. Armer, of Lehrberger & Armer, is 
calling on the trade in Oregon and Wash- 
ington, and is not expected home until the 
latter part of the month. 

Jack Lehrberger, who for some time has 
been in the employ of Lehrberger & Armer, 
has resigned that position and gone to work 
for the Southern Pacific Railway Co. 

Emil Fischer, formerly occupying offices 
in this city with Max Abrams as watch- 
maker and diamond merchant, has opened 
a retail jewelry store in San Anselmo, Cal. 

Morris Knopfmacher, who left about a 
month ago for Europe to buy diamonds for 
Knopfmacher & Kaiser, is again in the 
United States and is expected home by the 
end of the week. 

Ernest Dobrosky, from Tonopah, Nev., 
spent several days here, during which time 
he was looking for fixtures for his new 
store, as he is planning to move to larger 
quarters before long. 

Members of the trade are pleased to 
hear that Emanuel Levy, menufacturers’ 
representative, who was seriously ill and 
was operated upon a short time ago, is on 
the safe road to recovery. 

J. D. Bennett, formerly in business in 
San Rafael, Cal. has leased a store in 
Berkeley and is having it fitted up for his 
convenience. He plans to be ready for 
business at the new location in about two 
weeks. 

Upon the retirement of Dr. Washington 
Dodge from the office of city assessor his 
associates in office presented him with a 
handsome silver vase. The vase stands 
two feet high with artistic silver baskets 
suspended. 


Among the trophies donated for the 
fourth annual show of the Ladies’ Kennel 
Association of California, to be held here 
the latter part of the month, is a cup from 
Shreve & Co., which will go to the best 
toy spaniel. 

L. W. Cheney has rented a store on 
Powell St. and is having an entrance made 
to connect it with his store opening on 
Market St. In this way his store will be 





a 
practically doubled in size. For the past 
month he has been advertising an alteration 
sale. 

Mr. Schwob, son of Adolphe Schwob, 
watch importer, of New York, has arrived 
in San Francisco for a week’s stay. He 
made the trip with an automobile party di- 
rect from New York, taking only 17 days 
to cross the Continent. The party, after 
spending some time here, will return home 
by rail. 

Among the out-of-town jewelers who 
called on the trade last week were: Wm. 
White, of A. White & Son, Vallejo; Er- 
nest Mueller, Eureka; Royal M. Sawtelle, 
Pendleton, Ore.; Ernest Dobrosky, Tonos 
pah, Nev.; N. A. Feder, Los Angeles; J. H. 
Layson, Salt Lake City, Utah; H. S. Tower, 
Marshfield, Ore. 

On complaint of L. R. Coplin, vice-presi- 
dent of the Pacific Jewelry Co., 237 Pacific 
bu-lding, warrants charging felony embez- 
zlement been issued against Peter 
Germenis and James Catopoulis. The for- 
mer is alleged to have embezzled a watch 
and chain worth $90 and the latter to have 
embezzlzd a diamond valued at $140. 

The bankrupt stock of the P. C. Pulse 
Co., of Oakland, offered for sale by A. P. 
Holland, referee in bankruptcy, was pur- 
chased by L. W. Cheney, proprietor of the 
Whol-sale Jewelry Co., San Francisco, for 
$4,800. The price paid included the fix- 
tures. Mr. Cheney intended to move the 
stock to his store here, but being unable to 
dispose of the fixtures, has decided to con- 
duct the sale at the former Pulse store at 
1113 Broadway. The date of the sale has 
not been decided upon as yet. 

The schooner Monsoon won the hand- 
some silver trophy offered by Radke & Co. 
for the winner of the Pacific Interclub 
Yacht Association race around the San 
Francisco lightship and back, a distance 
of approximately 20 miles, in competition 
with 17 other fleet boats. The silver cup, 
which stands 18 inches high, is in chalice 
form with 14th century strap handles 
spreading out over the cup. The cup, un- 
like. the majority of such prizes raced for. 
went into permanent possession of the 
owner of the Monsoon, according to the 
rules of the contest. 
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Omaha. 

J. P. Byrne, with the A. F. Smith Co., 
has gone on an Iowa trip. 

Hazel Milburn, with Sol Bergman, is 
back from a visit to St. Louis. 

H. C. Damm, with Fred Brodegaard, is 
back from 2 visit to Blair, Nebr. 

Mrs. Geo. W. Ryan and deughter Nellie 
have gone to the Minnesota Lakes. 

J. L. Jacobson and wife have gone to 
Norfolk, Nebr., on a vacation trip. 

Miss M. Bales has taken a positidn with 
A. S. Rips, successor to S. W. Lindsay. 

Mrs, A. F. Smith and family are home 
from 2 Summer vacation at Estes Park, 
Colo. 

Miss Augusta Bowen, of T. L. Combs & 
Co., has gone to Lake Okoboji for a va- 
cation. ; 

John Morris, Carson, Ia., who removed 
recently from Hancock, Ia., was in Omzha 
last week, 
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Herbert Ryan, of the Geo. W. Ryan Co., 
has gone on a trip to western Nebraska, 
and will spend two weeks on a ranch. 

Phil Aarons leaves next week for a busi- 
ness trip to Providence, Boston, New or 
and Attleboro. He will be gone two weeks. 

Chas. E. Reese has gone on a buying trip 
to New York. On his return he will stop 
off a few days at Cincinnati to visit his 
mother. 

T. J. Bruner, with the A. F. Smith Co., 
is back from a visit with relatives in Kan- 
sas City. He also took part in the con- 
vention. 

Louis Boisen, with the C. B. Brown Co., 
celebrated his 37th birthday last week by 
giving 2 number of his friends a dinner at 
his home. 

Fred Brodegaard got an order last week 
io furnish the badges for the W. O. W. 
Encampment for the United States. Each 
encampment is to receive six badges. 

A. F. Smith is back from Kensas City, 
where he attended the American National 
Retail Jewelers’ Association convention. 
He says it was the most enthusiastic con- 
vention so far held, and Nebraska was rep- 
resented better than any other State in the 
Union. 

A mid-Summer meeting of the Nebraska 
Stete Optical Society will be held in 
Omaha Monday, Aug. 19. Matters of im- 
portance will be considered, and at 6:30 
Pp. M. of that date a special car over the 
Burlington will leave for the Nationel Con- 
vention at Chicago. 

The following were the out-of-town 
jewelers in Omaha last week: Chas. Clin- 
ton, North Platte, Nebr.; L. Fanske, 
Wayne, Nebr.; L. A. Fanske, secretary of 


the State Jewelers’ Association, Pierce, 
Nebr.; Edward Niewohner, Columbus, 
Nebr.; L. D. Freide, Stanton. Nebr.; T 


S. Reed, Pierre, S. Dak.; A. S. Marshall, 
Shenandoah, Ia. 

A. I. Agnew, president of the Columbian 
Optical Co., who died last Thursday at 
Denver from the effects of an automobile 
accident last Monday, was well known in 
this city. Mr. Agnew started the Colum- 
bian Optical Co. in Omaha in 1894, and 
about 10 years ago he removed to Denver, 
where he has resided since. He was well 
known in Omaha, and through his manage- 
ment had succeeded in building up a mag- 
nificent business here. 

Louis A. Halliday, watchmaker for the 
Geo. W. Ryan Co., who was married last 
October, conceived the idea of building a 
small floating bungalow equipped with high- 
powered engines, floating it on the Mis- 
souri river, and spending therein a novel 
honeymoon. It is a bigger boat than he 
first conceived, and as he is building it him- 
self, it will not be completed before Win- 
ter sets in and the river will be frozen. 
He had planned to make the trip from 
Omahz fo Louisville, Ky., this Summer. 
The boat will carry 40 passengers when 
completed. 


John J. Bleich, Jr., who for the past five 
years has been in the repair department of 
an Elgin watch factory, has taken an in- 
terest in and full control of his father’s 
business in Paducah, Ky. For the present 
the firm will continue under the name of 
John J. Bleich. 
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ADVERTISING 
IS TELLING 
THE PEOPLE 


what you have that they want in such a way that they come to you for it. 


Advertising will sometimes sell what people don’t want, but every 
day it sells thousands of things that people didn’t know they wanted 
until advertising aroused slumbering wants and made them imperative. 


The Catalog Is The Greatest Of All Selling Mediums 


Every page is a show window in the home, always suggesting, 
always interesting, constantly reminding. 


IT IS THE SILENT SALESMAN 


Read this Testimonial from a User of 


| THE ARNSTINE CATALOG SYSTEM 


Paterson, N. J., Jan. 5th, 1912. 

















The Arnstine Bros. Co. 
Cleveland, Ohio. , 

Gentlemen:—Just over the rush and I do not want to let 
time pass without telling you a word or two about the experience 
which I had with your Catalog System during the Xmas Holidays. 
I cannot tell you all that the local press said in praise. 
The public in general received it with great suprise. It has 
been the talk of the town. The results were far greater 
than any previous year we have had. 

Your merchandise was exactly as described in the catalog 
and up to date in every respect. 

Please accept our highest thanks and the promise of a 
big order next season. Respectfully yours, 

F. C. Pacific. 





Write at once for full particulars—It’s free 
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Builders 





Originators of The Exclusive Cataloy Method for Retail Jewelers 
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That this department shall prove mutually bene 
ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
Tue Jewerers’ CircuLar regarding any advanta- 
geous device or plan which they are utilizing in 
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connection with their business. 




















Up-to-Date Store Methods. 





of the American National 








Address Delivered by R. D. Mitchell, Carrollton, Mo, at the Seventh Annual Convention 
Retail Jewelers’ Association. 




















|) phoones been a jeweler for the past 10 

years, and having bought an old stock 
of goods and an old rusty, run-down busi- 
ness and converted it into an up-to-date, 
live, wideawake business within the lest 
two years this address will be given largely 
from personal experience. 

Several of the other speakers of this con- 
vention have addressed you on parts of 
this subject, and others will no doubt speak 
more fully upon the subjects that I shall 
mention. With your kind permission and 
attention, I shall endeavor to impress upon 
your minds, as rapidly as possible, the im- 
portance of the following subjects: 

. Store arrangement. 

. Windows. 

. Stock arrangement. 

. Maintaining confidence of community. 
Honest merchandise at honest prices. 
Advertising. 

. Personal appearance of jeweler and 
clerks. 

8. Too much tithe at the bench. 

9. Importance of attending conventions, 
visiting factories, traveling, visiting other 
jewelers. 

Any one of the above subjects would 
easily consume an hour’s time, but as I 
consider all of them very important in ad- 
dressing you on this subject, you will bear 
with me in making a few remarks on each 
subject. 


STD Ore Co DO 


Store Arrangement. 

The jewelry store should be the best 
looking store in town. It should have the 
best fixtures of any other store. It should 
be the cleanest and best lighted. Every- 
thing should be harmonious. Why all of 
these things? Because jewelry appeals to 
the finer and more aesthetic part of nature, 
and it depends largely upon the first im- 
pressions made upon entering a_ stcre 
whether your customers will buy right then 
or wait until some future time. 

More than one-half of a jeweler’s cus- 
tomers are ladies, and they appreciate the 
beautiful. Make your store as beautiful and 
attractive as possible. Have the best store 
equipment that your means will afford and 
it will pay you in dollars and cents. 


Windows. 
Clean, neat, attractive, well-lighted, air- 


tight show windows will bring large re- 
turns. Change your displays often, so that 
the public will not get tired of seeing the 
same things every time they pass. The 
public take notice of everything that hap- 
pens; that is, if you get them into the habit 
of doing so. Your window should display 
your goods in a pleasing and attractive 
manner as though you were offering or 
handing out your merchandise to he public. 
That is, here it is, you want this article, 
we want to sell it to you. Keep this in your 
mind and your windows will be your best 
salesmen. 
Stock Arrangement. 

It is very necessary that your stock be 
arranged to show off to the best advantage. 
Keep all articles of a similar nature in one 
display case, or as close together as pos- 
sible; that is, keep all sterling silverware 
in one display case or drawer, all plated 
ware in another. Have a case for cut glass, 
silver hollow ware, silver novelties, china, 
etc. Any line will look larger if properly 
arranged and kept together. It will be 
easier to wait on customers in a busy time 
if your stock is properly arranged. All 
customers will be impressed with the 
knowledge that the jeweler has of his stock, 
and the quickness in which goods are found 
and displayed for their benefit. Remember 
this: The American people are always in a 
hurry. They want what they want when 
they want it. Good service gets business 
for any firm. 


Maintaining :he Confidence of the 
Community. 

The jeweler is next to the banker in any 
community. Why do you deposit money in 
a certain bank? Because you have confi- 
dence in that bank. Why do people come 
to you to buy a diamond, a very fine watch, 
or to leave a very fine article to be re- 
paired; one with which the sentiment has 
more to do than dollars and cents? Be- 
cause they trust you. 

Be a man who can be trusted in every 
phase of the jewelry business. Always 
ma:ntain the confidence of the community. 
Act right, think right, and always do the 
things that you know are right, and you 
have laid the foundation of success. 





Honest Merchandise at Honest Prices. 


This is a day of honest merchandising. 
The fake jeweler, crook, swindler and street 
peddler have no hearing with the more re- 
fined and educated class of people, because 
they do not give honest values. You also 
know that no matter how many 10-cent 
stores or dry goods stores in your town 
carry a little line of jewelry people come to 
a jewelry store for a good article, because 
they get good value for their money. 

Our customers expect to pay us a profit, 
and if we sell a good article we are entitled 
to a good profit. It is contrary to moral 
and ethical principles to ask a large profit 
on inferior merchandise, but it is right, 
proper and just to get profits on the better 
qualities of merchandise. Get good profits, 
but always maintain quality and guarantee 
your goods. 


Advertising. 


The best and most effective way to ad- 
vertise your business is over the counter, 
face to face with your customer. People 
appreciate a pleasant smile and genuine 
courtesy. The importance of this should 
be instilled into all salesmen, and they will 
cultivate the habit of always being cour- 
teous and pleasant toward customers. 

There is no business on earth that is 
larger or stronger than the men behind it. 
Strong personality will do more to adver- 
tise and build up your business than any 
other thing. Get the habit of smiling and 
being pleasant. No one in the world likes 
a grouch. Frowns drive people from your 
store. Smiles attract and build up your 
business. Always be optimistic and the 
world in which you live will be brighter 
and better. 

There are many ways of advertising your 
business, and no doubt all of them do 
some good. Advertising is a science and 
should be carefully worked out and used 
judiciously. Newspaper advertising, per- 
sonal letters, souvenirs and metal fence 
signs are all good, but if you succeed you 
must put life, vim, energy and “get up and 
shine” idto your business. 


Personal Appearance of Jeweler 
and Clerks. 


There is no business man in your town 
whe should look as neat and clean at all 
times as the jeweler. Clean shaven, clean 
shirt and collar, shoes shined, clean hands, 
clean countenance, clean character; these 
are the essentials of a clean business. 
Clerks will pattern after their employer. 
Cleanliness is next to Godliness. , Clean 
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FITTED IN 


PERMANENT and SOLID GOLD CASES 


SOLID GOLD . Z = o= — Permanent Quality 
Equipped with is ’ de _< = Equipped with 
ENGLISH LEATHER STRAPS ‘ f ’ ® EXTENSION GOLD FILLED 


Bracelets 
Assorted Colors a =f 
with ‘S Lyf STANDARD MAKE 
Buckles to Match Qa , Fully Guaranteed 


The Rockford Watch Co., Ltd. 


ROCKFORD, ILLINOIS 
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Storekeeping Department, 


employer and clean clerks will maintain a 
clean business. 
Too Much Time at the Bench. 

I have now reached the most important 
part of this address. It is this: Too many 
jewelers spend too much time at the bench. 
They are good mechanics,: but poor busi- 
ness men. Of course your business is 
founded on your repair department, but 
did you ever stop to consider the fact that 
you can employ mechanics. You cannot 
employ men to run your business, to wait 
on your customers, to buy your stock, to 
look after everything that makes the busi- 
ness pay, just like you, yourself would 
do it. 

Every jeweler should be a good me- 
chanic and a man of artistic tastes. I do 
mean for him not to keep in practise on 
repair work, but to try to divide his time 
between the bench and the things that make 
the business pay and the things that make 
it a pleasure and not a drudge. 

The man who works 10 hours a day at 
watch work is not in the right state .of 
mind and body for good, live, Wideawake 
business propositions. He is tired and worn 
out, nervous and irritable and he wonders 
why his business does not pay. 

Close your store at 6 o’clock where it 
is practical to do so. Get out and get some 
of God’s good fresh air. Renew your en- 
ergy, your nervous system, your spirits, by 
walking, driving or automobiling. Live so 
that your business will be a pleasure and 
so that you will get the most out of life. 





Importance of Attending Conventions, 
Reading Trade Journals, Etc. 

It is very important that the jeweler 
should get away from home occasionally. 
Attend conventions, travel, visit factories, 
visit you neighbor jeweler, mingle with 
your fellow tradesman. Association teaches 
us a great deal. 

Read your trade journals. See what 
others are doing in the same line of busi- 
ness. Keep abreast of the times. Observe 
the new styles of jewelry and be the first 
in your town to have the new things. 
Study the new inventions and decide for 
yourself whether or not they are practical. 

There are many new ideas of window 
decorating, store arrangement,’ salesman- 
ship and many other things to be gained by 
reading your trade journals. 

“Knowledge is power.” Continually 
strive for knowledge and new ideas. Be 
right “down to the minute” in everything 
that you do and success is yours. 








T. H. Bowen & Co., Bridgeton, N. J., 
celebrated the 50th anniversary of the busi- 
ness last Sunday. The business was start- 
ed by Thomas H. Bowen Aug. 11, 1862. 
Before occupying the present location in 
the Grosscup block, the store of Thomas 
H. Bowen, as it was then known, was lo- 
cated in a part of the McGear & Bros. 
building, in a store on the Commerce St. 
side, now consolidated in he Cummings 
Co. Store. Afterward the brother, George 
A. Bowen, became a member of the firm, 
and the present location became one of 
the most extensive jewelry stores in South 
Jersey. : 
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Advertising and Selling. 





Extract from an Address Delivered by W. S. 
nual Convention of the A. N. R. J. 


Ashby, La Salle, Ill., Before the Seventh An- 
A., held recently in Kansas City, Mo. 


























F you could go into the best homes in 
your city every day and talk for a few 
moments about some one article in your 
stock to the purchasing agent of the fam- 
ily, the wife, when she has the time and is 
glad to listen, don’t you think you could 
increase your sales? 

The circulation of your local newspaper 
places the only limit on the number of 
buyers you can talk to every morning right 
after breakfast. A woman’s shop- 
ping really begins before she leaves the 
house. Some of it has already been done 
by ‘phone Before she steps through her 
door she may have her mind made up to 
purchase an article which she saw adver- 
tised in this morning’s paper. If your ad 
isn’t there to read, your only chance is to 
try to flag her with a good window display. 
Isn’t it about time for you to secure a good 
location in your local newspaper and do 
some after-breakfast work on your own 
account ? 


The, great thing to remember in an ad 
is to get your customer’s eye. Attractive 
arrangement will do this; choose a good- 
looking ad from a magazine and ask your 
printer to follow that style. Then tell 
your whole story as interestingly, com- 
pletely and briefly as possible. Your ad 
speaks up once, and it’s all over. It can’t 
correct an impression; it can’t answer ques- 
tions, and it can’t supply information that 
isn’t put in it. It’s got no time for any- 
thing but good straight selling talk, the 
kind you use behind the counter every 
day. Use the same language; let people 
feel your personality in it; put the same 
“punch” behind it—and it’s going to get 
the business. 

The only difference is that instead of 
talking to one person, you talk to thou- 
sands—friends, strangers, customers, and 
people you want for customers. 

Always measure your ad by this stand- 
ard: “Would it sell goods to the stranger 
wi.my store?” . 

With an occasionak newspaper ad and 
window display you can harness a $100,000 
national campaign right to your store and 
get the entire local benefit. It pays to con- 
nect with thebig advertisers. It gives 
your store a prestige, brings you customers 
and business.*that you wouldn’t get any 
other way. 

You couldn’t, and your ‘customer can’t, 
judge goods on their merits, yet nine out 
of 10 salesmen give the customer credit 
for that ability. The minute your sales- 
man assumés this attitude his selling abil- 
ity strikes the toboggan. He is afraid of 
his customer. 

The customer comes to you and your 
salesman just as he would to a doctor or a 
lawyer, as men who are experts in their 
lines, and whose knowledge will benefit 
him. He isn’t going to tell you that he 
doesn’t know a thing about it; in fact, he 
likes to feel that he is using his own judg- 


ment all the way through. The clever 
salesman lets him think this way all 
through the transaction, and he never sus- 
pects how successfully he has been han- 
dled. 

A customer often tries to bluff a sales- 
man out of his position by disagreeing 
with him. He does it just to find out how 
much confidence the salesman has in hime 
self. There are very few cases where the 
customer doesn’t take the salesman’s judg- 
ment if the salesman sticks to his guns, 

The customer takes his cue from your 
salesman. If he asks for a wedding gift 
and is shown a $10 one he very naturally 
feels that $10 is the proper price to pay 
and that it is all he should invest. He 
doesn’t reason this out, he feels it instinc» 
tively and you will have a hard time rais- 
ing his estimate. 

If you start him at $50, he accepts $50 
as a standard. Maybe it is more than he 
wants to pay and he may drop back to $20, 
No matter what the difference is between 
$10 and the bigger price that he pays, it is 
just that much velvet for you. You have 
increased the amount of your sale, your 
profit, the earning capacity of your sales« 
men, and lowered your cost of doing busis 
ness. : 

Cater to your customer’s wishes all you 
can, but keep his standards high. Talk up 
your business; never talk it down. The 
customer looks to you to know what is 
right and what he should pay. If you are 
afraid to talk your goods up, is it any 
wonder that the cusomer buys a cheap 
article instead of a good one? If you are 
uncertain you make him uncertain, too, and 
if you are not careful he will get out with- 
out spending anything. 

How much dead stock have you in yout 
store? Can you name a dozen things off- 
hand that you would like to get out of 
your stock? Whose fault is it? You sure. 
ly can’t blame the goods, for they are just 
as good as they were the day they were 
unpacked. You had a good opinion of 
them at that time or they wouldn’t be in 
your stock. 

It is because your salesmen are afraid 
of your customers. They are afraid the 
customer knows that these goods have been 
in stock for a year or so. The customer 
is given practically no chance to see them 
and if he is shown them they are offered 
in such a half-hearted way that he knows 
instinctively that something’s the matter. 

The only fault with these goods is right 
in your salesmen’s minds. Remember that 
a customer bases his estimate of the value 
of a piece of goods on what you apparently 
think of it. He doesn’t value it one cent 
more, and if you don’t think enough of a 
piece of goods to keep it up to the front 
of your store where the customer can see 
it, you can’t expect your customer to think 
much of that article. 


(Continued on page 149.) 
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Upper Section of Window Salesman 
No.2 


Actual Size 25 x 18 inches 
Featuring Eight Members 
Handsome Mahogany Finish. 


This Cut-out Receives 
Six “Talking” Cards. 


Junior Tattoo mas an 


’ attractively 
Every clock is labeled. This 
price-tagged. makes _ effect- 


‘ This helps Brand New “Alarm Clocks Beautiful”’ Assortments ive window 


sell the clocks. displays. 
The Satisfying in alarm clocks; in Advertising; in Window Display Outfits; in Profits and in Co-operation. 


HERE are nine members to the Junior Tattoo Family. Four only are illustrated. All 

are handy in size, handsome in finish, artistic in form. They are the little alarm clocks of 
many uses that cheerfully ring the “Good morning” call, stop—then tunefully call again and 
again every twenty seconds for five minutes, unless you turn the “silent” switch. 


Free Advertising Service 


Assortment “A” 


These are the clocks 


Assortment “A” Net 

retail 

Name Finish Cost you selling 
(List) price 






2 Silent Salesmen No. 1 
2 Window Display Pennants 


10 Junior Tattoo Nickel. . . . . $2.35 $1.75 1 4-Color Window Transparency 
5 Junior Tattoo Satin Silver. . . 2.65 2.25 2 Store Cards 
5 Junior Tattoo RichGold .. . 2.65 2.25 so Junior Tattoo Booklets. 
5 Junior Tattoo Gun Metal . . . 2.65 2.25 
Note: All clocks except the nickel finish have porce- Assortment “B” 
lain dials. 


1 Wind w Salesmen No. 2 
2 Window Display Pennants 
1 4-Color Window Transparency 
2 Store Cards 
50 Junior Tattoo Booklets 


“A” Assortment costs you $62.65 list. 
“A” Assortment sells for $51.25 net. 
Your profit liberal. 


Assortment “B”’ Net 
2 a 
N Fini Cost y sellin ° ° ° 
a om (List) price If it’s a Junior Tattoo it 
1 Alcove Tattoo Old Brass . . . $3.90 $3.25 . ; . 
“am. Satin Silver. . 3.90 3.25 will awaken you gently and satisfy 
a tae, Rich Gold . 390 3.25 : . d 
I “4 ég French Bronze . 3.90 3.25 your eye, best ee— 
1 Study Tattoo Pe —— - 3.90 3.25 
1 3 ve atin Silver . . 3.90 3.25 
Sbiiin. 4 ow gaa — Mr. Dealer 
I ” . French Bronze . 3,90 3.25 : , eh bela 
t Library Tattoo Gun Metal. . 495 4.00 : there is more Profit, more Satis- 
= - ic rs) oie 2 4.00 P . . . . . 
Gag eee tas. . a ae Silent Salesman No. 1 faction in it for you. 
1 Desk Tattoo Rich Gold re 4.00 One-half ¢ 
ce = , a Old Brass RPh. 5.05 4.00 Actual Size 
2 Traveler Tattoo ac eather . 4.20 3.50 , 
2 py se Tan Leather . | 420 3.50 Sole Manufacturers 
I al 9 Red Leather - 4.20 3.50 
1 Bureau Tattoo ae er . 5.80 4.50 THE EW AVEN LOCK CoO. 
I om = olden Oa . « SHO 4.50 
2 Guest Tattoo Solid Mahogany . 5.30 4.50 EW NN, U.S.A. 
2 Boudoir Tattoo Solid Mahogany . 5.30 4.50 AVEN 0 N U 8 


All clocks have porcelain dials. 
“B” Assortment costs you $110.50 list. 
“B” Assortment sells for $91.00 net. 
Your profit excellent. 


New York Office, 92 William Street 
(Near Maiden Lane.) 
Chicago Office, 163-165 Wabash Ave, 


Keystone discount. 
The Advertising outfits are included with complete assortment orders only. 
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The Selling of Sterling Silver. 





An Address by Cuas. F. MANAHAN, Chicago, at the Seventh Annual Convention of the Amer- 
ican National Retail Jewelers’ Association held in Kansas City, Mo. 




















N speaking on this subject, “The Sterling 
| Silver Question,” at the Wisconsin con- 
vention some weeks ago | was told that 
there were three especial things the jew- 
eler would like discussed, viz., “How to 
carry a representative line,” “How to sell 
it,” and “How to make money at it,” and 
these subdivisions have seemed so logical 
that I have been content to again frame my 
talk along the same lines. 

In any paper of this sort much in the 
way of detail must be left out, and as I am 
not a professional story teller very likely I 
shall be indefinite. So if later any of you 
desire more light I shall be very glad to 
talk it over and exchange views. I am sure 
the story I have to tell is a good one, but 
I am not so sure [ can tell it well. 

Now just one more remark. I do not 
own stock in any silver company, nor am 
| a philanthropist; I selfishly sell those 
patterns of silver which best fit my theory 
and I buy from those companies whose 
product and policy best help me to carry 
it out. 

So then, in discussing one of the things 
I was asked to explain, How to carry a 
representative line, I would say, “Don’t,” or 
at least alter your conception of what 
“representative” may mean. Select a pat- 
tern of good report as‘to quality and of 
successful design and preferably one named 
after some character of American history. 
Then learn all you can about this person- 
age, buy books that tell of his life and 
deeds. Find out why the pattern was 
named after him., Was there any good 
reason or was it indiscriminately betitled? 

Some time since I decided to put in a 
pattern of silver named for a man whose 
principal claim to fame is founded on a 
certain midnight horse-back ride made in 
the long ago. I found that scarcely any of 
my customers knew that this man was a 
silversmith by trade and this bit of sur- 
prising information is bound to linger in 
the memory of any person who is in the 
least interested. 

In promoting the pattern I bought sev- 
eral engravings which were very suggestive, 
“A Galloping Horseman,” “The Battle of 
Lexington,” “The Boston Tea Party’— 
and others, and I prominently displayed 
them. I circularized my mailing list with 
a picture postal, a reproduction of a pic- 
ture of this man. Nights in the store we 
held school and argued the pattern over 
and over, learned the pieces and the prices, 
and each clerk brought up the points’ of 
praise or prejudice concerning the pattern 
that the day’s exnerience suggested and 
these were dissected and the results placed 
m mental file to be used when needed. So 
each person in the store became saturated 
with the sterling silver idea and I do not 
need to tell any of you that no salesman 
can properly—mind, I say properly, sell 
his goods unless he is positive they are 
the best in all the world. Of course, I do 


not let a new clerk wait on trade until he 
has become well versed in the story and 
can tell it just as all the rest of us do, be- 
cause the truth can only be told in one 
way and it is necessary to first recognize 
the truth. 

To get back to the topic again—let us 
settle that word “representative’—it’s you 
yourself that must be representative. If 
you had a stock of all the patterns of 
silverware made it wouldn’t be representa- 
tive. It would be a museum. People go 
to museums that they may curiously study 
art and history, but pictures are sold in the 
studio by the artist who loves them and 
who can make you sense his feelings. And 
you must be the artist-salesman who knows 
his subject from crayon to canvas. 

Some years ago the buyer in the store 
which I now own conceived that it would 
be a good plan to have -.a representative 
line and so he bought one each of 25 pat- 
terns of forks, his idea being to use them 
as samples and to order as he had a pur- 
chaser. That scheme never worked and 
1 am still trying to get rid of these forks 
without hurting my selling system. How 
many of you have the same sort of a rep- 
resentative line back home that you would 
like to unload at any old price? 

Few of us know a fraction of what there 
is to know about the silver art. What do 
we do if the customer says the pattern is 
too plain? We show her a fancy one—and 
if she says it is too fancy we show her 
a plain one; if it is too high priced we 
show her a cheaper one. Shall we let the 
customer be the salesman and are we just 
order takers? Let them have what they 
want, but you are the lamp of knowledge 
and truth and should help to determine for 
them. Make your store representative. If 
you are going to sell sterling silver look 
the part. Don’t talk of art and refinement 
and romance if the floor is dirty and the 
silver blue. 

By all means carry your silver stock in 
individual chests. It is the first principle 


of concentration. Instead of having your ° 


customer wandering all over the store be- 
wildered by the many patterns, each of 
which suggests the name of a friend who 
has some like it, you have the situation in 
hand and if you tell the story well you 
sell the spoon rather than a spoon, you 
moid the customer’s decision, your idea pre- 
dominates. You spend $100 for a show 
case, why not $75 for the proper kind of 
a show case, espegially as you will sell it 
at a profit. It is the economical way. In- 
stead of many odds and ends from which 
you never can fix up a harmonious assort- 
ment, you have a complete outfit ready to 
supply the right gift whether it is 50 cents 
or $500. 

Don’t try to carry a few pieces of all of 
the supposedly successful patterns. Spe- 
clalize, carry one complete pattern cer- 
tainly, and if your need requires and 
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financial ability permits it have two chests 
or three chests, but always bear in mind, 
specialize and concentrate. 

HOW TO SELL IT. 

The sale of sterling silver should be ad- 
vanced by two main arguments. 

First, economy, and this should be proven 
by elaborating the statement that it lasts 
forever; second, pride in ownership, and 
this last heading will influence nine-tenths 
of your silver business. I think you have 
delivered more to your customer when you 
sell sterling than when you deliver any 
other jewelry store merchandise. It is 
sold on a close margin of profit, as a matter 
of fact too close. Primarily the amount 
invested is decidedly more than that which 
would have been spent for plated ware and 
I sense this exactly as the story would be 
if a man put $20 in the bank or bought any 
article of wearing apparel for $20. In both 
cases there is money invested and money 
spent, one lasts forever, one wears out. 
Last December I had on display a tea- 
spoon 157 years old and it was an almost 
exact match of the pattern of which 75 per 
cent. of my sterling sales consist. Clearly 
cost has long since been forgotten for now 
the spoon is used by the fifth generation. 

The actual. merchandising of sterling 
should be the easiest pleasure of the jew- 
elry store and it will be so if the subject 
is studied enough to learn what I consider 
a fundamental. And that is explained in 
this way. Suppose a man comes in the 
store and says, “I want a present for my 
wife.” What do you show him? A locket, 
a ring, a La Valliere, a watch? You sell 
him any of these and he goes away satis- 
fied, and you ring up the $10 or $20 
and you are satisfied, too. You had 
a fine assortment of what you showed the 
man and the sale was brought to a suc- 
cessful conclusion. And that word “con- 
clusion” is what is the trouble with the 
whole story. The purchase of a ring or 
locket does not suggest the sale of an- 
other. People do not wear two lockets, nor 
many rings. When I sell a half dozen 
sterling teaspoons I consider that I have 
acquired a tree from which every once in 
a while | shall gather fruit. ‘ 

One day in October, 1910, a lady came 
to the store and asked to see some plated 
knives and forks, saying she expected com- 
pany and did not have enough silverware. 
As the sale developed she mentioned that 
she had Colonial spoons and hoped some 
day to buy more. The clerk immediately 
took her to the Colonial chest and began 
to use his well learned lesson in the en- 
deavor to keep her in the sterling silver 
way. Her desire was for sterling but her 
necessity was for plated ware and the 
sterling won out. Instead of the dozen 
picces of plated ware that she meant to buy 
she took hbme two Colonial dessert forks. 
Now let us read the story to date. She 
added to her sterling five times in the fol- 
lowing year, and now every time she buys 
a fork her son buys her the knife and in- 
stead of the $3.50 I might have had she has 
invested $40, and as long as she lives she 
is a sterling silver customer. The last sale 
to her was a single teaspoon, the first one 
of a collection for her granddaughter. 

The sale of a half dozen teaspoons was 
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These Attractive Salable Lines Will 


8 oost Yo u r 8 ui & ‘ i e & S Order Now for Your Holiday Requirements 
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Wright Self-Filling Fountain Pens 












An Entire New Line of Sterling 
Souvenir Spoons 


| Send for Illustrated 66 ” s . 
anne The New Hale” Watches, made in all sizes, $18.00 per dozen 


WEIDLICH JEWELRY CO., 510 Locust St., St. Louis 























The Webb C. Ball Watch Co. 


Carry in Stock 


at all times complete lines of American Watch Move- 
ments, Watch Cases, Jewelry, etc. In addition we 
feature the 


“Ball Watch” 


The best Railroad Timekeeper in America. Made 
in 16 and 18 size, 17, 19, 21 and 23 Jeweled. 


THE WEBB C. BALL WATCH CO. 


Ball Bldg. CLEVELAND, OHIO 
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Storekeeping Department. 








an event in the store five years ago, now 
ave sales out of six for silverware are for 
sterling and the clerk has to explain how 
the sixth one happened to go wrong. 

When I first began to develop my present 
system of selling silver I would cautiously 
and by many devious ways endeavor to find 

ut the name of the purchaser and that of 
the recipient but I very quickly found there 
was no need of caution. I invariably in- 
quire if this is a present for some one to 
whom a similar gift may be sent each year 
and explain that I keep a card record of 
every sterling sale so that when another 
piece is desired we may know just the pat- 
tern and the weight. Almost always the 
~ustomer says, “Why, isn’t that a fine idea, 
I'm so glad to know it,” and in the case 
of the husband who never knows what 10 
buy his wife it is blessed information in- 
deed. Not one man in 100 or more knows 
what to buy his wife for a birthday, wed- 
ding anniversary or Christmas present and 
if your selling talk was convincing, this 
special tree will bear fruit at least three 
times a year. And to think that when he 
first came you might have sold him a locket 
or a bracelet. 

There is in every human mind the de- 
sire to make a collection of something or 
other. The word “sterling” on the back of 
each piece of silver contributes to the per- 
sonal pride of ownership. There is a de- 
sire in each heart to have its time on earth 
remembered. Each of these thoughts you 
must elaborate and impress upon the mind 
of the possible purchaser of silver as your 
opportunity will allow. Every effort of the 
salesman must be bent to the making of the 
initial sale and it’s a satisfaction that comes 
as the months go by and Mrs. Homebuyer 
comes and says, “It is my daughter’s birth- 
day again and | want another spoon.” Or 
Mr. Homebuyer stops on his way from 
work and says, “Well, it’s that time of the 
year once more; what shall I get this 
time?” You dig up his card from the file 
and look it over together and then you 
gather another bushel of fruit from the tree 
planted months ago and carefully watered 
and nurtured all the while. 


In all of our selling talk on sterling 
we try to place it on a “something better” 
plane, to lift it above the level of ordinary 
merchandise, and when we have a cus- 
tomer who seems to be worth while and re- 
ceptive, we make of it a work of art. To 
illustrate: The artist shows you a num- 
ber of articles and you recognize a piece of 
canvas and some tubes of paint (or some 
scraps of silver). A little later you see 
them and you say, “An oil painting” (or 
“A sterling silver teaspoon”), and as you 
examine closer you spy a name in the 
corner and you exclaim, “Ah, a Whistler” 
(or “Oh, this is that famous Patriot pat- 
tern”), First it was only the common ma- 
terials, then a work of art and finally the 
name of the genius was sufficient to tell 
‘he whole story and to add a value before 
undreamed, and then comes that increasing 
respect for the owner; for the one who 
was educated enough to appreciate the 
Whistler” to know that there is a dif- 





ference between that silver which has a 
sentimental value and that which is only a 
pattern; to know why one fork bends like 
a piece of steel and one like a piece of lead. 
And this truth you must instill into the 
minds of your customer. 

In the beginning you must have selected 
a pattern that is something, that has a his- 
tory. Bring imagination and romance into 
your story and when it comes back to you 
that at some afternoon tea one of the 
guests has said to the hostess, “Why, Mrs. 
Smith, you have the beautiful Patriot pat- 
tern, too. Did you buy it from Mr. Bul- 
lion?” then you can smile to yourself and 
know that your little orchard is blossom- 
ing. Remember an orchard bearing fruit 
is more valuable than one just planted; in 
other words, a number of customers in 
various stages of gradual ownership of a 
complete sterling pattern are a valuable 
asset under the heading “Good will.’ The 
sale of sterling silver is our most neglected 
opportunity and is one that should be most 
developed. 

Remind your customer that in the 
Colonial days, no less than now, the family 
silver was an evidence of the stability of 
past generations, an heirloom for all time 
and that among the generations to come the 
silver now bought shall be so treasured. 
Therefore, buy, not only that you shall be 
proud of the investment all your days, but 
that among those who shall follow the 
ever lasting ware shall be a constant re- 
minder of the good judgment of the fore- 
fathers. 

Again to that word—concentrate. Sell 
only a very few patterns and try to sell all 
of one pattern that you possibly can. The 
more people who have it the more there 
are to talk about it, to say where they got 
it, to relate a new incident in the life of 
the great individual for whom it is named, 
also the more rivalry there is among your 
patrons to complete the set. When you 
have the number of meritorious patterns 
that seems reasonably sufficient be slow to 
add a new one, and when you do be very 
cautious not to disturb your orchard. Con- 
sider the effect upon your old customers in 
whom you have cultivated the _ sterling 
silver habit when you broadly advertise the 
addition of a new pattern. 


I do not know of any special reason why 
the sale of a new pattern of silver should 
be crowded. Until about a year and a half 
ago more than two-thirds of my business 
was of a pattern that has-been on the market 
20 years. Since them 1 have added two 
complete patterns and one of these has be- 
come my favorite “child” and I always 
take a customer to this chest. One-third 
of my customers name the pattern when 
they see it and I know that in many a 
household a proud matron has repeated the 
true story of bravery and romance, of ad- 
venture in love and war which I have 
woven into my sales story. She knows her 
silver is more than a utility. It’s an oil 
painting, and not only that it’s a Rem- 
brandt. And this is the pattern nearly 
matched by the spoon that was 157 years 
old. 

I'll wager that if you were to go into 20 
“topnotch” jewelry stores and ask for ster- 
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ling flat ware, 19 clerks would say, “Yes, 
sir! Have you seen this Theodore Roose- 
velt pattern? It’s the newest thing out, just 
distributed this week.” And next year the 
clerk will dig up this tree before it has had 
a chance to blossom and plant another 
newest pattern “just out this week.” 

So the silver business is artificially stimu- 
lated in order that a department manager 
inay make a superficially good showing. If 
we are to sell sterling this way, far better 
to abandon it and specialize on lockets and 
bracelets, for then the profit is greater. 

So build your sterling silver business 
around this follow up idea. Sell jewelry 
to the transient whom you will never see 
again. Sell all your home folks sterling, 
get your silver out of the merchandise 
class, give it an artistic standing. Don’t 
let it be a pattern, see that it is the pattern. 
Once a customer is in the habit of coming 
to your store to match a pattern of ster- 
ling, the watchmaker may steal the jewels 
from his watch and the jeweler soft solder 
his ‘‘specks,” but he couldn't be pried away 
from your store with a jimmy, for you 
know all about his silverware, what he 
ought to buy next and when, and his wife 
has bragged about your place every time 
she used her silver, for it was you who en- 
lightened her as to its historical value and 
artistic merit. 

The selling scheme as I have outlined it 
is not new but it has been ignored by many 
of us, perhaps because results seemed so 
slow, but once in use it is like the snow- 
ball that rolled down hill and grew and 
grew all the way. I firmly believe that we 
are on the verge of a revival in sterling 
silver that will make the hand-painted 
china, cut glass, brushed brass epochs seem 
as mere incidents. 

I had a certain reluctance to explaining 
all about a selling plan which I had 
gradually absorbed (why should [ tell 
everybody the location of the gold mine), 
but you know a dumb man cannot be very 
enthusiastic about anything, and moreover I 
already have discovered that there are little 
refinements in the game that are only sug- 
gested by long experience and no one can 
tell you these. 

The first thing to do in inaugurating this 
system is to keep a card index of your 
customers and their purchases, what pat- 
tern, what articles, name of the salesman, 
for whom purchased, was it a wedding or 
a birthday gift? I go over my cards every 
once in awhile, especially at Christmas 
time, and write personal letters suggesting 
the appropriateness of sterling as a gift, 
and ultimately I shall have a system for 
the whole year which shall forewarn me of 
every birthday, wedding anniversary, or 
whatever gift time it may be that I have 
been lucky enough to record. 

How to make money at it. If you go 
home and put this sales plan into effect you 
will make money, that is, you will if you 
don’t spend all the profit engraving a 
presentation speech on each spoon. I limit 
the expense of engraving to 10 per cent. of 
the selling price and moreover I so tell my 
customers, It’s wonderful how a customer’s 
requirement shrinks when she finds that 
more will have to be paid for. I think the 
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Our 29th Year 


We have attained the position as one of the leading diamond and wholesale jewelry houses in America 


by our strict adherence to our principles. 
Quality, Reliability, Best Values and Promptness have gained hundreds of customers and friends for us. 


Our Diamond Importation 


this year is the largest and best selected in the history of our business career. Our experience as buyers in 
the European Diamond Markets coupled with our spot cash policy enable us to meet the keenest competition. 


Selection Memo Packages Upon Request 


The New Watch and Jewelry Lines 


now being shown by our salesmen throughout the country contain the most attractive assortment of quick 
selling merchandise we have ever shown to the trade. 


Prices Are Always the Lowest | 
Inspect the Line Now 


PHILIP PRESENT 


207 Chamber of Commerce Building ROCHESTER, N. Y. 
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THE MOST CONCLUSIVE TEST 


@ Do you know that every Moore’s Non-Leakable is filled with ink 
before it leaves our factory—that it is shipped that way to all 
parts of the globe without showing the slightest trace of leakage 
in spite of: the jogging and rough handling it gets en route? 
@ This isa pretty severe test and one which thoroughly backs up our claim ‘‘ IT WONT LEAK.” 
It is but one of the many reasons why people after using the pen become Moore enthusiasts. 


@ There are mighty good profits derived from the sale of Moore’s, but in the last analysis, it’s 
the satisfaction accompanying each sale which places your fountain pen business on a solid 


footing. 
MOORE’S FOR MORE BUSINESS 
ADAMS, CUSHING & FOSTER, 168 Devonshire Street, Boston 


Selling Agents for 


AMERICAN FOUNTAIN PEN CO. 
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Storekeeping Department. 








nily initial and the date might well be en- 
raved on each piece of silver. That 
shows who owned it and when. John 
Ruskin said that an initial was meant to 

entify, not to ornament, and quoting him 
has saved me a lot of money in unneces- 

ry engraving. 

Now all this long story may not have ap- 

iled to you at all, maybe you don’t be- 

ve it, you think that might go in Chicago 
| right but not in Mytown, but the writ- 
ing of it has re-enthused me personally if 
] need it, and I don’t mind saying to you 
that in following this plan my 1911 sterling 
sisiness was 20 times that done in 

100. 

Moreover, ! tripled the business three 
straight years one over the other. So I 
dream of the day not so many years hence 
when I shall divest myself of the worries 
of main springs and hard solder, of come 
backs and dollar watches and in an ex- 
clusive sterling silver store decorated in a 
Colonial design I shall view a battery of 
mahogany chests. 

Along the walls hang various portraits 
of the patriots of earlier days and scenes 
of their times help to add just the atmos- 
phere I desire. A roll top desk and a large 
card index cabinet are conspicuous articles 
of furniture, but excepting these and the 
necessary chairs and a cash register all 
else is for silver. I am a jeweler no more 
but as a silver horticulturist I contemplate 
my orchard and 1 am quite reasonably 
contented. 

The uniformed footman opens the door 
of a pausing limousine and I welcome the 
fair occupant, for I know her oft repeated 
errand. And when that errand is satis- 
factorily concluded arid I bow her from the 
door it occurs to me that I have again 
plucked fruit from my immense orchard 
which is still but a grove in the forest of 
possibility. 





The Powell & Sons Co., Cumberland, 
Md., was recently awarded third prize for 
the most attractive window display and the 
best advertisement in a widely conducted 
contest originated by Good Housekeeping 
Magazine. In the contest the retail jew- 
eler offered to give $15 in gold, divided into 
three prizes, $10 in gold to be given to the 
person who brought to the store on or be- 
fore a certain date the greatest number of 
pages containing advertisements of jew- 
elry, watches, silverware, cut glass, foun- 
tain pens, optical goods or any other mer- 
chandise sold by the concern; $3 in gold was 
awarded to the next highest, and $2 in gold 
to the third highest. One of the conditions 
was that the pages should be taken from 
magazines of July and August issues only. 
it was suggested that the contestants might 
obtain magazines to which they did not 
subscribe from friends. The advertisement 
used by the Powell & Sons Co. was attrac- 
tively displayed and occupied a space of 
4", inches, double column. On another 
page of the same newspaper was published 
a group of the above-mentioned advertise- 


ments that might be found in the maga- 
zines, 
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Now, own right up. Aren't the stickers 
in your stock pushed to the back end of 
your store, on the back side of the shelves, 
in the darkest and hardest places to get at 
in your whole store? No wonder they 
warm your shelves month after month. 
You couldn’t sell the newest, most attrac- 
tive piece of goods in the house if you 
kept it there. Your salesman wouldn’t dig 
it out and your customers would never 
see it. If you are ashamed to show a piece 
of goods, you can’t blame your customer 
for not wanting to buy it. 

It is only natural that he should look in 
your front showcase for the best things 
you have to offer. He has been taught to 
look for the good apples on the top of the 
barrel. 

If you think there is nothing in this 
claim, just run over your Christmas busi- 
ness for the past few years. Don't you 
always sell more stickers at Christmas than 
at any other time? Have you ever noticed 
who sells them? Not your old clerks—the 
greenhorns. And why? Because every 
piece of goods in the house is just as good 
as the other to them and they show them 
all with equal confidence. They don’t know 
enough to be afraid of their customers. 

Haven’t you and your old clerks had 
many a good laugh at Christmas time over 
the mistakes made by your extras? Haven't 
you had things sold for uses that you never 
dreamed of? That shows you just how 
much you customers know about the goods. 
The clerk didn’t know what the thing was 
for and neither did the customer. The 
clerk thought up a use for it, put up a 
good bold front, and the customer didn’t 
know enough about it to call the clerk 
down. 

Now, if a little confidence in a green 
clerk will sell the old goods, what will it 
do for an experienced salesman? It sim- 
ply means that there isn’t a piece of unsal- 
able goods in your store. There’s a cus- 
tomer for everything in your stock, and it 
won't take long to find him if you go at it 
right. 

Now, let’s get back to those stickers. 
Root them out of their hiding places, get 
them where people can see them. Have 
them polished up to the last notch, make 
them look like new, put new price tags on 
them, and if you are willing to sacrifice a 
little profit, put on a reduced price. It is 
wonderful the amount of interest a sales- 
man will take in a piece of old goods 
with a new price. 

If the new price is made, don’t let your 
customer know about it. Let the extra 
value help you out in making the sale, but 
never tell your customer that the price has 
been reduced. Special prices in a jewelry 
store make people very suspicious. They 
always bring out the same old question, 
“What’s the matter?” 

If you want to boost the game a little 
harder, put a private mar«x on the goods 
you want sold to show that the salesman 
who gets rid of them gets 25 cents for 
himself on every $10 of the price. It 
seems a very little, but it will make those 
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salesmen take a remarkable interest in the 
old stock. 

Every one of these stickers has just as 
many talking points as it had the day it 
came into your store. Jewelers in other 
towns, or in your own town, have created 
a steady demand for them and are send- 
ing in repeat orders for the very goods that 
have your salesmen bluffed. 

Choose a certain number of these articles 
at various prices and keep them in sight. 
When a customer comes in show one of 
these pieces first and make the. strongest 
possible effort on it. Talk it as long as 
they will listen, then, if you like, show 
them other goods, passing over them less 
enthusiastically. You will be surprised how 
frequently they return to the sticker and 
buy it. 

Now, don’t expect to get rid of them all 
in one day. You won’t sell one every time 
you try. You don’t always sell the first 
piece you show, if you. show the newest 
piece in your stock, but you will land one 
often enough to clean your stok out in a 
pretty short order, and make you well 
pleased with the result of your efforts. 

If you establish -a little contest to see 
who sells the hardest stickers first, and 
offer a prize for the clerk who sells most 
of them, you will arouse a keen interest 
in the game. 

It is no task to sell new, snappy goods, 
for they are easy to enthuse over. The 
older pieces are just as easy to enthuse 
about, just as good to sell, and, if your 
salesmen go at it right they will sell them. 
Remember, the goods are only old to you, 
the customer doesn’t know the difference. 





Cut Postage as Applied to Circular Letters. 


HERE is a misapprehension among 
business men that they cannot for- 
ward a circular letter under a one-cent 
stamp and fill in the name and address of 
the person to whom it is addressed. 

The following letter from Hon. James J. 
Britt, third assistant postmaster-general, 
covers three essential points which all busi- 
ness men should paste in a convenient place 
for ready reference: : 

“In answer to your letter of 9th instant, 
which the Postmaster-General has referred 
to me, you are instructed that facsimile 
copies of typewriting produced by a me- 
chanical process, such as the printing press, 
mimeograph, multigraph, etc., when pre- 
sented for mailing at the post-office window 
or other depository designated by the post- 
master, in a minimum number of 20 iden- 
tical unsealed copies, are not subject to 
more than the third-class rate of postage, 
one cent for each two ounces or fraction 
thereof 

“The name of the addressee placed on 
such circulat letters by an addressograph 
or stencil would not subject them to more 
than the third-class rate. 

“In this connection I will state that the 
addition in hand or typewriting of the date 
and the name and the address of the ad- 
dressee at the top of a circular, and the 
name of the ‘sender at the bottom, does 
not change its character as such. (See 
paragraph 1, section 473, Postal Laws and 
Regulations, which may be consulted at 
your post-office.)”—Novelty News. 



































150 THE JEWELERS’ CIRCULAR-WEEKLY August 14, | 








“SWAN SAFETY” 


Inksight Fountpen 
aes 


















with the 
Little 
Windows 


Tells at a glance 
just how much ink 
is in the pen. 


M. T. & Co.’s Gold Pen 
Gold Top Feed 

Patent Safety Screw Cap 

Patent “Ladder” Underfeed 


Let us quote prices and discounts and send 
you a pen for your examination and trial. 


MABIE, TODD & CO. yf 
17 Maiden Lane, New York i 


209 S. State Street Established 1843 124 York Street 
Chicago Toronto 














RING 











JEWELRY BOXES 
TRAYS OF EVERY DESCRIPTION 
FANCY PLATFORMS AND BLOCKS | 
BOXES FOR SILVERWARE 
MANICURE AND TOILET SETS 
SILVERWARE CHESTS 
FLANNEL ROLLS AND BAGS 
PAPER BOXES | 
Tags, Cards, Cotton, Findings, Etc. | 
Estimates and Samples Cheerfully Furnished 
*“*SECURITY”’? RING TRAY 








Patented Lock Ring Tray 
SEND FOR CIRCULAR 


WOLFSHEIM & SACHS 


Manufacturers and Importers 
35 Maiden Lane 
(Lorsch Building) NEW YORK 
Factory, 10 Gold Street 























W. H. Swenarton 
(Br-eBraminer A, S, Patent Office) 
Counsel in Patent Causes 


2 Rector Street, New York 








Patents Travye-fGarks 














PRACTICAL COURSE IN A JUSTING. 


Published Price, $2.50. 
Special Reduced Price, $1.50, Postpaid. 


All Jobbers or Jewelers’ Circular Publishing Co. 





Waltham Clock Co. 


Manvfacturers of 
Hall Clocks Regulators 
Marble Clocks Willard 
Banjo Clocks 


Catalog sent on request 


once ond Waltham, Mass., U.S.A. 














Workshop Notes 


for Jewelers and Watchmakers 





Cloth :: Postpaid, $2.50 





Published by 


The Jewelers’ Circular Pub. Co. 


11 John St., New York 



































































\ugust 14, 1912. 








Little Lessons in Storekeeping. 











Written expressly for The Jewelers’ Circular by A. E. Edgar. 


























(Continued from issue of July 31.) 
The Value of Complaints. 
HE average merchant is prone to regard 
the customer with a complaint as a 
“kicker.” He has no use for that kind of 
customer anyway. Every time a cus- 
tomer turns up with a complaint she is 
regarded as a nuisance, to be gotten rid 
of in the easiest way possible and at the 
smallest loss to the merchant. 

The broad-minded merchant, however, 
does not look at this matter in the same 
light. He regards the turning in of these 
complaints as a “blessing in disguise.” He 
knows that there are bound to be mis- 
takes, misunderstandings and dissatisfaction 
in any mercantile establishment. But he 
regards it as the best of policy to remove 
the causes of these as soon as they are 
discovered. 

The late Marshall Field instituted a rule 
that has since been adopted by all the 
larger stores. That rule is as follows: 

The customer can do no wrong. 

Having this rule ever before him, each 
floorwalker was instructed to see that every 
customer with a complaint should receive 
redress. From that rule arose another: 

Do no wrong to the customer. 

The larger stores now have bureaus of 
complaint, where everyone with a griev- 
ance or a complaint is directed—and where 
satisfaction to the customer is dealt out. 
Customers are satisfied and sent away 
happy very often when the complaint is the 





. most unreasonable and outrageous. These 


complaint departments have been organized 
for the purpose of satisfying customers, and 
not for the purpose of correcting the cause 
of the complaints. That the complaints re- 
ceived are reported in tabulated form is 
merely a part of the auditing system. 
These reports, however, are considered as 
most valuable and many evils in storekeep- 
ing have been brought to the notice of the 
management in that way. 

There is an especial advantage to the 
merchant in considering complaints that 
arise in his own store. In almost every 
instance it will be found that the situation 
complained of has grown out of some pe- 
culiar circumstance or policy inside of the 
store. It may also be safely assumed that 
similar situations are to be found in sim- 
ilar stores. And also that the same causes 
that have brought about this complaint are 
operating all the time and creating the 
same situation over and over again, of 
which the merchant has no knowledge, be- 
cause many people will “swallow their 
medicine” and go elsewhere next time to 
trade, 
lt is for these reasons that the merchant 
ould be well informed as to the. details 
of all complaints received in the store. No 
matter how the customer may be satisfied; 
' matter what the procedure may be to 
atisfy, the merchant himself should be 
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informed on this subject. The fact of the 
complaint proves an unsatisfactory condi- 
tion in the store. It is the wisest of poli- 
cies to remove as far as possible all such 
unsatisfactory conditions. 

If the merchant has these conditions laid 
before him he can provide the necessary 
remedies. He is in the position to make 
the fullest possible use of the information, 
and in many cases he is the only one who 
can do anything to remove the cause of 
the trouble, especially when the cause can 
only be traced to some policy or order for 
which he is responsible. 

The merchant’s first-hand knowledge of 
individual complaints will give him just 
such information as even the most faithful 
and worthy employe would rather he did 
not know. This knowledge, however, will 
give him a potent power over his clerks 
and will enable him to correct any faults 
due to their own narrow-minded person- 
alities as well as those due to his own 
shortcomings. 


It is only human nature for one to jus- 
tify one’s actions, and many a merchant, 
overlooking this fact, is deprived of vital 
information and deceives himself into a 
belief that he is managing his business him- 
self, when as a matter of fact he, as well 
as his business, is being managed by his 
clerks. 

A consultation with the clerks over the 
causes that give ground for complaints will 
often bring to light, for the benefit of the 
merchant, ideas that his subordinates con- 
sider fair and just but which he. would 
condemn as not only unjust but detrimental 
to his business interests. These ideas or 
personalities overcome, the causes for the 
complaints disappear and the merchant 
finds that complaints due to these causes 
are discontinued. 

A writer not long ago, in a daily paper, 
said: 

“If the value of complaints were better 
understood by stores, offices, factories and 
the public, it would: result in a greater 
eagerness on the part of business houses 
to receive complaints and a greater willing- 
ness on the part of dissatisfied customers 
to make complaints. Unless the point is 
serious, the majority of people are prone 
to retain their bad impression and let the 
matter go than they are to make a com- 
plaint, whereas if they were assured that 
a business house really appreciated the in- 
formation and that it is thereby, enabled 
to prevent similar occurrences in many 
other cases, they would take the trouble to 
write or telephone about it. The very con- 
ditions which displease the fair-minded 
person who is willing to let it pass are the 
ones which involve the fine points of busi- 
ness which every progressive house desires 
to perfect.” 

A few moments’ reflection upon the 
above will show that this writer has a good 
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grasp of his subject. There is no doubt 
that many a merchant goes on month after 
month committing the same _ offenses 
against his customers simply because he 
does not know any better. If he was made 
cognizant of all the complaints that are 
received he would soon come to the con- 
clusion that there were enough to keep 
him busy for a while improving condi- 
tions. 

The better the merchant is enabled to 
view his business as the customer sees it 
the easier it will be for him to improve it 
and bring it up to a much higher standard 
of efficiency. He would soon find, too, that 
some of his most cherished policies are re- 
garded as distasteful and valuless by the 
customer, 

The merchant who is willing to cast off 
his own pet ideas when they are proven a 
disadvantage to his business is the mer- 
chant who has a chance to succeed in busi- 
ness. If he proves to the public that he is 
willing to be proven wrong and that he is 
willing to acknowledge himself wrong when 
the proofs are produced, he will surely gain 
their confidence. 

Once a merchant gains the confidence of 
the public it would be a very strong com- 
petition that could pull his trade away from 
him. 

A few years ago a clothing firm startled 
New York City one morning by the state- 
ment in their advertisements that they had 
come to a knowledge that a certain make 
of blue suit they had been selling as “fast 
and unfadable” was not what it was repre- 
sented to be. 

That was an acknowledgment that this 
firm could do a wrong. 

They offered to replace every suit that 
had been sold—whether it was proving un- 
satisfactory or not. They wanted to ex- 
change all such suits whether worn or not 
and to replace them with more dependable 
merchandise. 

This showed a willingness to “do the 
right thing” by the firm’s customers. 

This. firm is doing a very large business 
to-day and no doubt it is due to this will- 
ingness to do anything: to satisfy the cus- 
tomer and to secure and retain;the con- 
fidence of the public. - 

Get after the dissatisfied and disgruntled 
customers. Not to reprimand, to browbeat, 
to bring them to rout, but to satisfy them, 
to secure their confidence and their trade. 

Get-after your salesmen, your clerks ;-not 
to scold and reproach them, but to instruct 
and interest them into a better method of 
doing business. 

Get after yourself; you may be the 
fountain-head of all your troubles. Get 
outside of yourself and view your own 
actions as they are seen by the outsider. 
Perhaps you will lose some little conceit, 
but you will gain a great and useful knowl- 
edge of yourself. 

Get after every complaint; run it down 
to its starting place, to its breeding ground. 
Then set your machinery in moticn to re- 
move the cause. That’s good business pro- 
cedure. Try it. 

(To be continued.) 








Saccess in business comes through 
knowledge. For knowledge that pays, 
read The Jewelers’ Circular. 
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John Tweezer’s Talks. 





Written expressly for The Jewelers’ Circular. 
































For the Comfort of the 60- Year-Olds. 

ooe time ago a high medical authority, 

Dr. William Osler, then of Johns Hop- 
kins University, since called to the faculty 
of the great English university at Oxford, 
gave it as his deliberate opinion that the 
world would be “incalculably benefited” if 
men in commercial and professional life 
stopped work at 60, inasmuch as they were 
then “comparatively useless’; and he was 
charmed by the suggestion that the 60-year- 
olds be allowed a year for contemplation, 
and then—heraus mit thm!—be_ chloro- 
formed. 

There is no foretelling the vagaries of 
legislation in these “swift-moving times” ; 
wherefore it behooves us greybeards to es- 
tablish a defense, in advance of possible 
sumptuary laws, lest our lives be forfeited 
for the general good. Is it a fact that the 
man of 60 is a useless hulk, a mere incum- 
branze on society, a post that blocks the 
road on which advances the progress of 
the world? May we not hope to soften the 
hearts of the Philistines by showing that 
numberless youths of 60 have ‘made 
good’? The facts of history will answer 
Dr. Osler. 

We find that nearly every bishop of 
every church organization, a great number 
of judges, Senators and active publicists, 
some of the ablest bankers, merchants and 
directors of the great industries have left 
the barred age behind them. If we may 
measure by the accomplishment of the 
very old, 60 seems almost too youthful an 
age to begin doing good. Sophocles wrote 
the “Oedipus at Colunus” when he was 90; 
Titian wielded his marvelous brush at 98; 
Michael Angelo painted some of his finest 
pictures at 90, and Leonardo da Vinci, “‘the 
fullest and ablest man in all directions, 
perhaps, that ever lived,” died at his easel 
at 78; Goethe was at his best at 82, Juvenal 
at 97 and Varro at 89 were at the height 
of their intellectual capacities; Sir Isaac 
Newton toiled at science at 85, and Hum- 
boldt at 86; Wordsworth wrote some ot his 
finest sonnets at 80, Milton began “Paradise 
Lost” after 60, Chaucer wrote the “Canter- 
bury Tales” when 63, Dryden his most per- 
fect “Ode to St. Cecilia” at 70; Lord 
Brougham did the work of a half-dozen 
men at 89, Ben Franklin was a power in 
the world at 84, Sidney Bartlett at 90 made 
one of the most powerful arguments ever 
heard at the New York bar, and Josiah 
Quincy, George Bancroft, the historian; 
Dr. Oliver Wendell Holmes, John Bigelow 
—I could fill the page with names of those 
who have abundantly “made good” after 
60, after 80, even after 90. What a loss 
to the world had they been Oslerized at 
60 and hurried to “the bourne from which 
no traveler returns”! 

Surely, a very good part of life is in 
front of the man of 60, if he be anything 
of aman. He has then only come into his 
own. The work he will do will be done with 
the hand of a master, not that of the raw 


apprentice. His appreciations are nicely 
adjusted; he sees things in their right rela- 
tions to each other. In earlier years false 
lights betrayed him into wrong paths, false 
standards made for him wrong measure- 
ments. He does not rush at work like a 
blind bull at a haystack, but advances to 
it with the ordered pace of conscious power 
and deliberate will. No longer do the six 
weekdays pound constantly at his door and 
cry out, like Bluebeard in the story, “Will 
you come down there from above?” 

The sénse of freedom comes to him. 
Youth is a forced apprenticeship, in which 
one’s time, will and influence are the prop- 
erty of another; manhood imposes on us 
fresh duties at every instant; middle age 
increases the burden of our responsibilities ; 
when the man comes to 60 he is free. And 
this freedom is voluntary, not a result of 
circumstances through which he is laid 
on the shelf by enforced retirement—as 
witness the instances I have given when 
old men continued in the field of activities 
and did great things. At 60, if a man 
has some little capacity for wisdom, he 
looks up “success” at its true value and 
knows that genuine happiness lies in that 
middle ground between great wealth and 
real poverty, and is bounded by the suffice- 
ments of content. There is no such thing, 
to him, as staleness in life. To no younger 
man, in comprehending appreciation, is the 
world daily so new, the future so fresh. 
The commonest experiences become .in- 
teresting, as parts of an intelligent whole. 
Knowledge is always opening out before 
him wider expanses and more commanding 
heights. 

Of course, there are the croakers among 
the old, who complain that the world looks 
upon their notions as obsolete, their reason 
as obstinacy, their circumspection as im- 
becility, their experience as the pale shadow 
of a needless distrust. These pessimists 
are of Emerson’s kind, as expressed in his 
letter to Carlyle: “To live too long is the 
capital misfortune”; or as told of Lord 
Chesterfield, who said, at only 79, “Tyraw- 
ley and I have been dead these two years, 
but we do not wish it to be known.” As 
Goethe explains, the dulling of incentive 
in old age—that which takes off the edge 
and stimulus to exertion—is in the fact 
that the old are no longer judged by their 
contemporaries. Therein is the punishment 
of age; those who were our competitors in 
early life, whose good opinion we were 
most anxious for, have left us by ourselves 
in a sort of new world. 

The obvious remedy is to establish con- 
stant contemporaries—not of the years, for 
that is impossible, but of the mind and 
heart. Whatever the decrepitude of the 
body, keep the mind young and the affec- 
tions stirring by living to the times. Do 
not retire from business, but keep your 
hand on the helm while the youngsters take 
care of the wearying details. Cultivate 
the society of youth and vivacity; visit the 
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play; keep in close touch with the daily 
news of the world. When Bonstetten 
reached 90 he wrote Madame de Staél: 
“To resist with success the frigidity of the 
world one must employ the resources of 
the mind, the heart and the body; to keep 
these in parallel vigor one must exercise, 
study and love.” Do not encase yourself 
in a hard shell of habit; do not tie tightly 
up your sympathies and susceptibilities. 
Open your soul to the revivifying influence 
of the youthful enthusiasms which fill the 
air, and thus grow backward into youth 
again—do not let your age keep even pace 
with the years. For “a man is just as old 
as he feels’; the calendar may tell the 
fact, but the heart and mind and disposi- 
tion can dispute it. That was a happy 
correction which Dr. Oliver Wendell 
Holmes made when a friend congratulated 
him o1: being 80 years old. “No,” said the 
genial Autocrat at the Breakfast Table, 
“you meant to say 80 years young.” And 
if you will so live you may come to appre- 
ciate the full flavor of life, the fine realities 
of mission and purpose, as happily. ex- 
pressed by the poet Bailey: 
“We live in deeds, not years; in thoughts, 
not breaths; 
In feelings, not in figures on the dial; 
We should count time by heart-throbs; he 
most lives 
Who thinks most, feels the noblest, acts 
the best; 
And he whose heart beats quickest lives 
the longest.” 





Tweezerisms. 
Living on hope is like living on wind— 
a good way to get full, but a poor way to 
get fat. 
* -«K * 
It is better to know nothing than to 
know what is not so. 
x ok Ox 
“Time is money”; but you should not 
pay your debts with it. 
* * * 
Take care of the pennies, and the dollars 
will take care of your ungrateful heir. 
* 8 8 ; 
A word to the wise is sometimes suffi- 
cient to make yourself disliked. 
* * * 
The frog can’t remember when he was 
a tadpole—but other folks can. 
* * x 
Some men think twice before they speak 
—and then say nothing worth listening to. 
ie 
The man who merely repents of his 
sins pay 50 cents on the dollar; the man 
who forsakes his sins pays his debts in full. 
o-ers 
It takes a wise man to suffer prosperity; 
any fool can suffer adversity. 








J “ ; : 
The employes of the jeweling department 


“of the Waltham Watch Co., Waltham, 


Mass., enjoyed their second annual excur- 
sion to Lake Canobie on Saturday. The 
cars left Waltham at 1 Pp, m., reaching the 
lake at 4 p.m. The idea of the jewelers 
in holding these outings has attracted 
widespread comment throughout the fac- 
tory, and other departments will undoubt- 
edly take up the idea. 
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“The AEROPLANE and the OX-CART both ge: 
there—but not on the same day.” 
We are in the Aeroplane Class—and our goods show re- 


sults the day they are displayed on your counter. 























“He that would 


catch fish must 


venture his bait.” 


Surely this line of 


Cut Glass 
Jewel Boxes 


is alluring. 








Photograph Books showing any 
of these lines complete loaned to 
the trade on application for in- 
spection: 


Cut Glass 
Silver Plate 
Electric Portables 
Prize Cups 
Brass Goods 
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Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lamps, Art 
Metal Wares, Fancy Goods and Kindred Lines. 
































Early Chinese Bronzes on Exhibition at the Metropolitan 
Museum of Art 

















N the June Bulletin of the Metropolitan 
| Museum of Art, New York, is pub- 
lished an interesting article on early Chi- 
nese bronzes. The Bulletin says: 

“In the field of Chinese decorative art 
the working of bronzes and the making of 
porcelains have long been the two most 
important phases of artistic effort if we 
except the carving of jade, the appreciation 
of which is partly due to the natural beauty 
of the material and the high symbolic value 
attached to it by the Chinese. Of these 
two activities the art of bronze-working 
is the earlier; it was already in decline 
when the rival art of porcelain reached its 
highest development in the great periods 
of the Sung Dynasty and later in the 
reigns of K’ang Hsi and Ch’ien Lung. As 
the first of the decorative arts to attain 
periection, the art of the bronze workers 

















FIG. 1—OFFERING VESSEL, CHOU DYNASTY. 


naturally influenced all later products of a 
decorative character in China. Between 
the Chou period (1122-249 B. C.) and the 
I8th century we find nearly all the typical 
forms originated by the bronze artists re- 
peated by the carvers of jade. From its 
beginning the art of the potters, further- 
more, was strongly marked by this influ- 
ence; in the Han (206 B, C.-221 A. D.) 
and Tang (618-960 A. D.) periods, bronze 
vessels were imitated in pottery; and later, 
particularly in the K’ang Hsi and Ch’ien 
Lung periods, porcelain was often deco- 
rated with geometric and conventionalized 
designs borrowed from the surface orna- 





ment of the earlier bronzes. The great 
interest which the Emperor Ch’ien Lung 
took in ancient bronzes led to a revival 
of a symbolic type of decoration which 
influenced not only ceramics and metal 
work, but other arts as well; for example, 
rug-weaving, rugs of this period showing 

















Fic, 2—WINE VESSEL, CHOU DYNASTY. 


in their borders patterns such as the fret 
and meander, undoubtedly derived from 
the decoration of the early bronzes. 

“Chinese bronzes are chiefly character- 
ized by a great originality in the invention 
of forms, but in surface decoration they 
are rivaled by the porcelains. This is 
only natural, inasmuch as the beauty of 
the bronzes depends upon the shape and 
proportion of the masses rather than upon 
the surface decoration, which is of second- 
ary importance; furthermore, the much 
easier technical process employed in deco- 
rating the surface of porcelain naturally 
gives greater scope in the development of 
a variety of patterns than was available 
in the painfully wrought ornamentation of 
bronzes. : 

“Part of the charm of these early 
bronzes, as with the older examples of 
jade, is due to the effects of burial in the 
earth, which produces, in the case of 





bronzes, a beautiful varied patina of blue, 
green and red, resulting from the action 
of the Chinese earth upon the peculiar mix- 
ture of metals composing the bronze. Col- 
lectors do not value pieces which show 
none of this natural malachite patina—that 
is to say, bronzes later than the Sung pe- 
riod, when the earlier types were imitated 
and an artificial patina similar to the brown 
lacquer finish of Italian Renaissance 
bronzes came into use. It is only in com- 
paratively recent years that the attempt has 
been made to imitate the old green mala- 
chite patina of bronze, but the forgers 
have not yet succeeded in obtaining the 
effect of the disintegration of the metal 
beneath the patina, nor can they give to 
their artificial production the wonderful 
variety of color which characterizes the 
surface of ancient bronzes. 

“The statement has frequently been made 
that early Chinese bronzes have been so 
often copied, not only by the Chinese but 
by the Japanese as well, that it is impos- 
sible to fix the date, even approximately, 
of a single piece. To be sure, the Eastern 

















Fig. 3—VASE, HAN* DYNASTY. 


nations are unrivaled in the art of copying 
the productions of their earlier craftsmen, 
and the deliberate avoidance in all Oriental 
art of any display of the worker’s per- 
sonality jncreases the difficulty of assign- 
ing works of art to their proper period. 
But the human race develops from gen- 
eration to generation and ideas change as 
well as art, both in the East and in the 
West. A copy of a work of art, if it is 
made ‘by a good artist, will be marked, 
however subtly, by characteristics of the 
period in which it is produced. Let us 
imagine a Chou bronze copied in the Sung 
dynasty and this in turr copied in the 
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Special attention is called to the ‘ Trinity’’ chime 


We make 5 different models of chiming movements rendering above 2 chimes, all having 3 trains. It 
is the only reliable construction for a 4 chiming clock; a chime clock having only 2 trains is not 
reliable and gives trouble continually. Besides in a 2 train chime clock, the chime cannot be ren- 


dered in its proper rotation. 


BAWO & DOTTER, Ltd., No. 24 to 32 Barclay St., New York 
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A New Polishing Cloth 
For Polishing Silverware, Gold, Jewelry, Cut Glass, 
Furniture, Bright Metal Ware or anything that has 


a Polishing Surface. It is better than chamois 
leather; does not become hard or gummy. Improves 
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Ch’ien Lung period; each in turn will differ 
from the others, however faithfully the 
artist may have sought to imitate the 
earlier model. If we fail to detect these 
differences, it is not because they are lack- 
ing but because our knowledge of the pe- 
riods may be limited and our eyes insuf- 
ficiently trained. 

“Bronzes that are earlier than the Tang 
period can usually be recognized at once; 
recent finds in ancient tombs of pottery 
imitating bronze vessels have given us a 
greater familiarity with the types of 
bronzes in the Han and Tang dynasties. 
It is also possible, on the whole, to assign 
approximate dates to bronzes of the pe- 
riods later than Ming; but material for 
dating the types before the Han dynasty 
and also of the interval between the Tang 
and K’ang Hsi periods is still insufficient. 
Altogether, there is much difference of 
opinion among critics as to the dating of 
Chinese bronzes, which, after all, is only 
natural in a study still in its beginning, and 
consequently in describing the following 
five early pieces in the museum’s collec- 
tion the dates are given with reserve. 

“As an example of one of the earliest 
types, the museum owns a high, square 
vase called Tsun, used to contain liquids 
(illustrated in THE Jewevers’ CIRCULAR 
several years ago). The broad, massive 
style of the body, the expressive simplicity 
of the conventionalized dragon head which 
is placed on the front over the meander 
pattern of the ground, and finally the dis- 
tinctive red and green patina, seem to in- 
dicate that the piece belongs to the group 
classified as dating from the Chou (1122- 
249 B. C.) or even the Shang dynasty 
(1766-1122 B. C.). 

“The shape of the next piece to be men- 
tioned is particularly interesting, as it is 
one of the earliest types known (Fig. 1). 
This is an offering vessel standing on three 
legs, called Ting. A large example in one 
of the temples in China can be assigned, 
through an inscription, to the Chou 
dynasty. Our piece is not so large and 
one of the feet has been restored; it is, 
however, notable for some partly effaced 
Chou characters which are found inside 
and on a band of ornament around the 
upper part of the body. While the bronze 
itself has suffered in part from corrosion, 
the resulting red and green patina is ex- 
tremely beautiful, 

“A third example is a wine vessel (Fig. 
2), known as Yu, with a cover and handle. 
It is inlaid with silver, gold and brass in 
a technique which was in use as early as 
the Chou dynasty, and has been continued 
until recent times. Remains of gilding 
may still be found inside the vessel and the 
cover is marked with an inscription in 
archaic characters. The piece has no nat- 
ural patina; this might cause one to ques- 
tion its antiquity, were it not for the» fact 
that the piece was found in a tomb, to- 
gether with two plain arm rings of the 
prehistoric type, by an American mission- 
ary in excavating for the foundation of a 
small church. The execution of the inlaid 
part and the modeling of the details are 
far superior to the later imitations even 
of the Sung and Ming dynasties. . 

“The bronzes of the Han and Tang pe- 
riods are less massive in appearance, more 
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fluent and graceful in outline, thinner and 
of more even surface than the older types. 
We very seldom find the thick malachite 
patina, although, to be sure, the best piece 
of this type in our collection shows a va- 
riety of this earlier thick green patina. The 
surface is usually covered with an even, 
bluish-green patina in a variety of shades. 
in this period there are types of beakers 
and vases which, by their beauty of line, 
remind us immediately of late Greek and 
Roman silver work. The influence of Oc- 
cidental art in the Orient at this time seems 
beyond question, although whether it came 
through Turkestan or through India has 
not yet been determined. The vase above 
mentioned was first attributed to the Chou 
dynasty, but the delicacy of the outline, the 
fine molding, the refined execution of the 
S pattern, which covers the whole surface, 

















Fig. 4—BOWL, TANG OR SUNG DYNASTY. 


show that it dates from a more advanced 
period, 

“Two fine specimens belonging to this 
period, one a large square vase (Fig. 3) 
and the other a vase with a round body, 
types made familiar by the pottery of the 
Tang dynasty, are exhibited as loans from 
Leon Hirsch. Another example, a grace- 
fully shaped bowl, has recently been ac- 
quired for the museum by Garrett C. Pier, 
now in the East. The last of this series 
is a deep plate showing two fish in the 
bottom (Fig. 4). This was recently pur- 
chased by the museum and belongs to the 
Tang (618-960 A. C.), if not to the Sung 
(960-1368 A. C.) period. The motive of 
the two fish is found in early Celadon por- 
celain, and as early as the 13th and 14th 
centuries was copied in the Near East, in 
Persia and in Egypt. It traveled from 
Egypt to Spain, where it occurs in some 
early luster bowls; it is then found in Italy, 
used by the 14th century majolica potters. 

“The Chinese bronzes in the museum’s 
collection have been newly arranged in 
chronological order so that the develop- 
ment of the art can be studied and the best 
pieces shown to more advantage. They 
are placed in gallery D II. 5. 

“However interesting may be the later 
development of Chinese bronze-working, 
more interesting than some recent writers 
will grant who despise anything made after 
the Ming dynasty, still it is true that the 
highest art was produced in the earliest 
period and came to an end with the Sung 
dynasty. The museum is therefore for- 
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tunate in being able to show the five im- 
portant specimens herein briefly described.” 


W. R. V. 








Cut Glass—Hew It Is Made. 





HE cutting of glass is a fine art that 

has only within a few years developed 

in the United States, but in the brief time 

since it began the American cut glass has 

surpassed that of any other country for 

brilliance, sharpness of cutting and pure 
whiteness of material. 

There is only one kind of glass that can 
be cut successfully; this is called lead flint 
glass. It is much heavier than any other, 
much softer also, and has a beautiful reso- 
nant metallic ring. 

The blanks as they come from the blow- 
ing factories are given to a cutter, who 
marks on the surface a design with a 
camel’s hair brush, using red lead paints 
or Elarco pencils. The glass is then cut 
on these lines with soft steel wheels driven 
by power. Sand or carborundum mixed 
with water runs from a hopper in a steady 
stream on the cutting wheels. This first 
process is called “roughing.” 

Carborundum has been used only re- 
cently for glass cutting. It or the sand, 
whichever be used, is washed once a week 
and some new added so as to keep the 
hopper filled. 

The articles are now given to another 
glass cutter, who goes all over the rougher 
work with different kinds of fine sand- 
stones and cuts in the more delicate work, 
which cannot be done on a soft steel wheel. 
This leaves the article with a dull gray 
finish. There is always a steady stream of 
water running on these stones. 

When the glass is smooth it is thoroughly 
washed with soap and lukewarm water and 
dried in boxwood sawdust, this being the 
second process, called “smoothing.” The 
article is then painted inside with warm 
paraffin and is now ready to polish. This 
is done by dipping it into a mixture of 
hydrofluoric acid and oil of vitriol con- 
tained in a lead pot. The paraffin protects 
the glass that covers it from being attacked 
by the acid. This mixture of acid puts om 
the lustrous polish. After the acid dipping 
the paraffin is taken off with lukewarm: 
water and the glass is again washed. 

The polisher now looks the article over 
carefully and removes small defects with a 
felt wheel and pumice powder mixed with 
water. After being gone over with putty 
powder mixed with water, receiving an- 
other washing and a drying with boxwood 
sawdust, the article is finished. 

Cut lime glass made from silicate of 
calcium is one of the imitations of lead 
flint glass. It is brittle, lacks strength and 
will not hold brilliancy in the cut article. 
It can easily be detected by weight, which 
is very light, and has a dead sound. Lead 
gives the best glass its weight, its luster 
and its resonant metallic ring.—Pottery & 


Glass. 


Charles S. Elam has succeeded to the 
business of Linebeck & Elam, Charlotte, 
Na: 

It is reported that D. A. Cron has suc- 
ceeded to the business of A. Flesher, Mul- 
vane, Kans. 
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You make a generous profit on the 


sale of a Father Time movement. 


Note 


the difference between the established selling price and the 


catalogue price 





18 SIZE 


FATHER TIME, Hunting ? Ni ] 
FATHER TIME, Open Face { ik? 


EVER setting for railroad service. Pendant winding. 

Twenty-one diamond, ruby and sapphire jewels. Gold 
jewel settings. Double roller escapement. Steel escape 
wheel. Exposed sapphire pallet stones. Pallet arbor cone- 
pivoted and cap-jeweled. Escape pinion cone-pivoted and 
cap-jeweled. Compensating balance, pivots running on 
diamonds. Brequet hair-spring, with micrometric regulator. 
Adjusted to temperature, isochronism; five positions. ‘Safety 
barrel, with spring box rigidly mounted on bridge. Exposed 
winding wheels. Patent recoiling click and self-locking set- 
ting device. Dust ring. Double-sunk glass enamel dial. 


Engraving inlaid with gold. Plates beauti- 
fully damaskeened and finely finished, Price, $4] Jo 0 
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16 SIZE 


FATHER TIME, Hunting 
FATHER TIME, Ofen Face 


EVER setting, for railroad service. Pendant winding. 

Twenty-one ruby and sapphire jewels. Gold jewel set- 
tings. Double roller escapement. Steel escape wheel. 
Exposed sapphire pallet stones. Pallet arbor cone pivoted 
and cap-jeweled. Escape pinion cone pivoted and cap 
jeweled, Compensating balance. Brequet hairspring with 
micrometric regulator. Adjusted to temperature, isochron- 
ism, five positions. Safety barrel with spring box rigidly 
mounted on bridge. Exposed winding wheels. Patent recoil- 
ing click and self-locking setting device. Dust ring. Double- 
sunk glass enamel dial. Engraving inlaid with gold. 
Plates beautifully damaskeened and finely fin- $4] 90 
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Estabhshed Price, §31.00 
A PDVERTISIN G matter about the Father 


Time and other fine El 
Give it or mail it to railroaders, 
value time. 
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The Night Clock of Edward East. 


By Herbert Cescinsky, in the Burlington Magazine. 














HE student of English horology of the 
late 17th and early 18th centuries can- 

not fail to have noticed the devices adopted 
by the leading makers to supplement the 
dial and hands, such as repeating work and 
pulling strings to sound the hour last 
struck, and other contrivances adapted to 
the one end, of being able to tell the time 
in the dark. With pocket watches the same 
result was achieved with the slide and push 


Time or Rota Ton 





(D) VIEW OF THE MOTION WORK OF THE DIAL SEEN 
BACK PLATE REMOVED. 


FROM BEHIND, 


repeaters, and even Sedan-chair watches 
were nearly always fitted with repeating 
work. The fact was, of course, that after 
nightfall the houses were sparingly lighted, 
and the streets left in utter darkness for 
the especial benefit of the footpad. 
Elaborate quarter-striking clocks had the 
drawback of sounding once in every 15 
minutes, and for bedrooms they were inad- 
missible in consequence unless the sleeper 





possessed the Napoleonic faculty of sleep- 
ing in the midst of a cannonade. Edward 
East, the court horologist to Charles II., 
appears to be the only maker who succeeded 
in perfecting a night clock upon the dial 
of which the hours could be recorded and 
illuminated by a light placed behind. The 
device was one of considerable merit, as 
the hour-striking clocks were useless ex- 
cepting at each 60-minute interval, and 


quarter-strikers must have been a nuisance. 
Repeating clocks sounded only the hour 
last struck, even if the string were pulled 
59 minutes afterwards. Edward East is re- 
ferred to here as the only maker of night 
clocks at this period, for the reason that 
every specimen which I have seen—and that 
is only four in all, as they are exceedingly 
rare—bears his signature. Of these four, 
three are bracket clocks, the fourth being 


(c) ENLARGED VIEW OF THE BRASS ENGRAVED DIAL, 
““EDUARDUS EAST, LONDINI,” UNDER THE LUNETTE. DIAI 
11% By 10% INCHEs. 


the long clock illustrated in the accompany- 
ing plate. 

The inquiring Pepys refers to a night 
clock in the bedchamber of Catherine of 
Braganza, the consort of Charles II., as 
“her clock by her bedside, wherein a lamp 
burns that tells her the. time of the night 
at any time.” 

Edward East was, perhaps, the earliest 
of the well-known makers. He was estab- 
lished in Fleet St. as early as 1635, and 
probably in Pall Mall even before this. He 
died a few years after the accession of 
William III. East must have seen many 
radical innovations in the clocks of his day, 
the most notable being the introduction of 
the pendulum of Christian Huygens (whom 
Evelyn peygsistently refers to as “Mr. Zu- 





SIGNED 


lichem”), by the Fromanteels and the dis- 
appearance of the formér balance-wheel 
control. 

East could have taken up the long-case 
clock only at the latter part of his ca- 
reer, as it was not until Robert Hooke’s 
“anchor” escapement was superadded to the 
Huygens-Fromanteel “royal” pendulum that 
the confinement of weight clocks: in tall, 
narrow cases became possible, by restricting 
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The Smallest Watch in America 
to Sell at a Popular Price 


The New 3/0-size Complete Watch 


V « have been hearing a good bit 





about the “Crown” Watch lately. 
You will hear more—both from 


the trade and from your customers. 


~The “Crown” Watch is making a place for 
itself that no other popular-priced Ladies’ watch 
has ever attained. 

It is the neatest and thinnest Ladies’ watch 
in America to sell at the price. 

Jewelers say that it is the most salable and 
— satisfactory timepiece of its general 
class. 





The ‘‘Crown” Watch is made both Hunting 
and Open Face—7-jewel movement in [bascine 
gold-filled case’; Plain Polished, Engine-turned 
and a striking series of Fancy Engraved designs— 
cased and timed at the factory and sold complete. 

If your stock of ‘‘Crown’’ Watches is not as full and 
complete as it might be —and especially if you have never 
carried these watches—we suggest that you order from 
your jobbers immediately. 


The Keystone Watch Case Co. 


Established 1853 


PHILADELPHIA 


NEW YORK CHICAGO CINCINNATI SAN FRANCISCO 


August 145-1912. 
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the arc described by the pendulum in its 
swing. 

The night clock shown here is a choice 
specimen of East’s work of about 1680-85. 
The dial, which is beautifully engraved, 
has two key squares, the one in the center 
of the lunette for setting the time, that at 
the bottom of the dial for winding the 
clock. The movement is an eight-day, with 
a 39-inch (or seconds) pendulum. The dial 
has a lunette-shaped aperture cut through 
the plate, the outer edge of which is fur- 
nished with 60 serrations, one for each 
minute of the hour. These are sub-divided 
by Roman numerals for the quarters, each 
quarter again into an eighth by a pierced 
hole. 

The pierced devices at the right and left 
at the bottom of the lunette indicate where 
the hour commences. Inside the lunette is 
a flat disc, with a hole and a small pointed 
dot, and behind this again is another disc 
with the hour numerals—in Arabic fig- 
ures—pierced through. Fig. B of the plate 
shows the case with the hood raised, which 
is held in place by a coiled spring, visible in 
the illustration. The small shelf on the 
back board is intended to hold a lighted 
candle, and the movement is provided with 
a kind of gabled roof to throw: off any 
drips of oil or grease. 

The working of the clock is ingenious 
and peculiar. The hole in the disc carries 
the 12 shown in Fig. C in its passage from 
the left to the right of the lunette, which 
takes exactly one hour. In the position 
shown the clock indicates 12 minutes past 
the hour. As the 12 disappears on the right, 
another hole containing the 1 appears on 
the left, this number being in turn carried 
round the lunette. The entire number of 
the hour numerals is contained behind the 
dial-plate, and the ingenuity of the device 
is shown by the method adopted for keep- 
ing each number immovable in its passage 
across nearly half of the dial. Fig. D ex- 
plains the working of the clock. This being 
viewed from the back shows the Arabic 
numerals in reverse. 

The hour numerals are each on separate 
plates, which are linked together as shown. 
The disc immediately behind the engraved 
dial carries behind it on the decagonal wheel, 
five of the numbers between the 12 and the 
1 seen through two holes on the right and 
left, immediately opposite each other. As 
the decagonal wheel makes one-tenth of a 
revolution, it picks up one of the numbered 
plates on the left and drops one on the 
right. For example, the hole through which 
the 12 shows in the illustration carries the 
plate with this number until the 10-sided 
wheel has revolved to the opposite posi- 
tion, that occupied at present by the 6, 
which takes approximately one hour to ac- 
complish. The disc carries with it on the 
wheel, the 7, 2, 9, 4 and 11. These plates 
are so arranged that the fifth to the left 
of the visible number (or the right in the 
reversed view of the dial as shown in D) 
is the next hour, the fifth in the opposite 
direction being the one immediately pre- 
ceding. The whole string of the numbers 
revolves once in rather more than two 
hours, although it takes 12 for each to ap- 
pear, in turn, through the apertures in the 
revolving disc. 

This device, although exceedingly simple 








THE HOROLOGICAL REVIEW 


when explained, must have demanded con- 
siderable inventive and mechanical ability 
to originate. The decagonal wheel is di- 
rectly connected, on its arbor, with what is 
usually the hour-wheel of the motion-work, 





(B) THE CASE WITH THE HOOD RAISED SHOW- 
ING THE SPRING CATCH, THE ROOFING OF 
THE MOVEMENT AND THE SHELF TO 
HOLD THE LAMP OR CANDLE, 
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but the period of revolution of the wheel 
in this clock demands cunsiderable calcu- 
lation to ascertain. That Edward East was 
proud of his work is suggested by the beau- 
tiful and costly engraving of the dial 





(A) OAK CASE VENEERED WITH WALNUT 
OYSTER PIECES AND INLAID WITH COLORED 
FLORAL MARQUETERIE IN PANELS OF 
EBONY ; 6 FEET 1!) INCHES HIGH, 
WAIST 10% x7 INCHES DEEP. 


and the conspicuous signature thereon, 
“Eduardus East, Londini.” 








L. Rosenthal has succeeded to the busi- 
ness of the Arizona Gem Co., at Globe, 
Ariz. 

C. Kuhlo & Son, Birmingham, Ala., have 
been succeeded by the Jewelers’ Repair & 
Supply Co. 
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STILL SUPREME 


Patek, Philippe & Co. 
WATCHES 


GENEVA - SWITZERLAND 


ANNUAL TRIUMPH AGAIN REPEATED 


Nearest to Perfection as yet Reached by 
Portable Timepieces 


LATEST ACHIEVEMENTS 


Records of 1911-1912 


GENEVA OBSERVATORY TIMING 
CONTEST 


Ending February 21st, 1912 


The Very First of the First Prizes between Makers 
for the Best Average Running 


FIRST PRIZE FOR MEAN DAILY VARIATION 


4 First Prizes out of 7 
6 Second Prizes out of 12 
16 Third Prizes out of 29 
19 Honorable Mentions out of 54 














KEW OBSERVATORY TRIAL OF WATCHES 
AND CHRONOMETERS 


4 out of best 8 falling short but 1.7 point of the 
first prize 





Awarded Hors Concours (Beyond Competition): Milan, 1906; St. 
Louis, 1904; Paris, 1900; Geneva, 1896; Chicago, 1898; Antwerp, 
1885; Zurich, 1888. Gold Medal: Nuremburg, 1905; London, 1885; 
Calcutta, 1888; Groningen, 1880; Melbourne, 1880; Paris, 1878; 
Philadelphia, 1876; Valparaiso, 1875; Paris, 1867; Paris, 1855; Lon- 
don, 1851; Paris, 1844. Silver Medal: New York, 1858. Diploma 
of Honor: Amsterdam, 1888. Highest Award: Vienna, 1875. 


ALFRED G. STEIN 
68 Nassau Street New York 


Write today 


for the works 
of the 


Ctitho Clock 


Try them at our expense 
and discover what a won- 
der worker this clock is. 





Your customers are looking for a clock 
that gives the correct time all the time, and 
needs no winding or attention. They are 
sure to appreciate the store that sells it. 


Jap. - 
Your 6h Cock. customers will form 


an endless chain working for your benefit, 
for it is the best clock the world has yet 
produced. 

Write today for the works of the 


Elita Clock, our discount list, and booklet. 
Electro Clock Company 


116 Mercer Street Baltimore, Md. 














THE 


GEORGE S. TIFFANY 


‘““NEVER-WIND”’ 


No Retail 
Cut Price 
Price Main- 

tained 








Style No. 1000 


Tiffany Electric Manufacturing Co. 
GENERAL OFFICES and FACTORY 

1120 MILITARY ROAD BUFFALO, N. Y., U. S. A. 
New York Office, 170 Broadway, 
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[im WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
ENTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
EXPIRED AND THE REGISTERED Taase-manue.] 





UNITED STATES PATENTS. 





ISSUE OF AUG. 6, 1912. 

EXPANSIBLE BRACELET. 
snp Looc, Pforzheim, Germany. Filed 
12, 1912. Serial 690,375. 

In an expansible bracelet, a primary link struc 

re and a secondary link structure coupled to- 

the primary link structure being provided 
system of interposed mutually engaging 


1.034.471. Ricu- 


April 


with a 





telescopic rivets and lateral guide ways and a sec- 
ndary link structure embracing a pair of said 


rivets and a terminal guide pin carried by the sec- 


ondary link structure engaging the guide ways in 
another primary link structure. 
1,034,496. GEOGRAPHICAL INDEX FOR 


CLOCKS. Jean B. OLinGER, Milwaukee, Wis., 
Filed Nov. 18, 1910. Serial 593,086. 

\ geographical index adapted to be attached to 
the hour-arbor of a clock or watch and having 
12 independent equidistant rays, each ray being 
marked with one or more places or parts of the 
earth’s surface within an angle of 30 degrees 





gituds thereupon or its antipode, and a_ shift- 
bar of translucent material pivoted and 
frcely movable concentrically with the hour-arbor 


d adapted to be shifted so as to overlie any 


ne of said rays at the option of the holder and 
ereby distinguish it from the other; said bar 
‘ving means for temporarily holding it in the 
sition in which it is placed. 
1,034,588. NOSE GUARD OR CLIP FOR 
EYEGLASSES. WILLIAM DeENGLER, New 
pase 4 
\ 4, ‘a 
\ 2 
By A 
J rm 4 
Rochelle, N. Y. Filed Jan. 4, 1911. Serial 
600,826, 
\ nose piece comprising two superimposed 
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of resilient metal, said resilient metal plate ex- 
tended beyond the length of the said pliable plate, 
whereby its free end is allowed independent move- 
ment, substantially as shown and described. 


1,034,661. FOUNTAIN PEN. James E. 
SwartHout, Elmira, N. Y. Filed Dec, 29, 
1911 Serial 668,563. 


In a fountain pen, a barrel, a piston rod, beveled 
end and threaded in advance of said 
end movably 


a’ one 
beveled 


an expansible split member 





mounted on the pis:on rod, and means co-operating 
with the threaded portion of the piston rod to ad- 
vance the split member upon the beveled part of 
the piston rod and thus cause it to be expanded, 
and to lock in its various advanced 
substantially as described. 

1,034,783. KEYLESS AUTOMOBILE CLOCK. 
James R. Putnam, Waterbury, Conn., assignor 
to the Waterbury Clock Co., Waterbury, Conn. 
Filed Jan. 9, 1912. Serial 670,173. 

In a keyless clock, the combination with the 
case thereof, of a bearing-ring mounted upon the 
forward end of the said case, a dial-back sup- 
ported by’the said bearing-ring, a time-movement 
supported by the said dial-back, extending rear- 
wardly therefrom into the said case, and provided 


positions, 





with winding and setting devices, an annular gear 
bearing upon the said bearing-ring, retained in place 
by the said dial-back and co-acting with the said 
winding-and-setting devices of the time-movement, 


a bezel carried by the said gear, and a dial car- 
ried by the said dial-back, whereby the said bear- 
ing-ring is employed to support the said dial- 
back and the said annular gear, and whereby the 
said dial-back is employed to support the time- 
movement. 

1,034,855. HAT-FASTENER. Harvey J. 
Yorty, Pawpaw, Ill. Filed March 8, 1911. 
Serial 613,082. 

Means for fastening a hat, embodying a pin 
holding device provided with an opening for the 


formed with a bulged 
through a hole in the 


pin and 
thrust 


insertion of a hat 
end adapted to be 





and 


device in 
ported stem of a size to form said hole 
and adapted to be detachably secured to the bulged 


side of a it to hold the 


a hollow 


position, 


end of the pin holding device. 

1,034,921. HAT-PIN GUARD AND POINT 
PROTECTOR, Emit C. MEcCKFESSEL and 
ArtHuUR J, Wert, St. Louis, Mo. Filed Feb. 
25, 1911. Serial 610,717. 


In a device of the character described, the com- 
bination with a barrel provided with an aperture, a 
resilient clip mounted on the outer wall of said 
barrel and having an outwardly inclined portion 
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plates, one composed of pliable metal and the other 
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extremity said aperture, 


r said 


with an inturned 
and means slidable along 


oppos:te 


said barrel and ove 





‘lip to press the inclined portion inwardly with its 


extremity projecting through said aperture. 
1,085,099. COFFEE AND TEA POT VIN- 
CENzO Paonge, New York, N. Y. Filed Dee. 
11, 1911. Serial 665,041. 
\. coffee or tea pot comprising upper and lower 


members detachably connected, a bottom across 
the upper member pierced with an inlet opening, 
a cover and a spout for this member, a container 











fixed within 
wall, a tube 


its 
opening 


it upon its bottom and spaced from 


rising within said space and 








through said bottom into the lower member, and a 
perforated cage removably inserted within said 
container, 
Designs. 
$2,850. DRINKING VESSEL OR SIMILAR 
ARTICLE. Joun J. Heepy, Moundsville, W. 
enaentanasnere 
~~ ie 
Va., assignor to the Fostoria Glass Co, 
Moundsville, W. Va. Filed May 8, 1912. 


Serial 696,001. Term of patent 14 years 





UNITED STATES TRADE-MARKS. 





{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and have been published in comphance with 
Section 6 of said act.] 

TRADE-MARKS PUBLISHED AUG. 6, 1012. 
Ser, 61,540. (CLASS 26 MEASURING AND 
SCIENTIFIC APPLIANCES.) HavssMAnn 
- Te’ 
1¢ro 4 10 
& Co., Philadelphia, Pa. Filed Feb. 16, 1912 
Farticular description of goods —Optical Lenses. 
Claims use since Nov. 1, 1911. 
TRADE-MARK REGISTERED AUG. 6, 1812. 
87,705. EYEGLASSES AND SPECTACLES 
AND PARTS THEREFOR \MERICAN 
OprticaL Co., Southbridge, Mass. 
Filed June 10, 1911. Serial 56,953. PUB- 


LISHED JUNE 4, 1912. 
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I. ALBERTS Jowelers BOSTON, MASS. and Crown Cases, Elgin, Waltham, Illinois and E. 





At Last, The Very Latest ! 


The NewRegent 


A 12 size extra thin American Watch. 
The movement is guaranteed in every 
way and specially priced to the trade at 


$2.50 











The cases are finished in the same way as are the 
finer grades and will wear well with ordinary 
care. As the output is limited, send your orders 
at once and make sure of securing an assortment 


New England’s Leading Watch House of these wonderful sellers. S. TO-DAY. 


We also carry a complete line of Crescent, Keystone 








Howard Watches. 


























ROY WATCH 
CASE CO. 





TRADE MARK RECISTERED 
IT’S STANDARD 





To advertise just the piece of 
jewelry that will interest every retail 
jeweler is practically impossible. Yet 
somewhere in our : 


Great American 
Jewelry Catalog 


that piece is ready for its purchaser. 
The variety of styles shown in this 





book covers everything used in 1 
well-appointed jewelry store. 
It’s free—send for it. 


THE OSKAMP-NOLTING CO. 


Mammoth Wholesale Jewelers 
26-30 Seventh Ave., West CINCINNATI, OHIO 


21-23 Maiden Lane, New York 
704 Market St., San Francisco 
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WATCH IN FRONT 








MR. RETAIL JEWELER:— 


You Will Receive Calls for This Watch 






as it is being advertised in all Boy Scout Magazines. 
Care for your trade by supplying them with this 


Scouts’ Compass Watch 


Retail Price $1.25 


Place a dozen in your window for display and see 
the results. They outsell any watch. A _ substan- 
tial profit for you. 

A nice display stand with each dozen 


(@)) | 





Order through your jobber 


SCOUTS COMPASS WATCH CO. 


Lumber Exchange Building, MINNEAPOLIS, MINN. 
612 Columbus Building, CHICAGO, ILL. 


COMPASS IN BACK 
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BRITISH PATENTS. 


<ABRIDGEMENTS OF SPECIFICATIONS, 1910, FROM The 
Illustrated Official Journal.) 





ISSUE OF JULY 24, 1912, 


$,321. WATCHES; METRONOMES. H. 
Metocco, Budapest. April 8. [Addition to 
5037-11.) 

Relates to a watch combined with a time-beat- 
ing device. According to the present invention, 
, common driving-member for the beating-mechan- 
ism is provided, which can be brought into engage- 
ment with any of the wheels with different num- 
bers of teeth driven by the watch mechanism. 
The driving-member consists of a pawl 10 fixed 
to a sleeve 11, Fig. 3, which may be moved up 
xx down an arbor 15 by means of a lever 22, so 
that the pawl engages with any one of the set 
f wheels 13 on the arbor 9 of the seconds wheel. 
One end of the lever 22 which determines the 
position of the sleeve rests on a stepped wheel 26, 
which is set to the required position by means of 





a ratchet-wheel 27 and a pawl 30. In the arrange- 
ment illustrated the time-beating is indicated 
visibly by means of a two-armed member 1, pre- 
ferably luminous in the dark, which is mounted on 
a spring-controlled arbor 2. An arm 5 carried 
by this arbor lies in the path of a striker 8 fixed 
to the arbor 15. Thé striker has a projection 16, 
Fig. 8, engaging in a fork 12 on the sleeve 11, so 
that when the pawl 10 is in contact with the 
teeth of one of the rotating wheels, 13, the oscil- 
lations of the pawl are communicated to the striker, 
and thereby to the indicator 1. A spring 20 act- 
ing on a pin 18 attached to the arbor 15 tends to 
throw the pawl against the wheels 13, but its ac- 
tion may be prevented by a lever 21, controlled 
by a ratchet-wheel 36 and pawl 37. The same 
wheel 36, in conjunction with a lever 40, provides 
a means for preventing the sleeve 11 from being 
shifted along the arbor 15, while the pawl 10 is in 
action. In a modification, the rate of time-beating 
is indicated both visibly and audibly. In this 
case, the arbor 15 is extended to carry a hand 
having a disk which oscillates behind an aperture, 
and the member 8 strikes a bell or the like. 
8,330. SPECTACLES. L. F. Apt, Albany, N. 
Y. April 3. [Convention da‘e, May 18, 1910.] 
The rigid bridge 1 of a pair of specatcles is 
joined to the lens-holding device 3 by a resilient 





loop 2. This loop has an expanded part 6 hav- 
ing a hole through which passes a pin 8 secured 
centrally to a disk 9, which acts as a nose pad. 
The pin 8 does not fit tightly in its hole so that 
the pad 9 is a!lowed a limited rocking movement 


in any direction so as to conform to the taper 
of the nose. The arrangement is such that at 
least one-half of the pad is below the plane con- 
taining the axes of the lenses, and so that the 
pads are situated in the rear of the lenses. 
8,331. SPECTACLES. L, F. Apt, Albany, N. 
Y. April 3. [Convention date, May 13, 1910.] 
In spectacles with nose-rests, the bridge 3 is 
connected to the lenses by flexible pieces 4 bent 
round to form horizontal loops. At the junction 
of the pieces 3 and 4 is an horizontal arm 8 ex- 
tending rearwards and having a sleeve 9 which is 
preferably formed by bending-over the arm, and 
through which passes the strip 10 attached to the 


FIG 5 








pad 7 engaging the nose. The piece 10 is secured 
in the sleeve 9 by the shoulders 11, and it fits 
somewhat loosely so as to permit the pad to adapt 
itself to the shape of the nose, the motion of the 
pad being limited by making the bearings flat. In 
Fig. 5 is shown a modification having a vertical 
sleeve 9a in which the recessed portion 10a of the 
pad is secured. 
8,657. HAT-PINS. E, J. Rarnsrorp and G. A. 
LAUGHTON, Birmingham. April 7. 

Relates to hat-pins in which the points are 

twisted to provide a thread, and consists in form- 





ing a quick thread by flattening and twisting the 
point as shown. Preferably a point-protector of 
corresponding form is provided. 


Applications for British Patents, July 15-20. 
16,472. SPECTACLES, EYEGLASSES AND 
THE LIKE. J. H, Svutctirre. 
16,497. PINS AND THE LIKE. S. H. Smit. 
16,505. GUARD FOR WOMEN’S HATPINS. 
S. W. C. Coen. 
16,560. POINT-PROTECTORS FOR HAT 
AND OTHER PINS. J. E. Branpon. 
16,863. CLOCK CASES. F. STAntey. 
16,953. HAT-PIN PROTECTORS. gE. Ss 
JUDGE. 
Complete specifications accepted. 
‘ 1911. 
25,995. DEVICES FOR DISPLAYING GOLD 
AND LIKE CHAIN RINGS. GERHARDs. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 

[Reported for THe Jewerers’ Circurar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Causes, New 
York.] 





Patent expired July 30, 1912. 
543,566. PENDANT FOR STEM-WINDING 
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WATCHES, C. A. Watney, Waltham, Mass. 
Patents expired Aug. 6, 1912. 
543,835. NOSE-PIECE FOR EYEGLASSES. 
A. ABRAHAM, Philadelphia, Pa. 
544,039. WATCH-BOW FASTENER. 

Hunter, Philadelphia, Pa. 


E. H. 








Items from Here and There. 


Wm. E. Erwin has moved from Cushing, 
Okla., to Colorado Springs, Colo. 

John C. Jelly, formerly at Tofield, Al- 
berta, is now located at Kamsack, Sask. 

C. C. Scharfenberg, West Concord, 
Minn., has been succeeded by Jacob An- 
drist. 

Silverman & Derickson, Altoona, Pa., has 
been dissolved, Samuel Silverman having 
removed to Erie, Pa. 

Clyde Rhoads has severed his connection 
with the Walter & Hafner Jewelry Co., 
Hillsboro, Tex., and with his brother, Gar- 
land Rhoads, has formed a partnership 
under the firm name of Rhoads Bros. Jew- 
elry Co. 

Luther Echols will be in charge of a 
riew jewelry store which will be opened in 
the Mann Bros. building at Henderson, Ky., 
in the near future. The work of remodel- 
ing the building has been begun and will be 
rushed to completion. 

E. A. Arhart, Lisbon, N. Dak., has 
bought the jewelry stock formerly owned 
by George K. Munro, and he will start in 
business in the same place. Mr. Arhart 
owns 2 jewelry store at Lisbon, and for the 
present will run both concerns, 

A curiosity in the shape of an old time 
corner clock has been on exhibition recently 
at the jewelry store of J. L. Williams, 
Eatonton, Ga. It is a mammoth, old time, 
hand-made clock, standing eight feet high 
and is run by very heavy weights. It is 
made of mahogany and is more than 100 
years old. The dial of the clock contains 
besides the time face, a calendar, and 
above is a moon so arranged that by the 
running of the clock the different phases 
of the moon are shown throughout the year. 
The clock has been in the family of the 
late Dr. Phillips for many years and it is 
at present owned by Miss Frankie Will- 
iams, a granddaughter of Dr. Phillips. 

What might have been a clever piece of 
thievery occurred at Wheeling, W. Va., re- 
cently, when a man who gave the name of 
J. W. Adams and who said he was trom 
Ridgeville, Ind., exchanged a diamond in 
the Dorer jewelry store and hurriedly left 
the store with the diamond in his posses- 
sion. The man entered the store and 
looked at some rings, saying that he wished 
to trade one with a sapphire setting for an 
$88 ring containing a diamond. The jew- 
eler said that he would make the exchange 
and Adams handed over his ring, but in- 
stead of taking the $88 ring he took one 
valued at! $140. He left the store and 
started to run down the street. The Jew- 
eler immediately gave chase and notified the 
police. The man was captured at the Globe 
Hotel. He was taken to the police station 
and the diamond restored to its proper 
owner. Adams’ grips were searched and 
a number of diamonds were found. The 
man stated that it was all a mistake and 
that he picked up the wrong ring uninten- 
tionally. He was released. 
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The Blancard Rivetless Safety Catch 






















The substantial catch that , it = y Its users, manufacturers of 
locks with a SNAP oy the better grade of jewelry, 
not a rub. e of on are its safest criterions. 

















Pat. March 1, 1910 


BLANCARD & C0., 











§6-98-100 Maiden Lane 
NEW YORK 

















Wachter Safety Bow 


(PATENTED) 













Use our Bows for re- 
pairing purposes. The 
cnly Bow on the market f 
that cannot be pulled or 
twisted out. 


Licensed under our 
U. S. patents 


The Star Watch Case Co., 
Ludington, Mich. 


Ohe 


Wachter Mfg. Co. 
HARTFORD, CONN. 
















JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


74 and 76 Clifford St., PROVIDENCE, A. |. 
We Do Our Own Smelting 





















SOLE 


JULES JURGENSEN =; 
Watches and Chronometer © ss 5. New vers 


PARIS-—"“ THE GRAND PR X**-1900 AGENTS 











Plate and wire in any hardness, 
seamless platinum tubing a 






HALL 
CLOCKS 


ELLIOTT’S 
CELEBRATED 
TUBULAR 
CHIME 
CLOCKS 


Harris & 
Harrington, 


12 BARCLAY ST., 
NEW YORK 





Sole Agents to the Trade 
for 


J. J. ELLIOTT & CO. 
LONDON 














Learn Watchmaking 


_ Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship, Money earned while 
studying. Positions secured Easy terms, Send 
for catalogue. Address 


St. Louis Watchmaking School, st. Louis, Mo. 


Works at 225-227-229-231 
New Jersey Railroad Avenue, 





| _ ) 
specialty. Platinum, gold and Our New York Office, NEWARK, H. J. 


silver refiners. Assayers 
and sweep smelters. 





Charles Engelhard, Hudson Terminal Bldg., 


30 Church Street 
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PERFORATED , 
BEZELS = 


WITH AND WITHOUT ¢ 
STONE BEARING 





NEW YORK OFFICE: 





NEWARK, N. J. 
SETTING DEPT. 30 cHURCH STREET 408N.J.R.R. AVENUE 


BAKER & CO., INC. 


4% 4% OH Oke oom, 


3 888 8 ea 


1585 1586 15871588 15831590 





4% 3% 8% OE 





wy @@ee 
1624 1625 1628 1629 1630 1631 1632 


PLATINUM 


SPECIAL PLATINUM FOR MANUFACTURING 


PLATINUM. GOLD AND SILVER REFINERS AND MANUFACTURERS JEWELERS—IN ANY SHAPE AND HARDNESS 


























We Claim and Believe That 


CANDO SILVER POLISH 


is by far the best polish 
for Jewelers to offer for 
sale. It is not a new 
creation, but instead, 
one that has given entire 
satisfaction to users for 
a quarter century. 

In its present form, 
we Solicit a trial by that 
class of trade demand- 
ing the best for the con- 
sumer, at a price in 
proportion to quality and 
service rendered. 

May we send you information and a 
sample for your consideration and com- 
parison ? ; 

Our new display rack, featuring two small 
containers, beautify your show case, and act as 
a reminder to your customer. Can you use one? 


PAUL MFG. CO. 


38 FULTON STREET, BOSTON, MASS. 

















i 














18 CRAWFORD ST., NEWARK, N. J. 
New York City Office, 35 Maiden Lane 
Established 1865 


Ear Nuts for Screw Ear-Rings 


lWARQAQAO 


SLBDDSDBSD SD 
945 279 937 938 940 2575 2576 
French Spring Loop 


1400 
Ear-Wires for Un-pierced Ears 


Scolloped Nut Knurled Nut 
MADE IN GOLD AND PLATINUM 











WE REPAIR EVERYTHING IN JEWELRY 


Gold and Silver Electro-plating 


Mesh Bags Repaired 
Resilvered and Relined 


= $1.00 = 


Specialists in Difficult Repairing 


51 MAIDEN LANE 
NEW YORK 
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Mesh bags Repaired, Relined and Refinished, $1. 00 to oI 25 | 


We manufacture, repair and 
P| replate any article in jewelry or 
silverware for the trade. 

GOLD, SILVER and PLATINUM PLATING and COLORING 


Situalcetbins WRITE FOR OUR CATALOGUE 





| 





After Repairing 


JOSEPH LANDSMAN, 51 Maiden Lane, New York 


THE WASHBURN 











Chat you can ship your gé ind silver sweepings 





direct to us and save the pré fist tat ry ort es SECURITY MAGIC NUT 
go into the pockets of the middleman when you sell to . ; 
him? Borskanene: with our modern equipment, we Automatic Holder for ear studs, searf-pins, 
are able to extract a larger perces ntage of metal from for all sizes ef scarf- etc. 
your material? If not, it would pay you to give this pin wire. Guaranteed. 
matter careful consideration. Our honesty will be 
vouched for by hundreds of manufacturing jewelers, 
engravers, gold beaters, etc., that ship their material 
to us for refining and smelting. We invite your con- 
sideration and most careful investigation, which is the 
best w ay to convince you that we are entitled to 
your favors. 
EAR WIRES 


4 The Elizabethtown Smelting Co. initio 8 


SAFETY CATCH 
Fifty Years Ahead of Them All 503-509 Mulberry St., Newark, N. J. char Brooches, ete. 
we where pin he Me 
ate used. 


Closed. 


ae et tive Circul hi licati 
From the Jewelers Circular Pearl opting cette fe one . 


, Special Order Work and Repairing. 
45 pp., each containing 48 monograms C. IRVING WASHBURN, 45-49 John Street, LY. 


in six different styles 











Designers and 


FLEXIBLE COVERS. PRICE $1.00 . 
pea Builders of 


’ ° 
The Jewelers’ Circular Pub. Co. Mics alae TS ik creeks 
11 JOHN STREET, NEW YORK pleased to quote price on Designing and 


Planning your new store or remodeling 
your present quarters. We have made 
this a study for over 25 years. 


F. C. JORGESON & (O., 2 Are Stese 











DAUBE & HOPKEN 


Est. 1907 


Fine Balances, Weights and Sieves 
Repairing  Specialty—Send for Catalog! 























At all Jobbers 
39 Carltom Ave. sro'% Jose, Jersey City, N. J. Corie We make Swivels 
— for the trade. 
Patented July 12, 1904 
Mesh Bags Refinished $1. oo Send for Samples and Prices 
We re-silver, re-line (with kid or silk) and repair the mesh on any German McRAE & KEELER, Attleboro, Mass. 





silver mesh bag, from 5 to 7 inches, for $1.00; other bags in proportion. 
First-class work, _rompt service. Send postal for window display card and 














price list on special repairs, such as gold, gun-metal and bead bags. PRACTICAL COURSE IN — i 
Special Reduced Price, $1.50, Post | 

A. A. LUPIEN, TEE OF Meret Pace Published Price, $2.60. | 

cRONRMPRBSSEEES All Jobbers or Jewelers’ Circular Publishing Co. 
C, W. THOMPSON ASSAYERS AND 

EUGENE UNGERER THE NEW YORK SWEEP SMELTERS 

GOLD. SILVER AND PLATINUM 

PLATINUM REFINERS SMELTING AND REFINING WORKS . 

PAA cree renee, Ara 

GOLD SOLDER 65 FULTON STREET OF THE BUSINESS 6 
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— We challenge 

a =\ any Auctioneer 
» to show a better 

record! 


a 


RITE D. D. 
Henderson, 
1 Jeweler, Bridge- 
) ton, N. J., regard- 
\ ing the big profits 
we made for him 
A after two other 
) auctioneers lost 
) over $1,500 and 
q made a com- 

4 plete failure. 


” We will send 

you many 

references 

to prove at 

the last 12 

sales we 

conducted 

we made from 23 to 
42 per cent. profit. 


JEWELERS! Be very 
careful who you em- 
ploy to conduct your 
sale! Investigate! For 
your interest we 
make the above state- 
ments. 


We guarantee 
profits 


and 
protect your 
interest. 


GOTTLIEB & NEIL AUCTIONEERING CO. 


Tel. Randolph 882 811-812 Ashland Block, Chicago, ill. 











LEIMAN N EW IMPROVED COMBINATION 


BROS. POLISHING 


Dust Collecting 
OUTFIT 


Patent “Applied For 


Used in place of large 
systems of piping. _In- 
dividual Motor Drive 
saves power. Value of 
dust saved increases 
when using this Outfit. 
For large and small 
work. Over 200 in 
use. Best relerences. 
Pays for itself in short 
time. When you get it 
it is all ready for oper- 
ation. 


Dust Does Not Go Through Blower Catalog No. 4 
Suction at Both Hoods 


SAND BLASTS 


for Mat Finishing and frost- 
ing on Metals and Glass. 
MN (Can't Clog Up. 


$17.00 up. 
BLOWERS 


for Sand Blasting, 
Melting, Annealing, 
Soldering, etc. 
Can't Get Out ol 
Order. 








Sand Blast 
CatalogNo.6 Blower Catalog No.5 


BLOWERS 
mowiova”” ROLLING MILLS 


No Belting. 


No Increased 
Floor Space. 


Power Saver for 
Flat, Wire and 
half round rol- a 
ling of Gold, 
Silver, Brass, 
Copper, Etc. 


Made to withstand 
Severe Usage. 


Ease of Operation. 


Smooth Rolling. 


Shipped All Com- 
pléte as Shown 
ready for Oper- 
ation, 


Individual Drive Rolling Mill Individual Drive Rolling Mill 
ior Square Wire Rolling for Flat Rolling 


Catalog No. 153 


LEIMAN BROS 62B JOHN STREET 
* NEW YORK 


Gate ea 


ee 


eagCRS areas 
33S sees mera eter es 








ites: site > 
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Chicago Customer who gets $1800 for his sweeps, writes 
‘¢Will take pleasure in speaking well of your house to my friends.” 


SWEEP SMELTERS 
BIRMINGHAM, ENG. 








Frank Dederick Established 59 Years James E. Dedertck 


James H. Dederick’s Sons 


TIN 
Assayers and Bullion Dealers ev Uy | 


All qualities of Gold and Silver, in Plate, Square and Round Wire, Rolled to any gauge. | 
Weare selling fine gold for $1. “poe ot nara ca bo ee to be government assay bars. Special Platinum For Jewelers | 
Any Shape and Degree of Hardness 


ALL QUALITIES OF GOLD AND SILVER SOLDER 
We buy Old Gold 16 Maiden Lane, New York Platinum, Gold and Silver Refiners 


and Silver 














> PLATINUM bk MAIN OFFICE 
Can You Get Better Prices Than These for Your Perth Amboy. N 100 William St., N.Y. City 
a: ete Manager 





6 Kt....24c. per dwt. OLD GOLD and SILVER? CS RUCIBLSBeS. 








The Roessler & Hasslacher Chem. Co. 




















8 Kt....3%c. per dwt. 
ed oe: a_i a We have been serving our customers satisfactorily for ever 61 years. 
Ag ReevcoASe: Ber due. We pay special atention to mail and express orders, we pap the bullion Jewelers’ Supplies, 
16 Kt....64c. per dwt. specialty. Returns on express orders will be made within 24 heurs. Etc. 
Ld oe = ov. Our reputation is our strongest guarantee. Retabliched 1850. 
.. . 88e. 53 Ann St NEW YORK CITY 
b4 Rtswstoo be Ger =A ©. SONTHALL, %*,20\iteee ‘and William St J. &H. BERGE, 
Established 1850. Assayer, Smelter and Rofiner SUGCESSOR TO L. DURR & BRO. 95 John Street, 
NEW YORK. 
. . H GEMS AND PRECIOUS STONES 
Importer of Platinum and Refiner of Precious Metals mdirsor iene 
Manufacturer of Platinum and Iridium Alloys. My faciltics for refining Platinum, Geld and Silver- ; 
scrap and filings or bullion are unexcelled. Platinum Scrap purchased or exchanged for Sheet or Wire by 
Offi d Work: Published 
HENRY BENDE “42 wanut st. Newark, N. J. The Jewslers’ Cireulr Pub. Co., 11 John St. WLY. 




















SWEEPS anv BULLION 


Purchased and Refined— Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


T. B. HAGSTOZ & SON] ratattirmi ta. 











U. S. SMELTING AND REFINING WORKS 
L. & M. WOLLSTEIN, 16 JOHN STREET, NEW YORK 


SWEEP SMELTERS AND ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 





Pesitively Highest Prices Paid Fer Olid Gold and Silver. IMPORTERS OF PLATINUM ORE AND BULLION ASSAYS A SPECIALTY 











ppd deck talnd nll GOLD AND SILVER REFINERS 


uS LELONG & BRO. ASSAYERS AND SWEEP SMELTERS 





and Silver Bullion FOR THE TRADE 


S.W. Cerner Halsey, Marshall and Nevada Streets, NEWARK,N.J. «- Gotd’sad’siigac’Bamice SMELTING. . 
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Special Notices. 


Payable invariably in advance. 

Rates, 75c. per insertion for notices not exceed 
ing 25 words; additional words, 2c. each. 

SITUATIONS WANTED, Ic. a word each in 
sertion; minimum charge, 25c. 

Heavy type. 5c. a word; minimum «:harge, $1.25. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 10c. 
extra to cover postage must be enclosed. 











ca Situations Wanted. 


ENGRAVER, general letterer on silverware and 
jewelry monograms, uP game etc. Scanlon, 
938 Third Ave., New York 











WANTED, position by bright cutter, engraver on 
sterling silver or Britannia meta Address “B, 
9942,” care Jewelers’ Circular- Weekly. 





YOUNG MAN, 21, desires position with wholesale 
jewelry house; five years’ experience; best ret- 
erences. J. G. Faust, 110 W. 106th St. New 
York. 





WANTED POSITION as superintendent in silver 
novelty factory 2 years’ experience. Address 


“Confidential 9864,” ~ eare Jewelers’ Circular- 
Weekly. 


ENGRAVER AND CHASER wants permanent 
position; 15 years’ experience on all kinds of 
work. Address “‘J., 9902,’" care Jewelers’ Cir- 


cular-Weekly, 








YOUNG MAN, 21 years, three years’ experience, 
desires position with wholesale house; Al refer- 
ence. Address “C., 9907,” care Jewelers’ Cir- 
cular Weekly. 


DROP AND PRESS HAND that can melt and 
roll stock wishes position with manufacturing 
concern, Address “G., 9899," care Jewelers’ 


Circular-Weekly, 








WATCHMAKER with ~ ip Spe catge ae would like 
steady position by Nov. 1; give fu) particulars 


in first letter. Address om 9878,” care Jewelers’ 
Circular-Weekly. 


YOUNG LADY, five years’ experience in office, 
stock room and factory of large jewelry house; 
can typewrite; good reference. Address ‘“A., 
9892,” care Jewelers’ Circular-Weekly. 





YOUNG MAN, 23, with six years’ factory ex 
perience, w ould like to start out as salesman with 
a reliable firm; best references. Address “K., 
9898,’’ care Jewelers’ Circular-Weekly. 





WATCHMAKER, first- class high grade man, de- 
sires change; 20 years’ experience; best refer- 
ence; east preferred; salary $30. Address “R., 
9904,” care Jewelers’ Circular-Weekly. 





YOUNG LADY desires position with wholesale 
jewelry house having thorough knowledge of the 
jewelry business; good bookkeeper. Address “F., 
9900,” care Jewelers’ Circular-Weekly. 





ALESMAN, five years’ experience, desires posi- 
tion with retail jewelry firm; able to take charge 
of repair. , department; Al references, Address 
E., 9901,” care Jewelers’ Circular-Weekly. 


Nn 





YOUNG MAN who has been in the jewelry busi- 
ness the past 12 years wishes position as travel- 
ing salesman; Pacific Coast preferred. Address 
“M., 9895,’ care Jewelers’ Circular-Weekly. 





SALESMAN; specialty in watches and watch 
cases, with good following in greater New 
York and New Jersey, wants position from 

Aug. 15. Louis Schafer, 1061 Hall Pl., Bronx, 

mS. 


POSITION WANTED at once by first-class w: 
maker; competent to do railroad work, iio. 
kinds of jewélry repairing and stone sett 
18 years’ experience at the bench. G. E. Kk 
mel, 821 D St., Fairbury, Nebr. 





COMPETENT WATCHMAKER and artistic 
graver wishes to make change at once; cons: 
tious and steady; salary $20 per week; wis 
to work in New York City. Address “B., 99: 
care Jewelers’ Circular-Weekly,. 





FIRST CLASS WATCHMAKER and engraver 
open for position at once; capable of hand! 
railroad work; good references; six years’ 
perience; single, age 24. Address “Jewele 
267 Cherry St., Battle Creek, Mich. 





MODELER, pattern maker and designer, first-cla 
no talker, but one who can produce the go 
in hollow ware, flatware, toilet ware and ha 
ware: many years of experience. Address 
9905, care Jewelers’ Circular-Weekly. 


WATCHMAKER, plain engraver, capable of ad 
justing to position and taking charge of depart 
ment, desires position; southern Georgia 
Florida; salary $30 per week. Address “J, 
9828,” care Jewelers’ Circular-Weekly. 








WANTED A’ POSITION as salesman and wate! 


maker in first-class store; can furnish best ret 
erences; have full knowledge of the jewelry 


business and the repair department. Address 
A., 9873,’’ care Jewelers’ Circu!:r-Weekly. 





— 


"OUNG MAN desires permanent position on jew- 
elry repairing and new work; several years’ 
store experience; good references; go anywhere, 
Address “B., 9893,” care Jewelers’ Circular- 
Weekly. 





ENGRAVER, young man desires position in first- 
class store; can do first-class work, also wait 
on customers and assist in store; Al reference. 
Address “R., 9851,” care Jewelers’ Circular- 
Weekly. 





WANTED, position as watchmaker and engraver; 
west or southwest; will furnish best references; 
none paying less than $30 a week need answer. 
Address “M., 9457,’’ care Jewelers’ Circular- 
Weekly. 





YOUNG MAN, 21, wishes steady position as en- 
graver, do plain jewelry repairing, wait on 
trade; good habits, steady worker; $17 to start; 
eastern States preferred. 1516 Fifth St, Alex- 

“a. 


andria, 





ENGRAVER AND JEWELER wants position 
early in September; write for pamoees of work 
and references. Philip Finger, 201 W. Walnut 


St., Lancaster, Pa. 


YOUNG MAN desires position as second watch- 


maker, plain engraver; can do jewelry repairing 
and clock work. Address ‘‘M., 9876,°’ care Jew- 


elers’ Circular-Weekly. 








YOUNG MAN, 19 years, one year’s experience, 
would like to change from retail to wholesale; 
Al reference. Address “B., 9906,’ care Jew- 
elers’ Circular-Weekly 


WANTED BY YOUNG MAN, 31 years old, posi- 
tion as watchmaker, clock and jewelry repairer; 
best reference. Address “A, S. K., 9854,” care 
Jewelrs’ Circular-Weekly. 


POSITION BY YOUNG MAN, first class letter 
and monogram engraver; experience, best ref- 
erences; salesman. Address “C., 9428,” care 
Jewelers’ Circular-Weekly. 








ENGRAVER, YOUNG MAN, open for a position 
in some good retail store, factory or job shop; 
five years’ experience and good references. 
dress FE. M. Davis, 82 Commercial St., E. Roch- 
ester, N. 





SALESMAN, 27, having covered 10 States calling 
on jewelers, desires position on the road with 
good firm; salary or commission; best of refer- 
ences. Address “F., 9951,’’ care Jewelers’ Cir- 
cular-Weekly. 





EXPERT_REPAIRING WATCHMAKER on all 
Swiss, English and American watches; fine and 
rapid work; best references and samples; $2 
week, Address * ‘Repairing, 9846,” care Jewelers’ 
Circular-Weekly, 





POSITION by fine, all around manufacturing 
jeweler with retail jewelry store; will take charge 
of small shop; state salary in first reply or do 
not answer. Address ‘“‘F., 9910,” care Jewelers’ 


Circular-Weekly. 





YOUNG MAN, 22, six years’ experience, wishes 
position as salesman with manufacturer; willing 
to go out of town. Address “O., 9894,” care 
Jewelers’ Circular-Weekly. 





YOUNG WOMAN with several years’ experience 
in ‘jewelry lines wants position as stock clerk 
in wholesale jewelry house. Address “O., 9838,” 
care Jewelers’ Circular-Weekly. 





WANTED, POSITION as assistant watchmaker 
and assistant engraver; experienced; best refer- 
ences; west preferred. Address “B., 9711,” 
care Jewelers’ Circular-Weekly. 





OLD-TIME TRAVELING MAN and experienced 
buyer wishes inside position; Al house only; 
large following in south. Address “F., 9848,” 
care Jewelers’ Circular-Weekly, 





EXPERT DESIGNER and modeler on both ster- 
ling, flat and hollow ware and plated wares is 
now open for a position. Address “‘C., 9812,” 
care Jewelers’ Circular-Weekly. 





SITUATION WANTED by a tool and material 
man; 12 years’ experience, presently employed; 
can furnish best of reference. E. V. Johnson, 
8933 Drake Ave., Chitago, III. 


POSITION by first class watchmaker, fair jeweler 
and engraver, 25 years’ experience at bench; 
samples and reference on request; $30 per week. 
Address “‘Watchmaker,” care Beckwith Jewelry 
Co., Tampa, Fila. 





WATCHMAKER of 30, with 10 years’ experi- 
ence, practical on railroad work, good _ habits, 
first class reference, wants position by Sept, 1, 
in middle west. Geo. Hoffmann, 408 Whitenell 
Bldg., Omaha, Nebr. 





POSITION WANTED by first-class jeweler, stone 
setter and clock repairer; willing to assist on 
watches; capable of taking charge any depart- 


ment; Al reference. Address “‘D., 9865,’ care 
Jewelers’ Circular-Weekly. 





EXPERT WATCHMAKER, 30 years’ experience, 
age 46, is open for first-class position as first 
or second man; modern tools; first-class refer- 
ences; $24 a week. Address “Competent, 9840,” 
care Jewelers’ Circular-Weekly. 








EXPERIENCED WORKMAN, better than the 
ordinary, wants position in a medium-size store 
to do the watch repairing and engraving; no 
clock work; state sala Address “E., 9850,” 
care Jewelers’ Circular-Weekly. 





ENGRAVER AND SALESMAN, first class man, 


15 years’ experience engraving, desires permanent 
position with good house, samples and references 


on request; state full particulars. Address 
“‘Rapid, 9731,’’ care Jewelers’ Circular-Weekly. 





SALESMAN acquainted with better class of trade, 
cities east and west, would like to make a change; 
representative line of gold jewelry or sterling sil- 
ver; good references. ‘Jeweler Traveler,” Jew. 
elers’ Protective Union, 17 Maiden Lane, N. Y. 





na 


ALESMAN, age 26, single, traveling four years 
with jobber’ s line of watches and jewelry, wants 
position outside or inside; willing to go any- 
where; can furnish best reference. Address 
“L., 9841,’”’ care Jewelers’ Circular-Weekly 





~ 


ADY BOOKKEEPER wants position in dia- 
mond jewelry house; has thorough knowledge of 
diamond business, mounting up goods, etc.; ac- 


curate and reliable; can typewrite; references. 
Miss C., care J. Franklin, 170 Broadway, New 


York. 





YOUNG LADY, nine years’ experience in whole- 
sale jewelry business, possessing ‘executive 
ability, wishes position where it will be appre- 
ciated; five years head of shipping department of 


well known firm. Address “E., 9861,” care 


Jewelers’ Circular-Weekly. 





TRAVELING SALESMAN swith a good acquaint: 
ance among the retail jewelers in Ohio and 
Michigan, is open for a position at once with 
a reliable manufacturing or jobbing jeweler; 
thoroughly reliable and best references. Address 
“A,, 9911,” care Jewelers’ Circular-Weekly. 


{ 





WATCHMAKER, thorough, competent and_ re 
liable, 20 years’ experience, desires position with 
good class jewelers only; first-class reference; 
capable to take entire charge of watch repair 
ing department and serve on trade; not engraver. 
Watchmaker, 119 Abbott St., Detroit, Mich. 





ENGRAVER, first-class letterer, ribbon and fancy 
monograms, inscriptions, enamel cutting, class 
pin dies, etc., wishes permanent position; eight 
years in last place; can also assist at books; am 
young married man, steady and reliable. Ad 
dress “Graver, 9945,’’ care Jewelers’ Circular- 
Weekly. 





EXPERIENCED material man and watchmaker, 
who is employed in one of the largest houses 
in New York as head material man and watch- 
maker, would like to make a change about Sept. 
1 or later; has 20 years’ experience; best refer- 
ences. Address “G., 9843,” care Jewelers’ Cir- 
cular-Weekly, 





EXPERIENCED YOUNG MAN in tools and ma 
terials, wishes position where he can act as 
buyer or manager of the department; catalogue 
house preferred; well acquainted with domestic 
and foreign market and manufacturers; highest 
reference. Address “‘A., 9908,” care Jewelers’ 
Circular-Weekly. 








FIRST CLASS WATCHMAKER, 16 years’ ex- 
perience on railroad and complicated watches, 
also a fine engraver and good salesman, desires 
position with a first class house only; first class 
references; Indiana, Illinois or Michigan pre- 
ferred, Address “C_, 9914,” care Herman Stern, 
31 N. State St., Chicago, Tl. 


—! 


— 
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SITUATIONS WANTED — Continued. 








SALESMAN desires position with a good house 
n the trade; at present employed and repre- 
senting for the past seven. years a_ well known 
concern; have a good following with the jew- 
elers through the south, and a personal inter- 
view would give satisfaction. Address “D., 
9774,” care Jewelers’ Circular-Weekly. 





HIGH GRADE, all around diamond, precious 
stones and jewelry salesman, capable buyer, ar- 
tistic window trimmer and show card writer, one 
who is accustomed to waiting on best trade, is 
desirous to connect himself with a first class 
retail house; best of references. Address “E., 
9730,” care Jewelers’ Circular-Weekly. 





HIGH GRADE watchmaker, engraver and op- 
tometrist, would like to make a change; wants 
position where he will have charge of the 
watch repairing or the optical department; can 
take full charge and manage store if wanted; 
best of references furnished. Address | “‘Op- 
tometrist, 9492,” care Jewelers’ Circular-Weekly. 


FIRST CLASS JEWELRY DESIGNER, engraver 
and salesman, a man of experience, ability and 
personality, desires a position with responsible 
firm; can act aS manager, buyer or corre- 
spondent; speaks several languages; will fur- 
nish splendid references. Address _ respective 
offers and particulars to i. 413 Kesner 


Bldg, Chicago, Ill. 








MANUFACTURING JEWELER, engraver and 
diamond setter, expert on all classes of special 
order work an repairing, desires permanent 
position in high class retail store in middle 
west, about Sept.15; 14 years’ experience, 12 
years with one firm; sober, reliable. highest 
references; $25 per week. Address “F., 9833,” 


care Jewelers’ Circular-Weekly. 

FIRST CLASS WATCHMAKER, 31 years old, 
17 years’ exyerience, thoroughly familiar with 
all Complicated and high grade work like Vach- 
eron, l’aick Lhillippe, Jurgensen; speaks Eng- 
lish, trench, German; would like permanent 

:.i large store as first watchmake Bi 





pesinen 
pes } 
foreman; best of references. Address -**G. 


9919,” care Jewelers’ Circular-Weekly. 





STRICTLY first class watchmaker and salesman, 
graduate optician, letter and monogram en- 
graver; wheel cutting, position adjusting: eight 
years manager and head watchmaker for rail- 
road imspectiuns, possess all qualifications to 
properly represent a first class firm; highly 
recommended, age 32. single: northwest or 
western Canada only. Address “R.,” 8218 La- 
tona Ave., Sezsttle, Wash. 


GOOD RELIABLE, ALL AROUND MAN 


desires change; 15 years’ experience, 


manager at present; permanent posi- 
tion with good house; east preferred; 


good salary expected. Address ‘‘Ad- 


vance, 9890,’’ care Jewelers’ Circular- 


Weekly. 


HIGH GRADE MAN, present manager and buyer 
for watch department in one of the leading 
stores in the country; been connected with best 
stores only; be glad to hear from first-class 
house wishing the services of strictly high-class 
manager, salesman and systematizer in watch or 
diamond department; consider position with first- 
class house only; no department store position 
considered; used to high-class trade and can con- 
duct department in up-to-date store in manner that 
would be most profitable; not out of position now, 
nor will I be at any future date, but will con- 
sider change provided can connect with first- 
class house and at salary not less than $3,000; 
position must be permanent, provided, of course, 
my services proved satisfactory and with chance 
of advance in salary as business shows increase 
to warrant same; if you need such a man, not a 
booze fighter, nor a has wazzer, but a now 
izzer, it might be mutually beneficial for us to 
get together. Write for any information you 
may desire. addressing “‘Top Notcher 9889,” care 
Jewelers’ Circular-Weekly. 














Side Lines. 





WANTED, a live line for Chicago to sell State 
St. trade; have excellent showrooms in the heart 
of the city, and am thoroughly familiar with the 
trade; have a commercial rating, and can furnish 
gilt-edge references, Address “O., 9611,’ care 
Jewelers’ Circular-Weekly. 





WANTED, by two salesmen, 16 years’ experi- 
ence ad well acquainted with the jewelry trade 
in southern, western, including Pacific coast 
States; we want from manufacturer or im- 
porter of high grade merchandise a line to sell 
on a salary or commission; open for 1913, or 
from Oct. 15, this year; best references from 
present manufacturer. Address “F., 9780,’’ care 
Jewelers’ Circular-Weekly. 4 





SALESMAN WANTED, one to sell a 
representative line of plated bracelets 
and lockets; prefer that this be 
handled as a side line in connection 
with a well-established gold line; party 
must be well recommended and thor- 
oughly acquainted with jobbing trade 
in Maiden Lane and vicinity. Ad- 
dress “H., 9784,” care Jewelers’ Cir- 
cular-Weekly. 











Help Wanted, 


WANTED, a first-class manufacturing jeweler and 
engraver. Address ‘“‘R., 9881,’’ care Jewelers’ 


Circular-Weekly. 











WATCHMAKER and fair engraver wanted at 
once; permanent job; salary $20 per week, 
Paul Miller, Jackson, Miss. 





WANTED at once, a first class jeweler and 
engraver; permanent position to right -party. 
A. J. Renkl Co., Augusta, Ga. 





WANTED, material man, thoroughly experienced, 
to take charge of material department. Apply 


to Rockford Watch Co., Rockford, III. 


TRAVELING SALESMAN; excellent proposition; 
good commission; write full particulars Will- 
iams Mfg. Co., Dept. C, St. Louis, Mo. 








WANTED, engraver and good jobbing jeweler; 
one who can assist on watch and clock work 
preferred, Hodnett & Speer Co., Danville, Va. 





WE WANT a second watchmaker, one who is 
fine engraver; send samples and state salary in 
first letter. A. C. Taylor & Son, Cedar Rapids, 
a. 





WANTED, first class watchmaker and engraver; 
must be Al in both branches: permanent posi- 


eon, te the right party. L. H. Barth, Geneva, 


a 





SALESMAN WANTED to carry a line of 10 kt. 
jewelry; to cover the city and nearby towns, 
Address ‘“L., 9897,’ care Jewelers’ Circular- 


Weekly. 





WANTED first-class watchmaker and engraver; 
permanent position and $25 per week to right 
man. Address “C., 9882,’’ care Jewelers’ Circu- 
lar-Weekly. 





WANTED, first class watchmaker, jeweler and 
optometrist; a steady job to the right man. Ad- 
dress “L., 9788,” care Jewelers’ Circular- 
Weekly. 





WANTED, a thorough jewelry repairer. who can 
also do fine engraving; salary, $25 weekly; state 
references. Wm. B. Joseph, jeweler, Schenec- 
tady, N. Y. 





WANTED, an assistant in watch and jewelry re- 
paid department; best references only. Wm. 
Wise & Son, jewelers, Flatbush Ave. and Fulton 
St., Brooklyn, N. Y. 





WANTED, EXPERIENCED JEWELER and stone 
setter who can assist in clock repairing; refer- 
ences required. J. Arnold Wood, 387 Main St., 
Poughkeepsie, N. Y 





yn 


ALESMAN; good side line for retail jewelers 
and department stores. ‘“‘Manufacturer, 9923,” 
care Jewelers’ Circular-Weekly. 





WANTED, reliable man to carry side line of class 
pins, medals, etc., through States excluding New 
England, on 20 per cent. commission, to schools, 
colleges, etc.; necessary information given A 

Peters Co., 373 Washington St., Boston, Mass. 


WATCHMAKER;; first class watchmaker wanted; 
must speak German; steady position; furnish 
reference. II. Aurnhammer, 224 Springfield 
Ave., Newark, N. J. 








WANTED FIRST-CLASS ENGRAVER and jew- 
eler at once; salary $20 per week; send refer- 
ences in first letter. Address “‘L., 9885,” care 
Jewelers’ Circular-Weekly. 





WANTED, a capable man to represent a large 
jobbing house; one with established trade in city 
preferred; write particulars. Address “A,, 
9937,” care Jewelers’ Circular-Weekly 





WANTED, experienced letter and monogram en- 
graver, must be sober, reliable man, and do 
good work; permanent job to right man. C. HL 
Williams, Empire Bldg., Pittsburgh, Pa. 





WANTED an experienced watchmaker and one 
who can do plain engraving; only those with 
good reference need apply. S. H. De Roy & 
Co., 408 Smithfield St., Pittsburgh, Pa. 





WANTED, experienced silverware and jewelry 
salesman for high class retail trade: permanent 
position for right man; apply with reference. 
Albert Pfeifer & Bro., Little Rock, Ark. 





SALESMAN and window trimmer wanted; must 
be an American; permanett position to the right 
man; state salary expected in first letter. Al- 
fred E. Myers, 11 Hanover St, Boston, Mass. 





YOUNG MAN, 17 to 18 years, to assist in jewelry 
store, New York City; some experience neces- 
sary; good future for a willing boy. Address 
“Willing, 9928,’ care Jewelers’ Circular-Weekly. 





WANTED, second watchmaker and clockmaker, 
New York City; $15 to $18 salary, according to 
ability; good chance for the right man. Address 
“Hutler, 9927,” care Jewelers’ Circular-Weekly. 





WANTED in the wholesale solid gold and diamond 
jewelry business a bright, active young woman to 
wait on retail customers; state experience, wages, 
etc. Address ‘“‘E., 9933,”’ care Jewelers’ Circular- 


Weekly 


WANTED, TRAVELING MAN for Wisconsin 
and Michigan territory; must be Al man who 
can show wus his past record in that territory. 
Apply L._} Schafer & Co, 31 N. State St., 
Chicago, Ill, 








WANTED, first class watchmaker and engraver; 
must come well recommended; send references 
and all particulars in first letter; Minnesota 
town. Address “M., 9790,” care Jewelers’ Cir- 
cular-Weekly. 


HIGH-CLASS TRAVELING SALESMAN wanted 
for middle western, southern and western 
States, acquainted with best jewelers; no samples 
to carry. Address “‘A., 9870,’ care Jewelers’ 
Circular-Weekly. 








WANTED, first-class watchmaker, experienced in 
railroad inspection service; salary $125 per 
month; send references, experience and age in 
first letter; we want a man quick, A. Graves, 
Memphis, Tenn. 





WANTED, first class manufacturing jeweler and 
stone setter capable of taking charge; also good, 
fast second man for repair work; state experi- 
ence and salary wanted. Address Lock Box 
552, Waterloo, Ia. 


WANTED, first class clock repairer; good and 
permanent position; must be equipped with good 
set of tools and be familiar with foreign and 
domestic clocks. Write J. J. Sweeney Jewelry 
Co., Houston, Tex. 








WANTED, WATCHMAKER who can do plain 
engraving to go to southern city; good healthy 
climate and permanent position to right person. 
Call on or address Eugene Freiberger, 25 
Maiden Lane, * 2 





WANTED, FIRST CLASS WATCHMAKER and 
engraver; must come well recommended; send 
references and all particularss in first letter; 
Virginia town. Address “F., 9912,’ care Jew- 
elers’ Circular-Weekly. 





WE HAVE a steady position for first-class watch- 
maker and engraver who can wait on trade and 
sell goods: must be of good address and best rec- 
ommendations. Chapman & Armstrong, 224 

Main St., Galesburg, III. 





WANTED, SALESMAN, well acquainted with 
manufacturing and jobbing trade in city, New- 
ark and Providence; stone line; give full partic- 
ulars and references. Address “N., 9925,” care 
Jewelers{ Circular-Weekly. 





WATCHMAKER WANTED, one who understands 
optical work, in town of 16,000; New York 
suburb; must have references from last employer 
as to ability and character. Address ‘“‘K., 9831,” 
care Jewelers’ Circular Weekly. 





WANTED, jeweler and engraver for high grade 
store in large southern city; must be first class; 
send samples of engraving, copy of references; 
state salary expected. Address “L. W., 9108,” 
care Jewelers’ Circular-Weekly. 





(Special Notices continued on page 174.) 
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~~ HELP WANTED—Continued. 








WANTED, first class watclimaker capable of han- 
dling high grade railroad work; Al reference re- 
quired; permanent pusiuo. to right party; state 
wages wanted and reference in first letter. Op- 
penheimer Lrous., Kingston, 


WANTED, first class silver novelty line and 14 
karat jewelry on commission basis to the retail 
trade on the Pacific coast, by responsible firm 
with unquestionable references. Address “O., 
9635,” care Jewelers’ Circular-Weekly. 


ELDERLY MAN, well acquainted with jewelry 
factories in Newark and New York, to represent 
coral house; must have first-class experience in 
this line; no others considered. Address “H., 
9903,” care Jewelers’ Circular-Weekly. 


ASSISTANT WATCHMAKER and fine clock re- 
pairer, thoroughly competent on plain work and 
wait on trade; state age, references, salar 
wanted, in first letter. Address “Hartford, 
Conn., 9941,” care Jewelers’ Circular-Weekly. 











YOUNG MAN as office assistant wholesale job- 
bing line; only those with experience need apply; 
must be good penman and accurate at figures; 
furnish best of references; good opportunity for 
advancement. L, ’, Rubenstein, 54 Maiden 
Lane, New York, 





WATCHMAKER and engraver, sober, honest, in- 
dustrious man willing to start at $15 per week, 
to be advanced if he deserves it; permanent posi- 
tion offered to the right man; position open Sept 
1. Address, stating age, experience, references 
and qualifications. Evans & Son, Milford, Del. 


ABOUT NOV. 15 or Dec. 1 we want a man for 
New York City: one for Chicago and one for 
San Francisco, to handle our extensive line of 
gold front jewelry to the jewelry trade; do not 
apply unless you are acquainted with the job- 
bing trade and state where last employed. Ad- 
dress “‘A., 9921,’’ care Jewelers’ Circular-Weekly. 


FIRST-CLASS, thorough and rapid watchmaker, 
of long and successful experience, who can re- 
pair and adjust R, R. watches to run within the 
variation required in R. R, time service; must 
be thoroughly honest and reliable and of good 
habits; good wages and permanent position; none 
but first-class men in every respect need apply; 
give references and all informatten in first let- 
ter. Address “Thorough, 9946,” care Jewelers’ 
Circular-Weekly. 











WANTED, first class watchmakers for trade and 
retail work; must be rapid, accurate and capable 
of turning out good work; steady job and 
wages; state experience, salary expected and also 
references. Address Lock Box 552, Waterloo, Ia. 


WANTED watchmaker and engraver or 
engraver and jeweler; must be fine on 
engraving. Address Clark & True, 
Middletown, Conn. 


WANTED SALESMAN, one acquainted with first 
class retail] jewelry and optical trade for eastern 
territory, on commission basis, to handle a high 
class gold and silver novelty line; state refer- 
ence, Address “B., 9768,” care Jewelers’ Cir- 
cular-Weekly. 


WANTED, young man, good fair engraver, who 
can do clock and jewelry work as_ well, 
and take care of stock and wait on trade; a 
fine chance for the right man; salary and com- 
mission. Address “T., 9858,” care Jewelers’ 
Circular-Weekly. 


WANTED AT ONCE, first-class watchmaker, jew- 
eler and plain engraver; permanent position to 
right man at $25 per week; good place to work, 
where you will be treated right; send reference 
in first letter; booze fighter and botcher not 
wanted. T. E. Epting, 1000 Gervais St., Co- 
lumbia, S.C. 


FIRST CLASS engraver and jeweler, prefer one 
who can do some watch work; permanent posi- 
tion and good salary for good man; must have 
good habits and good reference; have fine, com- 
tortable, well-lighted workshop; send sample and 
state salary expected in first letter. J. J. 
Palmer’s Sons, Newport News, Va. 


WANTED AT ONCE, a second watchmaker who 
can repair and adjust American watches and 
assist at jewelry repairing; state salary expected, 
age, experience, with reference, in first letter; 
excellent light, permanent position; no floater 
nor booze fighter need apply. Address “B., 
9915,’ care Jewelers’ Circular-Weekly. 


OPTICAL REPAIRER, young man who can make 
himself useful repairing miscellaneous optical 
merchandise, opera glasses, magnifiers, etc., for 
wholesale Maiden Lane importing house; chance 
for advancement; state age, experience, refer- 
ences and salary expected. Address “S. S., 
9867,” care Jewelers’ Circular-Weekly. 


WATCHMAKER WANTED; must be an Al 
workman with excelient references, of gentle- 
manly appearance and capable of selling watches, 
jewelry, etc.; we are willing to start this kind 
of a man at $20 per week, and if his appearance, 
work and references are satisfactory, the posi- 
tion will be permanent. Alfred E. Myers, 11 
Hanover St., Boston, Bass. 

CLOCKMAKER, thoroughly competent 
to repair foreign and American 
clocks for high grade concern in Bos- 
ton. Mercantile Reference & Bond 
Association, 387 Washington St., Bos- 
ton, Mass. 
































WE WANT a salesman now or Jan. 1 with estab- 
lished trade; one who has traveled the same ter- 
ritory continuously for several years with gen- 
eral lines, has a large following among retail 
jewelers; your expenses, liberal salary based on 
your record; also a participation in the profits; 
in short, the bigger your sales the more you 
make; correspondence strictly confidential. 
Here’s a chance for an ambitious hustler; don’t 
reply unless you can qualify. M. J. Averbeck, 


WANTED A DESIGNER of experience 
in silver manufacturing with thor- 
ough knowledge of modeling and die 
cutting; competent to take entire 
charge of small silver factory; must 
be progressive man who can build up 
business; young man preferred. Ap;ly 
with references, experience, etc., to 
“Saturn, 9879,’ care Jewelers’ Cir- 
cular-Weekly. 








Business Onportunifice 


JEWELRY JOBS my specialty; I pay the highest 
prices for your surplus stock. Ben Roth, whole- 
sale jewe’er, 235 S. Dearborn St., Chicago, III. 





FOR SALE, old established, up-to-date jewelry and 
optical business located in the water power city, 
Keokuk, Ia.; stock and fixtures invoice $4,600. 
Address 514 Main St. 





FOR SALE, jewelry store in Jersey town of 8,000; 
good repair trade; receipt over $3,000; will re- 
quire $600 cash. Address “X. Y. Z. 9877,”’ care 
Jewelers’ Circular-Weekly. 





FOR SALE, to an up-to-date, practical man, a ha'f 
interest in a modern jewelry and optoca! sto: 
in the middle west; about $6,000 cash needed + 
handle the proposition. Address “‘E., 9924,” cre 
Jewelers’ Circular-Weekly,. 





PARTNER in well established business; must hive 
$300 to $500 to invest; have fine patents to »ut 
in market; great opportunity. Wire or ca!l at 
Mose Woiff, optician, 203 W. 125th St., New 
York, or tel. 5014 Morningside. 

HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, III. 

FOR SALE, JEWELRY STORE; double windows; 
well established, doing good business; wish to 
retire; stock all new; invoice $4,000, including 
fixtures; will reduce to suit; good chance for live 
man. M, Hodes, 16 S. Main St., Port Chester, 
N.Y 











ESTABLISHED jewelry and _ optical business, 
prosperous Hudson River manufacturing town of 
12,000; no opposition in optical line; rare op- 
portunity for good watchmaker with small cap- 
ital Address ‘‘B., 9981,” care Jewelers’ Circu- 
lar-Weekly. 


DUE TO THE DEATH of A. Rothermel, veteran 
jeweler of Connersville, Ind, a manufacturing 
town of 10,000, a splendid and complete stock 
of up-to-date jewelry and accessories are offered 
for sale by the administrix; this stock must be 
sold in a few days. Elizabeth M. Chester, Adm. 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating 
and references of the highest order. an Praa 
.. es 11 Lispenard St., New York, establishe 











PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busl- 
ness confidential; national bank ref- 
erences. H. Schwartz, 903 Heyworth 


A YOUNG MAN, one who has had several \: 
experience and has some capital to invest 
the jewelry business, can find a good opportu 
with an old established firm having a first- 
trade in one of the largest towns in the mi 
West. For particulars apply “X., 9922,” care | 
elers’ Circular-Weekly. 

NEWARK FACTORY SITE; several to 
choose from; all near railroads, few 
minutes from center of business sec. 
tion. Address ‘“A., 9929,’ care Jew- 
elers’ Circular-Weekly. 


| PAY CASH _ for your diamonds, 
watches, jewelry; send your stock to 
me and receive money by return 
mail; National bank references. Em!! 
Noel, 541 E. 46th Pl., Chicago, Ill. 


IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; It will be 
to your benefit; | am In a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 


WANTED; an old established and well known 
ewelry house in the middle west, in a city where 
arge improvements are going on, desires to ex- 
tend its business and wants to interest a live, 
energetic young man with capital to take over 
interest of member of company recently de- 
ceased, also to take full manierment; must be 
able to do buying and adve:'~ « Address “A. 
s. 9988" care Jewelers’ Circula: Weekly. 


DIAMONDS at great bargains, $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half. the regu- 
lar price; sent on memo. bill to rated 
dealers; sold for cash only. Dan I. 
Murray, 3 Malden Lane, New York. 


WE ARE the largest buyers of jewelry 
stocks in the United States and pay 
the highest prices; send your dla- 
monds, watches and jewelry to us and 
receive cash by return mail; bank ref- 
erences. Bauman Jewelry Co., 71 
W. Madison St.. Chicago, !!I. 


FOR SALE, liv) hue ory store on a divt-1-n point 
on one of the la:zest railroad system in *'e Mid 
die West: an important railroad watc! ‘nspec- 
tion; a profitable business in itself; optical de- 
partment alone wil] furnish a comfortable living; 
a $25,000 business which can be increased by an 
energetic jeweler; money required, about $10,- 
000; owner has competence and wishes tu retire. 
For further particulars, address “C., 77." care 
Jewelers’ Circular-Weekly, 81 N. State St. Chi- 
cago, Ill. 





























for Sale, 


WALL AND COUNTER CASES, finest made for 
jewelers or fine millinery store, to be sold cheap, 
but little used; also one jeweler’s safe for 
per’ Frankfield & Co., 88 W. 34th St., New 

OTK, 











AUTOMOBILE FOR SALE; $2,:0) 40 H.-P. two. 
passenger St.iver roads c: i) miles an hour; 
good as new; $1,200 cash, or would consider 
trade for diamonds, watches or jewelry. R. D. 
Macdonald, Lima, O. 5 


FOR SALE CHEAP, two floor cases 
4% x 12 x 4% feet higt, not Includ- 
Ing bases, sliding doors; write for 
description and price. The Gorham 
Co., Silversmiths Bldg., Chicago, III. 


FOR SALE, second-hand, work benches, hand and 
power flat and wire rolls, anvil and block, small 
foot and screw presses, one Oliver foot power 
lathe, one bar annealer (American), one grind- 
stone, one electric polishing head, small pressure 
blower, sand blast, one polishing dust collector, 
ring bender, scale, stools, foot power polishin 
machine, also other tools. Leiman Bros., 62 F. 
H. John St., New York. 














anted to Purchase 


WANTED, a diamond scale in good order; also a 
gold scale. Address “D., 9932,” care Jewelers’ 








10 Maiden Lane, New York. 


Bidg., Chicago, III. 


Circular-Weekly. 
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To Let. 


TO SUBLET, desk room, reasonable. Room 46, 
37-39 Maiden Lane, New York, 











rO SUBLET, desk room; good light, reasonable 
rent. Room 53, 3 Maiden Lane, New York. 

TO LET, share in a first class office; Room 1609, 
Silversmiths’ Building, New York; gold line, go- 
ing to the jobbing trade preferred. Bliss Bros. 
Co. 

TO SUBLET, desirable office or suit of offices, 
Cockcroft Building, 71-78 Nassau St, New 
York; splendid light; low rent. Apply Room 
1608, same building. 

TO SUBLET, part of office in Silversmiths’ build- 
ing, 15 Maiden Lane, New York; suitable for 
manufacturers’ representative; good light; rent 
moderate. Address Waite-Evans Co., Room 1708. 


TO SUBLET, desk room with north light 
in Silversmiths’ Eldg., 15, 17, 19 
Maiden Lane; reasonable terms. Ap- 
ply to Jewelers’ Circular Publishing 
Co., 11 John St., New York. ’Phone 
1148 Cortlandt. 























Lost. 


$500 REWARD for the return of the following 














articles lost at Narragansett Pier, R. I., July 17; 
One necklace and pendant of early Spanish de- 
sign, with knights and nymphs in enamel and 
17 rose diamonds in richly chased gold: one pair 
of diamond earrings and pendant to match; one 
diamond brooch, gold setting and one small green 


cross. Tiffany & Co, Fifth Ave. and 37th St., j 
New York. | 
' 
| 


; \ K & CUT GLASS 
45 West Broadway 
NEW YORK 














Offer Wanted 
TO SUB-LET 


For Three Years 


Most desirable office, with north light 


SILVERSMITHS’ BUILDING 
15-17-19 Maiden Lane 








Apply: 


JEWELERS’ CIRCULAR PUB. CO. 
11 John Street NEW YORK 


Phone, 1148 Cortland 








DESKS, FILES 











Office Riess 


FOR SALE | 














Owing to new office 
equipment we have a 
number of desks, type- 
writers desks, files, 
etc. (all in good con- 
dition), for sale at a 
reasonable figure. 


Jewelers’ Circular Pub. Co. 
11 John Street, New York 








Gems and 
Precious Stones 


Their CHARACTERISTICS, LOCALITIES OF PRODUCTION, 
TESTS and some CURRENT LITERATURE 


A new book on a new plan. Tabulated, concise, authoritative. A handy 
Manual for every Jeweler 





CHARACTERISTICS and LOCALITIES of PRECIOUS STONES 


shows in tabulated form the Chemical Composition. 
Crystallography, Common Fracture, Lustre, Hard- 
ness, Color, etc. 


Flexible Cover, Postpaid, 50c. 





Published by 


THE '!I.WELERS’ CIRCULAR PUBLISHING CG. 


11 John Street, NEW YORK 
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The *‘Megaphos”’ Binocular Colmont 


A Prism Binocular at Stereo Prism Binocular 
Moderate Price With Enlarged Objectives Giving Greater 
(Magnification, 8 Diameters ) Illumination and Field of View 


( Magnification, 8 and 10 Diameters ) 





Retails at $25 8 Power Retails at $30, 10 Power Retails at $35 


Descriptive Pamphlets Upon Application to Any Jobber 


THE BUSCH PRISM BINOCULARS 


Excel All Others of Domestic and Foreign Make in QUALITY, OPTICAL 
EFFICIENCY and Elegance of STYLE and FINISH 


PRICES MODERATE 


Literature 
Fully Describing 
These Models 
Also the Celebrated 


Ten Power 
Busch Terlux 


the 


Busch Sollux 


and the 


Busch 
Stereo Lynkop Busch Stellux 


Six or Eight Power 
The U. S. War Department, under date of Sept. 24, 
1910, makes reference to the “Stellux’’ as follows: 
Combined With Maximum Field of View Ree: Te ise Ghia Yass ia tappeealie Geis har a Go 
and Clear Definition — an officer who desires a high-power field 


SUSSFELD, LORSCH & CO. 


Importers and Manufacturers’ Agents 


90-94 Maiden Lane 
PARIS NEW YORK BERLIN 








Busch Stereo-Ultralux 


(Extra Light) 
Six or Eight Power Upon Application to 
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H. J. HOOPER 


NEW YORK’S UNDISPUTED 
LEADING JEWELRY AUCTIONEER 


37 Maiden Lane, New York 


Telephone 2771 John 























I never carry any stock of my own 


as every jeweler will testify that | have made sales for. I am satisfied 
with one commission. How many others can say that? 


For twenty-four years I have been conducting sales under all sorts of conditions in 
all parts of the country. I have been unusually successful for the reason that my 
methods are conservative and businesslike; furthermore, every detail of every sale has 
my personal attention, nothing of consequence is entrusted to assistants, nevertheless | 
have an assistant, one of the best and most proficient Auctioneers in the country. Your 
interests are scrupulously regarded and protected. Write, wire or phone me. 


SEND for my latest booklet, it tells you whom to follow and whom to avoid. The information it contains is indispensable to the 
preservation of your credit and reputation. It gives you all the credentials of my latest successes; they cannot be equaled by any 


Auctioneer in America. 
































Jewelry Auctioneers of National Reputation 








An auction saie by Tyler & Gregory is al- 
ways a success. We conduct sales on business 
principles, we sell the goods you desire sold, 
we sell at a profit, we use original ideas in sell- 
ing and advertising sales. Our methods for 
each individual sale are suited to conditions 
existing in preference to following stereotype 
rules. We protect our clients’ future reputa- 
tion. We contract only for what we can do in 
person. We do not furnish assisting talent to 
fill our appointments. It is two of the best 
salesmen for the price of one. When writing 
state amount of stock and size of store. All 
letters treated confidentially and answered 
promptly on receipt. Should we be out of the 
city, a few days’ delay may occur before you 
receive our reply. We always answer. 














Sales made and favorable results obtained for the following jewel- 


4 
ers doing business are such that they will gladly furnish reference 
as to our ability and integrity: 
Anderton & Son, Dayton, Ohio. J. D. McKinney, Corsicana, Texas. 


Pickart & Moss, Jamestown, N. Dak. Gee. F. Blackslee, Los Angeles, Cal. 

£3: ag ig Salt fakes Utah. J. H. Flower, Ashtabula, Ohio. 

NKinsel & Petri, Columbus, Ga. A. C, Becken Co., Chicago, Ill. 

Stapf & Son, Dunkirk, N. Y. J. H. Wallace, St. Catherines, Can. ROOM 1102 
W. P. Hanna, New Castle, Pa. Bouder Bros., Columbus, Miss, 





Wm. A. Rogers, Ltd., Chicago, III. C. M. Schueli, South Bend, Ind. 
M. C. Wever, Faribault, Minn. John C. Pierik, Springfield, Ill. 37 S. WABASH AVE., CHI a 


Jess E. Yohe, Decatur, III. Gee & Nuesbaum, Cleveland, Ohio. 
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OFFER TO THE | 
* JOBBING TRADE 
a G@lIN\yaned 


Nickel 


Lever 








Hard 
Soldered ; oe a S___~ bis a be Bim Movement 


Throughout a ; meee oft Fe Fully 


Guaranteed 


























ERFECT SOLID GOD 
2 WATCH BRACELETS AT 
OPULAR PRICES & 


STERN BROS.& © 


Offices pf 3 OI~ 4S GOLD ST.,NEWYORK. coidngWore 





Diamond Dept. 136-146W.52 St. 
Branch (CHICAGO,ILL. AMSTERDAM, Holland. 
68 NassauSt..NY. Offices }31 North State St. 12 Tulp Straat ew ae 


To avoid delay use LONDON, Engl land 
local address 33-43 Gold St. Audrey House, “ry Place} 
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